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There are 2 kinds of dealers 


Om ters nma 


NE kind carries a few numbers 
of a lot of nondescript lines— 
and loses sales and profits every day. 





The successful stationer concen- 
trateson MultiKopy and Star Brand 
—nationally advertised and asked 
for from Boston to Bombay. 


Send for your free copy of “The 
Webster Way,” which points the 
way to Better Business Methods. 


. 


F. S. WEBSTER COMPANY, Incorporated 
338 Congress Street, Boston, Mass. 





MultiKopy New York — San Francisco — Pittsburgh — Chicago — Philadelphia 
your letters 
for 
fermanency cies " 








| 338 Congress Street, Boston, Mass. | 


| Gentlemen: Kindly tell me about the Webster Way and | 
| the Definite Selling Plan. | 













| Name 
! 


| Street 


























e] 








Pa 3 OFFICE APPLIANCES 





cule 





@ 


§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery , office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 








| For Dectber, 1926 
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Published on 


the First Day 


of Every Month by 
THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., 


EVAN OES Seo 


Chicago 
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NA canes Secretary 
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G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr. 


D. N. BRIGGS, Asst. Mgr. 


1701 Pershing Square Building, New York 
Phone Ashland 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| ‘Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
Dit 


{ COPYRIGHT. Contents 


covered by Copyright, 1926, 
by The Office Appliance 


Company. 
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Accounting Devices Co....176 
Acme Card System Co... .155 
Acme Staple Co....... lid 
Adams, Henry T., Mfg. (9.225 
Add-Index Corp e5 
Addressograph Co ; 62, 3 
Adjustable Table Co 224 
Advance Paper Box Co 220 
Aigner, G. J., & Co 188 
Ajax Time Stamp Co......229 
Aladdin Mfg. Co 214 
Allen Corp 102, 3 
Allen & Co 232 
Alma Furniture Co... 203 
American Clip Co.. 86, 185 
American Electric Co .202 
American Embossing Co 225 


American Lead Pencil Co 89 
American Mfg. Concern 226 
Amer. Multigraph Sales Co.101 
American No. Mach. Co 100 
Amer. Writ. Mach, Co.105, 179 
Ames Safety Envelope Co.230 
Ames Supply Co 
Argus Mfg. Co 





Arlac Dry Stencil Corp 222 
Art Metal Constr. Co...116, 17 
Atlas Stationery Co 214 
Ault & Wiborg Co., The 109 


Auto File & Index Co......216 
Auto Pencil Sharp. Co 202 
Autopoint Co. , . 15% 
Azora Rubber Co 237 
B 
Bachrach Specialty Co 213 
Bankers Box Co........... 80 
Barbee Wire & Iron Wks. .223 
Beach Publishing Co 236 
Beacon Steel Furniture Co. 197 
Bentley & Gerwig. 198 
Bentson Mfg. Co., The 180 
Berger Mfg. Co 138 


Bettcher Stpg. & Mfg. Co..190 
Boomerang Chair Pad Co. .202 
Boorum & 


Pease Co... , 


245 
Bridgeport Pen Co., The.. .236 
Bristow, Stanley R 239 
British Stationer 242 
Brown, L. L., Paper Co 177 
Brown, M. J., Mfg. Co 235 
Browne-Morse Co. . 104 
Buckeye Rib. & Carb. Co. .191 


Bump Paper Fastener Co. .227 


Buro-Bedarf-Rundschau. . ..242 

Burroughs Add. Mach. Co. .248 

Bushnell, Alvah, Co..... 181 
Cc 


Canode Ink Co 


> 
Carpenter, E. W., Mfg. Co. .238 


Carter's Ink Co 69 
Central Paper Co , 199 
Chicago Binder & File Co.217 
Clarotype Co., The 237 
Clemetsen Co., The 205 
Coles Copyholder Corp 228 
Collier-Keyworth Co... 194 
Columbia Rib. & Car. Co.243 
Columbia Steel Equip. Co.145 


Commercial Furn. Co 140, 41 


Conrades Mfg. Co. 204 
Cook, C. A., Co 224 
Cook, H. C., Co 216 
Corona Typewriter Co 122 
Corry-Jamestown Mfg. 


Corp 
Crescent Brass & Pin Co 
Crocker Chair Co 
Crown Ribbon & 





Carb. Co.225 


Crownolo Mfg. Co 239 

Currier Mfg. Co 210 

Cutler Desk Co 175 
D 

Daco Guide Co 236 


Dalton Adding Mach. Co..115 
Davenport-Taylor Mfg. Co.208 


Defiance Sales Corp 213 
Demountable Typewr. Co. .182 
Derby, P., & Co., Inc 127 
Dick, A. B.. Co 71 
Dictaphone Sales Corp 73 
Diemer, John F., Co 213 
Dietz, The J. F.. Co 154 
Downey, The C. L.. Co 239 
Du Pont, E. L., DeNemours 

_— Ga « 118 

. E 

Eaton, Crane & Pike Co... 85 
Economy Seat Co 235 
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IN Advertisements 





advertisers and 


any disagreements 








Elliott-Fisher Co, . 142 
Emerson Electric Mfg. Co.206 
Englewood Desk Co... . 119 
Error-No, Inc. . : ic 
Esterbrook Steel Pen Mfg 

Co bwaede ‘ ‘ 173 
Evansville Desk Co éxsuee 
Eveready Mfg. Co oo cba 

FE 

Vaber, A. W..:. : 238 
Faber, Eberhard .......... 96 
Pertee Bees CBs ccceecces 210 


Featherweight Eyeshade Co.23: 
Filing Equipment Bureau. 76 


er. Get: we. i Ga. cs 198 

Free Hand Binder Co.. 212 

Furnas Furniture Co 226 
G 

General Eclipse Co.. 209 


General Fireproofing Co..78, 9 
General Pencil Co.. » +138 
General Typewriter Exch. .108 
Globe-Wernicke Co 

.129, 30, 31, 32 


Goes Lithographing Co....185 
Golding Press Division 226 
Graff-Underwood Co 192 


H., Chair Co.210 
The..144 


Gunlocke, W 


Gunn Furniture Co., 
H 
Hahn, Arthur W..... 236 
Hanna Register Co., Inc. ..106 
Hanson Bros. Scale Co 236 
Hartford Glass Prod. Co 218 
Hellesoe, Hans H : 238 
Heyer Duplicator Co .124 
Heywood-Wakefield . ...-209 
Higgins, Chas. M., & Co...235 
Hodgman Rubber Co 137 
Hoffman, L 234 
Hoosier Desk Co. 164 
Horn, W. C., Bro. & Co 239 
Hotchkiss Sales Co .. 68 
Hunt, C. H., Pen Co 184 
Hush-A-Phone Corp 67 
1 

I DD. L. Mfg. Corp 218 
Ideal School Supply Co 200 
Imperial Desk Co a3 
Imperial Methods Co 197 


Steel Cabinet Co.205 
Boehner Binder 


Imperial 
Improved 


Co . . . 237 
Ink-Out Mfg. Co 236 
Inkograph Co sone 162 
Insertograph Co. . 236 
Invincible Metal Furn., Co.152 
Ireland & Matthews 60 
Irvin, A. H., Co 238 
Irving-Pitt Mfg. Co 174 

J 
Jamestown Metal Desk Co. 66 
Jasper Novelty Works 186 
Jasper Office Furn. Co 190 
Jersey City Prtg. Co » ban 
Johnson Chair Co 123 
Johnston, J. W 183 
Joslin, A. D., Mfg. Co 207 
K 
Kihn Bros , 233 
Kohlhaas Co., The 189 
Krantz, Edw., Prod. Co 202 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
customers. 
however, offer their service in resolving 
between 
and customers, which result from 

tions established through the journal. 


Because of the 


They do, 


advertisers 
rela- 








L 
Lanston Mono. Mach. Co. .206 
Leopold Desk Co .149, 50 
Lion Systems, Ince 81 
Lloyd, W. G Co . . 176 
Luther Ink & Stp. Pad Co.221 


Lyon Metallic Mfg. Co....244 
M 
Macey Co., The .. 156 
Manifold Supplies Co 57 
Marchant Calculatiug Ma- 
chine Co — ..195 
Markilo Co “a vepatun 
Mashek, Frank, & Co......217 
Meilicke Systems 196 


Meilink Steel Safe Co.. S4 
Melind, Louis, Co 215 
Metal Office Furn. Co. .119, 171 
Meyer & Wenthe... osname 
Miller Bros. Pen Co. oo Oe 
Milwaukee Chair Co.......165 
Mittag & Volger, Inc e 
Mon Bureau , oo 240 
Monroe Cale. Mach. Co 23 
Moore Push-Pin Co........ 237 
Mosler Safe Co . 183 
Multipost Co 208 
Mun-Kee Products Corp. ..196 
Munson Supply Co.........120 
Mutschler Bros. Co..... 82 
Myrtle Desk Co. . 148 
National Blank Book Co 88 
National Business Show Co.169 
National Desk Co.... wesee 
Natl. Fiberstok Env. Co 157 
National Vulc. Fibre Co...199 
Neidich Process Co see 
Neuburg, Ernest P 23: 


Newton Paper Fastener Co.218 
No-Tarnish Products Corp.188 


°o 
Office Specialty Co 209 
OK. Mfg. Co 195 
Old Town Rib. & Car. Co. 77 
Orpin Desk Co oe eold 
Oxford Filing Supply Co 170 
Pp 
Pacific Carb. & Rib. Co 161 
Park Co., The —e 
Parker Pen Co 111, 2 


Parrot Speed Fast'r Corp. .230 


Peerless Car. & Rib. Co...229 
Peerless Key Co., Inc . 153 
Peerless Wireless Goods Co.214 


Pelouze Mfg. Co sone ee 


Penn Art Steel Works eee 
Peters-Morse Mfg. Corp 97 
Phillips Rib. & Car. Co 241 
Plew & Motter Dept 203 
Polar Mfg. Co 178 
Polk, R. L., & Co 237 


Portable Add. Mach. Co 217 
Premier Metal Products Co.204 


Pressteel Engineer Corp 23 
Proudfit L. L. Co 201 
Q 
Quality Park Envelope Co.136 
Quigley Furniture Co 194 
R 
Rand, MeNally & Co 139 
Ravenswood Off. Sp. Co 113 
Regal Typewriter Co 221 


teliable Tw. & Add. Mach 
Corp 206 
temington Tw. Co.59, 151, 163 
Republic “Box Co 212 
toberts Num. Mach. Co 21 


Roberts, W Rubber Co 2 


Rockwell-Barnes Co 186 
Roneo Co, 238 
Ross Gould Co 226 


Rotospeed Co é 


Royal Typewriter Co. .160 6 
Rush Eraser Co 9 
Ryan, J. F., & Co 

Ss 


Sainberg & Co 209 
Sanford Mfg. Co 

Sanymetal Products Co 220 
Schwab Safe Co., The 24 
Sengbusch Self-Closing 

Inkstand Co 

Service Steel Prod. Cor 
Shaw-Walker Co 


Sheaffer, W. A., Pen C« 18 ; 
Shedd-Brown Mfg. Co 230 
Sheppard, The C. E., Co 90 
Sherman-Manson Mfg. Co..18 
Shipman-Ward Mfg. Co 12¢ 
Siggers, E. G 238 
Sikes Co 143 


Simonson, R. A., & Co 


Smith, L. C., & Corona 
Typewriters, In¢ 122 

Smith, L. M 20 

Smith Premier Tw. Co 246 


Smith Tw. Sales Corp 23 
Smokerlite-Neuburg 233 
Solidhed Tack Co 234 
Speed Key Mfg. Co 239 
Speedaumat Addr. Machry 

Spencerian Pen Co 65 
Standard Mail Mach. Co..201 
Stationers’ Loose Leaf Co. .147 


Steel Bound Box Co 230 


Steel Equipment Corp 

St. Johns Table Co ) 
Storms, H. M., Co 193 
Strayer Coin Bag Co 238 
Success Line, The 210 
Sun Rubber Co., The 187 
System 243 

YT 

Taylor Chair Co 180 
Tell City Desk Co ry] 
Terrell’'s Equipment Co 134 


Thomas Stationery Co 211 
Thompson Time Stamp Co.239 
Tiffany Adjust. Stand Co. .22 
Tip Top Mfg. Co 222 
Toledo Metal Furniture Co ’ 
Triner Sales Co 234 
Triner Scale & Mfg. Co 21 
Trussell Mfg. Co 240 
Turner & Harrison Pen Co.2 

Typewriter Emporium 2f 


U 


Underwood Tw. Co 


Union Ribbon & Car. Co..229 
lt. S. Envelope Co l 
Ul. S. Lace Paper Works 
lt. S. Pencil Co ceo 
l. S. Tw. Ribbon Mfg. Co.207 
Universal Fixture Corp 229 
Vv 
Valley City Desk Co 1S] 
Van Dorn Iron Works 125 
Van Valkenburg, L. D., Co.23t 
Ww 
Wabash Cabinet Co ‘ 
Wagemaker Co 167, 8 
Wales Add. Mach. Co 241 
Wanted Gen. Sales Mer 18 
Webster, F. S., Co 2, 21 
Weeks, Frank A., Mfg. Co.2 
Weigel, E. O., & Sons 2 
Weis Mfg. Co 91, 2 
Western Furniture Co 
Weston, Byron, Co 
Wholesale Typewriter Co 4 
Wiggins, John B., Co } 
Woodstock Typewriter Co.249 
Workman Mfg. Co 
Y 
Yankee Paper & Spec. Co.225 
Yawman & Erbe 1 
Z 
Zaner & Bloser 9 
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hines. File Boxes, Metal. 
arr a raed nee Rockwell-Barnes Co..........186 
Filing Cabinets, Cloth Covered, 


Burroughs Adding Mach. Co..248 

Dalton Add. Machine Co . 115 Advance Paper Box Co.......220 
Elliott-Fisher Co initaReatin’l 142 Diemer, John F., Co,.......218 
Lanston Monotype Mach, Co. 206 Globe-Wernicke Co.129, 30, 31, 82 
Monroe Cal Machine Co...234 Hoffman, Fa...ssseveveves +++ 0234 





Imperial Methods Co.,.......197 




















Peters-Morse Mfg. Corp ace 
Portable Adding Machine Co. ‘917 Macey Oo., The rperee sense ee ABO 
Reliable Tw. & A. M. Corp. .206 . Bainbere & a beecece 01,234 
Wales Add “ Mact e Co 241 . JSD naseee . . . 
eee | For the benefit of the subscribers the [f Filing Cabinets, Metal. 
Adding & Cal. Machines, Used. . . : . iil Art Metal Constr. o....116, 7 
Reliable Tw, & A. M. Corp...206 1} lines advertised are here classified. {ff cate Bits & teben Gh. cLs ee 
Adding Machine Rolls & Paper. Many of the requirements of the Bentson Mfg. Co..........++. 180 
ae cee tll aoe modern business office are represented. Laan Re Sect ++ aS 
U. S. Lace Paper Works. ...233 Should subscribers be interested in any Columbia Steel Equipment “Co.145 
Yankee Paper & Spec. Co... .225 , : £ : ic Corry-Jamestown g. Corp... 
eunnk cae article of office equipment not listed General Fireproofing Co....78, 9 
Sarreanin Addition Mach. Cn.000 here, they are cordially invited to com- Globe-Wernicke Co.129, 30, 31, 32 
Elliott-Fisher Co aa ‘ municate with the service bureau, Imperial Steel Cabinet Co, . :205 
Remington Tw. Co...80. 251. 168 i a ‘ . Invincible Metal Furn. Co...152 
eee tee ee through which the information will jf Macey (Co., The..........+. . 156 
61, 64 Back Cover be promptly and cheerfully furnished Metal Office Furn. Co. .-.110, 4 
Addressing Machine Stencils. with no obligation to you. ‘ Pressteel Engineer Corp.....-234 
Roneo Co 238 Shaw-Walker .........+. escene 
Addressing Machines. Steel Equipment Corp........ 75 
Addressograph Co 62. Terrell’s Equipment Co....... 134 


Van Dorn Iron Works Co....125 
Yawman & Erbe Mfg. Co....121 
Filing Cabinets, Wood. 


Speedaumat Address Machry 72 
Adhesives. 

















(See Inks, Adhesives ete.) 
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Yen Pern fren Works Go...125 ee Te - sanaeese = Cutler Desk Co...... 175 Browne-Morse Co......++-++ . 104 

Billing Machines. Toledo Metal Furniture Co 172 Dietz, The J. F., Co . 14 lias hg APE ESS eb a + 
Burroughs Adding Mach. Co. .248 Gon team teen Weis Oe ‘25 Englewood Desk Co. ..119 Filing Equipment oe 76 
Elliott-Fisher Co ..142 é Evansville Desk Co... ..189 General Fireproofing Co...78, 9 
Remington Tw. Co nO. 151. 162 Check Sorters, General Fireproofing (Co. 78, 9 Globe-Wernicke Co.129, 30, 31, 32 
Underwood Typewriter Co... Kohlhaas Co., The 189 Globe-Wernicke Co,129, 30, 31, 32 Imperial Methods ae tees 197 

61, 64 Back Cover Checks, Stamped Metal. Gunn Furniture Co., The 144 tavincinte Metal Fern. Co....558 

Binders Catalog and wunteteess. Meyer & Wenthe 227 Hoosier Desk Co.... 164 Lion Systems Sa Te ee eee 81 
American Clip Co 185 Ci Light Imperial Desk Co. cocues 8&3 Macey Co.. The........ eee ens 

Blonk Books. ages ighters. | ei Invincible Metal Furn. Co... .152 Oxford Filing Supply Co..... 170 
Mecsens i Demm 24% euburg, E. I 233 Jamestown Metal Desk Co.... 66 Rockwell-Barnes Co........+. 186 
National Rilank Pook Co ** "ge Clips, Paper. Jasper Novelty Works . 186 Simonson, R. A., Co........-238 
Rockwell-Rarnes Co 186 6 (Se =P aper Clipe ) pe oe e Furn. Co. ..190 eS ee oo ee neeees = 

Blanks fo oin ags an rappers eopole lesk Co... 149, 50 ’ abine ee ee 
Goes Lithorrep! ae ee 185 Downer, C. Ia. o., The. ..239 Macey Co., The... .156 Weis Mfg. Co....... M1, 2, in ¢ 
Kihn Rros ane Strayer Coin Bag Co 238 Metal Office Furn. Co....110, 171 Yawman & Erbe Mfg. Co....121 

Board Cutters, Paver & Card. Copyholders. . Myrtle Desk Co ..148 ‘Fountain Pens, 

Golding Press Division 2928 American Clip Co 86, 185 National Desk Co ‘ 23 Carter's Ink Co., The........ 69 
Ideal School Supply Co ** "909 American Electric Co 202 Orpin Desk Co.. .. 213 Bevin, A. H., GOeccecvseessee 238 

Bond Boxes. Coles Copyholder Co ‘ 228 Quigley Furniture Co,.... 194 Parker Pen Co,........ 111, 12 
Corry-Jamestown Mfg a ans po oy oy — : alker adores .- 107 Sheaffer, W. A., Pen Co,..98, 9 
General Fireproofing Co *remier eta *roducts Co... 2¢ Stee equipment Corp. 7h 
Globe Wernicke Co 12% Copying Devices. Tell City Desk Co. 201 ee De Nemours.118 
Penn Art Steel Works Yawman & Erbe Mfg. Co 21 Valley City Desk Co 181 Gold Pens. . ™ —— 
Steel Equipment Corp Costumers. Van Dorn Iron Works Co 125 Weigel, FE. 0., & Sons 239 

Book Cases. Art Metal Construction Co.116, 7 Wagemaker DOr. casvar 167, 8 ows WE e+ ono ges 
Globe-Wernicke Co.129, 39, 21, 82 Conrades Mfg. Co m4 Western Furniture Co 2, Cnt Cen . 

Gunn Furniture Co 144 Furnas Furniture Co 226 Yawman & Erbe Mfg. Co ..121 Aignet,..@.. 3. & Ghewes cide 188 
Macey Co 156 Globe-Wernicke Co.129, 30, 31, 32 Dictation Machines. Gummed Cloth, - 

Van Dorn Iron Works Co 125 Penn Art Steel Works 299 Dictaphone Sales Corp 73 Aigner, G. J., & Co......+.... 188 
Weis Mfg. Co 91.2 3 4 Premier Metal Products Co 204 Directory Boards. ar Sah Sete. « 
Yawman & Erbe Mfg. Co 121 Sanymetal Products Co 220 Davenport-Taylor Mfg. Co 208 Ind aan 8 a snes ute as 

Book Ends. Cuspidors, a ign “vag 
he . & one Sects Mite Oe 10 Display Fixtures. Coat, "Ti, Gia Wes ccesasdacan 216 

Bookholders, “ a ireland & "Matthews Mfg. Co. 60 Universal Fixture Corp 229 Graff Underwood Co......++++ 192 
Rinerienn’ tin Co.......80, a5 Cutters, ‘Paper fe ard Duplicating Machines, & Supplies, — Soars Puss Pin Gar... gat 
American Electric Co 202 Golding Press Divisio 226 Amer. Multigraph Sales Co, 101 Y nee Mew ¢ * Aiea 

fee. i . .202 on? Ree: Senet = ase Arlac Dry Stencil Corp : : Yawman & Erbe Mfg. Co..... 121 
Adams, Henry T., Mfg. Co...225 Dating Stamps. ‘ Canode Ink Co.. “iin bar J ’ 

Carpenter, E, W., Mfg. Co...238 American Numbering Machine Dick, A. B., Co Aignet, GB. Foo B O.+0+s+000% 188 

Bookkeeping Machines, Co isivaveds 100 Heyer Duplicator Co a H. C., Co... 2-10-2005 216 
Burroughs Adding Mach. Co. .248 Melind, Louis. Co 1h Rotospeed Co., The ‘ : ~~ Wernlc ke Co.129, 30, 31, 32 
Elliott-Fisher Co ..142 Meyer & Wenthe 227 Electric Motors. — I Ry — » 

Remington Tw. Co...59. 151, 162 Desk Calendars. Emerson Electric Mfg. Co 206 I ag P ag ibm ye eh 
Underwood Typewriter Co Defiance Sales Corp 215 Envelope Openers. 7 k vam " 7 
1 64 Pack Cover Shedd-Brown Mfg. Co 230 Hush A-Phone Corp 67 I = y= D> so vias vt vee e¥es 163 

Box Files, Success Line.... 210 O. K. Mfg. Co 195 nhs, Uéhesives, Bite, 
Globe-Wernicke Co.129, 30. 31. 32 Weeks. Frank A., Mfg. ( 218 Envelope Sealers. aie = & *agt” uRanee.: 7 

Business Shows. Desk Lamps. Argus Mfg. Co y reat ait ay ethene ce 
National Business Show Co...100 Aleidia Mite. Co 14 Brown, M. J.. Mfg. Co — Eclipse Co.......++-- 209 

Busses. Waries Mfe. Co. 10 Standard Mailing Machines J = ns, 2 M., & CO,...+. zsh 
General Fireproofing Co 78. 9 Desk Pads, Blotter. Co 201 Tu oy ee ee nee A, aly 138 
ane Ge. See 158 tly Ty a 245 Envelopes. Lathes oat & Staimp Pad Co. .221 
Molede Metal Puen Co "179 wer. Ges. &.. & Oo 198 Ames Safety Envelo » e Co.. .230 SenforG Mig. O8..ccsiccencs 200 

Calculating Devices 7 Hoffman, 1 23 Bushnell, Alvah, ¢ 18] Sabstonee. , 

Melicke Systems .- 196 Irvin, A. H., Co 238 tog) John F., Co 21% General Ectipee Co katt 500 

Calculating hines Sainbere é . . aa Globe ernicke €o.129, 30, 31, 32 phe “ ~ ge erie dadad 9 oan 
Allen pee .102, 3 nay Rubber Co 1R7 Nat'l Fiberstok Env. Co 157 I pongoees 8-C Inkstand Co... 4 
Purroughs Adding Mach. Co..248 Desk Pads, Glass. My ee “Irvin, 4. Mh, Oo 238 
Dalton Add. Machine Co.... 5 Fox, Geo. E.. & Co 198 s nvelope Co 133 » Bheg CO. cc wseesceee 
Marchant Cal Mact Co 195 Polar Mfg. Co 178 age Celluloid. Labels, Low eck, ond —, 
Monroe Cale, Mach. Co on avenswood Office Spe m 2 arkilo Co 237 sp BH CO..wesusees 

Calendar Pads jal Stands. sits a pn ; 200 Eraser Holder la oe Mochonient Pousie, 
DeGancs Sales Coen ; Deak Pads. Tinsloum Phillips Ribbon and Carbon oe er —_ — Ge, caciie 
Jersey City Prt. C Fox, Geo. E., & Co 198 Co 241 L on ja MO. serereses 238 
Shedd-Brown Mfg. Co 230 Polar Mfg. Co 17s 60: Brasers. ' “Mashek, Frank , 

Success Line ...210 Wagemaker Co 167, 8 Argus Mfg. C = Li tter Dit tribut hunch te wis 

6 — = Frank A., Mfg. Co 218 Desk-Pending Letters Holder. hey Mf i Le “‘heietae, Stanley RK 239 
arbon Papers. er ip Co 86, 185 K-Ou g. to 236 9 80. 31. 39 
re ab Mla Tei rg ba 

Casé Gases. ° amauta Metts oC 202 Roberts. We le , m, Rubber Co. .235 Imper al let “e PS 197 
a Fox, Geo. E., & Co 198 Rush Eraser Co.. 219 ohihaas Co., BOs ncccesvesce 189 
Wiggins, The John B.. Co...235 General Fireproofing Co 7 «9 Expense Books, Salesmen's Letterheads, 

Chair Trens. Globe.Wernicke Co.129, 30. 31. 32 teach Publishing Co 236 American Embossing Co...... 225 
Rettcher Stp. & Mfg. Co.....190 Imperial Methods Ce 197 Defiance Sales Corp 213 Goes Lithographing Co... ...:185 
Collier-Keyworth Co 194 Macey Co.. The 1nG Eyeshades. Lettering & Show Card Pens, 

Chair Pads and Cushions. Weis Mfg. Co a. 2 & 4 Featherweight Eyeshade Co. .235 Bridgeport Pen_ Co.......++.+. 
Roomerang Chair Pad Co 202 Yawman & Erbe Mfg. Co...121 File Boxes, Coila psible. Linoleum Desk — 

Economy Seat Co 23h Desk Work Distributors. Pankers’ Pox Co + 80 Fox, Geo. E., C0... +0000. 198 
Fox. Geo. E.. & ( 198 Fox. Geo. E & Co 198 Steel Bound Box Co 230 Polar Mfg. Go. i> ond hee s optimal 178 
er Coin Bag Co 238 Wagemaker Co........... 167, 8 


Irvin, A. H., Co 238 Globe-Wernicke ».129, 30, 31, 32 Stray 
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Lists. 
Polk, R. L., & Co. . 
Lockers and Storage Cabinets. 
Art Metal Constr. Co....116, 7 
Corry-Jamestown Mfg. Corp. .221 
General Fireproofing Co...78, 9% 
Globe-Wernicke Co.129, 30, 31, 32 


Invincible Metal Furn. Co....152 
Lyon Metallic Mfg. Co... 244 
DG “Uibewesccctecvocosecs f 
Steel Equipment Corp. : 
Terrell's Equipment Co... 134 
Van Dorn Iron Works Co.. .125 


Loose Leaf Books and Systems, 


Accounting Devices Co . 176 
Boorum & Pease Co 245 
Chicago Binder & File "Co... .217 
Irving-Pitt Mfg. Co see 174 
Lion Systeme, Inc 81 
Lioyd, W. G., Co 176 
National Blank Book Co. . &8 
Plew & Motter Dept...... 203 
Proudfit L. L. Co ‘ : 201 
Sheppard, C. E.. & Co -. 90 
Stationers L. L. Co... 147 
Trussell Mfg. Co ee 24 
Workman Mfg. Co os . 203 
Loose Leaf Envelopes, Celluloid. 
Markilo Co 237 
Map Tacks. 
Graff-Underwood Co. 192 
Moore Push-Pin Co...... 237 
Maps, Globes, Etc. 


Rand, MeNally & Co 
Matched Office Suites. 


Commercial Furniture Co.140, 41 


Macey Co., The 156 
Memorandum Devices. 
Currier Mfg Co 210 
‘ox, Geo. E., & Co 198 
Hanna Register Co 106 
Moisteners. 
Argus Mfg. Co 231 
Sengbusch 8-C Inkstand Co 87 
Nickel Plate Preservative. 
No Tarnish Products 188 
Numbering Machines. 
American Number. Mach. Co, .100 
Robert Numb. Mach, Co. 215 
Oil, Office Machine. 
Clarotype Co oveeae 
Defiance Sales Corp ‘ 213 
Pads, Figuring (Ruled or sata). 
Boorum & Pease Co ee 5 
Paper. 
Brown, L. L., Paper Co 177 
Eaton, Crane & Pike Co... SS 
Weston, Byron, Co. 146 
Paper Clamps. 
American Clip Co . 86, 185 
Esterbrook Steel Pen Co... 173 
Van Valkenburg, L. D. 236 
Paper Clips. 
American Clip Co 86, 185 
Argus Mfg. Co see oeeee 
Cook, H. C., Co , . 216 
Graff-Underwood Co . 192 
0. K. Mfg. Co 195 
Rockwell-Barnes (Co... 186 
Thomas Staty. Mfg. Co 211 
Tip-Top Mfg. ©o.............222 
Paper sastening Machines. 
Acme Staple Co , 114 
Bump Paper Fastener Co 227 
Detiance Sales Corp 213 
Eveready Mfg. Co 221 
I. D. L. Mfg. Corp.. 218 
Irvin, A. H., Co . 238 
Newton Paper Fastener Co. 218 
Parrot Speed Fastener Co 250 
Rockwell-Barnes (Co, . 186 
Paste. 
(See Inks, Adhesives, Etc.) 
Patents. 
Siggers, BE. G 238 
Pen & Pencil Clips. 
Argus Mfg. Co 231 
Defiance Sales Corp 213 
Van Valkenburg, I D 226 
Pencil Sharpeners. 
Auto Pencil Sharpener Co 202 
Graff-Underwood Co 192 
Hunt, C. H., Pen Co 1s4 
Pencils, Cedar. 
Amer. Lead Pencil Co... 89 
Faber, Eberhard ‘ 06 
General Pencil Co 128 
U. 8. Pencil Co : 223 
Pencils, Thin Lead, Magazine. 
Autopoint Co of 159 
Carter's Ink Co dae ht) 
Parker Pen Co 111, 12 
Sheaffer, W. A., Pen Co...98, 9 
Penholders. 
Zaner & Bloser 237 
Pens, Lettering & Show ‘Card. 
Bridgeport Pen Co.......... 236 
Pens, Steel. 
Esterbrook Steel Pen Mfg. Co.173 
Hunt, €. H., Pen Co. IN4 
Miller Bros. Pen Co 0 et 
Spencerian Pen Co 3 “oo 
Turner & Harrison Pen Co. 235 


Picture Hooks. 
Moore Push-Pin Co 
Crescent Brass & 
Defiance Sales 


Pin Co 
Corp 








Fiatens, Typewriter. 
Amer Writing Machine 
Co . 105, 
Ames Supply" Co. oeeecees 
Portfolios. 
Mashek, Frank, & Co.. 
Postal Scales. 
Hanson Bros. Scales Co. 
Pelouze Mfg. Co...... 


Triner Sales Co 
Triner Scale & Mfg. Co 

Publications. 

British Stationer . 
Buro Bedarf Rundschau 
Mon Bureau 
System 

Punches. 
toorum & Pease Co 
Chicago Binder & File Co 
Deflance Sales Corp 
Globe-Wernicke Co.129, 30, 31, 

Push Pins. 

Moore Push-Pin ©. 

Ribbons and Carbons. 
Allen & Co . 
Ault & Wiborg Co 
Buckeye Ribbon & 


Carbon Co 


Canode Ink Co.. : 
Carter's Ink Co., The eo 
Columbia Rib. & Car. Mfg. 
Co aed : ‘ 
Crown Ribbon & Carbon C 


Manifold Supplies Co 
Mittag & Volger 
Neidich Process Co... 
Old Town Rib. & Car. Co... 
Pacific Carbon & Ribbon Co. 
Peerless Carbon & Ribbon Co 
Phillips Ribbon & Carbon Co. 
Remington Tw. Co...59, 151, 
Rockwell-Barnes Co... 
Storms, H. M., Co ° 
Carbon Co 


Union Ribbon & 
8. Typewr. Rib. Mfg. Co 
Webster, F. 8., Co.... 2, 
Rubber Bands. 
Faber, Eberhard 


Hodgman Rubber Co 
Rubber Stamps. 





179 
193 


191 
238 
60 


229 
241 
143 
186 





Melind, Louis, Co 

Meyer & Wenthe 
Rulers 

American Mfg. Concern 226 
Safety Deposit Boxes. 

General Fireproofing Co 78, 9 

Invincible Met. Furn. Co....152 
Safes. 

Art Metal Constr. Co. 116, 7 

General Fireproofing (o....78, 9% 

Globe-Wernicke Co.129, 30, 31, 32 

Macey Co., The ; 156 

Meilink Steel Safe Co S4 

Mosler Safe Co .nenene de 183 

Schwab Safe Co., The 247 

Steel Equipment Corp 75 

Van Dorn tron Works Co....125 

Yawman & Erbe Mfg. Co 21 
Scrapbooks. 

Horn, W. C., Bro... 239 
Sealing Wax, 

Carter's Ink Co . —— 

Luther Ink & Stamp. Pad Co 221 

Sanford Mfg. Co..........6... 200 
Seals, Notary and Superntion. 

Melind, Louis, Co ‘ 215 

Meyer & Wenthe 227 
Second-Hand Office Machinery. 

Reliable Tw. & A. M. Corp. .206 
Shelf Boxes. 

Diemer, John F.. & Co 213 

Globe-Wernicke Co.129, 30, Si, °2 

Hoffman, L.. 274 
Shelving. 

Rerger Mfe. Co.... 138 

General Fireproofing Co...78, 9% 

Globe-Wernicke Co.129, 30, 31, 32 

Steel Equipment Corp TS 

Terrell’'s Equipment Co. 1%4 

Van Dorn Iron Works Co 125 
Sign Markers. 

Hellesoe, Hans H 238 
Signs. 

Davenport-Taylor Mfg. Co 208 
Sliding Furniture Casters. 

Hartford Glass Products Co. .218 
Sorting Devices. 

Kohlhaas Co 189 
Stamp Affixers. 

Multipost Co 208 

Standard Mailing Machines 

Co seeneses 201 
Stamp Pads. 

Luther Ink & Stamp Pad Co.221 

Meyer & Wenthe 227 


Products Corp. 

Car. & Rib. Co. 

Stands for Office Machines. 
Adjustable Table Co... 
Premier Metal Products Co 
Sherman-Manson Mfge. Co 


Mun-Kee 


Peerless 


Tiffany Adjustable Stand Co 

Toledo Metal Furn. Co 
Stapling Machines. 

Acme Staple Co.. 

Defiance Sales Corp. 


Eveready Mfg. Co. “a 
Hotchkiss Sales Co.. 
Irvin, A. H,, Co 


106 


.229 


224 
204 
1s2 
OR 


Stationery, Embossed, Engraved. Trimming Boards. 














American Embossing Co 225 Golding Press Division 
Kibn Brothers in 233 Ideal School Supply C« 
Wiggins, John B., Co. 235 Type, Typewriter. 
£ . 
. P j *s Supply Co 193 

Stationery Cabinets. Ames + 
General Fireproofing Co....78, 9 Typewriter Cabinets. . 79 
~ . ten @ a” Oe Toledo Metal Furniture ¢ 172 
Globe-Wernicke Co.129, 30, i 4 T “ cl B hes 
Imperial Methods Co ..197 ypewriter eaning rushes a 

. pad -@ Hahn, Arthur W 236 
Macey Co., The _ 156 I. D. I Mfg. C ‘ 18 
Terrell’s Equipment Co...... 134 2 avers 
Van Dorn Iron Works Co 125 Typewriter Cleaning Material 
Weis Mfg. Co ‘ 91, 3, 3, 4 Amer, Writing Mach. ¢ 105, 179 
, Clarotype Co 237 

Stationery Racks. rs Sanford Mfg. Co 200 
Currier Mfg. Co 210 Webster. F. S ‘ ; 19 

veris Methods Co 97 Lemar my ‘ Reso 

Pn « rial fethods C« 19 Typewriter Cushion Keys 
encils. Munson Supply Co 
Meyer & Wenthe.. ‘ 227 Park Co The 

Stenographers’ Note Books, Peerless Key Co 
Boorum & Pease Co 245 Speed Key Mfg. Co r 
Rockwell-Barnes Co 186 Typewriter Cushion Knobs & Feet 

Ames Supply C« 193 

i P Azora Rubber Co 237 

Mfg. Co.. -. 204 Fox, Geo. E., & Co 198 

Chair Co CC Krantz. Edw Prod. ¢ 09 

Milwaukee Chair Co — 165 Smith LM . 208 
. wae Poon Furn, Co 2 Typewriter Parts and Tools 

torage ases Ames Supply Co 193 

Service Steel Products Corp. .214 Typewriters, New. 

Swinging Typewriter Stands. American Writing Ma Co 
American Writing Mach. Co —_ 105, 179 
“ 2s . 105, 179 Corona Typewriter Co 122 
Globe-Wernicke Co.129, 30, 31, 32 Demountable Tw ( 182 

r ya Mfg. Co . = & 4 Reliable Tw. & A M. Corp. .206 

ables. Remington Tw. Co...59 1, 163 
Corry-Jamestown Mfg. Corp..221 Royal Typewriter (C« 160, 166 
Furnas Furniture Co ’ 226 Smith, L. C., & Corona Tws.122 
General Fireproofing Co...78, 9 Smith-Premier Tw. (« 246 
— Wernik ke Co.129, 30, 31, 322 Underwood Typewriter ( 
Macey Co The rer | 61, 64, Back Cover 
Mutschler Bros. Co eg Woodstock Typewriter ( 249 
Premier Metal Products Co. ..204 Typewriters, Rebuilt. 
St. Johns Table Co ee 135 American Writing Mac! 
Van Dorn Iron Works Co. 125 ; 10 179 
see. - General Typewriter Exchange.108 
tockwe tarnes Co 186 Regal Typewriter ( 221 

Telephone Accessories. Reliable Tw. & A. M. ¢ O86 
American Electric Co , 202 Shipman-Ward Mfg. Co 126 
Hush-A-Phone Corp 67 Smith Tw. Sales Corp 235 

Thumb Tacks. Typewriter Emporiun 126 
Moore Push-Pin Co : 237 Wholesale Typewriter Co 74 
Solidhed Tack Co 234 Visible Index Systems 

Time Stamps & Recorders. Acme Card System Co 15 
Ajax Time Stamp Co errs? Globe-Wernicke Co.129, 36 1, 32 
Joslin, A. D Mfg. Co 207 Pressteel Engineer Cor 234 
Melind, Louis, Co 215 Ross-Gould Co 226 
Thompson Time Stamp Co 239 Wardrobes. 

ge saeee. Furnas Furniture ¢ 226 
cerger fg. Co 138 Globe-Wernicke Co.129, 30 1 2 
(reneral Fireproofing Co 78, 9 Terrell’'s Equipment C 134 
Globe-Wernicke Co.129, 30, 31, 32 Waste Baskets. 

Macey Co The 156 Barbee Wire & Iron Wks 22: 
ag b ey Co 313 per ne dig arr Co 78, 79 
Shaw ilker O7 nvincible etal Furn. Co 152 
Steel Fquipment Corp cove Th Macey Co., The 156 
a = Iron Works Co... 25 Nat'l Vulcanized Fibre ( 199 
eis Mfg. Co “oe Ss 8 Peerless Wire Goods Co 214 
Yawman & Erbe Mfg. Co 121 Penn Art Steel Wks 222 
Va OL 
WANTS and Yo 


FOR SALE ee 20S 











SITUATIONS WANTED. 




















SALESMAN, EXPERIENCED, office equipment and stationery, 
to represent manufacturers Pacific coast, middle west pre- 
ferred Address K-36, care Office Appliances, Chicago 
DESIRE GOOD CONNECTION as department manager ir 
buyer; fifteen years experience. Now a tt Sg as outside sales 
man Address W-36, care Office Appliances, hic: ago 
SALESMAN, age 30, experienced outside sales and store man 
igement, office equipment and sundry lines Wishes new con 
nection Capable taking charge sales organization, promoting 
sales and showing results. Consider any good territory Ad 
dress L-44, care Office Appiiances, Chicago 

MAN AGE R AVAILABLE—Thorough knowledge of stationery 
and office outfitting, also manufacturing and estimating. Prefer 
ence for south and chance to buy interest in business Can 
show past record that will interest you Address X-127, care 
Office Appliances, Chicago 

EXPERIENCED OFFICE AND BANK EQUIPMENT man 
(age 45) desires position as manager of store or department 
Twenty years experience Understands thoroughly filing equip 
ment, safes, office and bank fixtures, office furniture, printing 
and lithographing. Straight salary with bonus preferred. Avail 
able January 1 Address O-74, care Office Appliances, Chicago 
POSITION WANTED by man of 29 years of age married 
Seven years experience as manager retail stationery’ store 
handling entire line of school and office supplies, and equipment 
also holding agency covering three Ohio counties for a most 


Interested in 
assistant to 
Have 


popular standard typewriter 
of store or department or as 
consider traveling for manufacturer 


position as manager 
manager Will 
had traveling « 





perience Address B-128, care Offic. Appliances, Chicago 

SIT ru TA TK IN WANTED as manager of stationery and office 
equipment store Have operated own business successfully, 
thoroughly familiar with financial merchandising and purchas— 


ing requirements Prefer the east but will consider other loca- 
tions Ready to start on short notice Address H-44, care 
Office Appliances, Chicago 





WANTS AND FOR SALE—CONTINUED PAGE 7. 

















Page 7 OFFICE APPLIANCES For December, 1926 





WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





MECHANICS WANTED. 





REAL OPPORTUNITY for combination salesman-—mechanic to 
own profitable business without investment, doing repair work 
for self and selling new typewriters, adding machines and 
Mimeographs on 20% commission in unusually well developed 
territory for old and substantial firm Tulsa Typewriter Co., 
Tulsa, Okla 











MECHANIC WANTED—Have opening for expert typewriter, 
adding machine and cash register mechanic Permanent posi- 
tion in southern state for right party Apply D-40, care Office 
Appliances, Chicago 








WANTED TO BUY. 














SPOT CASH PAID for Dictaphones and Ediphones also sold, 
repaired or exchanged for other office machines Write us for 
particulars Dictating Machine Co. of Pgh., 6138 Jenkins Ar- 
cade, Pittsburgh, Pa. 


GENERAL AGENTS WANTED. 











WE HAVE an opening in Chicago and in other cities of major 
size for men experienced in specialty selling, to assume full 
charge of distribution on three office appliances of unusual 
merit and practically without competition Preference to men 
who are in position to finance themselves and establish respon- 
sibility for consigned stock. This implies our cooperation in 
building a permanently established business for themselves 
through their ability to organize office—to-office solicitation and 
develop the cooperation of dealers in their territory In replying 
give particulars, experience and other qualifications ma C 
Tuttle. president, 19 Madison Ave., N. Y 











BUSINESS OPPORTUNITIES. 


TYPEWRITER BUSINESS FOR SALE—One half interest in 
typewriter business, in eastern city of half million. Established 
over twenty-five years. Good location on ground floor, with 
low rent and small overhead Can be purchased for $10,000 
with $6,000 cash and arrangements for payment of balance 
Good chance for live typewriter man to enter into a well estab- 
lished business Address N-61, care Office Appliances, Chicago 








FOR SALE—Thriving office specialty business which includes 
state agencies for typewriter and adding machines and other 
attractive specialties, also supplies. Owner has another busi- 
ness which requires more time. Location, a large and prosperous 
city in middle west Here is opportunity to acquire a growing 
enterprise at a favorable figure Address S-75, care Office 
Appliances, Chicago 








FOR SALE—Stationery and office equipment business in city 
of one hundred thousand. Exclusive agent for several well 
known lines Address R-37, care Office Appliances, Chicago. 














LINES WANTED. 





WANTED—A line of office appliances Wish to connect with 
manufacturer making office appliance of merit, with open terri- 
tory in the south Address M-42, care Office Appliances, Chi- 
cago 





SUCCESSFUL STATIONERY SALESMAN wants line to sell to 


stationers and jobbers in South Carolina. Knows territory 
thoroughiy and has pleasant relations with buyers Can fur- 
nish excellent record of past performance Address Y-—40, care 


Office Appliances, Chicago. 








LINES WANTED—Manufacturers’ agent thoroughly acquainted 
with office furniture (wood and steel) supplies and stationery, 
also buyers in Chicago territory whom he has successfully sold 
for past six years, will consider additional lines of real merit 
Address Z-78 ire Office Appliances, Chicago. 





SALESMAN of five years’ experience in selling standard office 
and bankers supplies and equipment, desires permanent connec-— 
tion with factory or jobber on commission basis, in western 
Pennsylvania territory Age 36 Available short notice for the 
right iine Territory established Address F-42, care Office 
Appliances, Chicago 


SALESMEN WANTED. 








SALESMEN—Local and traveling to sell the new Savadres 
(one-piece window envelope). Wonderful repeaters. Eagle En- 





velope Co., 1322 Wabash Ave., Chicago 

OUTSIDE CITY SALESMAN experienced in selling filing de- 
vices, furniture or office supplies Drawing account and com 
mission Send complete references Kendrick-Bellamy Sta- 
tionery Co., 801 16th St., Denver, Colo 





SALESMAN WANTED by growing jobbing house—one of the 
leading jobbers in New York City—to cover the middle western 
territory. It is preferable that headquarters be made in Chi- 
cago. An established business already awaits -the man who 
takes over this territory. Possibilities are unlimited. Address 
T-43, care Office Appliances, Chicago. 





SALESMEN calling on department stores and the stationery 
trade in Chicago, middle west, and other territories to 
a good selling line of desk pads on commission basis. State 
particulars. Address C-39, care Office Appliances, Chicago. 





MAN WANTED—For floor sales, by large Detroit retail office 
supply house Good opportunity for the right man. tate 
experience, qualifications and salary desired. Address J-41, 
care Office Appliances, Chicago. 

WANTED—Salesmen experienced in the typewriter ribbon and 
carbon paper line. We offer a liberal proposition enab 
salesmen to earn very attractive incomes. Complete line 
high quality. Address G-63, care Office Appliances, Chicago. 
THE HORNE DESK AND FIXTURE COMPANY, Atlanta, Ga. 
require the services of a salesman experienced in ledger and 
bank forms, machine bookkeeping equipment, card index and 
filing systems. Work largely in Atlanta. To a man of ability 
a good opportunity is offered. 

WANTED by southern stationery and office furniture house an 
experienced stationery man to take charge of stationery depart- 
ment Man who has some money to invest in business pre- 
ferred Give reference and experience. Address A-37, care 
Office Appliances, Chicago ie 
SALESMEN—AIl territories, now handling office appliances 
direct to consumer, can secure good proposition to sell to their 
trade, popular, standard line paper products—guaranteed priced 
right. Full information first letter please. Address J-40, care 
Office Appliances, 1701 Pershing Square Bldg., New York. 
SALESMAN WANTED—Must have reasonable experience either 
in safes, office filing equipment, or adding machines and type— 
writers. Old established house. Have exclusive on standard 
lines. In character, truthfulness is the one essential but must 
be hustler. Any age. Southern city of 150,000. Address E-184, 
care Office Appliances, Chicago. 
LOOSE LEAF SALESMAN—A thoroughly experienced loose 
leaf man in both eastern and western territory to represent a 
nationally known company, manufacturing complete line of 
binders and forms, including Visible Records. ust be well 
acquainted with the dealers and have sold a similar line before. 
An unusually attractive opportunity for the right man. C. 
Sheppard Co., Long Island City, N. 

OFFICE AND DIRECTORS’ TABLES, most complete medium 
and high grade line, exclusive designs in oak, mahogany and 
walnut. Will interest only high class commission men who 

on the office furniture trade. Give full particulars about your- 
self, lines now carried and territory covered. Address K-21, 
care Office Appliances, Chicago. 
WANTED—In unoccupied territories sales people to devote all 
or part time to handling high grade typewriter supplies, viz. 
carbon paper and ribbons. This line goes well with other 
office supplies and consistent sales effort usually produces liberal 
commissions We also have a very attractive proposition to 
offer established dealers in the line and to such we give liberal 
advertising assistance to help them extend their sales. Address 
P-56, care Office Appliances, Chicago. 

AN OPPORTUNITY for a retail office chair salesman: We are 
looking for a young man who has made a good record ae 
office chairs at retail. This man is a success but has abou 
reached the limit in the retail fleld and is seeking wider oppor- 
tunity where his aggressiveness, initiative and knowledge of the 
office chair business will bring him greater advancement 
increased earning power. We have a real opening for such a 
man selling our product to dealers in a good profitable terri- 
tory. If you think you are the man we want, write, giving 
your age, experience and qualifications, enclosing photograph. 
The Taylor Chair Company, Bedford, Ohio. 

BRANCH OFFICE MANAGER—A capable, resourceful man 
required, each for Philadelphia, Boston and Pittsburgh, to rep- 
resent nationally known corporation a se 
Equipment, including Visible Records in Book ‘orm. Must 
have good knowledge of accounting and system work; ex- 
perienced in selling and sales organization; capable of ig 
ing and training territory men. Liberal profit sharing plan wi 
moderate drawing account to start. Give previous business 
record Sheppard Company, Long Island City, = 






































FOR SALE. 


ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankington Arcade, Milwaukee, Wis. 
ELLIOTT-FISHER billing and bookkeeping machines bought 
ind sold. Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 
ANDERSON VERTICAL FILEFOLDER machine slightly used. 
Will make 8,000 to 10,000 square cut folders an hour, accu- 
rately trimmed, scored, folded and counted. Fully guaranteed. 
Cc. F. Anderson & Co., 3225-3231 Calumet Ave., Chicago. 

















1,598,591. Typewriting machine. John 
H. Basinger, Oklahoma City, Okla. 

1,598,813. Typewriter keyboard. Ewart 
I. Gale, Deseronto, Ontario, Canada. 

1,599,171. Calendar. George T. Fyfe, 
Toronto, Ontario, Canada. 

1,599,308. Typewriting machine. Robert 
F. Weems, Brighton, and Edwin C. Dun- 


1,598,160. Typewriting machine. Jesse Remington Typewriter Company, Ilion, N bar, Wollaston, Mass. (assignors to Un- 
A. B. Smith, Stamford, Conn. (assignor "., a corporation of New York) derwood Typewriter Company, New York, 
to Underwood Typewriter Company, New 1,598,389. Typewriting machine. Joseph N. Y., a corporation of Delaware). 

York, N. Y., a corporation of Delaware) Phelps, North Caldwell, N. J. (assignor 1,599,351. Typewriter desk. Floyd 8. 

1,598,375. Typewriting machine. Joseph to Remington Typewriter Company, Ilion, Teetsel, Albany, N. Y. 


B. ‘Holden Syracuse, N. Y. (assignor to N. Y., a corporation of New York) 1,599,366. Typewriting machine. Alfred 
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"1,602,780, P= 


No. 1,602,780.—An attachment for addressing machines and 
the like which permits of transposing or reproducing the usual 
grouped or vertical arrangement of the address on a printing 
plate in a substantially horizontal line on the printed card or 
other receiving surface. This is desirable in so-called visible 
card indexes. Patented October 12, 1926, by Benjamin G. Rand 
of North Tonawanda, N. Y. 











f. 6C k,7 FO. 


No. 1,600,252.—Typewriting machine in which power for oper- 
ating the type bars is supplied by some means other than the 
operator who merely has to release the key levers to set the 
other mechanism in operation. Patented September 21, 1926, by 
James Fields Smathers of Kansas City, Mo., assignor to 
Smathers Power Typewriter Company of the same place. 


G. F. Kurowski, Brooklyn N y (as 1,600,099 Calendar Phillippe loseph pany, New York, N. ¥ i corporatior 
signor to Underwood Typewriter Com de Jongh, Paris, France Delaware). 
pany, New York, N. Y., a corporation of 1,600,235. Typewriting machine Joseph 1,600,853 Envelope Semeon SkKer] 
Delaware) Lindburg, Brooklyn, N. Y. (assignor to Detroit, Mich 

1,599,782. Pencil. Walter R. Noe, New Underwood Typewriter Company, New 1,601,032 Loose leaf bindet Joh L 
York, N. Y. York, N. Y., a corporation of Delaware) MeMillan, Syracuse, N. ¥ 

1,599,794. Typewriting machine. Jesse 1,600,251. Manifolding apparatus for 1,601,162 Machine for testing irbo 

Harold W 


A. B. Smith, Stamford, Conn. (assignor 


typewriting or other writing machines or 


paper, typewriter ribbons, et« 


Dixon, Hollis, N. Y., and Lewis M 


to Underwood Typewriter Company, New appliances lerve Schwedersky New A. 
York, N. Y., a corporation of Delaware) Youn. N (assignor t Underwood Dixon, Bloomfield, N. J. (assignors to Co 
1,599,795. Typewriting machine. Jesse Typewriter Company, New York, N. Y., a lumbia Ribbon & Carbon Manufacturing 
A. B. Smith, Stamford, Conn. (assignor corporation of Delaware) Company, Ine New York, N. Y 
to Underwood Typewriter Company, New 1,600,253. Typewriting machine James poration of New York) 
York, N. Y., a corporation of Delaware) Fields Smathers, Kansas City, Mo. (as 1,601,458. Blotter attachment for four 
1,599,802. Typewriting machine. John signor to Smathers Power Typewriter tain pens. Frederick E. Strickland, Alex 
Waldheim, Elizabeth, N. J. (assignor to Company, Kansas City, Mo., a common andria, La 
Underwood Typewriter Company, New law trust of Missouri) 1,601,488. Typewriting machine Frank 
York, N. Y., a corporation of Delaware) 1,600,253. Typewriting machine Jesse H. Armstrong. Auburn, N. Y. (assignor t 
1,599,822. Typewriting machine Alfred A. B. Smith, Stamford, Conn. (assignor ‘orona Typewriter Company, In« Gre 
G. F. Kurowski, Brooklyn, N. Y. (as to Underwood Typewriter Company, New N. Y¥., a corporation of New York) 
signor to Underwood Typewriter Com York, N. Y., a corporation of Delaware) 1.601.489. Tvpewriting machine Hi 
pany, New York, N. Y., a corporation of 1,600.254. Typewriting machine Jesse Allen Avery, Groton, N. Y. (assignor t 
Delaware). A. B. Smith, Stamford, Conn. (assignor to Corona Typewriter Company, Inc., Groto1 
1,600,005. Ribbon mechanism for type Underwood Typewriter Company, New N. Y.. a corporation of New York) 
writing machine Theron L Knapp, York, N. Y., a corporation of Delaware) 
Woodstock, Ill. (assignor to The Olive: 1,600,371 Typewriting machine Burn Coptes of an ne rt thy ttent 
Typewriter Company, Chicago, Il.. a cor ham C. Stickney, Elizabeth, N. J. (as oe aa OE Ral OF 
; a . ferred to here can be obtained se) 
poration of Illinois). signor to Underwood Typewriter Com - - 
1,600,023. Combined typewriting and pany, New York, N "., a corporation of mg twenty-five cents mm stamps 
computing machine. Harry H. Vickes. Delaware). Siggers, patent lawyer, Suite 33, N. 
Corona, N. Y. (assignor to Underwood 1,600,494. Typewriting machine surn- Buildi Waschinaton DD ae 
Computing Machine Company, New York, ham C. Stickney, Rutherford, N. J. (as ruuaing, Was bongs mM, . ote. 
N. Y.. a corporation of New York). signor to Underwood Typewriter Com tioning Offi {ppliances 
Typewriters, Inc, and plans to enlarge its activities to include 
office equipment of all kinds 
Boston, Mass.—Henry A. Cosgrove, 176 Federal street, wishes 
an office specialty, preferably mechanical, to sell d t t 
users in New England Mr. Cosgrove is agent for The Birche 
seecseeseee Company 
Coral Gables, Fla.—F. A. Hood, 326 Milan avenue, desires to 
make a sales connection with manufacturers of office specia 
ties selling between $15.00 and $150 The territory is in th 





been received direct 
business 


The detailed inquiries which follow have 


Appliances They are tangible 


from readers of Office 
well worth following 


opportunities which are 


Overseas. 

Rambla Bouza & Company, Obispo 33 and 35, 
wishes catalogues of office equipment of all sorts. The com 
pany is one of the leaders in the office equipment and printing 
fields, and is in a position now to figure on a great deal of 
government work For this reason the company should make 
a satisfactory representative for concerns in this fleld. Among 
the lines on which printed matter is requested are writing 
desks, daters, files, coin changers, cash boxes, printed form 
cabinets, printed forms for use by the public and also by 
banks. The company has use also for bank supplies of all sorts 

note and draft racks, check and deposit trays and wrapper 
cabinets. Communications should be addressed to Mr. Julio S 
Montero, the director 


Habana, Cuba 


Domestic. 

Atlanta, Ga.—The LaGrange Typewriter Exchange. 127 Hurt 
building, wishes to receive catalogues and buying information 
from manufacturers and distributors of all kinds of office 
Smith & Corona 


f 
accessories. The company represents the L. C 


Miami district Mr. Hood can arrange for suitable represer 
tation in other sections also He was at one time a 


executive with the Burroughs Adding Machine Company and 
has Leen out of the field some time Mr. Hood wishes to returt 
to this line of activity. 

Greenwood, N. C.—R. F. McCaslan wishes an office ilty 
line, or lines, to sell direct through outside salesmer n Nortl 


and South Carolina He operates McCaslan’s book s 
Hermosa Beach, Calif.—H. ©. Prentiss, P 0 
an office plan for a firm or individual 


Service 





tain a Pacific coast address, with telephone Ww 
name in the Los Angeles telephone directory 
cludes receiving telephone orders and _ their 
warehouse facilities, etc 

Kansas City, Mo.—-J. F. McBride, Box 257, is seeking ! 
ber of office specialty lines He is a manufacturer igre 
jobber of specialties, covering Kansas City and the tet 
immediately adjacent 

Export data furnished by the Di sto? of Statistics i 
States Department of Commerce, 1 l be found else he 
this issue 

Adding Calculating, Billing, Bookkeeping Machines Pa 
227; Carbons, Ribbons and Filing Supplies, Page 8: Met 
Office Furniture Page 231; Typewriters, Page p97 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“Revelation is the disclosure of the soul. 
The popular notion of a revelation is that if is 
a telling of fortunes. In past oracles of the 
soul, the understanding seeks to find answers 
to sensual questions, and undertakes to tell 
from God how long men shall exist, what their 
hands shall do and who shall be their company, 
adding even names and dates and places. But 
we must pick no locks. We must check this 
low curiosity. An answer in words is elusive; 
it is really no answer to the questions you ask. 
Do not ask a description of the countries to- 
ward which you sail. The description does not 
describe them to you, and tomorrow you arrive 
there, and know them by inhabiting them. Men 
ask of the immortality of the soul, and the em- 
ployments of heaven, and the state of the sin- 
ner, and so forth. They even dream that 
Jesus has left replies to precisely these inter- 
rogatories. Never a moment did that sublime 
spirit speak in their patois. To truth, justice, 
love, the attributes of the soul, the idea of im- 
mutableness is essentially associated. Jesus, 
living in these moral sentiments, heedless of 
sensual fortunes, heeding only the manifesta- 
tions of these, never made the separation of 
the idea of duration from the essence of these 
attributes; never uttered a syllable concerning 
the duration of the scul.’”—Emerson. 


‘Mind, when we come to see what it is, may 
be onc; perhaps must be one. The habit of 
unconsciously regarding the powers and facul- 
tics of Mind as separate entities, like the organs 
of the body, has its risk as well as its uses; and 
we cannot too often remind ourselves that this 
is a mere device to facilitate thought and 
speech.’—Henry Drummond. 


‘There are certain fundamental laws back of 
all existence. These must be observed if one 
is to get the most out of life. All being is 
based upon law and order. 

“There is the law of thought. Our thinking 
is the source of good or of evil. If we disci- 
pline our thinking and think only constructive 
thoughts, we set the law into operation and 
cause good to manifest for us. 

‘There is the law of love. When we send 
out thoughts of love to others we cause these 
thoughts to bring love back to us. When we 
co-operate with this law and give lovingly, we 
find ourselves receiving love. 


“There is a law of life and if we co-operate 
with it we make our individual lives har- 
monious. By this law we live in harmony 
with all persons and with all existence. We 
are never resistant or antagonistic. 

“Cause and effect in their true relationship 
have law back of them. If we think right, 
keeping our minds upon high and _ noble 
thoughts; if we live harmoniously with our 
fellows we help good to manifest.”—Unity 
Daily Word. 

+ a * 

“4 bad heart is a boomerang of passions, 
whose evil consequences always fall on the head 
of their luckless author. On the other hand, 
all good deeds work in a similar way, with the 
rules that govern promises and conclusions, 
causes and effects; if neither good or bad, the 
result will be in conformity with the nature of 
the deed. Your bad deeds and your good deeds 
are juries that sit upon the destiny of your life 
and decide the verdict of happiness or despair.” 

Selected. 

x * x 

“Let us learn to be content with what we 
have. Let us get rid of our false estimates, 
set up all the higher ideals—a quiet home; 
vines of our own planting; a few books full of 
the inspiration of a genius; a few friends 
worthy of being loved and able to love us in 
return; a hundred innocent pleasures that bring 
no pain or remorse; a devotion to the right that 
will never swerve; a simple religion empty of 
all bigotry, full of trust and hope and love— 
and to such philosophy this world will give up 
all the empty joy it has.”.—David Swing. 

* * *x 
I, too, rest in faith 
That man’s perfection is the crowning flower, 
Toward which the urgent sap in life’s great tree 
Is pressing—seen in puny blossoms now, 
But in the world’s greatest morrows to expand 
With broadest petals and with deepest glow. 
—George Eliot. 
* *k 

In the search for truth that everything in 
nature seems to hide, man needs the assistance 
of all his faculties. All the senses should be 
awake. Humor should carry a torch. Art 
should give its sudden light. Candor should 
hold the scales. Reason, the final arbiter, should 
put his royal stamp on every fact, and memory, 
with a miser’s care, should keep and guard the 
mental gold.— Ingersoll. 
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I AM INDUSTRY ] 


I am Industry. @ My eyes light the way of 
civilization. @ My footsteps are the march of 
progress. @ My arms encircle the universe. 
@ | sweep the dizzy heights with aeroplanes. 
q | dig the earth for its treasures. @ My song 
is the hum of whirring wheels. @ My laugh is 
in the happy hearts of men who toil and sweat, 
unafraid. @ I am Industry, Creator of a new 
day and age. 4 I reach on toward new glories, 
new understandings and new achievements. 
@ So long as men have faith and courage and 
vision, I shall live. @ Without these, [| am 
but the husk of circumstance. 





—By Bennett Chapple, American Rolling 
Mills Company, Middletown, Ohio. 
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GREETING. 


For our friends here at home and our friends across the seas we wish a happy 
Christmas; as happy as the Christmas days of childhood when expectancy thrilled 
ind reluctant sleep was hard to woo on the might preceding the great anniversary. 

For those friends near and far for whom the anniversary has not the same 
neaning, who draw from other channels the inspiration for their highest ideals 
ind their good will toward their fellow men, we wish no scantier measure of joy at 
this closing of the year. The channels are many. The source ts one. 


<-> 


A CHRISTMAS THOUGHT. 


Abou ben Adhem, may his tribe increase! awoke one night from a sweet dream 
f peace and saw within the moonlight of his room an angel writing in a book of 
jold. Exceeding peace had made ben Adhem bold, and to the presence in the room 
he said, what writest thou? The angel raised its head and with a look made all of 
zveet accord replied, the names of those who love the Lord. And is mine one, said 
Abou. Nay not so, rcplied the angel. Abou spoke more low but cheerily stil. I 
pray thee then, write me as one who loves his fellow men. The angel wrote and 
vanished and the next night came again with a great awakening light, and showed 
the names whom love of Ged had blessed. And lo! ben Adhem’s name led all the 
rest —Hunt. 


EDITORIAL 


BOSTON AS A CONVENTION CITY 





HE Executive Committee of the National Association of Stationers, Office 

Outfitters and Manufacturers has before it each year no small problem in the 
election of a convention city. For the 1927 convention the committce has selected 
Boston, and we believe the choice is the best that could be made, all things con- 
sidered. 

Large attendance is a most important factor in the success of a national con- 
ntion. In the last few years the Middle Western cities have been pretty well 
vered. Conventions have been held at Chicago, St. Louis, Des Moines, Cincin- 

nati and Grand Rapids. Cities on the Pacific Coast are ideal in point of climate, 
ccommodations, hospitality and scenic surroundings, but the eastern stationers wl 
ot move in a body on San Francisco or any other Pacific Coast city any more than 

Pacific Coast trade will undertake the transcontinental journey to the eastern 
thoard. Al few would go on their own initiative and some would go as delegates 
‘om local associations, just as delegates have come from the Pacific Coast to con- 


entions in the Ea 


Boston—which is among the great cities of this continent—will draw many 

en and women from all sections. There the first battles of the Revolutionary 
War were fought [he city and its environs are richer, probably, in historical 
sociations than any other place in America. Boston 1s the heart of New Eng- 
land. It is the center of a wonderful manufacturing section. And ‘round about 
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within a few hours’ drive are beautiful towns and villages nestling among the 
mountains, whose grim sides are covered in October with a most amazing -and 
beautiful array of autumn foliage the like of which is found in few other places 
in the world. 

Let every stationer begin now to plan how he can go to Boston next fall. 
There will be nothing to regret and much to enrich the memory. 


<--> 


SEE THE TRAIVELING MAN. 


It hardly seems possible, in view of the things which dealers themselves 
encounter by reason of the experience of themselves and their outside salesmen. 
that anyone will nowadays be so unwise and discourteous as needlessly to delay 
and postpone appointments with the traveling men who sell them goods 

But that such dealers do exist is proved every day by the experience of travel- 
ing men. A recent case was related by a friend who reported his own experience 
He colled upon a dealer who is among the prominent men of his section—a man 
whose house itself maintains outside men to sell merchants and professional 
peofle in surrounding towns. He sent in his card, and word came out requesting 
him to call later in the day. The wait meant that he would miss a train and be 
obliged to take a might train to the next town where he hoped to make a few calls 
in the afterncon. But—being a philosopher and a man of experience, he bided his 
time in patience until afternoon, when he called again. He knew that the dealer 
ought te give an order and felt that he should not leave town without getting it. 

On the second call the dealer sent out a message saying he was too busy to 
sce the salesman, but would see him on the following day. Gone was the hope of 
seeing his trade the following morning in the next town. He had to stay all night 
in the town where he was and add his hotel bill and his time to the expense of 
the trip 

Because the dealer would not drop what he was doing and see our friend later 
in the day, or see him at once for long enough to make out the order, the traveler's 
schedule was disarranged and he was obliged to charge up more expense on an 
clready considerable account. The dealer knew he had come several hundred 
miles; knew that hotel bills are not small; knew that time to the traveling salesman 
is of the utmost importance ; yet he refused the slightest cffort to save the traveler's 
house the loss and the traveler the annoyance of delay. 

Road salesmen are courteous and reasonable. They are generally a hopeful 
lot whe overlook most of the thorns along life’s way and try to see the roses of 
faith, haope and charity that bloom among them. Dealers could add many a rose 
and achieve many a blessing by practicing the golden rule when the traveling man 


comes cround., 


WHAT IS A DAY? 


A man bade his servant say to him each morning, as he came to call him and 
open his bedroom windows, “Master, remember that you have great things to 
accomplish ” 

It is probably a fact that if a man will arise every morning with the thought 
firm in his mind that here is another day of opportunity, not merely another day, 
he will make each day count for more than he ever could otherwise. 

Father Bourdalue, a churchman of the time of Louis XIV, said on his death 
bed, “My God, I have wasted life. It is just that thou recall it.” 

Had Father Bourdalue followed the example of that other man, arising each 
morning with the feeling that he had great things to accomplish and that time for 
accomplishing them was shrinking daily, he would never have had occasion to 
make that death bed acknowledgment. 

What we get out of cach day depends upon the attitude we take toward that 
day and its opportunities. 

With some men a day is just so much time to be put in, as little as possible of 
it in work, as much as possible of it in pleasure. Men of that type, living to have 
a good time as they go along, do not have a very good time or get very far along. 

With other men a day ts a period of golden opportunity, each one to be used 

; £ i 
to its utmost-—Frank Farrington’s Business Talks for 1926. No. 12. 


(All rights reserved.) 
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Underwood portable. 
portable 











TITLED TYPIST GIVES PRINCE FLOCK OF KEYS.—Albert 
Tangora (left), holder of the world’s speed record in typewriting, 
shows the royal visitor, Prince Nikolas, how to operate his new 


Princess Ileana also uses an Underwood 


























Business Research to Be Organized Nationally 





Written Expressly for Office Appliances 
By Waldon Fawcett. 


AVING waited in vain for private enterprise 

to set in order, systematize, and standardize 
the institution of business research, Uncle Sam has 
taken the task in hand. Not, be it quickly added, as 
a permanent addition to routine Federal responsi- 
hilities. Official Washington has no intention ot 
wishing upon itself the job of research coordinator. 
But it is willing to lend its facilities and its pres- 
tige to aid the forces of commerce and industry 
to get together on some basis of cooperation for 
more efficient and less expensive studies of market- 
ing—using the last word in its broadest sense. 

This is the why and the wherefore of the latest 
addition to the list of national organizations—the 
Conference on Market Research—which has held 
its first session under the auspices of the U. S. 
Department of Commerce at the end of October. 
The fact that the call for the mass convention was 
issued by A. Heath Onthank, Chief of the Division 
of Domestic Commerce, made it appear that the 
project might be one other dread example of “more 
government in business.” And many out of the 
one hundred delegates who assembled, came primed 
to tell the Government how to begin its charity at 
home by speeding up the U. S. Census returns and 
other statistics that are used as barometers in sales 
effort. 

In truth, the Government had no itch to take 
over any part of the research man’s job. This was 
made clear by J]. Walter Drake, Assistant Secretary 
of Commerce, in opening the conference. What 
had happened was that the Commerce organization 
thought that it saw a chance to serve the sales and 
modern American business in 


distribution side of 


somewhat the same way that the Commerce De- 
partment’s Division of Simplified Practice has re- 
cently been serving the production and manufac- 
turing elements of industry. Through the medium 
of conferences, conducted under its neutral aus- 
pices, the simplified Practice Division has been en- 
abled to persuade erstwhile antagonistic or sus- 
picious competitors to sit down together and mu- 
tually work out their economic salvation by amic- 
ably agreeing to discontinue the manufacture of odd 
sizes of goods, superfluous models, and slow-mov- 
ing items. As our readers know, this standardiza- 
tion in industry has proven the one best cure for 
stock congestion and frozen inventories. 

Looking about them in the field of distribution, 
the officials of the Division of Domestic Commerce 
were startled recently to find that there was in this 
quarter no less need for a campaign against waste 
and lost motion. The Domestic Commerce staff, 
since it was organized a couple of years ago, has 
plunged into various phases of market research 
work on its own account. And the Commerce 
executives have been appalled to find the amount 
if duplication of effort that characterizes the study- 
ing of markets. In probing for the purchasing 
power of the public, the professional investigators 
oi markets cover the same ground over and over 
again. Not, to be sure, in the final reaches of their 
operations, for there each researcher has to think 
in terms of a particular line or specific territory. 
But in all the preliminary and foundation work, 
Which makes up so large a share of market re- 
search, there is duplication or double-tracking to a 
shocking extent. 
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It has been possible for this deadly ditto work to 
continue as it has only because market research 
work has been supposed to be necessarily secretive 
and most research scouts have not known just 
what the other fellows were doing or how they 
arrived at their deductions. None the less serious, 
however, are the consequences. Time and again it 
happens that an individual corporation or a trade 
association or trade group, entering upon market 
exploration with only a modest appropriation, ex- 
pends the bulk of its fund on the general prelim- 
inaries (that others have done earlier and better, 
if it were only known), and has but a meager part 
of its expense money left for the intimate analysis 
that is relied upon to yield the facts for which the 
people who pay the bills are most keen. In addi- 
tion to the losses involved in needless repetitions, 
there is the equally serious consequence that the 
average survey, with its eagerly awaited tips on 
market conditions, is delayed far beyond what 
would be the date of completion if the market 
charters were able to make a flying start with a 
complete, ready-made statistical nucleus. 

Observing the plight in which American business 
was held, unknowingly, by this stark individualism 
in commercial research, the head of the Domestic 
Commerce Division determined to endeavor to 
bring the business forces to a realization of the 
seriousness of the plan of working at cross pur- 
poses and try to provide a basis for team-play. The 
Government people thought that they saw one angle 
of approach to the problem which promised results. 
Sut they were most anxious to nip in the bud any 
supposition that Uncle Sam was plotting to “regu- 
late” or prescribe methods of market research 
work. Similarly they did not want to let the im- 
pression become current in business circles that 
they were endeavoring to steal one of the pet proj- 
ects of the U. S. Chamber of Commerce—i. e., the 
scheme for the setting up of a clearing house for 
research data, that was hatched at the Chamber's 
recent Conference on Distribution. 

The inspiration which caught the officials of the 
Domestic Commerce Herbert Hoover's 
establishment, contemplates the creation of a “pri- 
ority list” of fundamental research projects in the 
field of marketing which should be studied for the 
good of all. Such fundamental projects would in- 
clude broad studies of population and studies of in- 
come similar to those conducted by the National 
Bureau of Research. All this was in the Depart- 
mental mind for accomplishment by unification of 
private effort. The various users of market in- 
formation would either accept allotments of first 
hand investigative work, of which the results would 
go into the common pool, or else would obligate 
themselves to bear a pro-rata share of the expense. 
The Federal Government would chip in, via revi- 
sion of the arrangements of its established statis- 
tical and research institutions. But the vision was 
that of broad, universal cooperation to provide the 
general “background” for market studies and leave 
each separate interest with the major part of its 
time and money to devote to refinements and trans- 
lations of the data in terms of its immediate in- 


section of 


terest. 

As was perhaps to be expected with so new an 
idea, the Conference, when it assembled, found it 
difficult to assimilate the theory of the leaders that 
the scope of the joint effort must be confined rigidly 
to studies that have common interest and value for 


everybody engaged in the field of market research. 
For example, several of the speakers at the forum 
felt that the collective investigations should deal 
with specific commodities—the commodity, as a 
rule, nearest the heart of the particular speaker. 
Like enthusiams brought calls for probes of special 


| 


? | no- 
Clidtisx, 


problems such as hand-to-mouth buying, the 
ing conditions in the jobbing field, the threat that 
motor transportation has brought to the small 
towns and villages of America as market places, 
etc., etc. The very diversity, however, of this curi- 
osity offered, as the discussion proceeded, the most 
conclusive evidence that 100 per cent cooperation 
might he expected only on research work that is 
absolutely basic and underlying to all examinations 
of markets whatever the commodity line or t 
form of service to be sold. 

For hours the conferees were encouraged to talk 
themselves out to the end that all the and 
aspirations of modern market research might be 
mustered in one complete exhibit. Then, with the 
question of ways and means looming, if the Con- 
ference was not to become a mere debating soci- 
ety, it was decided to recess while a “steering com 
mittee” undertook to build a platform for the new 
movement. 
brought in its recommendations and these were 


ne 


needs 


unanimously adopted by the convention. If the pro- 
gram works out as contemplated, not only will the 
Market Research Conference be continued as a 
permanent institution designed to give moral sup- 
port to a worthy commercial cause, but there will 
be organized in every large city in the United States 
a local group of market research workers affili 


ated with the national body. 
The principal action taken by the Conference, 
upon recommendation of its impromptu executive 


committee, was to authorize the creation of a body 
of fifteen or twenty-one members to be known as 
the Permanent Committee which will take over the 
active work of consolidating and coordinating mat 


ket research. This committee will take up the 
question of creating a 
lined. It will consider 
necessary in the nation’s present methods 


It will also establish contact with 


“priority list” as above out 
| 


what, if anv. changes are 


ering statistics. 


the men who are directing research work in Amer 
ican colleges and ascertain whether the thesis work 
nay not be employed along lines of practical value. 
The general committee will, in its functioning, in 
terlock with a special committee representative of 
the Washington bodies and institutions working on 
market research to the end that the work at the 
national capital may be in gear with market re 
search initiated elsewhere. 

While all this may appear at this stage as most 
decidedly a project on paper, it cannot be t on 
tidently stated that the Department of Commerce is 
very much in earnest in promoting the idea. And, 


since it has been left to the Department to organize 
the committees that will carry on, this is signifi- 
cant. Also the determination at the Department 
to make this a continuing project is indicated by the 
arrangements to issue annually a directory of re 
search organizations and catalogue of sources of 
market data. All this, by the by, has double sig 
nificance for the office equipment trade. Primarily 
there is the promise of savings of time, labor and 
money in carrying out surveys of the markets for 
office equipment. Secondly, there is the influence 
which simplification and standardization of re 
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search will have on the consumption of various 
classes of business equipment. 

It was the sense of the Market Research Con- 
ference, expressed by unanimous vote, that the first 
job and the most essential job in the contemplated 
program for bringing to American business men 
a better understanding of American markets should 
be the inauguration of a Census of Distribution. 
The Conference, in effect, sent word to Congress 
that it stands for immediate action to provide an 
annual muster roll and inventory sheet that will do 
for the forces of merchandising what the Manu- 
factures Census now does for the forces of produc- 
tion. This demand for a Census of Distributors 
was incited by discussion in the Conference which 
brought out the fact that American marketers have 


plenty of information on where people live, but 
wholly inadequate information on where people 
buy. The suggestion was made that the new Cen- 
sus might embody a census of consumption and 
also a census of retail distributors, classified by 
lines and by grades which would afford a picture of 
local buying centers, not only in terms of cities and 
towns, but down even to neighborhoods. The Con- 
ference exchanges of opinion also brought out a 
strong demand for an elaboration of the present 
Manufactures Census to show the relative costs of 
distribution of manufacturers who distribute 
through jobbers or wholesalers; compared with 
those who sell direct to retailers; and contrasted 
with the sales expense of those who sell direct to 
ultimate consumers. 

















ARIE RE- 
, 5s REMINGTON 
PORTABLE The Queen of 
Roumania, and her daughter 
the Princess Ik acquired 


QUEEN M 


a 

Remington portable type 
writers during their tour of 
the United States An ac 
knowledgment of this gift 
from the hands of the queen's 
secretary indicates that he 
had used a Remington Jun 

many yeal The ad 
\ t of the Remington port 
ible to the queen's train 
caused him to transfer his 
illegiance » the more di- 
I utiv portable Mean 
while, the same machine was 


used throughout on the 





SHEAFFER PEN AND 
PENCIL SET PRESENTED 
TO QUEEN MARIE OF 
ROUMANIA.—It was Con- 
veyed to the Gracious Repre- 
sentative of Her Kingdom by 
H. E. Waldron, Vice Presi- 
dent and General Sales Man- 
ager, on behalf of the W. A. 
Sheaffer Pen Company. This 
set was trimmed especially 
as a regal gift, and the coat 
of arms of Roumania shown 
on the base. This appears 
before the pen standard, but 
so reduced that a legible re- 
production has been shown 
alongside the pen. 

Queen Marie acknowledged 
this gift, and gave assurance 
that it would be put to good 
use. 




















The Man Across the Street 


[There's a man across the street who has been helping 
ul for a long time. He has been putting over the same 
big idea that you have been driving on. He meets you on 


the same battleground, but he fights shoulder to shoulder 


Every time he scores a 


idea He 


with you. He is your competitor 


telling point mark up a sizeable credit for the 


has helped vou put it over. He is no better than you In 


fact, he is handicapped with equipment that cannot bring 


the prospect the advantages you have at your command 


You would be ungrateful if you allowed rivalry to color 
You would be untactful if you attempted 
Match 


the idea against 


your arguments 
? 


tO build 


ability 


up prejudices through personalities your 


him—your presentation of 
You'll win! 


weighing process 


against 


the best that he can muster. Every order you 


get involves the Your customer holds 


the scal lip the balance in your favor by the weight of 
well-timed articles 

It is the old question of knowledge. You have to know. 
And tell Back up what is packed away 
in your presentation. En- 
thusiasm, thus revealed, brushes competition aside. 

These are the tactics that put personality into selling— 
set off the man who uses them from the “run of the mine.” 
\ superficiality? Yes. But a means of dressing up words 
so that they become forceful, impressive and really mean- 
\n attractive setting for the Idea that identifies it 
Competition can never parry weapons tem- 


what you know! 


brain by the manner of its 


ingful. 
as your own 
pered to such an edge 

He is helping 
but let's show him a clean fight and give him 
a sound trimming every chance we get.—(Kardex Sales 
Promoter.) 


te grateful to the man across the street. 


us every day, 
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The World’s Worst Stenographer 


By Mary Lowrey Ross, a Well Known Canadian 
Fiction Writer. 
Reprinted from The Business Woman of November 
1, 1926, Published at Toronto, Canada 











wro wrote the article below may, as she says, be the world’s worst stenographer, but she 
She has a sense of humer and a power of descrip- 
dollars a week, 


Note.—The lady 


ws a very long way from being the world’s worst writer. 


toleroe 





tion that are refreshing to a degree. 


but as a writer we understand that she is in possession of an independent income and probably lives in a 
It is our understanding that most Canadians do live in stone houses 


house on the hill at the head of Easy street. 


1 stone 


not too far from the Street of Ease and that some are even acquainted with “treasures too great to count 


\M not sure yet why | decided to be a business 

woman. Certainly it wasn’t because I wanted to be 
a business woman more than anything else. I would 
much sooner have been a European buyer, or an artist 
with a studio, or merely an elegant young woman tak- 
ing tea downtown from four-thirty till six. But the 
business college was only six blocks away, so that it 
was perfectly possible to get home for lunch, and a 
relative had bequeathed me his Pitmann library, and | 
had nothing else to do that fall. So a business woman 
I became. 

In three months | could run a typewriter passablv if 
there was a rubber eraser within easy reach. As for 
my shorthand, it was, as writing people say, mereiy a 
gesture. I took notes at the rate of some seventy words 
a minute, and deciphered them with the slow patience 
of an Egyptologist reading a monolith. However, | 
presently secured a position with a philanthropic in- 
stitution at the rate of $12 a week. How essentially 
philanthropic it was you may judge by the fact that 
it sheltered me for almost three months. 

My predecessor was a quiet, serious, 
orderly young woman with a neat waist, 
a nicely modulated voice and a pair of 
rimless glasses. As a matter of fact I 
never met Miss M , but her person- 
ality was so deeply impressed on the per- 
fectly ordered office she had left behing 
her that | am sure | could have recog- 
nized her on the street. 


Mr. O was, as the phrase is, my 
boss. He was a darkly, dynamic young 
man with the restless energy of a go- 


getter and the disquieting intensity of an 
early apostle. He was always burningly 
eager to spend himself in dictating after 
hours, and it filled him with hurt surprise 
that his stenographer sometimes failed to 
respond with the requisite enthusiasm 
when the peakload of the day's work ar- 
rived at five p.m. Mr. O possessed 
in their most perfected form those mys- 
terious qualities that make a person an 
invaluable asset to the community and a 
complete liability to his personal ac- 
quaintances. 


I tried to like Mr. O and I think 





always began to flounder. I would ramble along help- 
lessly behind him for perhaps half the letter, then skip 
a paragraph and catch up to him, memorizing franti- 
cally as | went; and finally I would take myself off to 
my corner and try to build up a letter from the stray 
hints supplied by my notes. 

This would have been interesting mental exercise if 
it hadn’t been for Mr. Q——., who was always rushing 
in to know if I had finished and then rushing back to 
pace the office, boiling with further dictation. Some- 
times | worried through, sometimes not. And as often 
as not I got my carbon paper in backwards and pre 
sented him with his correspondence with the replica 
neatly stamped in looking-glass language on the back 

* os x 

M* MOST painful memory of that office was the 

stencil duplicating machine. I haven't any doubt 
that Miss M————and the duplicating machine were 
on terms of intimacy and affection. But it and I never 
learned to understand each other. If I inked it just a 
trifle too little, Mr. Q’s bright, brisk sen 
tences came out like the vague characters 
on a piece of Attic stone. If I inked it 
just a thought too much, it laid down a 
Hat slab of unmitigated blackness instead 
of a letter. I nearly always inked it too 
much. When left to itself it simply sat 
there and sullenly dripped. When roused 
it reared back on its haunches and spat 
I usually sent for the young man from 
the firm that had spawned the thing when 
it got altogether beyond my control. And 
he would come up, a nice, immaculate 
young man with waving hair, look at it 
and say brightly, “What seems to be the 


matter is that we have just a little too 
much ink.” And then he would pick up 
the sodden little cloth beside it, sop it 
daintily here and there, turn the crank 


and slide out half a dozen letters that 
looked exactly like plate reproductions 
from a Business Writers’ Guide. He 
would then wipe the tips of his fingers on 


a lily-white handkerchief and disappear 
He was the sweetest, kindest, cleanest 
voung man I have ever known. 

\ quarter of an hour after the young 


he tried to like me. And if we both man had gone, the duplicating machine, 
failed—and we did— it is difficult to find the day's correspondence and the front of 
that one was more to blame than the other. my shirtwaist were in their accustomed 
Re ar 4. and the front of my shirt, State of inky dankness. 

There was the matter of dictation. waist were in their aceus This dreadful life went on for almost 
After the third sentence of a letter [ ‘omed State of inky dark three months. I will not go into the st 














Page 17 OFFICE APPLIANCES For December, 1926 





“WS 








of my struggles with petty cash; merely note that, 
though I toiled over the petty cash account more 
laboriously than any chancellor over his exchequer, 
there wasn't one month of the four that I didn’t have 
either to make up my accounts from my $12 per week 
or to invent a box of rubber bands and a gross of B 
lead pencils to make the balance ring true. 

One day Mr. Q announced that he wished to 
have 100 letters sent out to different people in the city 
announcing a conference for the following week. So 
the duplicating machine was prepared and _ inked 
and the letters were somehow produced and posted. 
\nd two evenings later Mr. Q—— appeared to inform 
me in tones of bitter patience that I had sent them 
all out with the right day but the wrong date. 

However, it wasn’t altogether too late. If I sent 
out another hundred notices there was still opportunity 
left to relieve the minds of the baffled hundred. So 
at four-thirty I went wearily to work again and at 
seven o'clock | dropped the last of the second lot of 
notices into the corner post-box. 





The telephone was ringing next morning while I was 
still in the elevator. It rang all day, each time with 
the genial news that this time I had sent out the no- 
tices with the right date but the wrong day. 

The next day | was summoned to the head office and 
tenderly and inexorably fired. 


* aK 


WOULD like to be able to write that after this un- 

distinguished episode | gathered myself together, 
took stock of my weaknesses and firmly hooked my 
heels into the ladder of success ; that I am now the sec- 
retary to a cabinet minister, and without harming his 
masculine sensitiveness, I tactfully run the country 
while he spends his time playing golf; and, finally, that 
[ can never be sufficiently grateful to the man who 
had the loving foresight to fire me. But, alas, it 
wouldn't be true. I still put my carbon paper in back- 
wards. I still transcribe “immoral” for “immortal” 
and “affectionate” for “affirmative.” I am still the 
world’s worst stenographer. 








PEN AND 
play of Conklin fountain pens, 
dow of The City Drug Store at Lubbock, 7 
two giant pens in the center reads: 


panel below the e 
esteem, unconditionally and 


high in the world’s 
guaranteed.” 


PENCIL WINDOW WINS MANY SALES.—Dis 
propelling pencils, ete., in win 
‘exas, brings many 
customers into the store and sells many pens and pencils. The 
“Written 
perpetually 


THE FLYING OFFICE.—Gigantic, three—motored Fokker air- 


»resident, Conti- 


plane carries flying office of R. W. Judson, 
uskegon, Mich., 


nental Motors, on trips between the factory at 
and New York, Chicago and other cities. This flying office 
has all equipment necessary, including a Dictaphone, and 
i Records dictated are transcribed 


accommodates eight persons 
at the end of the journey. 








THIS MAN IS SANTA 


CLAUS TO 530,000 OLD SOL- 
DIERS EACH MON T H.- 
Checks to the old soldiers and 
retired civil service employees 
of the U. S. Government total 

/ sum 


0.000 a month and the 
they represent I staggering 





The checks are signed by Elmer 
FE. Miller, disbursing officer. of 
the Pension Bureau, whose 
likeness appears above, with a 
multiple signing machine— 
Photo by Underwood & Under- 
wood. 





























Page 18 OFFICE APPLIANCES For December, 1926 








FIRST, SECOND AND THIRD PRIZE WINDOWS IN A RECENT CONTEST IN WHICH THE SCRIPT‘ 
MANUFACTURING COMPANY OF ATLANTA, GA., AWARDED PRIZES FOR THE BEST DISPLAYS OF ITS 
MECHANICAL PENCILS Upper right hand picture: Window of G. D. Kirtland Company, Syracuse N. ¥ 
first prize of $100. To Frank J. Burkhart, window dresser, an additional award of $25 was made Photo | 
Smith, Lindsley & Arnold, Syracuse.—Second prize of $50 went to The Siekert & Baum Stationery Compar 
Milwaukee (bottom picture). An additional $10 went to the window dresser. Photo by J. B. Murdoch Company 
Milwaukee. Third prize of $25 went to Stevens, Maloney & Company, Chicago, and $7.50 was awarded the window 
trimmer. This window is reproduced in the upper left hand corner 


Who.Infringes a Patent 


By Leo T. Parker. 


exclusive 


HE tact that a patent gives its owner the 
right to make, sell and use his invention accounts for 
the numerous litigations in which innocent users of 


patented articles have been held liable as infringers. 

Some people believe that any person or firm is privileged 
to make a patented device for his or its own use, provided 
But this is not true. 


the article is not offered for sale 


The United States patent laws were formulated ex- 
plicitly for the purpose of creating ambition in individuals 
who are naturally endowed with the inventive genius so 
that they might be induced to exert their faculty toward 


perfecting new and improved things in anticipation of 


earning profits, as a result of which the public is benefited 
And that is why the courts 


by the new things developed 


give inventors the benefit of doubts in patent infringe- 


ment litigations ‘ 
‘ ‘ ? ~ 
Of course, a patent may be so weak and narrow that a 
slight modification of the inventi@n will avoid infringe- 
ment This is particularly true whéfé the invention is no 
more than an unimportant improvemMenteof a well known 


But if the patémt is°on a basic or 
fa machine it may be sufficiently broad 


and long used machine 


new improvement o 
to protect the inventor against any other person or firm 
making, using or selling a product even remotely similar 
Under these circumstances, avoiding infringement is an 
extremely difficult and hazardous undertaking. 

For instance, in a quite recently decided case it was 
disclosed that the heads of several firms located 4n differént 
states each arranged to manufacture a separate part of a 


machine. These various parts were shipped 
firm, located in a different state, and assembl 
infringing device. The patentee became informe t 
infringement and instituted legal proceedings ag 
various parties for damages in consequence of the 
facture and sale of the product. And notwithst 
obscurity under which these machines were n 
and assembled, the court held the various fir1 
damages and the earned profits But the most ur 
part of the case is that the various firms that pu ise 
and used the infringing machines in good t é 
equally as liable for infringement as_ the nsct 1S 
makers 

Another example of where an innocent firn 
liable for the infringement of a patented device i ed 


by the records of a recently decided litigatior 
was shown that the company supplied its work 
standard machines which happened to be const 
such a manner that the mechanics were abl 
changing the mechanism, to importantly impr 
ation of the machine, and incidentally convert t 
infringements of a patent. The owner of the ed 
suit and the courts held the company whos 
made the changes liable for infringement alt} 
proved that the firm had issued orders pr 
men from tampering with the machines or chang 
in any manner 
In another’ case which involved practicall 


)) 


law, it was disclosed that a firm 


point of the 
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and sold a machine which did not infringe the patent in 
litigation. However, it was proved to the satisfaction of 
the court that the company’s salesmen were instructed to 
explain to various purchasers how, by a simple change of 
the mechanism, the machine might be converted into an 
infringing device, thereby considerably increasing its effi- 
ciency. The court held the manufacturer of the machines 


and also the user who made the simple changes liable for 
infringement. 


Therefore, in cases of this kind it is quite obvious that 


the evidence considered by a court is not so much whether 


a machine is an infringement manufactured and de- 


as 


livered, but the important point is whether the machine is 


used and operated as an infringing device and, if so, who 
conspired to effect the infringement? Generally, all of 
the users, but only the manufacturers in the conspiracy 


are liable as infringers. 


For instance, where a manufactured and sold 


company 
a non-infringing machine in good faith, it was proved that 
the purchaser changed it into an infringing device without 


the knowledge of the manufacturer. The person who 
transformed the machine into the infringing device was 
liable as an infringer, but the manufacturer was not. In 


this case the manufacturer was within his rights of making 


and selling a legitimate and non-infringing product, but 
the purchaser knowingly and purposely performed an in- 
fringing act, for which he was liable by transforming the 


machine so that it violated the rights of the inventor. 


It is immaterial whether a person is an infringer in good 
faith and innocently, or for bad purposes and intentionally 


yo 
i ne 


infringement exists under both circumstances, al- 


1 


though the penalties are not the same in both instances 


The law is in effect that a firm or person who deliberately 


and purposely infringes a patented invention may be liable 
for three times the actual damages caused the owner of 
the patent, and three times the earned profits. Whereas, 
an unintentional or innocent infringer may be liable for 
only the actual earned profits, and the damages incurred 
by the patentee, plus the cost of litigation. 

Another important thing to know is that the owner of 
a patent is not limited with respect to the class of infringers 
against whom he may institute legal proceedings. In other 
words, a patentee is privileged to sue either the manufac- 
turer, seller or user of the invention or, if desirable, he 
of them. The suit may be filed either in the 
in which the infringing article is made or in the 
in which the infringer lives. 
the owner of an infringed patent usually in- 
stitutes legal proceedings against the manufacturer of the 
infringing product so that an injunction may be obtained 
to prevent the continuation of the infringement by all 
Although, if preferred, the user or retail dealer 
sued, and after the patent is adjudicated an in- 
junction will lie against the manufacturer to prevent further 
the product. Occasionally an 
injunction will be granted before the infringement suit is 
tried, but 

It has been held that a suit for infringement of a patent 
be filed for six years after the patentee learned 
And the owner of the patent may 
compel the infringer to account to him the amount equal 
to the damages and profits which have been accumulating 
the This decision makes it easy to realize 
the importance of this subject. 

Sometimes there is no actual manufacturer against whom 
Page 187) 


may sue all 
district 
district 


However 


parties 
may be 


manufacture and sale of 


seldom. 
not 


need 
the 


of intringement. 


during 


years. 


(Continued on 











YAWMAN SERBE MFG. OO, 





A HOSPITAL 
IS KNOWN 


BY ITS RECORDS 'g 





BOOTH OF THE YAWMAN AND ERBE MANUFACTURING COMPANY AT 
THE AMERICAN HOSPITAL ASSOCIATION CONFERENCE HELD THIS FALL 
AT ATLANTIC CITY, N. J Here the “Y and E Clinical Index was the main 
feature Als« f terest to hospital authorities were the “Y and E” steel card 
record desk ft ney desk, X-ray film cabinets, et W. H. Shortlidge, “Y and EB” 
traveler, was urge of the exhibit Cut by courtesy of The “Y and E” Idea for 


October, 
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Getting the Best of Old Man Cut-Rate 


How Some Dealers Are Making Money in Spite of Price 
Bug-a-Boos. 


DEALER who conducts an important office furniture 

department in a university town and in a number of 

counties surrounding it employs as clerks senior stu 
dents of the university. This dealer has found it of much 
advantage to employ men who are intellectually developed 
and physically fit. Such men quickly grasp the essentials 
of selling and absorb with little effort the information nec 
essary to achieve the best results. This policy is in line 
with that of several of the large industrial and public serv 
ice corporations, which invite graduates of colleges to con- 
Such 


Their minds are acute; 


sider employment with them men are grounded 


in habits of observation and study 


they learn readily; they have certain essentials of education 


which men who are not fundamentally trained must learn 


from experience, which is an expensive teacher, dear alike 
to the learner and to his employer 
that the seek 


the college graduate at all costs, but that he should give 


The suggestion here is not dealer should 


prefe:ence to men and wemen who are able to show the 


right sort of mental capacity \ chair manufacturer of our 


acquaintance hires no salesmen whose characters and at 
tainments do not measure up to a satisfactory percentage 
based on personal interviews and on the answers to a rather 
elaborate questionnaire intended to disclose the character 
and attainments of the applicant. 


Establishing a Clientele. 


A prominent Pennsylvania dealer who started in office 


furniture and equipment something more than a dozen 


years ago conceived the idea he wished to establish a clien- 


tele rather than merely to take orders. He wished to give 


something akin to professional service and planned his 


business accordingly. In the first place, he limited his 


territory to an area which could be covered by his force on 


the basis of a personal service of value apart from the 


goods sold. Satisfactory installations of office furniture 


are seldom possible without preliminary personal surveys 
by one who knows what merchandise is available and how 
it can be placed and used to get the results the user wants 
He has found this plan successful. 


Certain desirable things follow from the judicious limi 


tation of territory A limited territory must be treated 


intensively. Every shot must hit some target. 


. This dealer immediately sensed the necessity for a mail- 
him a line on 


would give every 


prospect in 


ing list that 


his territory He watched everything—newspap: 
news of new concerns and changes in old ones—rem 
-additions to offices—became acquainted with 


and real estate men—enjoined his employes to note 

formation of the kind gleaned from any source. He divi 
his mailing list under a number of different headings, wor 
and conditi 


ing it out on the basis of class of business 


surrounding each. Calculations are based on the 


of people employed by prospects in their offices and the 


chances of expansion as the dealer sees them 
The 


caused 


careful service this dealer gives his customers ha 


him to be looked to as the logical source of su 
equipment in his locality. He has made literally hundred 
of friends who volunteer information, so that his mailing 

and what was 


is easily date 


kept up to once a pt! let 
comes now with almost no effort 
He enjoys a fine, growing, profitable business by giv 
intelligent and helpful attention to it His service costs 


money, but he finds that his customers*are not niggardly 
that they are willing to pay him a proper profit to get t 
added element which only sound knowledge and experience 
doesn’t fight his 


can provide He competitors Ol prices 


He emphas 


He doesn’t cut, because he doesn’t have to 


the fact that his establishment is the logical source: 
supply for the larger things of the office, well knowing 
customers will call on him for the smaller things mors 
quickly that they would demand the larger ones if he were 


to emphasize the minor lines 


New Methods Replace the Old. 


A Milwaukee dealer points out that slipshod oft 


ture selling is “going out.” Many of the most import 
installations are now sold even before the office in wl 
they are to be placed is erected. The entire scl 
worked out from the architect’s blue prints. It is easier 
sell in this way and far more profitable. The user 


visualize what his office is going to be like. In the ret 


his mind he can see the perfect office for which he is ask« 


to pay a lump sum. With such a vision he will not hag 


about the price of a desk. If the price is within his 


and is reasonable, he will pay it 


The foregoing suggestions embody a few of the 


successful dealers are 


the price bug-a-boo. 


whereby some 
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FIVE STORY MOTION PICTURE AND OFFICE 


tive suites are being furnished in this manner at a cost 


ration were designed by A. Ralph Steinberg 


Hopeful Inventory 


By George Stock Turner 


Hopeful Inventory” has been de- 
nounced as one of the most fruitful causes 
of failure in business. 

Under his influence old stock loses the 
tell-tale marks of age. Dead stock ts still 
permitted the semblance of life. And the 
interest charges that surely, relentlessly, 
annoyingly follow on the heels of both 
are charitably overlooked by Hopeful In- 
ventory. 

Though change and decay quietly but 
steadily work their will upon furniture, 
fixtures and the store itself, if the mer 
chant is so fortunate as to be his own 
landlord, depreciation is allowed to slip 
by with a knowing wink while Hopeful 
Inventory chuckles. 

The optimism of Hopeful Inventory ts 

mtagious. Encouraged by his happy- 


go-lucky good nature, accounts receivable 


rvs put their best foot foremost; 


QUEEN ANNE SUITE TYPICAL OF OFFICES INSTALLED BY THE MONARCH DESK COMPANY, 
NEW YORK CITY, FOR THE FAMOUS PLAYERS-LASKY CORPORATION IN THEIR NEW THIRTY- 
UILDING, TIMES SQUARE, NEW YORK.—Forty execu- 





half a million dollars. Furniture and interior deco- 


doubtful credits drop the harassing ques- 
tion mark; even good-for-nothing ac- 
counts are given the benefit of the doubt. 

Vor is Hopeful Inventory too inquisi- 
tive. Why drag the business skeleton out 
of the cupboard? Why pry too closely 
into gains and losses? Why insist in over 
carcful analysis? 

Hopeful Inventory is a comfortable 
fellow. He is a bearer of good tidings. 
He thinks no evil. Though he shrugs his 
shoulders and whistles softly, still he 
murmurs hopefully under his breath, 
“Sufficient unto the day!” 

He shakes hands with himself. He 
passes as the friend of many a merchant. 
He inspires confidence. He has a win- 
some manner. 

But Hopeful Inventory is really a fool. 
Keep him at arm’s length. He'll fool 
you, if you don't. 
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Cleveland Business Show Scores Success 


Fine Array of Exhibits and Much Enthusiasm. 


LEVELAND was the mec- 

ca for many business ex- 

ecutives from 
Ohio and adjoining states dur- 
ing the week of November 15, 
the attraction being the Cleveland 
Business Show, 


all over 


It has been several years since 
this city has had a show of this 
kind, although it is one of the 
largest manufacturing centers in 
the country and is 
by other large industrial towns. 

It is therefore not surprising that there was a very good 
attendance throughout the entire week. 

The show was held in the lower hall of the Public Audi- 
The audito- 


SNAPSHOT .AT THE 


surrounded 


torium and the exhibits completely filled it. 
rium, which built ago, 
modern facility tor the efficient handling of exhibits and 


was but a few years has every 
big crowds, and this feature was much appreciated by both 
management and exhibitors. 

The week's program was as follows: Monday, Munici- 
pal day; Tuesday, Executives’ day and Efficiency congress; 
Wednesday, Cost Accountants’ and Office Employees day; 
Fri- 
Stu- 


Thursday, Executives’ and Office Managers’ congress; 
day, Retail Merchants’ Day; 
dents’ and Teachers’ day. The show opened at 1:30 p. m. 
and closed at 10:30 p. m. 

The general layout was excellent and gave all exhibitors 


Saturday, Commercial 


daily 


ample room. The aisles were broad enough to handle the 


crowds without jamming. When the show opened prac- 


tically everything was in place and the last-minute bustle 


This created much favorable 


and confusion were absent 
comment. From the time the doors opened on Monday 
until they closed Saturday night everything worked 
smoothly. 

The general decorative scheme was appropriate and 
beautiful. It was entirely floral. The booths were dec- 


orated with red oak leaves, and the pillars were intertwined 
with greenery. Many of the booths had potted palms and 
practically all had vases and baskets of beautiful crysanthe- 
mums and roses. From the standpoint of decorations it 
was one of the prettiest shows held in Cleveland in a long 
time and reflected great credit on the management. 

The publicity and exploitation of the show was under 
the direction of H. A. Bruno, R. R. Blythe and Associates 
of New York, who handled the same work at the New York 
show. Miss Bowen of the firm of Bowen, 
located in Cleveland and associated with H. A. Bruno-R. R. 
Blythe, took care of the local publicity. For the first three 
days of the show, Mr. Bruno was in the city directing the 
The 


newspapers were very generous in the use of space devoted 


Lanyon and 


exploitation work in cooperation with Miss Bowen. 


to the show and photographs of a number of the features 
were shown daily. 

Father Knickerbocker’s secretary, Miss Ruth Olesen, who 
was chosen as the best all-round stenographer in Greater 
New York, now has a rival in Moses Cleveland’s secretary, 
Miss Juanita Hornbrook of Bedford, Ohio, at present em- 
ployed by the local branch of the Remington Typewriter 
Company. 
business men as being the best stenographer in the city. 

Incidentally, the show attracted many stenographers and 


She was chosen by a committee of Cleveland 





SHOW.—Left te right: James 
KE. Tupper, president, and C. H. Hunter, western ee er 


operators of various office equip 





ment devices, all of whom 
showed keen interest in the dis 
plays and pleasure in_ testing 
them out. The unfailing cour 
tesy and patience of all those 
connected with the exhibits was 
very noticeable and created a 
good impression among the 
visitors. 


CLEVELAND BUSINESS Perhaps office workers fel 


F. Tate, secretary; Erank hit when read 


” “Sseslory, in the 
papers to the effect that the wife W office appliances would 
do away with the services of 100,060 efmployes in Ohi 
the course of thé’ next few years. 

On Tuesday evening a talk by F. W. 


blue they 


Cleveland news 


Nichol, assistant 
to Thomas J. Watson, president of the International Busi- 
ness Machines Corporation, was broadcasted over WTAM 
“The That Machines Have 
Played in the Development of American Industry 
On Wednesday evening Gratton E. Hancock, president 

the National Association of Office Appliance Manufactut 
ers, broadcasted a talk over WITAM on “The 


Revolution as Influenced by Office Appliances.” 


It was entitled Part Business 


1, ‘ 1 
Industrial 


The same evening a special Cleveland Business Show 
entertainment was broadcasted from the Blue Room at the 
Public Auditorium over WTAM in the form of a playlet 
entitled “The Shades of Moses Cleveland.’ This depicted 
Father Moses Cleveland visiting Cleveland after 135 vears 
at which time he attended the Cleveland Business S! 1 
saw the many wonders of the age, which included the 
typing of 146 words a minute in a special test by George 
Hossfield, champion typewriter operator, and which went 


on the air much to the amazement of Father Cleveland 


Big Business Regarded Show as Important Event. 


How important the show was considered by business 
men was shown by the action of the American Steel 
Wire Company of Cleveland who called in representatives 
from outlying cities and towns for the express purpose 
visiting the show. Exhibitors all reported a large number 


of people from the steel industry as visitors There were 


a number of the automotive profession present from Detr 
and Michigan points as well as from Cleveland. The rul 
ber industry at Akron was well represented, and a number 


of those connected with the clay industry in Souther 


Ohio were present. The heads of the various departments 
from other 


of the city government and municipal officials 


towns all showed great interest in the show. 


Mayor and City Council Endorse Show. 
The Cleveland city council passed resolutions approving 
the show and Mayor John D. Marshall issued a proclat 


tion endorsing it. The council resolutions were as follows 


Whereas, The City of Cleveland has launched 
effort to spread its name and fame as an industrial and 
business center, by all possible and legitimate avent 
all parts of the country; and 

Whereas, Cleveland business men have 
urged to personally and collectively join in this moveme 
to promote Cleveland; and 

Whereas, The Office Managers’ 


a specia 


} mamatar 
peen consta 


nt 


Group of the Cleveland 


Association of Credit Men, an infant organization just start 
ing its second year of activities, has responded loyally a 
outstanding 


nd 


i 


with success, bringing to Cleveland for the 














~—_—_ 
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first time The National Business Show, otherwise known 
as “America’s Efficiency Exposition”; and 

Whereas, this exposition, opening this 15th day of No- 
vember, 1926, in the Public Auditorium, and continuing 
throughout the week, is non-commercial, and purely edu- 
cational, aiming to aid business executives of Cleveland and 
Northern Ohio to greater business efficiency, 

Be It Therefore Resolved, That the Council of the City 
of Cleveland commend the Office Managers’ Group of the 
Cleveland Association of Credit Men for their achievement 
in adding Cleveland to the list of less than a half dozen 
cities in the United States promoting such expositions; 

Be It Further Resolved, That the Council, in the name of 
all the citizens of Cleveland, extend a hearty welcome to 
the National Business Show Company of New York, to its 
director, Frank E. Tupper, his associates, and the hundreds 
of exhibitors and visiting business men and women who are 
here for this exposition; 

And Be It Further Resolved, That members of the Coun- 
cil show their appreciation of this new recognition of Cleve- 
land’s importance as a business center, by visiting the 
exposition, tonight, which is Municipal Night; that they 
urge all employers to encourage their employees to view 
the exhibits during the week, and that they urge all citizens 
interested in Cleveland’s business development to avail 
themselves of this opportunity by attending this exposi- 
tion which cannot help but react in making for the “bigger, 
better Cleveland,” which is the ideal of all of us. 

Following is the proclamation of the Mayor: 

Cleveland has long enjoyed the reputation of being one of 
the great industrial and business centers of the United 
States. Forward-looking citizens have been making special 
effort during the past year to carry the message of Cleve- 
land’s greatness, industrially and culturally, to the four 
corners of the world. It is indeed fitting therefore, that 
Cleveland should be added to the list of a half dozen or so 
cities which are supporting and promoting a National Busi- 
ness Show. : 


It is gratifying that one of Cleveland’s “live-wire” groups 
of business men, known as the Office Managers’ Group of 
the Cleveland Association of Credit Men has succeeded in 
persuading Frank E. Tupper, president of the National 
Business Show Company, of New York, to bring “Amer 
ica’s Efficiency Exposition” to Cleveland, Nov. 15-20. I am 
informed that New York has had a National Business Show 
annually, since 1904 3oston, Philadelphia, Chicago, San 
Francisco and Los Angeles have had similar expositions, 
annually or biennially, for many years. Why not Cleve 
land? Office “executives, their assistants, employees and 
all citizens who are interested in business development can 
establish Cleveland's status in this regard by their support 
of the coming exposition. 


almost 100% efficient 


Factory production has become 
factories, are operated 


But offices, many in the.same 100% 
50% efficiency basis, experts aver. They estimate the 
national waste at $300,00,0000 annually. Surely if conceh- 
trated attention is given the matter of better office equip 
ment, the installation of time, money, and labor-saving d¢ 
vices, more systematic methods, the same results may be 
expected that have come in factory production. since the 
invention of modern machinery. 


ona 


I am happy to recommend, therefore, that citizens of 
Cleveland demonstrate their realization of the trend of the 
times by supporting the National Business Show by their 
attendance, that business executives give their attention to 
the exhibits prepared by some of the greatest manufactur- 
and distributors of office equipment in the United 
and that they urge their employees to attend the 
them opportunity to do so, in the event 
Employers in other 


ers 
States, 
exposition, giving 
a special day is set as Employees’ Day. 
cities have found that they serve their own purpose by such 
cooperation. 

I would also respectfully urge that Cleveland 
and councilmen, representatives of Cleveland citizens give 
their hearty cooperation to this project which is another 
mark of Cleveland’s greatness as an industrial and business 
Such an exposition cannot help but react in making 
“higger, better Cleveland,” which is the ideal of 


officials 


center. 
for the 


all of us 
JOHN D MARSHALL, 
Mayor of Cleve land. 


Teachers and Students Keenly Interested 


(Signed) 


show was fairly stormed on Saturday by great 


The 


crowds of whom 


and teachers to 


displayed by everyone 


students 
The interest 


commercial 


tickets had been 


sent 


was certainly gratifying to all exhibitors who put in a 
strenuous day and evening explaining and demonstrating 
their various exhibits. The business booked at the show 
was reported to be very satisfactory by all exhibitors, of 
whom there were eighty. 

Space does not permit a description of all the booths 
and the attractive manner in which they were decorated 
and their interesting contents. But the four speed cham- 
pions, Minnie Regelmeyer, Stella Willins, George Hossfeld 
and Albert the crowds to the Underwood 
Typewriter Company's booth, where they all obligingly 
amazed the crowds with 


Tangora, drew 


went through their paces and 
their speed. 

Treasurers of bankers and 
others who sign cheques in,quantities were to be found in 
large numbers at the booth of the Todd Co., where the new 
cheque signing machine was on display. They saw this 
marvel sign, cut apart and stack 7,500 cheques an hour. 


The photo of the signer was the eye catcher of the demon- 


corporations, paymasters, 


stration, and any forger who was present must have felt 
dispirited at what a task he would have trying to alter such 
cheques. 

Those mechanically inclined were attracted to the L. C. 
Smith and Corona booth where a machine was in operation 


*'sflewing hew the ball bearings ted in the L C. Smith type- 


writer are assorted and selected, automatically insuring ac- 
curacy to 1/10,000 of an inch. 

A Chinese Abacus, the first and original adding machine, 
drew much attention at the booth of the Sundstrand Com- 
pany. Alongside the was the latest model of the 
company’s machine which showed the wonderful progress 
made in this direction. The touch system was well demon- 
strated here. The operator was stated on a small platform 
and there was a curtain so arragged that she could operate 
the machine but mot see theekty® 


abacus 


Over at the Aluminum Company of America’s display 
those who thought aluminum was ‘used solely for making 
pots and pans were enlightened and found that serviceable 
and handsome chairs were beigg made from this metal and 
Acpenfiolder and paper cutter made 


also filing devices, etc 
from aluminum were given yisifors as souvenirs. 

“Have you met that Englishman at the Dictaphone 
booth?” was a question heard frequently among visitors 
throughout the week. The gentleman referred to was 
Frank H. Skipper and while it must be admitted that his 
accent was quite pronounced, it was his record as a sales- 
man that interested everybody, for he was the man who 
sold Dictaphones to every member of the British cabinet 
during the war and to all the Australian cabinet members 
except two. The long list of Dictaphone users in Cleveland 
was another thing that caused many to stop and take a 
second look. 

A question contest at the booth of Cleveland Vocational 
Bureau aroused much The prizes consisted of 
wrist watches for men and women, and winners were an- 


interest. 


nounced at the conclusion of the show. 

The Queen of the Show, Miss Juanita Hornbrook, was 
at the Remington Typewriter Company’s booth, and every- 
body had seen her pictures in the papers and of course 
were not satisfied until they had seen her in person. She 
is as charming and pretty as she is efficient in her work. 
The new Remington electric typewriter and the new front- 
feed bookkeeping machine drew large crowds. 

“Doc” 
was as busy as 


He 


Hanson, well known Cleveland typewriter man, 
the proverbial bee and his two assistants 
were also got out the words and music of a song 


(Continued on Page 28) 











OTO 
aN AT 


El 
BUSINESS SHOW 


Upper right Miss 
Lucille Franz, Cleve 
land, operating the 
Sundstrand adding 
machine by the touch 
system 


Upper left Charles 
H. Hunter of the Bus 
iness Show Company 
presents Miss Juanita 
Hornbrook of Bedford, 
O., with a certificate 
as “Moses Cleveland's 
secretary,” attesting 
her accuracy speed, 
personality, efficiency, 
neatness, dependabili 
ty and tact, in which 
particulars she headed 
the list with a rating 
of 94.4 per cent 


Center picture: Four 
typewriting cham 
pions. Left to right: 
Albert Tangora, for 
mer International 
Champion; Minnie Re 
gelmeyer,former Ama 
teur Champion; Stella 
Willins, Amateur 
Champion, and George 
E. Hossfeld, Interna 
tional Champion, all 
Underwood operators 


jottom, right Miss 
Hor nbrook 
Remington N 
typewrit 
Hornbrook, 
Cleveland's 
tary,”’ is connected 
with the Cleveland of 
fice of the Remington 
Company 


Bottom left Mrs 
Amanda Horni, expert 
demonstrator for The 
Elliott Fisher Com 
pany performs some 
speedy posting on the 
new Elliott Fisher 
electric machine 
while James F. Tate 
times the work on his 
stop watch and the 
record appears on the 
big clock-like dial 





SOME VIEWS OF 
EXHIBITS AT THE 
CLEVELAND BUSI- 
NESS SHOW. 


Top: Elliott —- Fisher 
and Rand-Kardex ex- 
hibits. 






CALCULATING 
eeaeu™ MARCHANT ' 
area ~«! moms 1 
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Second pair: Booths 
of the Marchant Cal- 
ee . 1 me? Machine Co. 
; and ine - A — Time 
Manufacturing Co. 
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Third pair: Error- 
No, Inc., Elliott Ad- 
dressing Machine Co. 
The Sundstrand booth 
appears in the back- 
ground. 


ESS MACHINES 


Fourth from top: In- 


INTERNATIONAL RUSIN 
ternational Business 


ea LS 2 
. eo BS Machines Corp. and 
Ca aS oe . the Egry Register Co. 
\ — 
— eee 


cueveuuwp once GILMAN FANFOLD CORPORATION: Ginn 
455 me ARCADE o> own > f ree 
ae A oe GENERAL El 
; s. Fifth: The Gilman 
‘ ; 4 Fanfold Corp. and the 


General Electric Co. 


Bottom: The Dicto- 
graph booth and the 
exhibit of the Mani- 
Fold Co. 





MORE VIEWS OF 
BOOTHS AT CLEVE- 
LAND BUSINESS ae | 
SHOW. os 


Exhibits of the Pow- 
ers Accounting Ma- 


T~ 
chine Corporation and ~ Vem 








the L. C. Smith and 
Corona Typewriters, 
Inc. 
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On the right: The 


Proudfit Loose Leaf 


Co. and the Reming- ¢ 
ton Typewriter Co 
In panel: Exhibit of 
the McCaskey Regis- 
ter Co 
eS 
cs | 
eras - eS 
—_ a § . 
Right: Booths of the . 
Monroe Calculating \ 
Machine Co. and the ~ ae 
Postage Meter Co ’ 


dre. THE NEW INTERNATIONAL ENCYCLOPAEDIA 
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Next to bottom: The 
Dodd-—Mead Co., pub- 
lishers, and the exhib-— 
it of “Doc” Hanson, 


typewriters, and the 
McDonald Co., loose Li 


leaf ledgers iz 
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Bottom: The McBee 

Binder Co., and Mau- . 
rice Polack, showing 
the Neostyle duplica- 
tor 
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FINAL VIEWS OF 
CLEVELAND  BUSI- 
NESS SHOW EX- 
HIBITS. 


| Top, left: The Un- 
derwood Typewriter 
Co. and the Addresso- 
graph Co. 










WOU BETTER RESULTS | 
FORM LETTERS 












Left: The Brooks Co, 
and The Buckeye Of- 
fice Supply Co. 


all 
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Left: Burroughs Ad- 
ding Machine Co. and 
Stromberg Electric 
Co. 
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Lost 
ICTA, RPRONE? 


iar 


Panel: Booth of the 
Dictaphone Corpor a- 
tion. 


Left: Aluminum 
Company of America 
and Sundstrand Ad- 
ding Machine Co. 
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Left: The Bircher 
Co., Inec., mailing ma- 
chines, and alton 
Adding Machine Sales 
Co. 


e ome Card Sysiom Company = num 056 
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Bottom: American 
Multigraph Sales Co. 
and Acme Card Sys- 


tem Co. 
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(Cleveland Business Show.) 

(Continued from Page 23) 
entitled: “Meet My Typin’ Maid.” Like “Doc,” 
there were lots of pep to both the words and music and 


Sweet 


the demand was enormous. An aluminum snapper and a 
classy box of matches were other souvenirs he distributed. 

A sign reading: “This Page Teletype is for the Cleve- 
land Police Department,” 
booth of the Electric Co. to 


made everybody stop at the 


General examine this new 


The showed a 


number of other devices equipped with their motors, includ 


invention and to ask questions. company 


ing the new Hammond electric typewriter. 
their 


} 
I 


1925 and 
but the big 
“Electrite” 


Photos of the high school champions of 
interest to many, 
was, of Woodstock 
Mr. Hackney, superintendent of the Eastern 


records were a source of 


attraction course, the new 
Typewriter. 
branches, and Mr. Dunn of the Detroit office, spent Friday 


evening at the booth.—A. E. D 


The Exhibits 


Chicago, UL, showed 
A complete line 


ACME CARD SYSTEM COMPANY, 
their line of visible record keeping equipment 
of cabinet equipment as well as open frame and one line tube 
equipment Included in the equipment were sample records 
of all kinds used by some of the larger institutions not only of 
Cleveland but of the entire country 

This exhibit was in charge of C. A. Badger, district manager, 
assisted by C. W. Turney, B. A. Drake, A. M. Powel of the 
Cleveland office and EF. A, Bentzel of the Toledo office. P. 8. 
Howard, district manager of Indiana, Illinois and representa- 
tives from Chicago, Columbus and Pittsburgh also attended the 





show 
ADDRESSOGRAPH COMPANY, Chicago, Ul.—Shown here 
were the several models of the Addressograph addressing 


machine in both hand and electrically driven models including 
hand and electrically operated Dupligraphs, which print com- 
plete typewritten letter in one operation; automatic Addresso- 


graph, ribbon print, payroll Addressograph and keyboard 
Graphotype. 
W. A. Wike was in charge 


ALUMINUM COMPANY OF AMERICA, Pittsburgh, Pa.— 
This company had an interesting display of aluminum file guides 
and visible files supplemented by something new in office equip- 
ment—aluminum chairs. The latter attracted considerable at- 
tention because of their extreme lightness as well as their at- 
tractive finish and unusual strength 

The file guide display included a showing of the ‘“‘Azee"’ sys- 
tem, a new method of filing which gives a maximum of index- 
ing efficiency. This versatile system permits the user to ‘“‘tail- 
or-make”™ his index to suit his own individual requirements, and 
makes it possible to use a great many less guides than with 
ordinary alphabetic subdivision sets with a marked increase in 
ease of filing and finding and a sharp reduction in misfiling er- 
rors. 


The company's visible files 
their portability, compactness, and low 
efficiency 

Robert B. McKee, 
pany, attended the show, 
Ochs of Cleveland and J. E 

AMBERG FILE & INDEX COMPANY, Cleveland, displayed 
their various lines of improved filing equipment. The slogan of 
the company “59 years of better filing’’ attracted considerable 
This company introduced the latest 
equipment the ‘“‘Brackendex" which 
touch of the finger. This de- 
wherein speed and 


attention because of 


price, as well as their 


attracted 


president of the Aluminum Index Com- 
The booth was in charge of H. R. 


Jonsson of the home office 


attention and comment 
improvement in visible 
makes all records visible at a 
vice is adaptable to all forms of records, 
accuracy in filing and finding is desired The device consists 
of a sheet of paper placed behind each account card or record 
filed in a 
tray. having a 
spreads apart and exposes to view the names of a number of 


vertical position in an ordinary cabinet, drawer or 
depressible finger tab which simultaneously 
accounts, so that the desired account maybe seen at a glance. 
It is especially adaptable to existing records as any existing rec- 
made visible without rewriting addresses or punch- 
Brackendex Spreader” be- 


ord may be 
ing cards,—by simply 
hind each account in the drawer 


placing a 


This exhibit was in charge of Kenneth FE. Ackland 


AMERICAN MULTIGRAPH SALES COMPANY 
Ohio, had on display their various products, including the Ad- 
dressing Multigraph., Multigraph, Typewriting Multi- 
graph, Keyboard Compotype, Multigraph Folder, Check-writing 
Multigraph. 


Cleveland 


Printing 


This exhibit was in charge of H. C. Osborn, president: R. G 
A. Phillips, vice-president in charge of production: W. C. Dun- 
lap, vice-president in charge of sales; E. F. Koenig, treasurer 
S. H. Mansfield, secretary; R. M. Winger, assistant 
rector in charge of advertising with local managers and sales- 


sales di- 


men 


AMERICAN SALES BOOK COMPANY, LTD., Elmira, New 
York, presented all the products of its company, including sales 
books, Wiz Flatpakit autographic inter- 
folded forms, Rediforms, carbon paper, 

G. H. Judge and J. C. 
Also present were W. M. 
ger, assistant sales manager; 


registers, continuous 
Portabillers 
Abbott were in charge of the booth 
Cooper, sales manager; W. L. Bood 
Tim Thrift, advertising manager 
and assistant sales manager; W. J. Wiswall and E. K. Bottle 
inventors 


BAUM, exhibited a 


RUSSELL ERNEST, Philadelphia, Pa., 
full line of Baum high duty folders with both hands and auto 
matic feeds. The new Baum suction feeder for the multigraph 


attracted much attention. 


Carl H. Reineck, manager for Ohio, was in charge of this dis- 
play 

BETTER PACKAGES, INC., Shelton, Conn., displayed thei 
line of “‘Counterboy"” gummed tape sealing equipment, both 


The model C package sealer designed for 
The special feature of this machine is 


hand and electric, 
the small retail store. 
the auto-brush moistening unit which moistens the tape or la 
means of an inverted brush submerged in water and 
covered with a self-adjusting plate which 
the water evenly over the gummed surface. 

William M. Durer 
Waggoner, general sales manager, 
part of the week 

BIRCHER COMPANY, INC., THE, Rochester, N. Y 
ed mailing room equipment of various types including “‘Light- 


be! by 


pressure disperses 


was in charge of this exhibit Mills W 


visited the show the early 


Display 


ning’ letter openers, both hand and power operated and 
Lightning mail sealing machines, both hand and power oper- 
ated 


This exhibit was in charge of R. U 
O. H. Hart, northern Ohio distributor assisted by P. E 
BOOK BUILDING BINDER CORPORATION, New York City 
and Cleveland, Ohio.—-Here were the book-making binders, de- 
signed particularly for binding old papers which otherwise might 
system, however, has many 


Reed, sales manager, and 
Pierce 


be hard to classify and locate. The 
other uses 

Farron was in charge of the exhibit, aided by the 
distributor, Frank 
York office included 


George 
Cleveland 
from the New 
Bishop 

BRANDT 
Wis., 
business 


tichardson, Executives present 


Harry Sanders and Charles 
CASHIER COMPANY, Watertow: 
equipment for all 


AUTOMATIC 
various models of 
including banks, 
stores, restaurants, cafeterias, lunch rooms, public service con 


displayed lines 


department stores, reta 


theatres 


panies, tax and collection offices, paymasters, railroad freight 
* 


and passenger offices, ete A new model for restaurants wa 


a special feature 
This display was in charge of the division sales manager 


Pittsburgh, Pa., assisted by E. S. Ramsa 


the company at 
Cleveland representative. 
THE BROOKS COMPANY, Cleveland, Ohio 


presented Brooks 


Visualizers representing a book form of visible record wit! 
overlapping sheets %& of an inch visibility to every sheet TI 
Flex-Site shift. an exclusive patented feature enables 


operator to create a space for the insertion of a sheet or cl 


up a space after a sheet has been removed without removing 
the sheets from the prongs or otherwise disturbing the over 
lapping arrangement. 

Among the accessories on display was the multiple 
With this device upwards to 5000 records can be operated a 


one unit, with alphabetical indexing extending throug! 
series. The books are provided for flexible covers 

Th Unit desk or tabl Se ] 
holds the books in upright position arranged in alphabetical ot 
numerical order It consists of metal brackets fastened s« 


Organizer is adapted for 


ly to an oak base 


(Continued on Page 77) 


— 





or 








Birmingham House in Fine New Store. 


Othce Outfitters Company, Inc., was incorporated 


the laws of Alabama with capital of $10,000, opening 


isiness at Birmingham, January 1, 1913. They occu 

rters at 2019 Third avenue for thirteen years pre 

the recent completion of their new building at 2113- 
Third avenue The new building now occupied is 
) feet, three stories high. The store is equipped with 
dern conveniences, such as steel shelving, Payton 
lisplay racks, metal display and storage counters and 
vindows, 14x24 feet, for the display of office furni 














Page 29 OFFICE APPLIANCES For December, 1926 





—___——. mG) 





shipment be filled out accurately and in accordance with 
the new export schedule It is urgently requested that 
export managers impress on the person responsible for 
hlling out these declarations the importance of their accu- 
racy. Not only should the description of the article be set 
forth but care should be taken to give in the column “Class. 
No. Schedule B,” the number of the particular export clas- 
sification under which the machine or device should be 
classified. The cooperation of all manufacturers and ex- 
porters in this matter will insure their getting a more 


ethcient and accurate service 











VO OF THE WINDOWS AND FRONT VIEW OF THE NEW STORE OF THE OFFICE OUTFITTERS COMPANY, 
BIRMINGHAM, ALA 


nd two windows 9x4 feet, for the display ot othce 


- hy; } } . 
ner \ lac nes and aevices 


ompany, from a modest beginning and through a 


close study of specialization in equipping offices, has grown 


¢ } 
oO | 
] 
mes 
S¢ 
. n 
Phe 
1 r 
[} 
lat ( 
the nw 
he 
ae t 
M 


mong the largest exclusive commercial stationery 
iture stores in the South, To keep abreast of the 
d to render a more intelligent service, the company 


their men each year to the different factories repre 


a course of study. 


disp'ay of furniture is from the highest grade 
d office suites to small, inexpensive typewriter tables 

ird floor the new building is claimed to be the 

best arranged office furniture display floor in 

utl The company employs ten men, cach special 

a different branch of the business 

ers of the company are R. L. McMeans, pres 

Bb. C. McCoy, secretary-treasurer 

Coy is lose student of conditions in the indus 
e is keenly interested in the office furniture end of 
ness, and his work in connection with recent “Thor1 
the Saddle” articles in this journal will be remen 

ever on 


Classification for Exports of Accounting and 
Calculating Machines. 


‘ ] ] ome ) ‘ ‘ . rit 
ne e ( endar year 1926 export statistics cove ( 
_— nel . tine ae hin . ¢ tahulat j 
wa culating macnines were abuliated 
as's than they were in previous years wit the 
t American manutacturers ot these apphances 
1¢ better position to know the trend il the 
int group Howeve 1p illa k 
] 1 
es ‘ ‘ ri mp ed a V¢ i 
rt 1visions rd « ‘ were ‘ S 
é Statistics tm n té¢ i r 
‘ 
— ¢ 
l COOpera ( i | 
of O Apphance Ma ers 
i ew classificat S ‘ 
effect January YL; 
1 
~ —tress¢ al i} t t 
‘ cerne ca S r r 
a” a \ ‘ 


For their guidance the following glossary has been pre- 
pared to be used in describing exports of Accounting and 
Calculating Machines in the Shipper’s Export Declarations 
in accordance with Statistical Export Classification Sched- 
use B, effective January 1, 1927. 

Schedule B Class No 
7752—Listing-Adding-Bookkeeping Machines. (a) 

This classification should include only machines of the Sund- 
strand, Burroughs and Dalton Type of adding-listing machines 
which have been converted into bookkeeping machines by 
building into them features for direct subtraction, automatic 
cross tabulating carriages, automatic non-add, automatic non- 
print, etc., et 
7753—T ypewriter-Bookkeeping-Billing Machines. (b) 

This classification should include only machines of the 
Elliott-Fisher, Remington, Underwood, Moon-Hopkins and Ellis 


type All such machines are equipped with the automatic fea- 
tures described in (a) but in addition thereto they have type- 
vriter keyboards The distinction between (a) and (b) is 
important These two classifications should be kept separate. 


7755—Non Listing Adding Machines. 

This classification should include all machines of the Sund- 
strand, Burroughs, Dalton, Barrett and Victor types which are 
not equipped with printing device for listing items. 
7756—Listing Adding Machines. 

This classification should include all machines of the Sund- 
trand, Burroughs, Dalton, Barrett and Victor types which are 
equipped with printing devices for listing each item as fast 
is it is added Fully 95 per cent of all adding machines are 
quipped with printing devices 
7757—Calculating Machines. 

This classification hould nelude only machines of the 
Vionros Comptometer Marchant and Burroughs calculator 

pe While plain adding can be done on these machines they 

uld not be classified :; adders. They are calculating 
machines in the strictes ense and should be so treated. 


7759—Card Punching, Sorting and Tabulating Machines. 


The pun 1 nes prepare he cards to be run for auto- 
atic sorting ting and adding, under predetermined classifi- 
atio f lab« mate! es, commodities, ete., and include 
ichines of the Powers and Hollerith type which perform the 
ul de d 


7760—Alli Other, Including Used and Rebuilt. 


Includ ised and built machines of above classes, all 
ther accounting and culating machines not described above 
i! device such t pocket" adding devices, ‘‘desk 
ilculator nd othe milar .tems not covered under the 


description of standard accounting and calculating machines. 

















Shane! 


2 


le 
nstitutior 


itior 


ince 


ges 


JAPANESE 
Man) 


WRITER 


adopted the 


photograp! 
sh« 
typing 
sional sten 


Service 


Ws Some 


THE FIRST BUSINESS SHOW 


> 


Page 


30 OFFICE APPLIANCES For December, 1926 


> 








o0eets 


Ja 


IN CHINA g ag was 1 . ing 
: China, wher Business Equipment Corporat i m pe T 
was r I inivers ~ rtiet! " M x! 
Nanyang | technical ege high s zg e! g A x Z 
is post-gra special work. This colleg said ghest s g 
t “hina 
e Bus ss E ( poration s xhibit was u ] va de zZ 
rim the is 1 of office equipment sl ‘ He lucts f (as Pe 
r the r M ~ h Sales I any h I ( it I K Add s g \ 
npa M ( pany AY Card Sys rm Yawmalr i I \ ilring ¢ 
I versal Draf \ e Company. the Toledo M 1 Fu ‘ par An Nu 
Comp: W k Typewriter mpany, V or Adding M Comp \ S 
1 the Ainsw I s Fac ry. showing tl rveving ~ I 
the Multigr led visitors fresh ries - 
= omers 


SCHOOLS 


UNDERWOOD 


nad school 


on 











TYPE 





als hav EXHII OF ADD-INDEX A NG AND CA 
rk This MACHINES T ZURICH, SWI I AND. EX S 
’ ’ IULY e decora ns W rT g 
‘kyo and ‘I Ties a . ~ ~ 
tion r + R it ew : \ 

e profes- ‘ ( cag was L M 

inne my irg f Add-Index s s Ger 
s | . throug Add-Index Cor H 

Me S 8 








Page 31 OFFICE APPLIANCES For December, 1926 











Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the ofhces of this 


journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Blidg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 
so many as at Chicago, there will be found the same desire to serve. 
traveling abroad are cordially invited to call 


facturers or their representatiwes 


While the facilities at New York are not 
United States manu- 


upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 


valuable to 
the 


those desiring to 
British 


cultivate 
Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. 


London, November 15, 1926. 


yesterday that I was writing my Christ 


which is pretty sure proof that our 


rt SEEMS but 
inas letter to ) 


d country is not such a bad place to live in, for time 
reeps when you are not feeling good 
Ani erewith are special messages good-will and 
hear greeting from the president and secretary of 
the S oners Association of the United Kingdon 
Mr. Percy Barringer, the “head” of the well-known 
hous¢ Jot Walker & Company, of diary fame, and 


Mr. Herbert R. Marsh 


SO HERE’S THE BEST OF GOOD WISHES FOR 
A VERY MERRY AND HAPPY CHRISTMAS 
TO ALL OFFICE APPLIANCE MEN ON YOUR 
SIDE FROM ALL ON THIS SIDE OF THE 
SALT WATERS, AND MAY NONE OF YOUR 
SHADOWS 


EVER GROW LESS! CHEERIO! 

<---> 
\s for general matters, the business world here as re- 
gards ssimism is “taking any,” and doesn't see any 
reason why it should do so. Things might well be brighter; 
the ght well blacker—but they “ain't.” not a bit of it 
They are difficult in many directions, which is far more 
t il é were all so easy, as they used to be 
e fe s ago. It’s a fight; a stiff fight; and 
r s quite a bit cold and the wind 
ew ive taken off our waistcoats as well 
as our its—will take off any old garment that we can do 
with decency!—and are going all out to win out It is 
st time that England has had its back to the 
wa sa e, brawny broad back; and a stout heart 
it; and—well, we aren't fond of blowing our 
ipet, not fond enough, perhaps—so I won't say 


Telephone, Speedwell 4931. 


any more till there is accomplished fact to talk about 
instead of well If we don’t win through— 
and we can’t see a possibility of not so doing—we shall turn 
ourselves and kick ourselves hard! 
of writing the coal strike is still with us, but 
seems be moving away. It appears 
certain to be over before Christmas, and then we will keep 
the home-fires blazing, and relight the work-fires, and will 
fire away. We do not for a silly moment imagine that all 
this strike will clear away the 
its are opened again. But there will be a tre- 
of the smoky atmosphere of the depression 
a tremendous increase in the smoky 
and trading world. 


founded hope 


our backs on 
At the time 


slowly but surely to 


the disastrous results of 
minute the | 
mendous lifting 
it has caused and 
atmosphere of the m 


SURE! 


anufacturing 


<---> 

Here is a smal] piece from G. V. Speke, Managing Direc- 
tor of Acco: “Business still continues difficult owing to the 
strike, but evident belief that this is about to 
terminate. This is proved by many inquiries received from 
whose plans have to be made well ahead 
order to insure readiness. The Man- 

chester Exhibition of the Office Appliance Trades Asso- 
ciation gave a real fillip to the office equipment trade gen- 
of the year imminent the usual 
now set in. An 
present industrial trouble would 
trading conditions, and the 


there is an 


prominent firms, 


of actual needs in 


and with the end 


inquiry for filing spe 


erally, 
brisk ialties has 
early settlem< 


undoubtedly mean improved 


future should compensate for the unsettled conditions of the 
best part of 1926.” The which sums up the situation fairly 
and fully 
<-> 
Oo. A. Fm 
The which are the initials of the Office Appliances Trades 
Association of Great Britain, which met on the twenty-fifth 


of last month—October that is—for their annual meeting 
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MR. JACKSON 











It is a great pleasure and honour for me as 
chairman of the Office Appliance Trades Asso- 
ciation, Great Britain, to send through your 
good selves to our fellow manufacturers and 
traders on the other side of the Atlantic, the 
season's greetings, and we trust that 1927 will 
bring you all an era of progress and prosperity, 
“the likes of which have never been seen be- 
fore.” 

Whenever any of your readers are visiting 
our “tight little island,’ either on business or 
pleasure, we trust they will look us up, and it 
will always be our endeavor to reciprocate the 
hospitality and good-fellowship which has made 
your Continent so famous, and when | say that 
many a stolid Britisher comes back from a first 
visit to you so enthusiastically pro-American 
that old friends sometimes take him to task for 
it, we trust that any visits made to us by your- 
selves will be the means of strengthening 
THEIR understanding of Great Britain and 
its commerce. 

We are just closing a year of wonderful 
prosperity in our own trade, notwithstanding 
the industrial crisis through which our country 
has come through, and next year with that out 
of the way business will undoubtedly be bigger 
still for all of us 

Let us beg of you not to swallow as authen- 
tic NCWS the scare headline ‘ and arty les about 
the dowdiness of British commerce supplied so 
frequently by enterprising press agencies, for 
whenever we see them we wonder what sort 
of fire-water is issued to the writers with the 
fountpens, fimsies and carbons, 

Once more we wish you all “one of the best” 
in the year that is before us 

EDMUND B. P. JACKSON, Chairman. 
Ofice Appliance Trades Association of Great 

Britain. 
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MR. BARRINGER 











Grectings and best of good wishes 
brothes 


friends across the Sea from their 


tioners of Great Britain, whose mouthp 
am proud to be. 


PERCY BARRINGER, Presiden 


Stationers’ -lssoctation of the United Kingd 






































and dinner, and had a very nice time, thank you Che 
chairman for the ensuing year was duly elected, being Mr 


firm of Kenrick and Jet 


terson, Limited, who are well to the fore in the office appli 


kK. Jackson, head and front of the 
ance world. The committee are as follows: 
Mr. J. Halsby (Halsby & Co., Ltd.) 

Gledhill 


Mr. W. G 
Ltd.) 


(Gledhill-Brook Time Recorders 


Mr. S. C. Downes (Accounting & Tal 
tion, Ltd 

Mr. A. W. Thomas (Royal Typewriters, | 

Mr. B. V. Speke (Acco Company, Ltd 

Mr. A. E. Shead (Remington Typewriter ( 


Mr. Halsby continues also to be the honoratr 
and was justly congratulated for the very fine 


work he has done for the associatiot 


The association goes on trom eood to ett 
about 90 per cent of the office appliance mat 
in the country; is doing a splendid educational 
will hold another of its successful xhibitions « 
New Year in London. My suggestion to you 
over in the dim West is—that if you reall va 


het? 


how to ru top-hole association you'd w 
We'll be quite 


here and we'll show vou “HOW 


you—and we will not institute Prohibi i 
along 
American Typewriters in England. 

Here are some words from a | neashi i 
man, wl weighs well what he s 
except whet he knows “There is vet 
The Manchester OATA Busines xh 
edly successful and created great interest. 
little big buvi gy at the present t:me {) 
it 1s generally considered that there is a sl 
improvement in trade Judging our ow! g 
certainly doing better, but so we ought, becaus 
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MR. STEWART 
Vr. Barringer's message presents a strong | MR. HANCOCK. 
ippeal to sentiment, and I am happy on behalf 
of our association to reciprocate his expres 
ons of good will and to extend our hearts I have read with pleasure and satisfaction 
FOCHNGS — best wishes to our fellow sta the cheering and cordial message of the chair- 
aicoat 4 goon STEWART. President man of the Office Apphance Trades Associa- 
oP : we Oy tion of Great Britain, whose sentiments we 
\ ational Association of Stationers, Ome most heartily reciprocate. We rejoice im his 
Uuinit rs and Manufac turers of th message and learn with satisfaction that condi- 
United States of America tions in this industry in the British Empire 
are sound. We should genuinely regret the 
reverse of good conditions in other lands, 
realizing that we can have the full measure of 
happiness only when others are enjoying @ 
comfortable prosperity. Neither men nor na- 
tions can live to themselves alone. 
We are thankful that conditions in the 
United States are excellent, and reports from 
other lands of reviving prosperity help to forti- 
fy our courage and uphold our faith in the 
ultimate good 
ast six months our turnover has not been anything like Inasmuch as our interest in Great Britain ts 
and it is not at normal yet influenced by so many ties in common—by 
I all our American friends may say to the contrary, Communit y language and similarity of laws 
a distinct demand for the British typewriter; onl) and customs—it becomes a peculiar privilege 
s morning I have had an inquiry from a firm who state for me to extend on behalf of the National 
On British machine will be bought.’ As you know, Association of Office Appliance Manufacturers 
terested in selling both American and British type of the United States the heart-felt felicitations 
of each and every one of us to the office apph- 
Well. my saying is “Wait and see I do not vet see ance trade of the United Aingdom. May they 
he long run the British manufacturers cat old increase in prosperity! May they enrich them- 
his market with the Americans, for reasons selves and the world with the fertility of their 
is to be worth while giving here. But it may be ideas, and may they realize the influential posi- 
, , hings swing back t ae thew were.” tion which this industry holds in the advance- 
We shall se ment of world commerce, bringing, let us hope, 
a little nearer the day when coordination of in- 
International Congress of Commercial Organization. tellectual and physical resources shall replace 
Me Albert Navarre. comemiesionas aenend fOiliee & suspicion and jealousy among nations and 
Documentation de la Chambre Syndicale d’Organizatior imong men! 
Commercial, 24 rue Monge, Paris, France, states in a recent GRATTON Ek. HANCOCK, President, 
’ itional Congress of Commercial Or Vational Association of Office Appliance 
alll 3 vill ta place mn Paris du rin ’ the Annual | x po V/ iInujacturers 
(Org d Othce A e hel 
i ist four days—Wednesday, December Speaking generally, however, the days of the Congress will 
lecember 16; Friday, December 17, and be occupi is follows Mornings, conferences, reports 
Saturday, Decet r 18, 1926 ind discussions; afternoons, inspection of some of the 
g e de ( ’ irgest | rganizations. A banquet will take place 
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A Message from Britain 


I am sure that stationers upon this side of the Atlantic will wish me to accept the opportunity of conveying to their fellow 
craftsmen in the United States of America and in Canada their very good wishes at this season of the year. In behalf, there 


fore, of our entire membership—representing nearly 5,000 stationer) 
prising manufacturers, wholesalers, retailers and stationery travelers and assistants 


establishments in Great Britain and Ireland and com 


I send greetings to our confreres on the 


“other side” and trust that they and we will continue to co-operate for the best interests of -the great trade we represent. Jt 
has been brought to my mind continuously during the year that is ending that we have to work for the removal of selfishness 


and suspicion if complete success in our efforts to uplift the trade is to be assured. 
some cost to ourselves and to be prepared to make sacrifices in our 


trade suffers may be eradicated. 
proaress. 


we are members; to observe the rules in the spirit as well as in the letter; to 
to a competitor and to endeavor to discover some way in which we 


So long as we wait for the other man 
Let us, therefore, go forward to 1927 with a firm resolve to act up to the principles of the Associations 


We have all got to do something at 


on businesses in order that the evils from 
to take the first step we aré ourselves retarding 
whic 


be the first to extend the hand of friends! ip 
can take our part in helping that great army of fine 


fellows who so willingly give up their time to the task of maintaining and advancing the interests of our respective A ia 


tions. This way lies success and happiness. 


HERBERT R. MARSH, 
General Secretary, The Stationers’ 
Association of the United Kingdom. 


Business Congress This Month in Paris. 

December 15, 16, 17 and 18 are the dates of the Interna- 
tional Congress of Commercial Organization which will be 
held in Paris, France, with the cooperation of the Ministry 
of Public Instruction, Department of Technical Education 
and of the Syndical Chambre of Commercial Organization. 
The program of the Congress includes the following fea- 
tures: 

Wednesday, December 15, The Business Situation, Forma- 
tion of Commercial Personnel and Commercial Usages. 
Lectures will be given by Mr. Florin, president of the So- 
ciety for the Development of Roubaix-Tourcoing, who will 
speak on the Commercial and Industrial Situation in For- 
eign Countries. Mr. Hemard, professor of law, Paris, will 
speak on Comparative Commercial Usages. Reports will 
be received from J. Fontegne, director of services of pro- 
fessional education, Department of Technical Education on 
Education of the Youth for Commercial Careers. 

The afternoon session will be devoted to the inspection of 
a modern automobile plant. 

Thursday, December 16, will be devoted to questions 
referring to the importance of advertising in national and 
international commerce. J. Gerin, former professor and 
examiner at the High School of Commercial Studies, will 
speak on the Budget for Advertising. 

George Pinget, general secretary of the Union of Edi- 
tors of Art Publications, will make a report. Paul Laval- 


ley, vice-president of the C. T. P., will report on Applica- 


tions of Direct Advertising. Maurice Noirclerc, LLD., 
president of Group 45 of the Lyons Fair, will speak on 
Commercial Expansion by Fairs and Expositions. Joseph 
Brexuer, president and founder of the A. P. C. P., will 


speak on the Press and the Sale of Specialties. Gaston 
Naud, connected with a large commercial house, will speak 
on Posters in France and the Difficulty of Using Them. 

The afternoon will be devoted to the inspection of a large 
Parisian newspaper plant and the service of routing and 
selection of addresses. 

The meeting of Friday, December 17, will be given over 
principally to the organization of large and medium sized 
enterprises and to office Joseph Lecher of 
Basel, general director of the 
Elliott-Fisher Company, will speak on The Mechanism of 


appliances. 
Switzerland, European 
Accounting. Reports will be made on Commercial Organ- 


ization in various countries of Europe by Raphael Bori of 


Barcelona; Urbain Vaes, professor at Louvain University; 
M. J. Cardozo, Amsterdam, secretary of the Dutch Asso- 


ciation of Business Organization; Joseph Vezely f 
Prague; G. Hemes, director of the International Export 
Review; Francis Elvinger, director of commercial sciences, 


and A. Laforge, delegate from the Syndical Chamber of 
Dealers in Office Machines. 

The afternoon will be devoted to the inspection of a 
plant which manufactures typewriters. 

On Saturday, December 18, the session will be devoted 


to questions of exchange and financial organizations. Ga 
briel Faure, expert accountant, will discuss financial mat 
Dufourcq Lagelouse, 


banker, will speak on banking and economic developmer: 


ters with relation to exchange 


+ 


Mr. Galopin, director of the General Society of Belgium, 


technical delegate to the League of Nations, also made a 


report. The afternoon of Saturday will be given over 


modern departmet 


the inspection of one of the large 
stores. 
A banquet will close the Congress 
Leipzig Trade Fair Dates Announced. 
The Leipzig Trade Fair, representing every phase of the 


Mar | 6 to 


The Fair makes it possible to measure definitely 


industrial life of Germany, will be held from 


12, 1927. 


the recent progress of German industries It will include 
more than 12,000 exhibits, a gain of over 300 per cent 
over any pre-war fair. The official announcement shows 
that substantial progress has been made along all indus- 
trial lines. From previous experience it is estimated that 
more than 150,000 buyers from upwards of fifty countries 


The United States will be better represented 


both as exhibitor and buyer at the Spring Fair than ever 


will attend. 
before. The Leipzig Fair has been happily called the I: 
dustrial League of Nations 

Germany's reputation for ingenuity and organization is 
justified by her enormously varied exhibits. There will be 
included some 2300 exhibits of machinery, 1500 exhibits 
metal wares 


textile goods and a similar number of 


wards of 1,000 exhibits of toys will be displayed and a 
similar number will illustrate each of the divisions ot 
furniture, leather goods, ceramics and graphic arts Che 


largest of 


radio and moving picture exhibits will be the 
their kind ever assembled. More than a score of countries 


will send exhibits. An unusual opportunity is thus pre- 
sented for American manufacturers and buyers t 
lish foreign contacts. Detailed information concerning the 
Leipzig Trade Fai 


i # 


exhibits may be obtained from the 


630 Fifth avenue, New York City 











oa 





Exposition of the Modern Office. 


Special to Office Appliances. 


[The second Exposition of the Modern Office was inau 
gurated at Brussels on October 9 by the Minister of Labor 

Chis exposition, which lasted twelve days, has just ended. 
It was organized privately and without any official aid what 
soever by the principal firms of Belgium, who organize and 
equip offices The executive committee was made up of 
the following President, Mr. Charles Herincx (Roneo); 
treasurer, Mr. W. H. Granada (Comptometer); secretary, 
Mr. Robert Claesen (Dictaphone). Numerous visitors in 
spected the various stands daily. Over 10,000 business met 
visited the exposition and were interested in the many 
machines, devices and systems shown In spite of the 
unfavorable situation in which commerce and the industry 
find themselves in the Belgian market, numerous trans 
actions were concluded and the prospect of more important 
business presented itself, to the entire satisfaction of the 
exhibitors. In fact, since the very important depreciation of 
the franc, most ofhce machines have reached a price where 
their acquisition required serious study and often the inter 
vention of the council of administration of the buying 
organization. We can only affirm that this interesting expo 


sition truly achieved its purpose insolar as it concerns 


the exhibitors, and was equally beneficial to the different 
buyers 
It affords us pleasure to state that although the com 


petition between apparatus and material serving the sameé 
purpose was extremely keen, the relation between col 
leagues was entirely cordial. 


On the last da th executive committee called together 
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THREE VIEWS OF THE EXPOSITION OF MODER 
S U} r left-hand picture shows a display of office 


all the exhibitors and after some speeches were made by 
different orators who were the mouthpieces of the exhib- 
itors, they thanked the executive committee for the special 
attention given to the luxurious installation of the exposi- 
tion, to its fine organization and the intelligent manner 
of conducting the necessary publicity for attracting the 
many visitors who came to the exposition—publicity which 
perfectly attained its aim 

The exhibitors decided upon a date for a banquet to com- 
memorate the happy and successful event. 

Among the many well known machines shown the writer 
particularly observed the following: Edison-Dick mimeo- 
graphs; Royal typewriters; Monroe calculating machines; 
Hasler postage affixers; Hollerith tabulating machines; 
Burroughs adding machines; Mercedes calculating ma- 
chines; Wales adding and calculating machines; Kuhrt 
calculators; Corona adding machines; Demountable type- 
writers; Eveready paper fasteners; Automatic pencil sharp- 
eners; typewriters made in France; Powers accounting and 
statistical machines; Kalamazoo loose leaf devices; Visiblex 
card systems; time clocks and time registering devices, 
electric and otherwise; Underwood typewriters; Multi- 
graphs; Allsteel furniture; dictating machines; Marchant 
calculating machines; Thales calculating machines; Elliott- 
Fisher machines; Comptometer adding and calculating ma- 
chine; Dalton adding machines; Facit adding machines; 
Olivetti typewriter; Secam duplicator; duplicating machines; 
portable typewriters; visible indexes; Sundstrand adding 
and calculating machines; Triumphator calculating machine; 
\ddressograph; Ditto duplicating machines; the Rotaprint; 
Woodstock typewriters; Victoria duplicator; calculating 
machines; addressing, duplicating and copying machines; 
Smith Premier typewriters; Ellis adding typewriters and 


Sanders calculators 











OFFICE EQUIPMENT RECENTLY HELD AT BRUS- 


furniture in the immediate foreground, then an exhibit 
furniture made by The General Fireproofing Company ind the booth of the Underwood Type- 


writer Company at the rear. The upper right-hand picture shows an aisle, with the Smith Premier typewriter 


booth in the foreground Bottom is a more general view 


ind Corona and Demountable typewriters on the left 


Woodstock typewriters, Sundstrand adding machines ar 


At the rear is the Roneo, with Kardex on the right 


In the foreground is the booth of H. E. Longini, showing 
other office machines 
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Trade Conditions in Holland. 





Written for Office Appliances by an Official 
of the Dutch Association of Importers and 
Manufacturers of Office Machines. 


Nore.—The writer of the subjoined article notes that in the 
Netherlands it appears to be more difficult than elsewhere to 
obtain men of broad education capable of independent enter- 
prise in selling office machines under all situations. The difii- 
culty which obtains here is perhaps less because so many of 
our young men look forward to business careers that we have 
many from whom to select; but the business has demanded men 
so keenly that they had to be trained—an expensive process. 
Not until recently have we been able to penetrate the classical 
tradition and obtain recognition of the fact that schools and 
colleges should train people for business as well as for medi- 
cine, engineering, law, and the polite art of conversation. Busi- 
ness administrative departments of colleges are today turning 
out a few men who have a good foundation on which to build 
themselves into aggressive salesmen and sales managers, cap- 
able of meeting emergencies. But still the demand is for men 
who can meet difficult situations—and no very good way has 
been found to get them except to train them. Very few, in- 
deed, are born to the purple. 


HE general situation in Holland is strongly affected 

by political circumstances which render it impossible 

to form a powerful government, which would be inde- 
pendent of any particular party-interests, and, therefore 
promote the prosperity of the nation. As the balance of 
trade in Holland indicates that during the first half year 
of 1926 the liabilities are 50% higher than the assets, every- 
thing should be done to encourage the production of those 
articles which find a market abroad and to make that mar- 
ket as extensive as possible. As regards the first point, the 
government does not do anything that differs in any way 
from the traditional line, while it is obvious that with all 
possible means the unemployed, who are supported by the 
government, should be encouraged to choose a profession 
by which their working power either directly or indirectly 
will promote the growth of the export trade. As regards 
the second point, our government does not act with suffi- 


cient vigor to prevent the import of bulbs from America 


and meat from England, while the export of dairy-produce 
and vegetables is adversely affected by the high import- 
duties in Germany. Anyway, it is a fact that the trade 
balance shows a credit-balance which is becoming more and 
more unfavorable, whereby a heavy depression is caused 
in our country. This fact is often concealed from the out- 
sider by the large profits made in 1925 in the Dutch-Indies 
and owing to which the financial position of Holland is 
apparently very favorable. Those profits, however, have 
come into the hands of a very small group of persons who, 
for lack of an active governmental policy, fail to see the 
necessity of founding with that money new enterprises in 
this country, which lacks many natural resources upon 
which other countries depend They preter, however, to 
invest their money in foreign loans, which is clearly shown 
by the large number of foreign bonds that have been placed 
here in the course of the last few years, and by which a 


considerable amount has been withdrawn from the Dutch 


money market 


Difficult Conditions Retard Office Equipment Trade. 


The absence of new enterprises and the unfavorable con- 
ditions under which the existing enterprises must carry on 
their trade here, weighs heavily upon the office-machines 
This peculiar state of affairs becomes still clearer 
America to Holland 
with those to Switzerland, Belgium and Sweden. which are 


trade. 


when one compares the exports of 


50 to 100 per cent more, if the figures are proportioned to 


the number of inhabitants his is not caused, however. by 


greater prosperity in those countries, but because they are 
not so conservative as the average Hollander. This is not 
so noticeable when one is selling bookkeeping machines to 
large corporations, as the application of these machines 
even in a very limited area, shows a great saving in labor 
and time. In those industries, however, which are less 
specialized, where the saving does not show itself so clearly 
and where the purchase of these machines is strongly 
opposed by the clerical staff, mechanization will be exceed 
ingly difficult. In leading circles executives are not yet 
fully convinced of the importance of labor-saving machines 
and therefore decisions regarding improvement in the ad 
ministration are too often left to persons who do not occup 


a leading position. Only after having given up the narrow 


minded point of view that, when purchasing ofhce-ma- 
chines, the question should be put which work at present 
done with the pen or with the brains can be executed 
quicker and cheaper with a machine, only after having 
understood that the office-machine is one of the foundat 
on which the entire further organization of the offic 
must be built, may we expect that also in less extensive 
businesses, which are, however in the majority (a1 
for our trade is of great importance), the office-machine 
will become popular and sales will be made to the same 


extent as in other countries 


More Makes of Machines Represented Than Necessary. 
The present unsatisfactory results are also due to the 


] } Y 


conditions which prevail in the office machine trade here, 
as with a very cheap general railway season ticket in his 
pocket, any person can act as a sole agent for any make 
of machine. Many people without employment on acc 
of the bad state of trade, are seeking agencies an 
quently there are in Holland many more makes represented 
than is desirable in view of the present state of the mat 
ket. If these persons were encouraged by the gover 
to look for more productive employment the objections 
noted would not be so keenly felt. Such persons are entire! 


the mos 


without means, and often make, without hesitatior 


ino 4 re 


impossible promises as regards the turnover, being awa 


that in case the figures contracted for are not reac 


redress can be had against them All these promises re 
the turnover, made to the foreign manufacturers and whicl 
never can be fulfilled, affect the old established S 
because the manufacturers require from them obligations 


which are beyond any reasonable limit. 


Another weak point in the actual organizaty 
office machines trade is the question of prices. By allowing 
a reduction in different forms the public has co 
conclusion that the office machines trade is a_ brane 
industry in which they usually overcharge and 
allowance always must be claimed The general as] 
this trade is therefore unsatisfactory, and so it ts 


t ‘ te 


sible to induce educated young men of standing 
I Wider kr 


themselves to the office machine trade 
and experience are required from the office machi 


ne ce é 


as the use of machines makes headway in the econom« 


systems of administrati 
= ' 


© Cases alld at 


The dealer must be well up 1 
order to concentrate quickly nm concret 
pendently as an organizer where necessary It is therefore 


t offer a suf 


clear that an elementary education does no 
basis for this work. In other countries, engineers 


cers and other well educated 


persons itt round al m¢ 


representatives. Therefore this branch of industry has 


only a better reputation there, but the dealers are mor 
quickly successful than in Holland, because the neg 
trons are placed less on a persol il and more I is ¢ 
basis. Meanwhile it cannot he denied t] it the [ ] ~ 
to a high degree helps to bring about the existing state « 
affairs. as hunting after bargains is a kind of sport 
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even wealthy persons delight to waste their time in without 
losing their dignity in the eves of their friends. 

Taking it all together, we may safely say, that the situa- 
tion of our trade is far from flourishing. We are, however. 
looking forward to an improvement of conditions and this 
is visible by the sale of large sorting, tabulating and book- 
keeping machines, while the use of small machines like 
simple adding machines and adding typewriters increase 
very slowly. As long as economic conditions, however, do 
not improve, we may not measure the capacity of Holland 
with the figures of the turnover of other countries. where 
conditions are better 


Fortoni Typewriter for Music and Regular Typing. 


Special Correspondence to Office Appliances. 





Quite a new style of typewriter has been brought out 
called the Fortoni typewriter, being an invention of the 
late Professor Fortoni, who worked on it about twelve 
years to bring it to its present perfection. The model is 
now in the hands of Mrs. Fortoni, 41 Graven Hill Gardens. 
London W. 2. It represents a new idea in the construction 
of typewriters. It is for use in writing musical notes. also 
in connection with the words needed to accompany the 


notes. Therefore two systems of writing are combined in 
the Fortoni typewriter. It may be used as a regular type- 
writer as used _ for correspondence, having the ke y- 
board in front of the typewriter, and a ribbon mov- 
ing in the same way as _ usual. 3ut the carriage is of 
different construction It is like a frame and a plate 


moving to and fro and up and down. Besides the forty- 
one keys for corresponding, 1. e., letter writing, etc., there 
are thirty-two keys arranged in the same way as the piano 
key, giving the appearance of a short piano board The 
thirty-two keys are in a curved front of the letter keyboard, 
thus making the operating easy and handy. 

[Thirty-five typebars bearing six different signs, allow- 
ing 210 letters and signs to be printed; five typebars bear 
three signs, giving a total capacity of 225 letters and signs 
to be written on the Fortoni typewriter. On the piano 
board the musical notes are to be written; they are just 
in accordance with the original musical, full or half notes 
required Before operating, the different signs fixed to 
the typebars are put into the right position by an operating 
shift key, it is necessary to put the frame behind the type- 
writer each time a note or other sign is written in the 
right position, and in accordance with the moving frame 
a pointer shows where to strike. The frame is backed by a 
metal sheet, thus allowing the types to be written on thin- 
nest paper or on cardboard, or metal sheets which are now 
arranged for duplicating Also stencil work may be done 
for duplicating purposes. 

The musical notes and signs must be written on a ruled 
sheet showing the five musical note lines Musical note 
keys and any other signs required in connection with typing 
musical notes may be written in one stroke in, above and 
under the 5 lines. It is not necessary that the operator have 
i knowledge of musical notes. Anyone knowing how to 
operate the typewriter may copy any manuscript given to 
him and, further, it is possible to transpose musical pieces 
1utomatically, if the writer is acquainted with the different 
musical note-ke ys 
+ - sald 


Chere is no question that such a typewriter would answer 


a demand for don musical notewriting which is now done 
nd. But bet in a position to make copies and 
stencil work with the Fortoni, it becomes possible to have 


ill the work done on it which is required by musical bands 


Standardizing Typewriter Parts in Germany 
(Continued). 


By Our Berlin Special Correspondent. 


In the July issue of Office Appliances we brought out full 
particulars of the different parts of typewriters which have 
been picked out by the committee on typewriters of the 
“Normen-Ausschuss der Deutschen Industrie” (Standard- 
izing committee of the German Industry). In our October 
issue we presented the cuts and details. 

On October 4 the special typewriter committee held 
another session. New propositions regarding sheet 2101 
were discussed and it was decided that the wheel for stand- 
ard typewriters shall have 66 teeth instead of 33 teeth. The 
platen will be called “platen for swinging typebar ma- 
chines.” For platens in use for other constructions, a new 
standard will be fixed on a special sheet. The material to 
be used for the core of the platen may be steel, aluminum, 
aluminum alloys, or wood 

A discussion took place about the diameter of the platen, 
i. e., whether or not the line-space should be fixed at 4.5 
mm. to make the lines correspond with the printers’ meas- 
urement (cicero). As this would require changing the 
platen diameter 44.5 mm. and the number of teeth (66 
teeth), and as German and American typewriter manufac- 
turers have mostly already fixed the diameter and the 
teeth of the platen wheel, it was decided to uphold the first 
decision. It has been proposed to take steps to come to 
an arrangement with printers, manufacturers of duplicat- 
ing machines, addressing machines, bookkeeping machines, 
adding machines, etc., to set up a formula to be used in 
connection with typewriters, according to which the line- 
space should always be 4.25 mm. 

Thus the standard published on sheet 1201 is finally 
accepted. 

All particulars given on sheet 1202 (2) referring to the 
turning knob were accepted by the committee as standard 
measurements. Sheet 1202 will finally be published as 
standard. 

Sheet 2103 refers to the ribbon and spools. Some dis- 
cussion arose as to the width of the ribbon to be universal. 
It was decided that the standard shall be 13 mm. for stand- 
ard typewriters, and the measurements given on the pub- 
lished sheet 1203 shall be final. The standardization of rib- 
bon spools only refers to the measurements given to make 
them fit to be universally employed. The shape of the 
spools is left to the manufacturers. It has very strictly been 
decided that the measurements 9.5 mm., 2.5 mm. and 5.1 
mm. as shown on sheet 1203 (3), further, D and 14.55 mm. 
and the angle 60° shall be standard measurements. Thus 
sheet 1203 (3) will be published as final. 

Sheet 2104 refers to character and shift keys. It has 
been decided to accept all particulars given for final pub- 
lication with the addition that still other shapes may be 
employed 

Sheet 2107 (7) refers to steel types for swinging type- 
bars. It was decided that all particulars will again be dis- 
cussed by experts and final decision published at a later 
date. 

Sheet 2108 (8) refers to the shell. It was decided that 
the size of the shell and the thickness of the material shall 
be left to the manufacturer. 

Sheet 1209 (9) refers to the spacing bar. It was de- 
cided, that this item shall be reserved for a later decision. 

It is to be reported that the published sheets run from 
No. 2101 to 2110 (1-10). Sheets 5, 6, 7 and 10 refer to 
typebars and types for machines using a forcing or pushing 























two kinds 
The stand- 
ard construction of this kind of typewriters will be worked 


bar, like the Remington Noiseless. There are 


of construction, for double and single shifting. 


out by a special committee. According to the last meeting 
of the committee, the sheets 2101, 2102, 2103, 2104, 2108 
and 2109 will be published as final, whereas the other sheets 
have still to be fixed. 

It may further be said that some new propositions were 
A special committee 
The 


typewriter manufacturers have agreed to place machines at 


made as to a change of the keyboard. 
is working out this idea and making investigations. 


the disposal of the committee, to be able to prove the new 
ideas practically by a physiotechnical and psychotechnical 
system. 

It has also been proposed to standardize typewriter sup- 
This 


screw driver, cleaning cloth, oiler, ete 


plies. refers to the brush for cleaning the 


The committee will 
receive a full set of the different supplies and select the 


types, 


best. 

It has also been suggested to arrange the foot-sockets of 
typewriters in equal, standard distances, which would no 
First of all, 
any kind of baseboard could be used for fastening the 


doubt be a great advantage in some respects. 


machines, as the distance between the screws would be the 
same. Besides this, it often happens that felt-pads, such as 
ordinarily sold, are not large enough to give the four rubber 
feet a footing, so that the felt touches on one side parts 
of the mechanism, whereby the function of the machine is 
obstructed. If the 


hand 


feet are not supported on the right 


side by the felt pad, the carriage has to make an 
inclined movement, which impairs the speed of the machine 
greatly, as every machine is supposed to have an incline 
towards the left and not towards the right. 

The advantage of a standard distance of the feet doesn't 
make itself felt in the employment of certain sound damp 
ers, but if the distance between feet should be standardized 
for all systems, sound dampers could be used, in which two 
find 
would, so to 


feet could room instead of one, so that the machine 


which is at 
the differently dis- 


Say, rest upon two felt slides, 


present impossible, consequent upon 
tanced feet. 

The screws used for transport should anyhow be stand 
ardized as to size and distance between them. 

A further discussion took place as to standardizing the 
keyboard with respect to its height and the distance of the 
keys between each other.—G 


Office Furniture in European Homes. 


(Special Correspondence to Office Appliances.) 
Nice, Southern France, October 9, 1926 
HE general use of motor cars—almost everyone owns 
is making a great difference to the 
Without 


instead of a city trade, in 


a car nowadays 


office appliance trade. going so far as to 


say it is becoming a country 


some lands it is certain that the country and provincial city 


business is growing very fast Great newspaper offices 


into the instead of 


remaining in Paris. 


are moving out country in France, 


The editorial office naturally remains 
in the capital, but the printing works are perhaps ten or 


twenty miles down the line. The employees live more 


cheaply outside the town; thus they require and get less 
wages, while sometimes provision is made for their accom- 


modation—one of the most vexed questions in modern 


France. In a similar manner many people live on the 


Riviera during the winter months although their business 
is in Lyons, Marseilles or even Paris. The ownership of 


cars and telephones makes all the difference. In the white. 


sunny villas that stud the shores of the Mediterranean, 
there are rooms fitted up to serve as offices, but that are 
furnished to look like something quite superior in the 


way of studies. At Nice, which may be called the metropo 
lis of the Riviera, provision is made for the fitting up of 
these workrooms at the beginning of the Riviera season. 
There is a demand for furniture in pitchpine, carefully pol 
ished, that will look well in the countrified bungalow, villa 
or cottage. Another class of customer wants something in 
nut or mahogany for a handsome room in an up-to-date 
house or flat, to go well with the heavy style of French 
furniture, 

The demand is for desks that are square. Measuring one 
and a half vards by one and a half, they are quite flat and 
serve as tables, when the suite of rooms in a flat or mansion 
is thrown into one, the folding doors being opened or even 
they are most use 


unhooked [urned to form rectangles, 


ful for laying out refreshments for a ball or other soiree 
Incidentally, although the designer hardly seems to have 
Fitted 


take the 


J 
} 


thought of this, they give much room for papers 
with drawers that are both deep and long they 
1” 


maximum of papers and acording to the estimate of t 


housewife, should effectually serve to hide everything re 


quired either for business or the writing of books. Ii 


study is a small room, the large square desk is sometimes 
fitted into a corner, as villas are often constructed with 
sharp corners, to make them more picturesque from the 
outside. With this square desk, there are filing cabinets 
and book shelves, made on purpose to fit into another 
corner. These, of course, should be made to measure, but 


as villas are usually furnished and fitted up in a hurry 


something “about right” is usually selected In Paris, as 


well as in the country, flats are being built with five cor 


nered rooms, and fitted with cupboards, to fill in the cornet 
This is a decided innovation, as French houses seldom have 
cupboards or chests fitted at all. The custom has always 


+ 


been to use great, carved chests, standing against the 


which, although ornamental, take up much room. The five 


corner room fitted up as an office is easy to furnish, as 
anything looks nice in the rooms. The minimum of furni 
ture is required, too, the tables can be placed across the 
corners, which makes the oftice look more stylish and less 
business-like, which is an advantage in some lines of busi 
ness where visitors are often callers as well as business 
people. But the corner cupboard, used for keeping type 


writing paper, for instance, or files, is a mistake, for the 


lack of depth only allows of using a fraction of the space 


the remainder being wasted, as there is nowhere to allow 


of the paper lving its full length and width The same 
criticism applies to the corner filing cupboard or b« okease 
this 


but as space is a consideration, type is frequently 


selected for the country. Sometimes office chairs to matel 
the desk are selected, but the rule is to purchase what are 
leather iriic } airs 


called “patiné’ arm-chairs, that is to say 


that have been artificially treated to make them look 


Made in 


of fifty years ago, they lend an air of age to the study 


and shabby imitation of old models, perhaps 


The small typewriting table with its chair in wood to matcl 


the table, is usually placed in an inconspicuous place 


the room, if there is a typist to be considered. Ili the busi 


ness man or writer does his own typing, the machine is of 


course fitted into the desk, to disappear from view when 


not required. But as a general rule, no typewriter is seen, 


the secretary having his own room, which is also fittes 


up in the same style as that of the master. He 
and retires to “di the 


the correspondence in dictation 


letters, at his leisure. 
Studies for the Woman of Society. 
Most society women also have a study fitted up for their 


(Continued on 74.) 
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Monroe Exhibit at Sesqui-Centennial. 


the 


> a 


nuiiding at the 


ain 


entrance to the immense Liberal Arts 


Sesqui-Centennial Exposition at Philadelphia 


ands the exhibit of the Monroe Calculating Machine 
ompal! presenting the achievements of that company 
d founders the de velopment of calculati gy mat hines 
iring the las Itv vears 
A series of exhibits arranged in sequence in illuminated 
ass cases extends across the booth, starting with the orig 
al model of the machines invented by Frank Stephen 
ildwin and patented by him in 1875. Not long afterward 
r. Baldwin was awarded the medal of the Franklin Insti 
ite Philadelphia for the most meritorious invention of 
l¢ r¢€ od 
Next 1 the ne is the working model of the machine 
eloped jou Mr. Baldwin and Jay Randolph Mor 
the first machine to carry the name, “Monroe Adding 
ilculator The success of the machine led to the organ 
it of the Monroe Calculating Machine Company, of 
hich Mr. Monroe is now president The succeeding ex 
Its clude 1¢ nrst Monroe machine ever! sold: models 
rating the various improvements which have kept 
e Monroe in the foremost ranks, and the present hand 
tomati odels oft Monroe high speed addi yy « let 
(ne the 1 nteresting teatures ot the Monroe boot 
side sid resentation of the old and the moder 
showing the office of a century and a half ago, with 
ed ceiling, old furniture, including the actual des} 
Jose White, an eminent merchant of 1776; the 
replace hneartl steeple cloe k, ship model antique 
l Ty O gs, old bound ledgers, quill pens and ink 
ts id i] ther detatls true to the actual Ife of the 
t 
\longside hee of Revolutionary times ts the odel 
the new off today with all the latest time, mone) 
d labor-saving devices without which modern business 
Id t tuncti Here are the telephone, the typewriter, 
‘ ling ca et, the check-writer, electric fans, Monro 
uv speed adding calculator and other devices 
Ano ner spe exhibit showed the electri allv-driven 
onroe mode pon which were won the first tour prizes 
speed and curacy at the World’s Contest in Paris in 
A This model was also awarded the grand prize and 
ld medal for excellence of design and construction at 
e recent Inte ational Exhibition of Inventtons at Turi 
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iiBIT AT THE SESQUI- 
AL 


PICTURING THE MONROE EX} 

CENTENNI 

and first prize at the Italian Sestre-Ponente exposition for 
excellence in operation and durability of construction. 

\nother display shows a large pyramid consisting of all 

the present Monroe models, both hand and power-driven. 


In connection herewith is a projecting apparatus which 


shows a of colored slides illustrating the manufactur- 


series 
ing processes in the big Monroe factory at Orange, New 
lersey 
Demonstration stands are located at various points about 
capable demonstrators in charge of each. 
provided for which they 


discuss their problems with the rep- 


the exhibit, wit! 


Lounging chairs are visitors in 


relax at ease and 


may 
resentatives f the Monroe company, some of whom are 
ilwavs present at the booth 


Richmond Stationers Association. 
lhe Stationers Association of Richmond, Va., is reported 
to be functioning one hundred per cent and all meetings are 
interest 
The Richmond Association sub- 
units to the cost of insertions contained 


well attended, much being manifested in matters 


affecting local conditions 


scribed twenty-five 


in the Harvard Bureau of Business Research. The associa- 


tion regards this as a matter of much importance. 


They 


Don't be too long getting to the point with customers. ) 
“G-W”" 


will be tired out before they are convinced.—The 
Stimulator (The Globe-Wernicke Company) 
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Edward Goldblatt Galleries. 


Edward J. Goldblatt announces the opening of new gal 
leries at 1000 South 


galleries are shown paintings, 


Michigan avenue, Chicago. In these 


boat models, vases, antique jewelry, and unusual works of 
art suitable for gifts and interior decorations. 
Michigan two 


The new galleries are located on avenue 


blocks south of the new Stevens hotel Che exhibition is 
very interesting 

Edward J. Goldblatt is our old friend “Eddie” Goldblatt 
who was for many years connected with the typewriter 
business. All those years “Eddie” Goldblatt was a star 
salesman He was intensely interested in the work and 
being as industrious as he was interested, of course, he 


made a success of it All this while, however, “Eddie” was 
to the study of and accumu 


His 
that 


devoting his hours of recreation 


lation of objects of art and virtu collections were 


interesting and valuable—so valuable two or three 


years ago he concluded to devote his time exclusively to the 


accumulation and sale of such articles. His information 
on such matters is considerable and his opinion on many 
of the objects is now considered authoritative. Many arti 
cles selected from his collections are placed in public and 


private art collections 


A Work Classifier Housed in Steel. 


The Office Specialty Company, Inc., manufacturers of 
stationers’ specialties, O8 Beekman street, New York, 1s 
introducing its combination work classifier in steel. The 
new tray is made of eighteen-gauge steel in olive green, 
maroon, mahogany and oak finish. This is identical with 
the previous combination work classifier except for the 
fact that the container is made of steel as stated. The 
earlier model of container was made of board. The com 
pany believes that there will be a demand for the steel 
container as being more rigid and durable and capable of 
taking a variety of finishes The workmanship in this 


new product as in others is A No. 1 


sculptures, bronzes, ceramics, 








AT THE LEFT. - Uptown 
store of the Lowman & Han 
ford Company, Seattle, Was! 
This establishment, located at 
1514 Third avenue, houses ‘The 
Bookstores,’’ occupying the en 
tire second floor, and the Art 
ind Gift Shop’ on the third 
On the first are offi sup 
plies, stationery, engraving 
eatherware, artists’ materials 
lrawing instruments and photo 
supplies 

BELOW New front the 
Lowman & Hanford Company 
store at 912 Second venue 
Seattle, Wash Base is of verd 
marble There is a spacious 
lobby Windows are f by 
twenty feet, providing nearly 
four times the store's origina 


window 


space 














Pittsburghers Attend National Business Show at 


Fred L 
Machine Company, | 
Pittsburgh 
ciation, acompanied 
Cypewriter Company 
Adding Machine C« 


show in Cleveland 


Re \ nolds, 


Cleveland. 


manaver oft re 


4ttsburgh, Penna., and president the 


Typewriter and Adding Machine Dealers A 
l 


™ Miltot 
and ] \ 


Wiener of the D 


Eggenberger of 


impany attended the natior 


tl While they wer 


special meeting of the Cleveland Typewriter De \ 
ciation was held and topics mutual interest 
ussed The Pittsburgh gentlemen were ent 
Frank McBurney of the Cleveland office of th 
Writing Machine Company 
K } ! f ind m under i 
! (j iron of dete nto vour 1 I 
t stubbor Sundstrand I! r (Sunds \ 
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Snap Shots and Sketches 


Mr. Peacock of Australia. 

Edgar H. Peacock, general manager 
of Peacock Bros. Pty. Ltd., Mel- 
bourne, Australia, spent part of a 
morning with us early in October. The 
ten years since his last visit here have 
seemingly taken no toll. The amount 
of hair has been reduced a bit, but the 
color is unchanged. 

Mr. Peacock left Melbourne on Sep 
tember 21 and six months will pass 
before he sees his home again. His 
sister, making a first trip to this coun 
try, is with him and it is a satisfaction 
to report, is receiving some pleasant 
impressions. 

The two spent a week in California 
and devoted two weeks to Chicago 

The object of Mr. Peacock’s trip is 
to renew acquaintance with the manu- 
facturers his company represents, and 
to cast about for new things that fit 
into his business scheme of things. 

““Peacock’s” is one of the oldest busi- 
nesses in the field in Australia. It 
was founded in 1888 by Mr. Peacock’s 
father, who introduced loose leaf and 
a number of office machines and sys- 
tems in Australia. The company has 
prospered and now maintains agencies 
in the ca,ital cities throughout the 
country At Melbourne it occupies its 
own seven-story building, 50 by 175 
feet. It deais in calculating machines 
and many other office devices as well 
as general stationery lines, and oper 
ates large printing and loose leaf de 
partments 

It is our impression that Peacock’s 
were the first to introduce the loose 
leaf system in Australia. We recall 
correspondence with them on this sub 


ject years ago, and we also recall in 


1 1 
| 


eresting visits with the founder of the 
business who was always keenly 
terested in loose leaf systems 


++ 


From Chicago Mr. Peacock wet 
east to look over the market there 
He is enjoying his trip and finding in 


e changes that have taker 


Senator M. R. Carlson. 


They used to say of the Hon. James 
I gan of Worcester, Mass., who is 
well known to the majority of sta 


tioners in the United States, that his 


I 


tituents had gotten so into tl 

habit of voting for him for mavor tl 

it was impossible for them to think 
ul ne else At anv rate, he was 
of Worcester for either four or 

seven terms, we have forgotten whic] 
Out on the western edge of Illinois 
the citizens of the citv of Moline ap 
f I ( s da similar att i 
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with regard to Martin R. Carlson, vice- 
president and treasurer of Carlson 
Brothers, Inc., for Mr. Carlson was 
mayor of Moline for eight years and 
has for the last eight years been a 
member of the upper house of the IIli- 
nois General Assembly, and was re- 
cently re-elected as senator from his 











SENATOR M. R. CARLSON 


district for another term. Incidentally, 
we might mention the fact that Sena 
tor Carlson is an active “jiner.” He is 
a thirty-second degree Mason, a Knight 
Templar and a Shriner. He is past 
exalted ruler of the Moline lodge of 
Elks and also belongs to the Odd Fel 
lows, the Redmen, Modern Woodmen 
of America, Royal Neighbors of 
America and Eagles 

Senator Carlson was born in Moline 
in 1877. He received the ordinary 
school education and at the age of 
eleven began his business career, sell 
ing newspapers before and after school 
In 1891 he got a job with his brother, 
\. G. Carlson, now president of Carl 
son Brothers, Inc., who had a news 
stand in a cigar. store Che future 
mayor and state senator worked for 
his brother until 1895, in which vear 
1e was taken in as a partner, together 
ith George E. Carlson, now post 
master of Moline. Martin Carlson was 
the youngest mayor Moline ever had, 
serving from 1911 to 1919, and having 


been state senator from 1919 up to the 


present time He has four more years 
thead of him in the state senate 

The house which is now known as 
Carlson Brothers, Inc., was original 
a cigar and news stand, conducted by 


\. G. Carlson, who started business in 


1891 as a newspaper agent in a smal! 

ce at 1516 Fourth avenue, Moline. 
\t the same time his young brother 
started delivering and selling papers 
for the news stand ‘At that time,” 


said Senator Carlson recently to a re 


rter of the Moline Dispatch, “the 
| 


Chr vo d ] papers used to re ich 











Moline about 11:45 a. m. and on Sun- 
day they did not come until nine 
o'clock at night. That meant late de- 
liveries in the dark streets and as I 
was only a little shaver at that time I 
felt by the time I had delivered 
twenty-five or thirty copies that I had 
lawfully earned my pay.” 

In the earlier years of their business 
both of the brothers worked all day 
every day from 6:00 a. m. to 9:00 p. 
m. and spent most of their Sunday 
afternoons waiting for the freights to 
drop a load of city papers. About 1893 
the fast mail train commenced to bring 
the papers from Chicago, but as it 
never slackened its speed when going 
through Moline, the brothers some- 
times had to chase two or three blocks 
to collect all the papers. 

For the first fourteen years of their 
business in Moline, the Carlson broth- 
ers worked constantly. Finally, they 
got rid of the newspaper agency and 
began to keep civilized hours. 

In 1895 Albert Carlson purchased 
the Post Office news stand at Six- 
teenth street and Third avenue and 
the confectionery business at 416 
Fifteenth street, thus securing a de- 
sired location with an extra store room 
about twenty feet square. It was dur- 
ing this year that Martin and George 
Carlson joined the company and the 
business rapidly expanded to include 
igars, books, stationery, etc. 

George Carlson remained with the 
firm only a few months when he re- 
tired to become a mail carrier, work- 
ing up steadily to his present position 
of postmaster. In 1895 the firm, then 
known as A. G. Carlson and Company, 
moved to 426 Fifteenth street, remain- 
ing in that location until 1901, when it 
moved to larger quarters one door 
north. Three years later the three- 
story building at 417 Fifteenth street 
vas purchased with a view to develop- 
ine the office furniture and supply de- 
partment. In a few months, however, 
additional space in the basement of 
another building was acquired for sur- 
plus and to allow for the rapid growth 

the stationery business. 

The business of the company has 
shown a steady development, thanks 
to sound policies and the personal 
popularity of the members of the com- 
pany, A. G. Carlson, M. R. Carlson 
and Daniel S. Hansen. In 1923 they 
moved into the new Carbro building, 

hich the company built for its own 
use. The business was expanded to in- 
clude not only commercial stationery, 
office furniture and office devices, cam- 
eras, ete., but also victrolas and Victor 
records in a separate department. 

















O 
Under the Capitol Dome 
News and Current Trade Events 
Reported from Washington 
By 
FRED E. KUNKEL 





(Special to Office Appliances.) 


Washington, D. ( Nov. 30 
HE TIME is at hand when the Sixty-ninth Congress 


again convenes for the last lap, or second session. By 


the time this issue reaches you the gavel will have 


fallen and the curtain risen on the tinal congressional enact- 
ments of this Readers ot 


kept in close touch with all pending legislation affecting the 


session, these columns will be 
stationery and office appliance field, together with the views 
expressed by proponents of the bills introduced and reports 


of committee hearings. 
Foreign Markets. 

Che Spanish government is reported as favoring the use 
of American office equipment, not only in its own admuinis- 
trative ofhces, but also in all modern offices, and is espe- 
cially recommending bookkeeping machines “which econo 
mize effort on the part of all concerned,” the report states. 

The Far Eastern sales of metal office furniture are re 
ported as growing, in a recent publication of the Depart- 
Commerce, “Furniture Markets of the Far East” 
sulletin No. 424) Che bulletin states 


that in the more advanced markets of the Far East, metal 


ment otf 
(Trade Information 
office furniture is becoming increasingly popular, but that 
it is Important to bear in mind that the steel must be coated 
with some non-rust or non-corrosive treatment, to prevent 
rust, because of the excessive moisture constantly prevalent. 
Safes and steel-filing cabinets are popular in Japan, but 
oriental countries preter a key lock instead of a combination 
dial 

mported four new standard 


Soviet Russia ts said to have 
American typewriters tor use vovernment offices 
The United States is the main source of typewriters for 
Argentina, supplying about 70 per cent of the demand, re- 
1925, of a total of 


ported, 10,901 came from this country, 


cent reports show. During 15,263 im 


3,733 from Germany, 
and the balance from Italy, Chile, England and France 
American typewriter sales, 


1925 


Chile is also a good source for 
American manu 


in Chile than 


with Germany competing. During 


facturers enjoved a larger volume of business 
1920. The 


of one Italian factory enabled Italy 


in any year since activities of representatives 


to place a number of 


1 


machines with Italian banks and business houses, and has 


tripled the participation of that country 
Recent Customs Court Decision. 


Calendars, imported in envelopes, must be marked with 


of origin, and it is not sufficient 
mark the 
Customs Court, denying re- 
York City, a 


10 per cent penalty exacted by the collector of customs be- 


the name of the country 


compliance with the statute to envelopes only, 
is a recent holding of the U.S 
lief to Sulzer, Rudolph & Company of New 
ing upheld. In this case, each calendar was placed in one 
envelope and the envelopes were marked, but the calendars 
were not. “The calendars being the article or unit of com- 
merce,” the court says, “should have been marked with the 
country of origin. Marking the envelopes is not sufficient.” 

The tariff duty on lithographed valentines is reduced in 
the case of Fuld & Company and the Paper Novelty Manu- 
facturing Company of New York These 


in the form of cut-outs, mechanical pullers, ete 


City valentines, 


stand ups 
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all decorative and ornamental in effect, and some very « 
orate in design, were classified as greeting cars, 
1310 of the tariff act of 1922 The ce 
should have been levied at either 10, 10% or 11 


1306, depending upon the 


under par urt found 


that duty 
cents per pound, under par 
articles. 


acter, size, thickness, weight, etc., of the 


Certain children’s history text-books, entered at the 


of Boston, by Little, Brown & Company, are held to 


been erroneously returned for duty at 25 per cent 
valorem, under par. 1310, and should have been assess« 


duty at 15 per cent ad valorem, under par. 1310, as books 


of bona tide 


foreign authorship 
Parts of pencil sharpeners, viz.: cutting wheels, imported 
New York, are held to 


at 40 per cent, under 


by Favor-Ruhl Company of 
been erroneously entered for duty p 


399, and should have been assessed at 20 per cent 


valorem, under par. 356, as cutting knives, or blades 
having 
1428, at 80 


as metal valued above 20 cents per d 


Certain silver mechanical pencils, pocket satet 


clips, were returned tor duty, under par 
cent ad valorem, 
worn on apparel or carried 


pieces, “designed to be 


about or attached to the perso! 


Company of Chicago challenged this levy, contending 


duty at 45 cents per gross and 25 per cent ad val 
under par. 1451, as mechanical pencils, not specially 
vided for. The contention was upheld by the court 
Output of Fountain Pens Shows Gain. 
\ccording to a report released by the Bureau of Cens 


stvlographic pens, is 


with | 


the value of fountain pens, 


ported as $22,273,616, in the 1925 census year. The 

census shows an increase of 18.6 per cent over 19 
Of the 59 establishments 

New York, 6 in New Jers« 


Massachusetts, 3 in Wisconsi: 


nial 
the last preceding census 
ered, 27 were located in 


Illinois, 4 in 


States 


Ohio, 5 in 

8 in other 
Federal Trade Commission Active. 

Che Federal Trade Commission has been busy re 


f “untair 


ironing out entanglements « 


before it quite a number of rather serious offenses 


petitive business relations and illegal trading, which st 
tioners and oftice supply houses would do well to kee 
touch with, lest the much-to-be-feared “cease and desist 
rder against untair trade practices may hit them sq 
on the nose, sometimes with serious consequences 
participants Hearings he fore the ( mlmisst cK é S 
phases of competitive business relations as the misbr g 
ot articles, fraudulent advertising, disparaging of c 
or’s goods, false and misleading statements i1 5 
and magazines, misrepresentation of products, et 
Recent Government Publications. 

Loose Leaf Accounting in Foreign Countries 

ished by the Bureau of Foreig: and Domesti Lommer 


| 


as Trade I: Bulletin N 391. shows that 


American ofhce appliat es and supplies 


formation 


cluding paper punched tor use in loose-leaf books, ex] 


from the United States in 1924 was $33,604,638 and 1925 


amounted to $41,687,512 


“Vehicular Traftic Congestior ind Retall bus ss 
(Trade Bulletin No. 394), of the Department of ( 
shows that traffic is forcing retail stores t per ran : 
because merchants are finding that trade is injure 





congestion in downtown sections Downtow tra 
gestion large cities it driving so many shoppers 

this bulletin says. “from the retail districts that mer 
have evolved a plan of decentralization to capt 
diverted buying power his plan calls for the establis} 


ment of branch shops outside the congested area 


Acme Fountain Pen Company Under Fire. 


Fe deral Trade 
; 


Commission has 


The 


complaint 


just made dub! 


against the Acme Fountain Pen Comy 








aN 


Chicago, charging Flora Levy and Sarah Lee, partners, 
trading under that name, with unfair competitive trade 
practices. The complaint states that the company solicits 
persons in various parts of the United States by corre 


spondence to become its representatives, purchase its foun 


tain pens and pencils, and resell them by personal solicita 
tiot It is alleged that this firm, in its literature, states that 
it manufactures the 


ens and pencils offered agents, and 
I I 


that the firm is thus able to sell them at a price represent 
ng the saving of much of the middleman’s profits and the 


usual costs of distribution, whereas the firm does not manu- 


facture its articles offered for sale and that the values 
claimed for its fountain pens and pencils, as of a certain 
specified regular retail value, affixed to each article, are 
Ihe st set for hearing next month 
The Guest Book. 
WW. F. SROUFE, a well known typewriter and office 
| ment man, spent some days in Chicago recently Mr 
St e resides Washington, D. ¢ His friends will 
é ce that he has completely recovered his health after a 


ind trving illness 


HAROLD | HAWKINS, 


ners’ Loose |_eat 


1 
sales manager of the Sta 


M ilwaukee 


( ompany, 


Office Appliances early in November 
EDGAR H. PEACOCK of Melbourne, Australia, paid a 
visit to this journal on November 4. Mr. Peacock is a well 
known typewriter and office equipment man. He is mucl 
erested in the development of this country as he sees it 
1 period of ten years. He was on his way to visit 
es whi he represents in the Australian market 
CORENA E. DAUGHERTY, editor of the Pacific Sta 
ner, San Francisco, spent a short time in our office o1 
November & \liss Daugherty was on her way east o1 
eeks acatiol 
C. C. HARPER of Error-No, In Locheste N. ¥ 


+ 


s office on November & 


ERNEST WALLACE, well known on the Pacific Coast 


s manufacturers’ agent, representing leading easter! 
actu rs neerns. visited Office \ppliances ol No 
é 1] Mr Vallace makes his headquarters Sa 
] 


\. RAMUS of Los Angeles, Calif., paid a brief visit 


fhee on November 15 

BO] MACKI who for mat ears has represent 

m interests in the east, and is now with the Tatum 
of the Wilson-Jones Company, spent an hou 
ce November 17. This was Mr. Macke rst 
Chicago in a number of vear 


(LPH B. ORTEI son of W J Ortel of the Shaw & 


Compa! Spokane, Wash., paid a short call 
lthce Applhia November 20 on his way 
tending a sales school at the headquarters of The G! 
\\ icke Compat in Cincinnati 


H. GREEN of Bergh, Green & Compar 


Applances November 15 


ida, visited Ofhece 
ERNEST I! DALTON of the Union Ribbe & Car 
( pany, Philadelphia, Penna., spent a few minutes in 
e on the 27th of November on his way to Cabk- 
Me. HOPPUS of the Honolulu Paper Compa H 
| H " hour in the oftice of this jeur! 


Hoppus is visiting the mainland 
ut w call on relatives and friends before his 
He speaks encouragingly f conditior 


NORMAN of the Hoosiet 
(thee Apphances N ember 2 


re ( et 
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ee 


Uses Sketches for Collection Letters. 





Commenting upon the article—“Taking the Sting Out of 

which appeared in the November number of 

Office Appliances, the Neostyle Sales Agency, 76 Summer 

sends us some of their own interesting and 
letters 


Collections” 


street, Boston, 


novel collection 


These letters are on standard letterheads enlivened by the 








use of attractive or amusing sketches to illustrate the open- 
We Are Calling 
Your Attention to the Fact 
that Your Account is Past 
Due. A Remittance will be 
\ppreciated oo. SS ee 
We Have a Little Kick 
Coming 

Because Your Account is Overdue. 

Your Check will oblige. * * * 

etc ° eric. 

g ( Che illustrations lend a friendliness to the request 
for payment excellent results have been obtained. As 
the sketches are expensive, the subjects are frequently 
hanged. The pictures are drawn directly on a stencil sheet 


and pril ted on the Neostvle The reproductions here are 
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NEW MACHINES 
ano DEVICES 



































A New Letter Opener. and has a writing line twenty-five inches long. TI 
Announcement is made for the first time in this issue of an overhead paper bail with a scale on the bail rod 
a letter opener which will retail for $6.50, a machine for carriage is reinforced, thus giving it enough stre1 
concerns with a morning mail of 10 to 100 letters. The overcome all possible vibration It has tour caterpill 
machine—imported from Germany—is known as the bearings so mounted as at all times to present four balls 
“Courant” letter opener. It opens mail by the familiar each set to the carriage rail 
process of cutting a shaving off the edge of the envelope The platen on this new model is also easily rem 
and interchangeabk Interchangeability of platens n 


1 
} 
I 


it possible to use the one most suited for the work 
answering all stenciling and manifolding problems 

The single key tabulator of the new machine is lig] 
action and operated from the keyboard tabulator 
being set by the operator from the front of the macl 
Chere are right and left hand line space levers with 
ment for single, double or triple spacing and a pressu! 
variable line spacer will be found with ratchet throw-off 
writing on lines. There is a pressure tilting paper 
permit the easy adjustment of marginal and tabulator 


The type basket shifts down with gravity for caps, giving 


, A ___Demountable _ 
nh iri tt il yin Mer mn 








THE “COURANT” LETTER OPENER 


The machine is durably constructed and will last for 





years without repairs, though all parts are easily replaced. a 
oan , : : , NEW DEMOUNTABLE WIDE CARRIAGE TYPEWRITER 
The cutting knives can be removed for sharpening, but, due 
toa patented principle, which keeps the knives apart except 4 writing line not jarred by carriage shift. It is declare: 
at exact point of cutting, the cutting edge is preserved. that this shift action is very light 

Sole distribution for the United States is handled by Shorter 
the Hush-A-Phone Corporation, 19 Madison avenue, New 
York. They propose to market this machine through the 
trade, in conjunction with the Hush-A-Phone and Auxil-A- 


width carriages are interchangeable on this new 
model. They are both right and left carriage release levers 
and right and left line space and carriage return levers 
Phone which are already well known to several hundred . , 
R. C. Allen Develops New Calculating Machine. 


dealers who are handling them. They also distribute : : , 
Ralph C. Allen, president of the Allen Corporatio 


through general agents who specialize on office-to-office 


Py RF Philadelphia, Penna., who developed the Allen calcul 
solicitation. 


New Demountable Wide Carriage Typewriter. 


The Demountable Typewriter Company, Fond du Lac, 
Wis., announce that they have perfected a Demountable 
typewriter with a twenty-six inch carriage. The key lever 
section on this machine is the same as in other models 
and contains the automatic ribbon mechanism and _ the 


type bar action. The keyboard is standard, consisting of 
forty-two keys printing eighty-four characters All the 
operations are standard. The touch is light, quick and 


responsive and all controls operate with ease and certainty 


The frame is demountable in a manner similar to that of 





other models by pulling out the locking device at the rear - 
Fey : THE ALLEN CALCULATING MACHINE 
and bottom of the machine and lifting the frame straight 


up and off by the handles on either side. ' ' :; ' 
machine shown in the accompanying cut, claims twelve 

The new carriage 1s as easily removed as the Carriages ot exclusive improvements in his machine He declares tl 
other Demountable models by pressing and turning the these innovations have been possible through the adoptior 
carriage stock and pressing the marginal release lever of a principle heretofore found only in the more cost! 


The new carriage takes a paper twenty-seven inches wide European calculators, namely the Thomas stepped-drun 








a — =) 
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mechanism, which for more than forty years has demon- Defiance Takes New Telephone Index. 


strated its ability to perform accurately, easily and quickly The Defiance Sales Corporation, 72 Spring street, New 
1 : x- 9 an . “TL > . ” ve » : . . ° . 

all calculations possible by machine. [his means,” say York, N. Y., has recently been appointed sole distributor of 

Mr. Allen, “that every problem encountered in moder the new Rapidex telephone index. 


yusiness can be machine solved.” : , 
Ome Se mee - ee Rapidex is a patented article which is made to be attached 


to the mouthpiece of a telephone without the use of tools. 


> 


One of the features of the Allen calculator is straight 
line vision. All register dials are in a straight line with 


each other and with the keyboard enabling the operator by 


a single upward glance to see all the factors of the prob f = 


‘ 


lem built up in the machine. This, it is declared, obviates 





much of the liability to errors and reduces eyestrain 


The kevboard which is the same as that on standard 





— g machines s es at an angle « t rty degrees s . 
that the perator does not have to st ‘ he 
vine operating 
Individual dial set-up and correction knobs permit the 
making of changes in figures already set up in the machine 
wit! t the need f touching the kevboard Another cot 
tribution to speed and exactness is the operating crank 





Instead of turning forward for addition and reversing fot 
subtraction, the operator of the Allen calculator turns the 


1 
} 


crank always in the same direction, forward. It is set at 





ute angle, enabling the operator to turn it with a simple 
] 


y the NEW RAPIDEX TELEPHONE 
wrist motion instead of using the whole arm INDEX. 


Che carriage, which is ball bearing and practically nois« 


ss, n be shifte oO rig r left by depressing a button 
I “so d to right or lett wit ; It is said to be exceptionally well made and durable, not 


in the lo r left hand corne f the keyboar onvenient : 
1 lower Ie ind corner © - ae, d ; easily getting out of order. It is small and neat and snaps 


t the left hand in the same way as one back spaces on a — : ' : a os ad . 
: on the mouthpiece of a telephone where it is inconspicuous 


and out of the way, being especially adapted to those 
‘phones where the new dial systems are in use. The finish 


tvpewriter. Equally convenient is the method of clearing 
the registers which can be done in a fraction of a second 
ressing quick clearance levers ‘ 
; té * ee , is dull black enamel to match the telephone. 
he tens-carry-over” feature by which any number o ‘ : 
The strip, which is made of high grade vellum, has 


turns of the crank are recorded up to 99,999 999 makes . 
spaces for over fifty names. It can easily be removed and 


issible for the machine to retain and show all factors in 
placed in the typewriter 


problems of m plication and divist ry e additi Anne 
wad ction me id Rapidex is useful in home or office and is selling readily, 
; — a : ; it is said, to the stationery trade. It serves as an adver- 
Direct subtractior rv the simple depression Of a Key 1s : : a 
sgl “Aer : tising medium also when an advertisement is placed at the 
in improvement which is declared to be here first accom 
a a ? a , bottom of the strip 
ished in a hand driven machine 
is ee Defiance Sales Corporation has established new and 
All mechanical parts of the Allen calculator are inte meNaA ; 
wie . ia attractive prices to both the wholesale and retail trade on a 
cnangea le Chey ire die cast and mi.ed providing smootn : ; : 
i a ; quantity basis and are also prepared to quote quantit 
peration and adding considerably to the life of the ma - Rigs = . 1 y 
hing It is declared that the Allen is light and requires prices tor Rapidex for adve rtising purposes. 
little desk space In addition to the features named above, 
this machine has, it is said, all the other essentials of a cal 
| suitable for American business e gs 
: New Method of Binding Loose Sheets. 
Lion Systems, Inc., 332 South Michigan avenue, Chicago, 
Pliable Sealing Wax. Ill, announces a new method of binding loose leaf sheets 
Ludwig Schmidt of Harburg (Elbe) Germany, has a1 and records. This is known as the Lion loose leaf transfer 
ed to the trade the pliable sealing wax, “Herkules system. It is patented and offers, it is said, many new 
, 1 —— : “i oe | sesmm tf ; ‘ : ‘ ‘ 3 Rage . 
Chis wax will ne yreak, split or fall to pieces because the advantages in a loose leaf transfer binder, permitting users 
sealing wax is as pliable as a rubber eraser This wax to bind their records on their own premises without the use 


<s in a white neutral box weighing about of extra equipment or special master binders. The Lion 


comes eight stic 


five hundred grams. It may be ordered f.o.b. Hamburg, System, it is stated, fits any size sheet or punching and 
including packing, containing one hundred boxes. Terms an office boy can make an attractive bound volume in less 
are net cash. than five minutes. By its use privacy is afforded the han- 

Che address of Ludwig Schmidt is Meyerstrasse 10, Har dling of confidential records. The manufacturer invites 
burg (Elbe) Germanv. inquiries from dealers and distributors. 








LEAF BINDER: CENTER, THE LION EQUIPMENT: RIGHT, THE LION 
ROUND VOLUME 
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Automatic Visible Sundstrand Machine. 

The Sundstrand Adding Machine Company, Rockford, 
Ill, has added the visible automatic bookkeeping machine 
to its long line of office labor saving devices. The move 
ment of this machine is automatic. It tabulates from col 
umn to column, non-adding or adding or substracting in 
the proper columns, without thought or attention from the 
operator. 

In posting a ledger account on the new machine the 
The 


operator to locate the printing point 


sheet is fed into the carriage by means of the twirler. 
line finder enables the 





AUTOMATIC 
MACHINE 


SUNDSTRAND VISIBLE BOOKKEEPING 


inserted in the machine and 


‘| he old 
the 


balance is 


quickly. 


printed Then carriage moves automatically to the 


folio column, the date printing automatically while the folio 
rhe tabu 


lates automatically to the charge or credit column 


is being printed and non-added carriage then 
accord 
ing to either debit or credit being posted—and finally to 
the the 
and the new balance printed 
Whenever the 
to a customer's account it completes automatically the en 


Thus the bookkeeper is 


new balance column, where machine is “cleared” 


Sundstrand posts a debit or credit item 


tire bookkeeping on that account. 
tree at the end of the month to make up his trial balances 


promptly, send out the customers’ statements and start post 


ing the current month's transactions without delay. The 
Sundstrand does mechanically, in two operations, what 
would require seven operations b® hand, namely 

] Writing the date. 

2. Writing the folio 

3. Writing the charge or credit 

4. Adding the debits 

5. Adding the credits 

6. Subtracting total credits from total debits 

7. Writing the new balance due. 

By “splitting” the carriage platen a tally roll proof can 


be carried in one section and the machine made to print 


strip the amount of debit or 
The total of all 


these items, of course, must equal the predetermined total 


automatically on this proof 


credit item posted to the ledger account 


made of the debit and credit items before the postings were 
started. Where a difference exists it is necessary merely) 
to check each item on the proof strip against the items on 
the posting media. The exact account on which the error 
was made is located quickly. Mistakes, if any, are detected 
and corrected the same day they happen, resulting in ledger 
accounts being in perfect balance at all times. 

Customers’ statements can be posted on the Sundstrand 
visible automatic bookkeeping machine at the same time 
the ledger account is posted, if desired, without the use of 
Statements can be made to show either 


carbon paper 


continuous progressive balances, or simply debits and cred 
its. The balance is printed on the statement at the end 
of the Or, 


out on the machine at the end of the month, or at 


month. it desired, the statement can be mad 
any time 


during the month. 


Enhanced Speed in Check Protection. 


rhe Todd Company, Rochester, N. Y., has designed 
built a new check writer operating at a speed of from 1,200 
to 1,500 checks from a list of m‘scellaneous amounts. The 


“Super-Speed” Protectograph is designed on a new 
ciple which the manufacturer claims makes it the fastest 
and simplest of check writers 

of the “Super-Speed” ¢ 


clerk of 


the checks are fed into the machine singly or in 


dll »¢ 


The amazing celerity 


tained readily by any reasonable experience, 


sheets, 


written as fast as the fingers can flv over the keyboard 


The control for amounts is much like that of an adding 
machine designed for use by the touch system. There ar: 
three applications to the needs of the large check use 
(1) the writing of general expense checks; (2) dividend 
checks; (3) payroll checks. 

The keyboard embodies a “repeat” key whi per 
the repetition of a given amount as many times as desir¢ 


thereby making it possible to attain even greater speed 


dividend lists and similar work 


the set the machi 


lf an error is made in up, 


cleared instantly, permitting correction before the 


written 

















TODD “SUPER-SPEED" PROTECTOGRAPH 

The words “Exactly,” “Dollars” and “C 
shredded automatically into the intimate fiber of t pe! 
with red ink. The figures—the only part of the ops 
set up on the keyboard—are shredded with black ink. A 
amount from Ic to $999,999.99 may be written on a checl 

Both electric and hand model “Super-Speed” machines 
are made They are similar in operation, except t tl 
hand operated model completes its work upon the pulling 








GR 


a lever. A touch on the contact bar operates the electric 
model after the amount is set up on the keyboard. 

[The electric “Super-Speed” is mounted on a _ strong 
stand, made of metal throughout, with hinged shelves on 
each side, and an inclined shelf above the machine to hold 
the sheets of che 


ks ready for use. 


A New and Attractive Desk Line. 


Desk Company of Jasper, Indiana, has just 
desks for the 


he Hoosier 


perfected four new patterns of home and 


professional othce These are artistically designed, conven 
ient and durable The patterns have been designed to har 
monize with the furs ishings of the home, professional omece 
or any other place where retined and artistic effects are 
desired The desks are compact, permitting their use in 
small space. They are conveniently arranged with space 
for stationery. letters receipts, etc 
( ire supplied in combination mahogany and con 





FOR USI N 


: DESK 
ROFESSIONAL OFFI 


4 111) I ihe Wal cle n ue é 
ovany ( ecrec \ t v heds. Ippe t shades ‘ 
he ] t dest ive the Same exce S | 
hate il sed egs uls and drawer . ] 
tere ed gun e desks are 1 ed sta r 
‘rown mahogany and walnut. The same constructive 
tures, including the patented all metal locking de 
sed in these desks as in other Hoosier grades 
One of these desks is 48x26 inches toy irea. heig! 4 

Anothe s 36x26 inches toy rea. height 29 
es Che nut illustrated herewith has a top 48 inches 
long and 26 inches wide It is 2934 inches high. A fourtl 
esh sa ther roll top desk smaller ne 
described above ha ing a single tier dr vers 
Ox es 4 ches high 
The Dupligraph. 
rs at the New York Business Show 
Ma ve Det t were Kee teres 
ew ctr L) lem strate x 
\c . VTal { | . * . 
Na ios ] ewrite des gs Zz 
etters r, including na ss 
. d ‘ ‘ etter " « < 
‘ acti ] ‘ nk | ~ 
ls Kk f Nn ‘ i typewr'te S 
tia ‘ t< de nes ‘ 
l Du lig eC letters she 6 é 
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deep. If a word is misspelled or a wrong letter struck, the 
operator touches the back-space lever of the Graphotype 
and instantly embosses the correct letter or character over 
the wrong one. The finished letter plates are then fastened 
to a removable letter form by pushing an automatic clamp- 
ing device which holds each letter plate firmly in place until 
The letterform is then put into the Dupligraph 
and a drawer-full of standard Addressograph address plates 


released. 


is placed in the upright magazine on one side of the Dupli- 


graph 





iE DUPLIGRAPH : 

\ t etterheads are placed on the feed table. 
e mat s rea t perate Che operator turns an 
tric swit ind places the letterheads against the semi- 

t show t the left of the machine. 
s hotype that embosses Addressograph let- 
Iso et sses the same style of typewriter type 
standard Addressograph address plates. The address 
ates ust n the Dupligraph have a total capacity of six 
es. | Ss¢ é ttom line of each is a personal 
salutat such as, “Dear Mr. Brown,” “Dear S’r,” “Dear 


her salutation the user may prefer. 


‘ 


he salutat registers at the head of the letter form in the 

















oe — 
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Dupligraph, but when addressing envelopes and the like on 
the ribbon print Addressograph these salutations are auto- 
matically prevented from printing. 

As it feeds each blank letterhead to the printing point, 
the Dupligraph also automatically feeds a different address 
plate bearing a different name, address and salutation. All, 
including the body of the letter, are printed at one time 
through the same ribbon, insuring perfect uniformity of 
results. Immediately after each letter is printed the Dupli- 
graph signs it in signature ink with a fac-simile of the 
writer's signature, thus completing the letter. 

After printing, the 
themselves in their filing drawer beneath the Dupligraph in 


address plates automatically retile 
their original card index order. 


The Addressograph automatic selector attachment en- 
ables the Dupligraph to select automatically from the entire 
list any class or classes of names, skipping those not 


desired. This is accomplished by the insertion of removable 
metal tabs in any one of the twelve sockets at the top and 
back of the address plates, enabling the user to make the 
machine select names according to personal preferences, 
sex, rating, territory, kind of goods wanted, etc. 

The Dupligraph requires only one operator and produces 
letters as fast as form letters can be printed and faster 
than they can be filled in or signed. 


Aids to the More Artistic Business Office. 


The Quigley Furniture Whitesboro, N. Y., 
recently sent out a folder illustrating and describing a new 


fompany, 


line of distinctive furniture accessories which are intended 
to help the dealer in meeting the growing demand for more 
The lines include some very hand- 
magazine 


artistic business offices. 


costumers, wardrobes, 


bookcases, 


some desks, 





NO. 1028 MAGAZINE 


QUIGLEY 
STAND. 
stands, telephone stands, combination telephone and storage 
stands, etc., not omitting umbrella stands, double writing 
desks and one or two other pieces. 

These are all of distinctive construction and come in vari- 
ous finishes. They are suitable for homes as well as for 
offices. 

The Wm. A. Welty Company, 36 State street, 
Chicago, Ill., is making up a pen and pencil combination 
from an unbreakable composition in ivory white, which 
appeals to physicians and nurses. Both pen and pencil 
are oversize. The pen cap is finished off with an amber tip. 


South 


Big Gothic Type Added to “Graphotype” Faces. 
Che 901 West Van 


street Ill., has produced another new face for 


Addressograph Company, Buren 
Chicago, 
the “Graphotype,” which is available to all users of the 


This is known as “Type Style No. 47,” and 
prints a bold Gothic character, four to the inch, the e 


Addressograph. 
- . . om ; 
alent of the printer's eighteen point title line. 

It might be interesting to many to learn that the Ad 
dressograph supplies punches and dies for the “Graphotype” 
in thirty-one different styles. This includes all the standard 
typewriter faces, as well as many Gothics, both condensed 
and extended. A few of the representative type styles are 
shown here 


Che Gothic characters were developed primarily for mail 


ep) 
go 
& 
CD 
t~ 
t 
G 
© 
ry 
=r 
a 


SAMUEL T.BUCKINGHAM 


SAMUBL T. BUCKINGHAM 


SAMUEL T.BUCKINGHAM 
SAMUEL T.BUCKINGHAM 


SAMUEL T.BUCKINGHAM 
SAMUEL T.BUCKINGHAM 
SAMUEL T.BUCKINGHAM 


SAMUEL T.BUCKINGHAM 
SAMUEL T.BUCKINGH 


AGJO4 40H IL 
MUO 


REPRESENTATIVE TYPE FACES PRODUCED BY THE 
“GRAPHOTYPE.”’—The Typewriter Faces Range from Twelve 
to Eight to the Inch; the Gothic Characters Run from Nine to 
the Inch to Four to the Inch. No. 47, the Bottom Line, Is the 
Latest Addition 


ing purposes, enabling Addressograph users to give state 


and route names extra prominence. These Gothic charac 


ters can also be used for labels in stores and offices, as 


well as for labeling storage bins in factories, warehouses, 
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ges, etc Since many motor car manufacturers have 


standardized the bin arrangemerts of their local distribu- 


tors and branches, should be easy to provide labels for 
each bin at slight cost Che facility with which individual 
lal els. or complete sets, can be provided, makes it simple 


lean and legible labels in position at all times 


incident to the customary address 


Other convenient us¢ 


ing service of the machine are heading up factory forms to 
indicate machines or operations, addressing envelopes for 
interfactory and interoflice communication, heading up inter- 
communicating letterheads from branches and departments 

permitting the printing of letterhead forms in quantity, 
and filling in lots as needed by branches on the Addresso- 


graph. (Continued on page 183.) 








A Sales Talk. 


up of Philadelphia salesmen gathered 
‘ mber 23 to listen 


L. Little of the Wabasl 


selling 


with keen interest while Edward 


Cabinet Company 
e art of filing supply 


\. Pomerantz and Company had courteously offered the 


use of their furniture department for the meeting, thus 
ffording demonstrating facilities and appropriate atmos 
phere Mr. Little was too well known to his audience to 
need introduction and commenced at once by expressing 
his gratification, not only at the display of interest in a 
rther and more constructive talk on the same subject 
t ¢ id handled in October, but also that the 
three principal groups necessary in every successful store 
vere represented he meeting, all vitally interested 1 
S rtant line [he three groups include the inside 
‘ ( utside men and the executives, for each and all 
ire salesmeé although working from different points 
view d seeing m different angles. 
Che inside man has almost the same opportunities as the 
outside salesman, with the greater advantage of being ab 
reinforce his sales talk with the display of abundant 
sample ittractive shown in the right kind of containers 
and thus demonstrating the line as in actual uss The 
speaker stressed the importance of having the customer 
actually see the file at work so as to demonstrate clearly 
the workability of a system, the attraction of color, the 


subdivision and to secure the opportunity of 


urging the use of better grades of stock. On the other 


hand the outside man is limited in his demonstration to 
paper and a few portable samples 

[To both inside and outside men, the complete grasp of 
nciples of filing will earn promotion, increase of sal 
increasing his value to his employer in better and 
to bring their 


that 


sales; customers will be encouraged 


larger 


problems to the store with the confidence they will 


have them correctly solved; repeat orders will be secured 


and the customer, if properly handled, be led to purchases 
of other merchandis¢ 

[he outside man must be just as familiar with the line 
carried by his house, but in addition must analyze his mar 
ket; must ascertain just what the customer already has and 
against, and then use his 


just what the customer ts up 


cquired knowledge to improve the customer’s system or 

ect the lack of one By suggesting better and stronger 
grades supplies, he will not only increase his chance to 
secure the repeat orders, but will also discourage compe 
tition, as the nearer sources of supply uniformly carry only 
the cheaner and quicker-selling grades 

lo both groups the speaker urged the application of 
Gt Selling Visualize filing supplies in groups as 
files, guides, subdivisions, folders, cards, trays and cab 
inets ransmit this to the customer and you will be sur 
prises it the incre ised sales of equipment, especially file Ss 

he executive has also a very important place in the 
selling schem«e It is up to him to encourage and not ham 
per his salesme It is his part to see that adequate store 
spa s set aside for the attractive display of files, trays, 


transfers and supplies; that display files are filled suff 


he various systems, and right here a 


working files up 


strong help is to have the store's own 


to date as an unanswerable proof of utility, besides show- 
ing an adequate regard for the importance of this profitable 
intelligent use of advertising 
sution throughout the store’s cli- 


line There should be an 
matter; its general distril 
store itself and especially its placement to 


visit of the outside man and in 


entele, in the 


prospects 1n advance of the 
1 


the training of sales force by frequent sales talks. 


Today the filing supply business is almost entirely de- 


pendent on creating sales and this requires complete famil- 
processes and equipment on 


He must know his catalogue. 


larity with filing problems, 


the part of the salesman 


He must be cal 


sable of analyzing situations as soon as they 
lhe inside man can show the goods 
have to demonstrate on 


are presented to him. 


“as is.’ The outside man may 


paper in order to make the buyer see as he does and, as it 
effective to show the object itself, 
is to be introduced, the outside man should 
order to be able to slip in the cus- 


a subdivision here and there, an extra guide if 


is without doubt more 
especially if color 
carry a few samples in 
tomer’s file 
such should be needed, or break up a congestion with the 
geographical or individual guides 


remembering always that the simpler the index 


introduction of monthly, 
or folders; 
the better off you are 


Mr. Little now raised his second point, as he called it, 
“What 
help material so freely furnished by manufacturers that is 
not used?” He asked his audience, “Is it a cause for won- 
der that some manufacturers are beginning to hedge at this 
point.” A “Most of the literature is so 
involved as to be difficult reading when you are in a hurry 
or jam.” The speaker’s reply was, “Why wait until the 
customer is actually before you to hunt your answer? Care- 
fully the literature in advance, especially any key 
that governs that particular catalogue, for it is well worth 
all the time and effort that can be devoted to it.”—C. H. 


by inquiring about the immense amount of sales 


voice answered, 


study 


New Dalton Agency at Eugene. 

The Dalton Adding Machine Company has recently es- 
tablished an agency at Eugene, Ore., under the management 
of Arthur Ostenson, who, only a few years ago started as 
in the Portland agency. His interest in the 
with the sales end of the 
soon became a junior salesman, then a sales- 

position he has made a fine record. His 


an office clerk 
work 


othce and he 


brought him in contact 


whicl 


man, in 
promotion to the post of agency manager is a logical result 
of good work 


Parper Pen Company Foreign Traveler Returns. 

A. N. Thomas, foreigt The Parker Pen 
Company, November from a tour which took 
Mexico, Central and 


traveler for 
returned in 


practically one year. He worked in 


South America, and Cuba 
There’s a Junior Jos. D. Patten. 
Jos. D. Patten, manager at aSn Francisco, Calif., for the 


American Writing Machine Company, is happy and proud 
of the coming of a fine baby boy, born November 1. This 
is the first son in the family, and he is already known as 
“Tek, ha ae 
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Presenti 


2. the Months Wiest teresting 
Report of the Notable Activities 
in Every Section of the Field. 


Shirley S. French Heads “Berloy.” \. R. Taylor & Company, and EF. H. Clark: Ek. H 


Shirley S. French has been elected president of The and Brother, governor of the fourth district 
Berger Manufacturing Company, Canton, Ohio, and has President Stewart spoke of the plans of the N i] 
taken over the duties of the executive Che Berger com \ssociation for the coming year and referred t 
pany is a subsidiary of The Central Alloy Steel Corporation, interest manifested in the Harvard Bureau of Res 
Massillon, Ohio. Mr. French was formerly vice-president of analyzing the stationery trad 
and weneral manager of The General Fireproofing Company Phe convention of the fourth district to be ‘ 
Youngstown, Ohto phis April 28 and 29 at th eabody 
Mr. French has spent his entire working lite in the ste¢ consideration and the dates detinit axe 
industry, beginning as a tally bov with a Youngstown stee Saturd ind Sunday tollo the eg 
ompany, upon leaving high school. While the steel works vill be Jett for visitors to call upon tries 
it Gary, Ind., were being built he served in an engineering stationers of Memphis and return to their mes : . 
capacity until the completion of the project. Mr. Frencl ittendance is expected at ths nvention yet 
returned to Youngstown in 1913 as chief clerk of The Brier plan will be announced later 
Hill Steel ¢ ompany Later he was appo nted general mai Preside Stewal niade ‘ ress 
ager of the Wm. Todd Company Nine years ago he ac Miemphis stationers enthustast } 
cepted the position of vice-president and general managet coming ve 


of The General Fireproofing Company, resigning to accept 








the Berger presidency 


The wide experience Mr. French in the field of Berget 
products qualifies him thoroughly for the responsibilities 
of the new positior He is conversant with the productios 
ind marketing of simil rhe through lone contact with 
the industry 

Mr Frencl has rere ver ictive ! civic iftairs or 
manv vears he served . director of the Youngstow1 
Chamber of Commerce He was elected president of that 
body, but was obhged i resigi due to the pressure ol 
his business interests Mr. French has been a member ot 
the executive committec ( thre Youngstow! communit 
chest since its organizatior ind has been instrumental 
planning its successful campaig1 

Mr French ts forty ve ears old, married, and the tathet 


of tour ho < 


President Stewart Visits Memphis. 


On Thursday, November 18, President W. Neill Stewart 





EK. Z. BLAGG, NEW PRES 


of the National Association of Stationers, Office Outtitters IDENT OF THE GLOBI 

and Manufacturers spent a day visiting with members of! WERNICK! COMPANY 
! account I ecti 

the Memphis Stationers Association Che luncheon at the ppeared Zz So 

, Wwembet ' Office A 

Tennessee Club was attended by President Stewart, St ~ ines 


Elmo Newton, president of S. C. Toof & Company; Da: 
Wolff of the Memphis Linotype Company; T. A. Adams 
of the Adams Printing Company; W. B. Hill and Cramer 
Sexton of the W. B. Hill Company; Starnes Taylor ot 
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ing in shipping costs, but will give the Coast agencies far 
Every agency on the Pacific Coast will have 
instead of the minimum of 


The Millionth Royal. 
[he Royal Typewriter Company, Inc., recently an better service 
making of the millionth Royal typewriter 48-hour service on machines, 
ins of the Hart two weeks which has prevailed heretofore. 
Mr. Harris, as Pacific coast manager, is directly under 


nounced the 


[his event was played up in the news colun 


ford Daily Courant [he Royal typewriter factory is 

cated Hartford and the completion of the milliont! the company—a company man and not a sales agent. The 

machine was quite justly regarded as a news event of some company’s job, under the new system, will be to keep -the 
San Francisco office supplied with a stock of machines. 


oular interest 
Harris’ job will be to see that this stock is kept moving 
turns in its quota of sales, 
and that the service men give service. All sales and service 
Coast will pass through Harris’ hands. 
previously sales agent at Oakland, 
San Francisco, with charge of 
all sales in the Coast metropolis. The new direct agencies 
have been established in Oakland, Sacramento, Fresno, San 
Eugene, Ore., Tacoma and Yakima-Walla Walla. 
nts includes: Seattle, V. O. Boone; 
Spokane, Park Harris and H. M. Taylor; Yakima-Walla 
Walla, C. M. Kuykendall; Tacoma, J. G. Meeko; Eugene, 
Ore, A. W. Ostenson; Oakland, L. R. Riter; Sacramento, 
Berryman & Roberts: San Jose, B. J. McDonald; Fresno, 


H. R. Skerry; Stockton, [ \. Bergeron; Los Angeles, 


and that every Coast agency 
matters on the 


George Riekman., 


ecomes city Manager tor 


Jose, 


The new list of age 


(;,eo. Montgomery 


























GEORGE ED. SMITH 
nt. Royal Typewriter 
Companys 
\ ractically d i et 
é the Re ype iter ( 
T le ti¢ POT the lt he 
rtable 
A re fr Hartford Ce () ‘ : 
¢ er ‘ cle i ow the 
Roy ( re lessage Preside I 
Wi llion Royal ( s. Ea 
Harris Now Pacific Coast Manager for Dalton. 
\\ ears sales agi ' 1) 
\i Nac { it oT ()reg 
c Coast ‘ | 
\i s will we 
( alitor \ shingtor it (Orews 
. 2... : HARRY W. ARMSTRONG 
, \ ! tror is recently elected Assistant 
~ erat : i ( sand t I ‘ st nee t i of tl ‘ Dixon Crucible Company 
ndseonre seals nm thie te eeding the ‘ lames Ww. tobottom A 
I \ brief ac nt of \ \rmstrong'’s twenty-three 
d-fi é si d street eu ! \ the Dixon Company appeared 
: page / of Offfee Appliances for November 
lay 1 been fittes th large dis Remington Typewriter Gains. 
rear for the P st oO Newspaper reports on the Remington Typewriter Com 
sign has be ted bef thi vany’s net profits for the first nine months of the present 
vear indicate sharp We quote from one of the New 
Is being t York papet 
toc] ll Dait “Net profits of the Remington Typewriter Company for 
d all the time at the San F1 the nine months ended September 30 was $1,788,170 after 
is includes even the bookkeey charges, depreciati« d Federal taxes, equivalent after 
S eadquartet il] e equippt { lowine tor. dividens equirements on 7 per cent and & 
. ll special Service for t er cent preferred stocks, to $12.36 a share earned on $9.- 
rected from San F isco. withor 996,000 common stock his compares with $1,593,237 or 
flee he duti f Californi $10.20 a share on common in first nine months of 1925. 
( \. Menard have been enlarged to in¢ é ‘For the September quarter, net income was $553,890 
, “ ny’s stock machines and other eauit fter the above charges, equal to $3.79 a share on common, 
he headquarters’ store room in Sat omparing with $515,171 or $3.28 a share in preceding quar- 
¢ the entire Pacific Coast ter and $557,027 and $3.66 a share in third quarter of pre- 
| us VCd 
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Art Metal Gives Interesting Figures. 
The Wall 


following digest of a recent quarterly 


Street Journal late 


report of the Art 
Metal Construction Company 


Art Metal Construction Company tor quarter ended Sep- 


tember 30, 1926, reports profit of $156,135 after charges and 
federal taxes, equivalent to 48 cents a share (par $10) 
earned on $3,205,700 capital stock. This compares with 
$229,902, or 71 cents a share, in preceding quarter and 


$126,558, or 39 cents share, in September quarter of 1925 


after 
$416,754, or 


in first nine months of previous year 


months of 1926 totaled $628,017 


$1.95 a 


Profit for first nine 


above charges, equal to share, against 


$1.30 a share, 


Income account for quarter ended September 30, 1926 
compares as follows 
1926 1925 1924 
Gross $1,887,409 $1,476,902 $1,448,200 
Expenses 1,707,274 1,331,344 1,385,703 
Est. taxes 24,000 19,000 9 000 
Profit $156,135 $126,558 $53,497 
Dividends 80,143 80,143 80,142 
Surplus i $75,992 $46,415 $26,645 
* Deficit. 
Nine months ended September 30 
1926 1925 1924 
(ross $930,762 $4,613,611 $5,104,663 
Expenses ........ 5,205,745 4,136,857 4,742,877 
Est. taxes 97,000 60,000 60.000 
Profit ae $628,017 $416,754 $301,786 
Dividends . 240,228 240,428 240,427 
Surplus $387 589 $176,326 $61,359 


Underwood Quarterly Report. 


Following is the statement of the Underwood Typewriter 
for the three 


for the nine months ending on the 
Three Months Ended September 30th. 
1926 
$376,009.86 
89,897.00 


Company months ending September 30 and 


same date: 
1925 
$618,788.55 
96.842.10 


Net Earnings 
Other Net 


Income 
$465,906.86 
67,110.55 


$715,630.65 


Depreciation 60,025.02 


$398,796.31 $655,605.63 


Less: 


Tax 


Reserve for Federal Income 


53,600.00 82,000.00 


> 


Net Profits .$345,196.31 $573,605.63 
Nine Months Ended September 30th. 
1926 
.$1,623,213.36 
295,886.04 


1925 
$2,204,856.55 
288,014.56 


Net Earnings 
Other Net 


Income 


$1,919,099.40 $2,492.871.11 


Depreciation 196,658.82 181,963.03 


$1,.722,440.58 $2,310,908.08 


Less: Reserve for Federal In 


come Tax 230,600.00 287 000.00 





.$1,491,840.58 


Net 


Profits....... $2,023,908.08 


in October presented the 


New Office Supply Company Organized in Detroit. 


The General Office Supply Company, Detroit, Mi 1S 


recently been incorporated under the laws of the stat 


Michigan, deal office supplies and equipment, as 
VI | l 


as in business and social stationery The authorized 
talization of the company is $50,000 

Associated in the new enterprise are Clayton F. Ke 
and S. Vincent Norton, both Detroit men Mr. Ket ly 


has had long experience in the office supply business 
merchandis« 


Detroit 


has for the past hive years been general 


ager for the Geo. A. Drake ( ompany, ot 


1 to his connection with Drake he was D 


for the Art Metal Construction 
New York. Originally 


versity of Illinois, where he 


years pri 


manager 


Jamestown coming trot! 


studied civil engineet 


Kennedy has devoted much of his time to architects 


neers, designers and contractors, specializing in 
work for offices, stores and factories 

Mr. Norton was connected for fifteen years 
B. F. Goodrich Rubber Company at their factory in A : 
Ohio, and more recently has been with the General Motors 
Corporation in an executive capacity 

In speaking of the new company recently, Kent 1, 
‘To meet the needs ot (sreatet Detroit, which has been 
growing so rapidly in the past few years, we ar g 
a beautiful new sales room in the General Motors bu g 
on Grand boulevard facing Second avenue, whi 
sider one of the finest locations Detroit. 

‘We expect to handle a wide range of oftice fur: 
cl ling the best steel and wood ines, DOTN In Stock tes 
and built to order. In addition, we shall have chairs, filing 
equipment, safes, and all kinds supplies. Our stationery 
department will handle letterheads, blank books, ring | ks 
and loose-leat equipment, as well as engraved cards, an 


nouncements, invitations, ete 


‘Although we are entering the retai! field at present, we 


expect to do wholesale busine ss as soon as we can develop 


a suitable organization.” 


The “Empire” Punch for Loose Leaves 


The Boorum & Pease Company of New York City says 
the one-hole-at-a-time, two and three-hole punches used 
for standard size loose leaf price books, post binders and 
files are “old stuff.” Because, they say, their “Empire” 
Multiple Punch is a many-fisted contrivance which is al 
ways ready to produce two, three or four holes at a time 
in a variety of centers suitable for all requirements demand 


ing age hole punchings 
Che 
a half 


Empire” has an initial range of two to eight and 


means of a second 


left, 


inches, and by operatio! sing 


the side-gauge at the one can increase the range to 


fourteen inches, if necessary 


‘he “Empire” is equipped with eight hardened steel 
plungers The faces of the dies are concaved to produce 
a sharp edge and a powerful, shear-like cutting action. 
Each plunger works against an individual throw ick 


spring. The hinged lever-top contains four movable stops 


which may be set over one, two, three or four the 
plungers to be engaged. All the holes designated are made 
with one pressure of the lever. Measurements betwe es 
are indicated in inches on the base plate 

Che price of the “Empire” is $2.50 

The Kalamazoo Loose Leaf Binder Company's district 
oftic Atlanta, Ga., has outgrown its space at 402 Wynne 
Gaceainad building. O. A. Morrard, the district iles 
agent, has taken three times the room formerly occupied 
in locating at 803-05 Norris building [The company has 
maintained a district office at Atlanta the past eig i 
months, and the growth of the business necessitated more 


space. 
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Vorley Wright Resigns from Woodstock Company. 
Mr. Vorley Wright has resigned his position as sales man 


ager for the Woodstock Typewriters Company, with which he 


has been connected 


for nearly ten years 
Mr. Wright joined the company as manager of the coun 


try department, 11 Two or three 


ago the country department and branch offices were 


which he did capital work. 
years 


merged and Mr. Wright was advanced to the position of 


1 


sales manager, which he now leaves with regret 





VORLEY WRIGHT 


In a letter to the district managers Mr. Wright en 
nation, and says 

“After spending more than nine years in my present posi 
marked by the 


pleasant relations with all its officials, 


tion with the com most friendly and 
and having done my 
small part in introducing into the personnel of the organi 
zation men whom and in whose wel 


biding interest, it is 


l respect and esteem, 
fare and success | feel a warm and a 
with a re 


natural that I leave these associations 


ikin to sorrow 


“You will not need to be assured that I earnestly 


wish for you continued and increasing success in 
usiness affairs. and an overflowing measure of health and 


appiness, and that these sentiments extend to each and 


nember of the Woodstock family. 


vespeak ror the 


1 
ippointed, the same 


successor when 


company, and tor my 


thoughtful, earnest and intelligent co 


operation which 4 have so loyally extended to me in 
the relations which have existed; and I know you will do 
vour level best to discharge to the utmost of your strength 


ind ability your duties to the Woodstock Company, and to 
justify in every way 
Vorley Wrig!l t 1s 


tives in the ty] 


confidence and faith in you.” 
ne of the experienced and able execu 
ewriter division of the industry. For fifteen 


years he was engaged with the Oliver Company, wor 


king 
to important managerial positions 
He is a 
sonality 
Of Mr 
tion, but we trust that it is his intention to remain in the 


ofice equipment field 


man of sound judgment and delightful per 


Wright's plans for the future we have no informa 


Grahams Advertise Store Opening. 


Greater Graham 
John W 


announced the 


On the occasion of the opening of the 


store on First avenue and on Sprague avenue, 
Graham & Company of Spokane, Wash., 
event by a full page advertisement in the 


view of 


Spokesman-Re- 


November 17, extending a cordial invitation to 


every one to visit the new store and inspect the newly 


enlarged departments 


your 


Acme Staple Company Denies a Report. 

The Acme Staple Company of Camden, N. J., deny that 
they have discontinued the manufacture of their tackers 
and staples for same. The company’s attention has been 
called to the fact that unscrupulous salesmen have been 
circulating this report 


A Warning. 


A Notice to the Members of the Illinois Booksellers and 
Stationers Association has just been sent out by Harry 
H. Chumley, president, and J. W. Sutton, secretary. It 
reads as follows 

“Notice is hereby given that there is an epidemic of foun- 
tain pen and metal pencil robberies in this state. 

“Circumstances indicate that an organized band is sys- 
tematically and robbing stationers, jewelers 
and drug stores of these items. 


burglarizing 


“Therefore, we caution you to either store your pens and 
pencils in a safe at night or fully insure them. Make sure 
that all doors, windows and other openings to your store 
be fully protected against entrance. 

»beries that have occurred within 
your town or any other town, please 
advise the president of this association at once, as we are 


“If you know of any rol 


the last few months in 


cooperating with the proper officials for your protection.” 
I ] I J I 


French House Wishes Line of Calculating 
Machines. 

Etablissements L. Muller-Frossard, 66 

Republique, 


Avenue de la 
France, desires to obtain the agency in 
France and the colonies for a good adding and calculating 
machine. The Muller-Frossard enjoys a good 
a side line the house takes charge of the 
sale and in part the manufacture of the Adrema addressing 


Paris, 


house of L. 
reputation As 











M. L. MULLER-FROSSARD. 


recently 
issued a catalogue described elsewhere in this issue. The 
establishment also has the sales agency of the Tim-Unitas 


machines and devices, concerning which they 


machines for France. 
represented the Bur- 


Machine Company for seven departments 


For six years this organization 
roughs Adding 
in eastern France, giving up the agency, however, in order 
to fulfill engagements with another concern for whom they 
achieved an important turnover. 

The establishment of L. Muller-Frossard has been located 
at Mulhouse 1911. Its were suspended 
during the war, when Mr. Muller-Frossard was in the army 
and later was director of an important military depot in 
[he head offices of the concern have just been 


at the address above given. 


since activities 


France 


transferred to Paris, 
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American Institute Bestows Medals on Remington. 

The American Institute of New York City has just be- 
stowed upon the Remington Typewriter Company two new 
distinctions of considerable interest. 

Founded ninety-eight years ago for the purpose of pro- 
moting, fostering and recognizing progress in agriculture, 
transportation, manufacture and kindred arts, the Institute 
has conferred many medals and diplomas upon Americans 
and American organizations that have been responsible for 
signal developments in industry and commerce. As long 
ago as 1873, antedating the Centennial award by 
years, the American Institute gave to the inventors of the 
Remington typewriter a medal in recognition of their work 
first distinction ever conferred 


three 


This medal constitutes the 
upon the Remington Typewriter Company or its products, 
and incidentally is the first official recognition ever given 
to the writing machine. 

Now the Institute comes forward with the award of a 
silver medal for excellence of product to the Remington 
This medal constitutes the highest 
Institute to manufacturers. 


to time, but 


Noiseless typewriter. 
award made by the American 
Gold medals are given 
purely commemorative of activities of towns and communi 


from time these are 


ties, through their Chambers of Commerce and Boards of 


Trade in the Fairs of the Institute. It is needless to say 


that the conferring of the distinction is a source of much 
Typewriter Cor- 


satisfaction to the Remington-Noiseless 





TYPE 


REMINGTON 
DESCRIBED 


AWARDED 
HERE 


MEDALS RECENTLY 
WRITER COMPANY AS 


following the meta- 


kevboard 


poration, coming as it does, so closely 


morphosis of this machine into the standard 


ranks, 

It has recently been decided by the Institute, as a means 
of signifying its continued and progressive endorsement, 
that additional honors be awarded to a certain number ot 
carefully selected business organizations, who by thei 
continued activity in their particular lines of business over 
years, have earned the right to be re- 


Accord " 


a period of many 
American industry. 


Fellowships in the Institute 


garded as the bulwarks of 
ingly, it was determined that 
should be awarded to a few individuals and concerns each 
vear beginning with this year of 1926. In order, however, 
that an eligible for a Fellowship 
award, the requirement is that shall 


have been in business longer than half a century, and that 


organization might be 


made the recipient 
it shall have received an award of some description from 


the Institute at least fifty years ago These Fellowships 


are for “sustained and continuously maintained leadership.” 

Their conferring indicates not only that the honored or 
ganization § shall 
particular art or industry, but that it must be the maker 


have rendered meritorious service in its 
of a product or the renderer of a service that is of distinct 
benefit to mankind. 

As the creator of the writing machine industry, and as 
the basic or beginning point of the entire office equipment 
was found to be in position to 


Institute. 


industry, Remington easily 


deserve recognition from the Remington's pri 


world not only the first practical 


giving to the 


oritv in 


writing machine, but also many of the vital improvements 
in writing machines, was sufficient evidence to the Institut: 
The fifty-year-ago conferring 
“The Best 


of the Remington's position. 
of the Institute 
Type Writer” met the technical requirement. 

Accordingly at the Institute Fair on the evening of Octo 
ber 20, 1926, the Fellowship for Distinguished Service was 
awarded formally by the Institute, and accepted by Vice 
Ashdown on behalf of the company. Present o1 


distinguished 


medal on the Remington for 


President 
guests, including 
York Univer 
Russell & 


the occasion many 
officers of the Standard Oil Company, New 
sity, Ingersoll-Rand Company, P. & F. Corbin, 
Erwin, American Optical Company, and other commercial 


were 


and educational organizations of like importance Assis- 
tant American Sales Director Hancock accompanied ‘Ir 
Ashdown. 

It will be interesting to note that the allotment of space 


at the Institute Fair is by towns, and not in the usual 


by individual exhibitors. For instance, the Remington ex 


hibit was included with that of the Chamber oft 
of Middletown, Remington- Noiseless 


_ommerce 


Conn., home of the 


Works. The entire exhibit was under the able direction of 
Miss Mabel 1 Dugan, assistant secretary of that organ 
tion 


Excuse Us, Please ! 


Rectifying Misconception on “Kossuth” Stamp. 


An item regarding the “Kossuth” self-inking stamp 


page 40 of the July issue of Office arbled some 


\pphliances g 
of the facts. The mechanical description was accurat 
transmission the geneology « the 
incorrectly The “Kossuth” stamp 


Scottord, the 


through confusion in 


device was given 


patented in 1907 by L. K late president 


The Superior Type Company, Chicago. It has beer 
the market a number of years, but was not pushed as ag 
gressively as its merit deserved, due largely to somew! 
higher cost when compared to other types. 


Che wording of our item led to the possible miss 
tion that the stamp was manufactured by the Lou 
Chicago, Ill. That 
in the marketing of the device lies in the determinati 
lIf-inker to the 


Company, organization s partici 


stamp 


push this meritorious se users 
territory 


Color Blind Reporter Confuses Blue and Pink. 


An item on page 113 of the October issue f Off 
Appliances referred to two birthdays celebrated by sales 
men of the National Blank Book Company at Chicag 
\. W. Baxter was credited with being father fags 
and Robert Alben boasting the advent ot a boy Kid 
to facts would have referred to Master Baxter and M 
Alben This belated correction is offered so that friends 
may in future years congratulate Mr. Baxter on the athleti 
prowess ot his offspring, while Mr. Alben ts made happy 


domestt 


reference to his daughter's progress in the 


Shaw-Walker Safes Have Insurance Coverage 


An item on page 113 of the November issue Or 
Appliances referred to an insurance policy offer t 
underwriter label safes manufactured by The Macy 
pany, Grand Rapids, Mich This was a regret 
which was not discovered when page proofs wert 
read. The situation is stated correctly on page 171 é 
November issue, in which The Shaw-Walker Compa is 
credited with the issuance of an insurance policy on its 


We apologize tor the contfusi Se 
page 113 


“Executive” safes. 


item on 


by the 





Z 


December, 1926 OFFICE APPLIANCES 55 





The experience of the past 


few years has shown that the users of typewriter ribbons and carbon papers are 
becoming more discriminating and paying much greater attention to the quality of 
these two most important products. We have very thoroughly welcomed this condi- 
tion as it has created a very strong demand for our high quality goods; also stimu- 
lating our efforts in producing only the best. We wish to point out two very not- 
able improvements that have been made in the manufacture of our goods. 


First: The New Duplex System of the Seconds This isa very recent improve- 
manufacture of our better grades of type- ment made in our black record typewrit- 
writer carbon, representing a process er ribbons, giving us what we honestly 
whereby the carbon composition is forced believe to be the best ribbon of its kind 
into the fibre of the paper. This is shown on the market and giving the user what 
by the dark back of these carbons and has long been demanded, a true black 
; ribbon getting away entirely from the 
brown and grey shades of the average 
black ribbon. This is particularly impor- 
tant as the black record represents at 
least 90% of the demand. This ribbon is 


which is not produced by the use of col 
ored paper stock, but is the result ot 
manufacture. The advantage secured is 
shown in the greater intensity of copy in 
connection with at least 3314% more dur 


ais _ not only a true black, but also possesses 
ability and as we have often preached, ; —. > eae : 
eae far greater durability and we _ very 
durability is the element that represents strongly recommend it. This ribbon is 
the economic use of carbon paper and also manufactured in the various degrees 
which should induce the use of the bet of inking represented by the regular, 
ter grades in which we specialize. light, extra light, heavy and extra heavy. 


We hope this will show the dealer the great advantage there is in handling our 
line and which is undoubtedly the most representative and the most up-to-date of 
any similar line. We invite your correspondence relative to these new goods and 
can readily show you the advantage of putting your efforts in the sale of this 


REAL quality line. 


We try to excel in 


We make a “‘right’’ line. 
all we produce. 


Our popular brands are 
known everywhere and com- , 
We meet every 


mand the right prices. Our hed 
advertising conveys the exact condition. 
truth, as we want your con- « he 
fidence and can getit inn We fill every 
hetter 1 requirement. 


hetter wa 





MITTAG & VOLGER, Inc. 


Principal Office and Factory—Park Ridge, N. J., U.S.A. 


Branches 


MINNEAPOLIS NEW YORK BOSTON LOS ANGELES 
1040 McKnight Building 261 Broadway 160 Congress St Tajo Building 
SAN FRANCISCO CLEVELAND CHICAGO ST. LOUIS 
591 Mission Street 326 Erie Building 205 W. Monroe Street Merchants Laclede Bidg 


SEATTLE, 1006 Terminal Sales Building 
AGENCIES ALL OVER THE WORLD 
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Meetings--Conventions--Dinners 


National Association of Office Appliance Manufac- 
turers Meets. 

The National Association of Office Appliance Manufac- 
turers met at the Cincinnati Club, Cincinnati, Ohio, on No- 
This was a regular quarterly meeting. 
One of the most inter- 


vember 11 and 12. 
Twenty-two persons were present. 
‘esting topics discussed was that of Advertising Appropria- 
tions. Impressions on the New York Business Show was 
‘also a topic handled by 
National Business Show 

Gratton E. Hancock, 
meeting for the first time, offered 


Frank E. Tupper, president of the 
Company 

president, who presided at this 
a silver loving cup as a 
prize in the golf tournament which is to be held this year. 
Messrs. Gillogly and Whitefort 


first match, which was held during this convention 


were the winners of the 


Among the topics discussed were the following: The 
Office Equipment Catalogue and the Office Appliance Man 
ual, by N. O. Mick, A. W. Advertising 
Appropriations, W. C. Dunlap, American Multigraph Sales 
and H. C Dalton Adding Machine 
This subject was divided under A and B classi! 

cations: A What Has Been the Per- 
centage of Your Advertising Expense to 1926 Sales? B 

How Are You Planning to Divide Up Your Expenditures 
for 1927—National Newspapers, Local, 
Direct Mail, Exhibitions, Novelties and Miscellaneous? 


Shaw Company; 


Company, Grubbs, 
Company. 
Approximately 


Magazines and 


On Thursday afternoon Mr. Stowell of the Dictaphone 
Corporation; Mr. Kiplinger of the L. C. Smith & Corona 
Typewriters, Inc.; Mr. May of The Todd Company, and 
Mr. Whitefort of the National 
presented with illustrations and stated purposes their best 


Cash Register Company, 


magazine or newspaper campaign or both. In the evening 
there was a theater party. 

Other topics discussed during the sessions were based 
on present business conditions; where do you expect to 
get your business for 1927 and why is it there? Those who 
led this discussion included Mr. Cummings of the Monroe 
Calculating Machine Wigginton of the 
Kalamazoo Loose Leaf Binder Company; Mr. Britt of the 
Burroughs Adding Machine Company, and Mr 


the National Cash Register Company. 


Company; Mr. 


Dozier of 


Mr. Dunlap, the association's national counselor, reported 
on the activities of the National Chamber of Commerce of 
the U. S. A. Mr. Matthews of the Rand Kardex Bureau, 
Inc., and Mr. Hancock of the Remington 
pany, presented their ideas on what has been accomplished 
Management Week 
25. Mr. Cooper 


Cypewriter Com 


by the Chamber of Commerce cam 


paign held the week beginning October 


discussed new phases of the tax program and Mr. K‘Burg, 


new basis on the trade-in or exchange of machines. 


Toronto Stationers Elect Officers. 


Toronto, Canada, held 
S. Luckett president. 


A. W. Mc 


The Stationers’ Association of 
its annual meeting recently, electing J 
QO. B. Stanton 
Naughton secretary and treasurer. The meeting was held 
on October 21 at the King Edward hotel. The 
president, Clarence Coo, was given a hearty vote of thanks 
for the work he had done the preceding year. 

QO. B. Stanton, the new vice-president, is said to be the 
dean of the Toronto stationers 

The retiring 
thanked for his services and a testimony of this apprecia- 


made 


was vice-president and 


retiring 


secretary, George Beare, was _ heartily 


tion in tangible form was made to him at the weekly meet- 


ing held on October 28. 


Dallas Stationers Have Big Attendance at Monthly 
Meeting 

On Monday evening, November 15, the 

Club of Dallas, held a 

banquet at which thirty-five members and guests were pres 


Dallas Station- 


ers’ Tex., monthly meeting and 


ent [he program was in charge of individual members 
headed by D. A. Morgan and H. S. Owens Following an 
excellent dinner there was a general discussion about the 
different stationery and office equipment concerns Dallas 
These talks included a general survey and history of each 
firm In this way all the members were made tter 
acquainted with the different concerns in Dallas and their 
personnel 

A new program committee was appointed to act the 
next three months. It is believed that by changing the 
program committee occasionally the various members are 
given an opportunity to participate in the activities of the 
club in getting up programs. This stimulates thought and 
puts more life into the organization as well as giving a 
greater variety to the discussions The new committee 


consists of E. M. Stewart, chairman: B. L. Covey, H. S. 


Owens, J. P. Fleming and H. Bush 


Typewriter Dealers’ Association of Southern 


California. 
Secretary J. M. Agnew of the Typewriter Dealers’ Asso 
ciation of Southern California, Los Angeles, states that the 


association has brought in several new members ri 


some from as far as Santa Barbara The cost figures 
prove to be astonishing to not a few of the local dealers, 
a good many of whom undoubtedly made silent resolutions 
to get more money in future for typewriter rental [his 1s 
very encouraging inasmuch as the association has not yet 
thoroughly warmed up to its campaign for the betterment 
of business conditions. They have taken a leaf out of the 
book of the Pittsburgh dealers and have gotten in touch 
with the Victor Adding Machine Company on quantity 


purchase prices. 


New York Office Appliance Managers Stimulate 
November Sales. 


\s a stimulus to November sales and to aff 
tunitv for a get-together meeting among thet est les 
men, the members of the New York Office Appli Mat 
agers’ Association are conducting in their seventes sales 
torces contests during the month of November t termine 
which salesman shall be invited to repress ( R 
zation at a banquet to be given at the Waldor n De- 
cember 9 

Each winner will be presented with a valuabl re as 

souvenir of this occasion as well as the honor of being 


the November star for his own organizatio1 


\ prominent speaker has been engaged for the ening 
and it is expected that it will be one long rem: ( vith 
pleasure and profit 

District No. 1, I. S. M. A. 
A meeting of District No. 1 of the International Stamp 


Manufacturers Association was held in Pittsburgh on 
October 16 at the William Penn Hotel. Mr. Fleming of the 
National Underwriters addressed the 


ing, using Insurance as his subject. 


Board of Fire 


The meeting will be held in Detroit early ia Marcl 
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A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 
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Philadelphia Stationers Meet. 

The the 

Thursday 


Bellevue-Stratford hotel on 
11, 


Irwin presiding. Mr. Irwin expressed his deep appreciatio 


association met at 





evening, November President Francis B 
of the floral tribute sent by the association on the casion 
of the funeral of his mother 





































\V. B. Milnor of the Moore Push Pin Company ked 
the association for his appointment on the membership 
committee as a reward for being absent. 
An application for membership was _ presente: is 
pending resignation was withdraw! 
Reports of the standing committees called ly 
discussion. The paper committee is trying 1 rrange a 
plan that will be of aid to members he reported a { 
rumor to the effect that the paper houses contemplate pe 
alizing broken quantities at one thousand sheets instead of 
five hundred as now. President Irwin emphasize T 
that his administration is aiming for a campaign of educa . 
tion and for the increase in membership not the N 
ga = local body but also in the National Association fw h he 
ft is a regional governor. He plans to meet ea F ’ 
mean e[ficiene i New! committees and map out aggressive material for e: M , 
by : Irwin expects to attend the conference of reg 
| Six Dealer nors to be held at Chicago in January 
or ag After discussion, it seemed to be the cor 
Helps. o ion that February would be a tavorable time for the re } 
gional conference of the third district when Nat 
A sextette of beauti- dent W. Neill Stewart will be in Philadel * 
ful mailing pieces, Thomas Stagg called for thorough-goins c ” 
lithographed in full among stationers. He said that this is the g A 
color. Veryeffective. salaries and big production, but of low prices 
ised interesting developments as chairmat yy, 
ship committee “4 
William H. Russell urged cooperation and a se 
orous campaign to secure members for the g 
Connecticut Valleys Meet. 
£2 select Filin Stations . pelo init PRPs sah Rae ( » pie 
Yo your NEED City Club on Wednesday evening, Noven 
ing the dinner, W. S. Sherman, the new edit 
~ ee eo ee Sui? he Hartford Courant spoke on Employees d 1 Public 
Peciay ry eeting was especially planned salesm« d 
( . - panna wat wery titetesti 
Dealers The association voted to dispens | 
eave Sa A AF his GA 
Supreme Supplies are backed up et g New Have 
by intelligent and effective adver association's a 
tising cooperation. Every Wabash edteine ein Feb: 
folder, booklet or catalog tells its : 
story clearly and simply and sells © Sppeanes fof mK 7 \ 
more because easier to under- pres e the \ or Safe & | ( 
stand City, was approved Pie aetinetios of Ene Co 
the Automatic Pencil Sharpener | 
| embership committe t is state 
yembers of th onnecticut Vallev Stat he 
The Line for Profit and Satisfaction! 9) ee ee 
fesearch plan arranged y the Na \ 
If you are looking for a line of supplies of exceptional " ee deli win Sines 
quality for 1927, choose Supreme Supplies. Sales CC err 
volume comes quickly because Wabash Systems . 
and Supplies appeal to both large and small buyers District No. 10, I. S. M. A. Meets 
because of exceptional efliciency. 2s BM Glower. sccretary of district No. 10. } 
Stamp Manufacturers’ Association, states 
\) ] be was held at Washington hotel, Shreveport, | ‘ o, 
The abash Cabinet Co. day, November ,< Details of the meeting 
Wabash, Indiana pater teoue 
Mr. Glover is head of the Glover Rubber St 
facturing Company of Dallas, Tex o 
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Remi n¢gton 
TYPEWRITERS 


Celebrate F ifty Years of Progress / 
at the § esqui- Centennial / 

























TH Half Century from the Philadelphia Cen- 
tennial of 1876 to the Sesqui-Centennial of 
the present year constitutes a remarkable period 
in Remington Typewriter history. 


It was at the Centennial fifty years ago that the Model 
1 Remington, the first practical typewriter, made its 
initial public appearance. The machine was then a curi- 
osity and visitors to the exposition purchased samples 
of its work for twenty-five cents apiece. 

The period between these two great expositions has 
witnessed the conquest of the entire world by the writing 
machine and the Remington Typewriter today is a 
universal necessity of modern business and modern life. 
This great record of progress has been recognized in the designation of the 
Remington as the Official Typewriter of the Sesqui-Centennial Exposition. 


The outstanding feature of the Remington Typewriter Line in this 

’ Sesqui-Centennial year is its universality—for it is the one typewriter line 

which includes A Machine For Every Purpose. 

Remington Typewriter Company, 374 Broadway. New York 
Branches Everywhere 


Remington Typewriter Company of Canada, Lrd 68 King Street, West, Toronto 


. ee 


STANDARD NOISELESS ELECTRIC 
TYPEWRITERS TYPEWRITERS TYPEWRITERS 



















PORTABLE TABULATING ACCOUNTI 
ITERS TYPEWRITERS MACHIN 








Remington Typewriter representatives are more 
than mere salesmen. They are trained and efficient 
counselors, equipped to diagnose every office prob- 
lem and to recommend just the right Remington 
machines for each requirement of any line of business 


A MACHINE FOR 


EVERY PURPOSE 
i. 


“ 







Remington-made Paragon Ribbons and Red Seal Carbon Papers always make good impressions 
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The 
Professional 


Model 


For Hospitals 


The Professional Model in its shiny white 
enamel finish is indicative of cleanliness 
—sanitary conditions. For this reason, 
it is strongly recommended for hospitals, 
clinics and for private office use of doc- 
tors It is a harmonious 


and dentists. 


unit for any professional office. 


In the line of Quality Brand there is a 
cuspidor for any requirement. 


A descrip- 


tive circular and prices on request. 


Gh 2 ao 
MAT EHEWS MP&.CO 
DETROIT ~ 


1500 Beard Avenue 


SALES REPRESENTATIVES 


THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, III. 
ERNEST WALLACE 444 Market St., San Francisco, Calif. 
PHIL. F. WEBSTER P. O. Box 873, San Antonio, Texas 
L. C. WATLING, CO 401 Granite Bldg., St. Louis, Mo. 
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Wholesale Stationers Association Meets. 
The Wholesale Stationers 
conference in New York City at the Hotel Ambassador 


Association held a joint trade 


served at 12:30 


Thursday, November 18. Luncheon was 

and a lively discussion followed. The chairmai f the 
meeting was H. Y. Otto, a wholesaler of Williamsport 
Penna., who opened the meeting with a review of its objects 
and purposes. The first topic embodied the question, Is it 
possible for a manufacturer in this industry to confine his 
entire distribution to service wholesalers and get the widest 
and most profitable outlet for his merchandise Or if a 
manufacturer, due to an extensive or diversified line nds 


it necessary to sell through other agencies also, should he 


not protect his service wholesalers on a basis of service 


performed rather than merel 
was opened by William C. Whittemore of 


quantity: 


The discussion 


the American News Company with rebuttal by James R 
Armington of the Dennison Manufacturing Company; Her 
man Price of the Joseph Dixon Crucible Company; Harry 
C. Sharp of the Esterbrook Steel Pen Company and Mr 
Blakeman of the Spencerian Pen Company 

Topic No. 2, as follows Is the function of the le 
saler purely order taking, or can a manutacturer 
offers protection, satisfactory discounts, and t 
vertising, expect sales efforts and active efforts to sell the 
line by the wholesaler? The discussion was opet 
Mr. Kline, a wholesale druggist, with rebuttals by Messrs 
Burkhardt of White & Wyckoff Manutacturing | 
and Carter of The Carter’s Ink Company 

Topic No. 3, as tollows: Is it not a fact that s illed 
brokers, up-stair agencies, mutuals, unethical and uns 
lous dealers, both retail and wholesale, without any s ding 
or rating are able to get almost unlimited credit in the 
stationery industry; and in the case of the first mentioned 
operators, discounts and concessions practically the same as 


if they performed a real distributing service and carried ex 
stocks? Is 


of credit 


tensive not the remedy a more careful study 


extension and a common sense selection of dis 


tributors who perform a real service and legitimate: 
was by A. L. S 


in the industry? The opening 


rebuttal by C. C. Shee. 
| 

Topic No. 4: Is it not true that intelligent erat ; 
the only means by which the existing evils and the 


industry can be cured? What, however, can the 


turer reasonably expect and demand of the servic: 


saler, individually, or as a group, for adequate é 
and concessions; and what, on the other hand, is the rt 
sonable interpretation of this protection a1 


This topic 


t 


was opened by Mr 


Herman Price 


An Echo of the National Apela Convention. 
president of the St. Louis Apela ( 
\hrens of the Powers A nting 


ompany, attended the Nat 


» E Parks, 
was accompanied by Mr 


Machine ( 


der ul Success about SE VE t\ ‘ ers S r 9 

The Dallas club, headed President V« R 
1 ] edit for the etnicte é \ é 
the ( é o! 

Che followin national heers were el 
Frank M. Fillingim, Fort Worth, Tex.; first 
S. E. Parks, St. Louis, M« second vice-pres t ( A. 
Ve Ir Dallas. Tex.: secretar treasure 
Dallas, Tex 

Che foregoing officers with the past president titute 
the board of directors for 1927 

St. Louis was chosen as the convention city 
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me /nnual 
Worlds lypewritin 
Championship 
| “(Won on the 


“— 
“ 


f 
132 words a minute for one hour! 42,073 strokes or more 
GEORGE L. HOSSFIELD than 11 strokes per second! A phenomenal performance 
World’s Champion Typist of speed and accuracy by the World’s Champion Typist 
p »?P in establishing a new World’s record on the Underwood 
at the 21st Annual International Typewriting Contest, 
Town Hall, New York. 

EVERY World’s Typewriting Not only was the Worid’s Typewriting Championship 
Championship for 21 consec- won on the Underwood, but the Worid’s Amateur Type- 
utive years has been won on writing Championship and the World’s School Type- 

the Underwood Typewriter. writing Championship as wed. 


First to win 


Gov. Alfred E. Smith Trophy 


Miss Hilda Dehl of Casey High School, Illinois, 
r= 1 won the World’s School Championship in competition 


<< eeeee ~~ against 32 other State Champions drawn from coast to 
Ss Pa ep eG 
a Typewriting Championship Trophy. 


Sec Seow cs coast. Her name is the first to be engraved on the new 


: Bets =e, Governor Alfred E. Smith American School Novice 
Yy “The Machine of Champions 
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FREE Trial Showed Over 


These Firms and Hundreds More Solved Their Name-writing 
Problems by purchasing Addressographs During November: 






















Southwest Hardware Co., Hudson Bag Co., 
Los Angeles, Calif. Brooklyn, N. Y. 
Brown Shoe Co., Nu-Way Laundry Co., 
St. Louis, Mo. Easton, Pa. 
American Chain Co., Symphonic Sa!es Corp., 
Bridgeport, Conn. New York, N. Y. 
Otis Elevator Co., New Hotel Hoffman, 
Omaha, Nebr. Lakewood, N. J. 
Knoxville Gas Co., Aluminum Goods Mfg. Co., 
Knoxville, Tenn. Manitowoc, Wis. 
Mechanical Rubber Co., Eastport Sentinel, 
Chicago, Ill. Eastport, Maine 
Hawthorne Trust Co., Foreign Policy Ass’n, 
Newark, N. J. New York, N. Y. 
Smith-Shaw Co., Inc., E. S. Upton Ptg. Co., 
Caldwell, Idaho New Orleans, La. 
American Bank Note Co., J. E. Pinkham Lbr. Co., 
New York, N. Y. Seattle, Wash 











Use It For: 
I—Increasing Sales 
2—All Office Forms 
3—Shipping Tags, etc 
4—Speeding Collections 
5—Pay and Dividend Forms [ 
6—Routing Schedules 

7—All Addressing 
&—Identification Tags 
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r 100,000Officesa Better Way- 


Perhaps It’s The Method—Not Your Help— 


F your help spends hours doing routine name and data writing work that can be done 
with less help 10 to 30 times faster without the usual errors — there’s something wrong 
in your office somewhere. Perhaps it’s the METHOD—not your help that’s to blame! 


‘‘Saves $112 Every Month’”’ ‘3 Girls Do Work of 22 
‘“*T*ORMERLY our typing charge was $135 per = HREE girls with the Addressograph actu- 
month. Now one girl at our Addressograph ally put out the same amount of work in 
does all the work in four days—at a cost of the same time as did 22 girls prior to our buy- 
$23—a saving of $112 every month.” ing your equipment. 
Dominion Natural Gas & A jated Compan W. A. McNaughton Co., Muncie, Ind 
Bu fale \ } 
‘‘Does 2 Days’ Work in 1 Hour’’ ‘‘Donein 1 Hour 100°, Accurate’’— 
N operator at our Addressograph does ‘** A DDRESSING that formerly took one girl an 
in 1 hour what it used to take a typist entire day to do is now done in less than an 
2 days to do.” hour and we know the work is 100% accurate.” 
Etlingon-Shild ¢ ly Ve Yor v.45 H. W. & 1. Schwab, Inc., New York, N. Y 


Mail The Coupon Below—Now, While It’s Before You— 








m <O Dee 7 
Pg a 2 MAIL 
5 23'S 7 WITH 
te Ps YOUR 
¥< be tas , LETTER- 
903 W. Van B St., Chi U.S.A. 7” er 
y-md-<d oe bate 4 at a Wr eleaae, e de Add raph Co., 





& 3 W. Van Buren St., Chicago, Il, 


4 Send Latest 3-Color Catalog and 
4 Price List. 


Have Representative Call and Show Us 
How Addressograph Will Cat Our Costs. 


on Like Your Typewriter— <6 ror are 
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Helping the 
Order Department 


has been estimated that 35% of 
the Order Clerk’s working day is 
wasted on details incidental to 


Order Writing. 


Time is lost not only in lining up the 
original of the order form and its ex- 
tra copies but also in inserting them 
in the machine. Shifting carbons is 
still another wasteful operation. 


The Underwood Continuous Fan- 
fold Biller relieves the Order Clerk 
of this routine — handles it auto- 
matically. It leaves more time for the 
actual typing of orders. 


A demonstration will show how the 
Underwood Continuous Fanfold 
Biller will increase the production 
of your Order Department. 


UNDERWOOD TYPEWRITER Co., INc. 
UNDERWOOD BUILDING NEW YORK CITY 


Branches in all principal cities 


; 


UNDERWOOD 


Continuous 


~Fanfold Biller — 
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| attendance included, beside Mr. Russell, Robert Tyler of 





| 


Pittsburgh Office Appliance Managers. 

The noonday meeting of Friday, November 19, was dis- 
pensed with and in the evening the association held its 
annual mid-winter festival, consisting of a banquet to which 
all salesmen and personnel of the office forces of the differ- 
ent members were invited to participate. The event was 
held on the roof garden of the Chatham hotel where tables 
were set with appropriate decorations and favors 

After everyone was seated and the orchestra had played 
one or two selections the president of the association, Jack 
Harrington, district manager of the Addressograph Com- 
pany, was ushered in to the singing of an appropriate song. 
The toastmaster was Ed Keeling of the Art Metal Con- 
struction Company, who kept every one happy with his 


| witty observations directed at the different speakers whom 


he introduced from time to time. 

Several past presidents of the organization were present 
as well as the association's first president, Joseph Russell, 
now vice-president of Hoover and Diggs Company, insur- 
ance. Mr. Russell made an interesting talk, followed by 


| short talks by other presidents. The past presidents in 


the Tabulating Machine Company; Murray A. Stedman, 
Burroughs Adding Machine Company; Ed Keeling of the 
Art Metal Construction Company; John Britt, formerly 
with the Burroughs Adding Machine Company of Pitts 
burgh; George Cooper of the Ditto Systems; C. G. Woosley 
of Yawman and Erbe Manufacturing Company; W. A. 
Neuman of the Burroughs Adding Machine Company, and 
H. W. Weitzel of the Baker-Vawter Company. 

Joseph P. Arthurs of the Hedman Manufacturing Com 
pany, led the singing. 

The principal speaker of the evening was R. O. Klotz of 
the Winston Publishing Company, who spoke on Salesman 
ship and the Building of Character. 

During the course of the evening, President Harrington 
read the following telegram: “Regret very much inability 
to participate in the joviality of the mid-winter festival. 


| Greetings from Duff, Oakes and C. V. Shoup.” 


The entertainment committee consisted of J. K. Shutts, 
chairman, Elliott-Fisher Company; Philip S. Beese, Jr., 
president of the Loose Leaf Supply and System Company; 
W. A. Neuman of the Burroughs Adding Machine Com 
pany; C. W. Bonnell of the Monroe Calculating Machine 
Company, and Harry Weitzel of the Baker-Vawter Com- 
pany, who were congratulated upon the success of the 
evening. 

After the speaking was over, songs and dances served to 
entertain the guests. The evening closed by everybody 


introducing the man next to him. 


Buffalo Stationers Hold First Fall Meeting. 
The Stationers’ Club of Buffalo, New York, held its first 
fall meeting on Monday evening, November 1. There was 


a representative attendance of stationers who entered into 


| a general discussion of the recent Washington convention 





and other matters of general interest affecting the trad 
About fifteen were present 

One of the speakers was Uri Doolittie of Syracuse, gov 
ernor of District No. 2. 


Guild Holds Meeting. 


The Guild held the second of the fall sales talks in 
Philadelphia on November 22 when Edward L. Little of the 
Wabash Cabinet Company covered the field of filing sys 
tems 

Mr. Little covered retail, wholesale and factory expert 


ence and was able to handle his subject from every angle. 
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Sell This Most “Highly 


Developed” 


You are the logical man in your 
town to sell Jamestown Metal Desks 

because you have the facilities for 
its proper display and the merchan- 
dising organization to reach and 
interest prospects. 


Jamestown Metal Desks can be sold 
at practically the same price as 
wood desks, yet they are better in 
every respect. They are the ideal 
equipment for the modern office 
beautiful in appearance, efficient, 
durable, fire-proof. 


Metal Desk 


Now is the time to begin selling this 
‘‘Business Furniture’? along with 
your other lines. The opportunity is 
as big as there are office workers in 
your community, and it is a field 
of selling that has hardly been 
touched as yet. 

A drive on metal desks combining a 
window display, newspaper adver- 
tising and sales letters will net you 
big returns. 


Ask for details today. 


JAMESTOWN METAL DESK CO. 
JAMESTOWN, NEW YORK 


JAMESTOWN METAL DESKS 





Y Sell Jamestown Metal Desks 

















Jamestown Metal Desks are finished in either 
olive green or mahogany with heavy green 
battleship linoleum covers, unless otherwise 
desired. Bronze bead binding can be had or 
full steel finished to match desk. Hardware 
and foot castings are genuine cast bronze. 
The line includes both four and eight legged 


desks in a wide range of styles and sizes for 


every purpe se, 
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Cleveland Typewriter Exchange Dealers’ Asso- 
ciation. 

An association of exchange typewriter dealers in Cleve- 
land is now a reality. The regular monthly meeting was 
held on Tuesday, November 16, in the Hollenden hotel. 
The meeting was preceded by a dinner. Practically one 
hundred per cent of the members were present and all with 
a few minor exceptions are strongly in favor of an organ- 
ization that will operate fairly to the public and coopera- 
tively among members and that will help to eliminate mis- 
leading advertising, misrepresentation of any kind and pro- 
mote every activity that will reflect credit upon the ex- 
change typewriter business. 

The members of the association include T. Eckstein, 
Acme Typewriter Company; F. Snyder, The Best Type- 
writer Company; T. Conn, Central Typewriter Company; 
H. Katz, Cleveland Typewriter Company; J. J. Cornelison, 
Guarantee Typewriter Exchange; A. J. Kruse, Kruse Serv- 
ice Company; E. W. Levine, National Typewriter Com- 
pany; Walter Kuehle, Oliver Typewriter Company; A. W. 
Schlect, Typewriter & Supply Company; H. L. Shaw, 
Shaw Typewriter Company; F. McBurney, manager, Ameri- 
can Writing Machine Company. 

The officers of the association are: F. McBurney, presi- 
dent; F. Eckstein, vice-president; A. W. Schlect, secretary- 
treasurer. 


Pittsburgh Office Appliance Managers’ Association 

On October 15 C. Verne Shoup of the Tim Calculating 
Machine Company resigned as secretary-treasurer of the 
Office Appliance Managers’ Association of Pittsburgh, 
Penna., owing to the fact that he has taken additional terri- 
tory which prevents him from being in the city as much as 
heretofore. He is succeeded as secretary of the association 
by Philip S. Beese, Jr., president of the Loose Leaf Supply 
and System Company, Inc. 

During the last two or three months the membership of 
the association has been increased by eight or ten members 
and the meetings have been well attended. 

The meeting of October 15 was addressed by Ernie Pil- 
gram of Babson’s Statistical Organization, who spoke on 
the subject, Business Forecast. The meeting of October 
22 was addressed by Leonard D’Ooge, assistant manager of 
the Pittsburgh Chamber of Commerce, his subject being 
What Your Association Can Do for Pittsburgh and Your- 
self. On October 29 the meeting was addressed by J. A. 
Mewbrom, national advertising manager of the Pittsburgh 
Press, who spoke on Office Appliance Advertising. 

On November 5 J. T. Lange of the Business Bureau of 
the John C. Winston Company, New York, spoke on Fac- 
ulty of Speech and Its Importance in Selling. The meet- 
ing of November 12 was taken over by Joseph P. Arthurs, 
sales manager of the Hedman Manufacturing Company, 
who spoke on How Can a Sales Manager Bring a Salesman 
Who Is Slumping Back Into His Stride? 

It is the intention of the organization to have a speaker 
} 


at each of the Friday noonday meetings 


Maine Office Appliance Men to Elect Officers. 

At the monthly meeting of the Maine Office Appliance 
Association held at the Elks’ club on Monday evening, 
November 15, the executive committee was instructed to 
appoint a nominating committee to submit names of pro 
posed officers for the ensuing year at the December 
meeting. 

The speaker of the evening was L. C. Minor of the 
Maine Publicity Bureau, who talked on “putting Maine on 
the map.” 





First Announcement 


COURANT 


LETTER-OPENER 
Retailing at 


$6.50 


PRACTICAL machine for open- 
ing mail at a price appealing to 
the largest class of users, i. e., those 
having 10-100 letters in morning mail. 





The Demand Exists 
The Machine is Proven 


The Margin Liberal 
Dealers: 








Write for Discounts and 
Sample on Approval 


Specialty Salesmen: 
Get Our Offer 





f.2 
ad . 
—y 








We Also 
Manufacture 


The Hush-A-Phone 
The only successful phone silencer on the 
market. Provides privacy, office quiet, 
and improved hearing. 


The Auxil-A-Phone 


An aid to phone hearing under difficult 
conditions. 





Address 











Hush-a-Phone Corp. 


19 Madison Ave., N. Y. 
Suite 1303 


to 


: 


aw 














OFFICE APPLIANCES December, 1926 


H ss 
y 


o 
hQ) UHUSS 
KEY 


Model 1—The standard universal Hotchkiss Paper 

Fastener. Used wherever papers must be fastened 

together. Binds up to 25 sheets. Guaranteed non-clogging 
with Hotchkiss Staples. 


UP-TO-DATE-NESS 


With A Reputation Back Of It 


FO over 30 years Hotchkiss has been known the 
world over as the leading manufacturer of paper 
fastening devices. Hotchkiss has been constantly 
challenged—never equalled. 

You know the name—you know the products. 
Scarcely a business man anywhere fails to recognize 
them. The result is that Hotchkiss machines and 
Hotchkiss staples are EASY TO SELL. 

And now Hotchkiss has pioneered again. With a 
line already mecting the requirements of every business 
need Hotchkiss has perfected a new Wire Stapling 
Machine to meet a definite demand. Your customers 
can now have a Wire Stapler backed by the Hotchkiss 
reputation—the last word in paper fastening with the 
first manufacturer’s name on its guarantee—up-to- 
date-ness with stability. 

You can sell Hotchkiss Paper Fasteners as you can 
sell no others. If you are not already doing so write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss Wire Stapling Machine— 
Easy to operate. Guaranteed clog- 
proof when used with the new genu- 
ine Hotchkiss pre-formed wire stap- 
les. Staples have exclusive patented 
loading device | 250 wire 
staples. Machine binds up to 50 
sheets of 16 lb. paper. 








it 





MN 
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Philadelphia Office Appliance Managers. 

The Office Appliance Managers Association of Philadel 
phia has been functioning under the able leadership of 
President Charles Norton of the Shaw-Walker Company, 
assisted by the new vice-president, Lee C. Bush of the 
International Business Machines Corporation, who su 
ceeded William Thompson when he resigned in order to 
go to Cincinnati to take up his new position with the Globe 
Register Company. 

These two, and the able secretary, A. W. Sadden of the 
Yawman and Erbe Manufacturing Company, have carried 
the burden of activities and are working hard to provide 
interesting meetings and helpful ideas for all the members 

The latchstring is always out and the association renews 
its invitation to all visiting members of the trade to attend 
the regular luncheons. 

The fall activities started with a visit from the Baltimore 
association and the joint meeting and entertainment served 
to bring the two associations closer together, and was of 
mutual benefit and enjoyment 

The members in Philadelphia now comprise thirty-four 
men, representing the best in the office appliance line and 
while the main object of the association is business benefits, 
the social features and opportunity for making personal 
friends in allied lines is of prime importance. 

Members are already looking forward to the annual 
Christmas party, which is usually very merry and helps to 
cement friendships made through the year. 


Stationers Squares’ Dance. 

The Stationers Square Club of New York City held its 
annual dinner, entertainment and dance on the evening of 
November 20 in the Hotel McAlpin. The affair was em 
phatically successful. For the first time in the history of 
the stationery industry a stationery affair was broadcasted 
Station WNCA broadcasted the entertainment and music. 
Although the club had the grand ball room of the Hotel 
McAlpin, it was not large enough to hold all the people 
who wanted to attend and the committe was obliged to 
stop the sale of tickets. Each lady present received a bag 
of souvenirs of very desirable character and each gentle 
man received cigars. 

William Schwartz appeared personally with his orches 
tra. Credit is due to Eddie Gash, chairman of the enter 
tainment committee and his assistant, Viv Levi, for the 
success of the entertainment. 

The club will hold its annual meeting this month when 
officers for 1927 will be elected. An open installation will 
be held to which all members and their ladies will be in- 
vited. This is to be followed by dancing and refreshments 
all expenses to be borne by the club. 


Denver Apela Club Elects Officers. 

On October 26 the Apela Club of Denver, Colo., elected 
the following staff of officers for the ensuing year: Presi 
dent, W. H. Mitchell, Royal Typewriter Company; vic« 
president, H. O. Nichols, Egry Register Company; secre 
tary-treasurer, G. G. Connolly, Ernst & Ernst, auditors 
Denver, Colo. 

The Denver Club is increasing its membership steadil) 
and much interest is shown at the weekly luncheons 


New York Stationers Association. 
The Stationers Association of New York held a regular 


monthly meeting at the Drug and Chemical club, 85 John 
street, New York City, on Monday evening, November 15. 

Following the usual dinner, D. V. Davenport, head of the 
educational service of the Dry Goods Economist, presented 


an interesting talk on methods of increasing sales. 
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Advertising the Carter Pen 
to the Holiday Customer 





a December jarh issue 


This * —The Ne 
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of Colliers 
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NEW 
CARTER DESK SET 





Pen may be tilted at any angle 
or will lie flat to put away in 


' times. Made in Black, 

once — it will also 5 Mottled Green, Mahogany and 
frmly and Sage Green, 
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This advertisment appears in 


fe — | 3 
i CARTER \ 4 ij color in Colller’s for December 
J/ ° 18th, occupying one page. 
ye ' nd the RockerSpring © ip Christmas Suggestion adver- 


withthe Osmirt 


tisements in black and white on 
Dec. 4th and i1lth in Literary 
Digest 


A NEW APPEAL IN FOUNTAIN PEN ADVERTISING 


Most of us appreciate the humor of 
certain situations and any appeal that 
is made to possible incidents in daily 
life is always effective. This painting 
is the first of several created for Car- 
ter Pen Advertising to make it of more 
than usual interest to consumers. 


What more forceful appeal could be 
made to help sell Carter Pens? 


Carter Pen Advertising from now on will 
be conspicuous for its individuality. If you 
are not featuring Carter Pens take this 
opportunity to get better acquainted as 
Carter Pen Dealers will have the advantage 
of selling assistance better than the 
ordinary. 


THE CARTER’S INK COMPANY 


BOSTON NEW YORK CHICAGO 
Manufacturers of: | 


Writing Inks, Adhesives, Carbon Papers, Inked Rib- 
bons, Stamp Pads, Mechanical Pencils, Fountain Pens. 








TT RS cD 


70 OFFICE APPLIANCES 





December, 1926 


NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


W. Neill Stewart, President, Dallas, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice-President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker. Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Building, 
Chicago, Jil.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. ’ 


REGIONAL GOVERNORS 


Charlies P. Gavin, F. 8 E. H. Clarke, E. H. Clarke 


Webster Company., Bos- & Brother, Memphis, 
ton, Mass. Tenn, 

Uri Doolittle, W. H. Carl Schutz, Browne-Morse 
Chamberlin, Syracuse, Company, Muskegon 
N, - Mich 

Francis B. Irwin, James Sterley F. Jerue, McClain 
Hogan Company, Ltd., & Hedman Company, S8t 
Philadelphia, Pa Paul, Minn. 

Daniel S. Hansen, Carlson S B. Hudson, The Star 


Brothers, Inc., Moline, Ill. Printery, Muskogee, Okla. 





REGIONAL GOVERNORS 


L. B. Clegg, San Antonio Howell D. Melvir Melvin 
Printing Company, San Roberts & Horwar Sa 
Antonio, Texas. Jose, Calif. 

George E Horne, George ae 
D Horne Book Store, William F. Daws ries 
Greeley, Colo F. Dawson Ltd Mon 


treal, Canada 


Joe E. Harvey, West Coast 
Stationery and Printing James 8 Ball, KK 
Company, Los Angeles, Stationery and Printing 
Calif. Company, Portland, Ore 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE aud INFORMATION BUREAU—403.405 Conway Building, Chicago 


Boston Next Convention City. 
National 
Manufacturers held a 


The Executive Committee of the Association 
of Stationers, Office’ Outtitters and 
meeting at the headquarters office of the Association on 
November 15, 16 and 17. Present at the meeting were W. 
Neill Stewart, Dallas, Texas, president; Ivan Allen, Atlanta, 
Charles P. Garvin, 
First District, and 


Georgia, former president; Soston, 
Massachusetts, Regional 
Fletcher B. Gibbs, General Manager, Chicago. 


After full discussion it was decided to hold the 1927 con- 


Governor, 


vention at Boston, beginning the second Monday in Octo- 
ber, according to the by-laws of the association. The con 
vention will therefore occur on October 10, 11, 12 and 13, 
1927. Under the by-laws, the chairman of the Convention 
Committee must be a member of the Executive Committee. 
Mr. Garvin was appointed to this office by his associates. 
The Convention Committee, headed by Mr. Garvin, will 
select the hotel and make all the other arrangements usu- 
ally delegated to this committee 

Once before the National Association held a successful 
convention in Boston—in July, 1908. 
larger and 


Since then the organ 


ization has grown more influential and has 


become a powerful factor in its influence upon the station- 
Since the trade in and 
year, and in 


ery trade of the United States 


Boston desired the convention next 


around 








consideration of the fact that the First Regional District 
of which Boston is the center, is one of the strongest dis 
tricts in the association, it was decided to meet next vear 
in that city. Not only is Boston rich in historical ass 
tions, but it has every facility for entertaining conventions 


facilities for outings on land and water, large 

turing industries allied to this trade and a warmth and 
genuineness of hospitality in inverse ratio to the stern and 
rock-bound coasts of New England Those wl attend 


the convention should give themselves a few days 
after the event to travel by 
New 
Autumn in that part of our country. 
for Boston, hook, bob and sinker. 


motor or otherwis« 
England and view the beauties and wonders of the 
Othce Appliances is 


Regional Governors to Meet in Chicago. 
On January 17 and 18, 1927, a Regional Governors’ Co: 
held at the 
Stationers, 


ference will be headquarters of the National 
Office Outfitters and Manufa 

turers, Conway building, Chicago. In addition to 
President W. Neill Stewart. Secretary 
Mortimer W. Byers and General Manager Fletcher RB . 
will be The 
policies for the ensuing year. 


Association of 


gional governors, 


present. conference will discuss plans an 











THE EXECUTIVE COMMITTEE.—Photograph of the 
Executive Committee of the National Association of Sta- 


tioners, Office Outfitters and 
Left to right: Ivan Allen, Charles 


recently at Chicago. 


Manufacturers, in session 


P. Garvin and W. Neill Stewart, President. 
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“CRYSTALLIZE THAT THOUGHT” 


The most successful enterprises are those which put 
to work the greatest number of good ideas. “Crystal- 
lize that thought,” says Opportunity to the man of 
action. “Crystallize that thought!” The command is 












repeated again and again. “Miss it, and you miss me,” 
says Opportunity. As a means of focusing ideas, and 










quickly putting them to work in a big way, the Mimeograph 
has no rival. It is the idea distributor, standing alone, rapid, 
dependable, inexpensive. Its easy hourly output is many 
thousands of well printed letters, bulletins, instruction sheets 
or routine forms, together with outline drawings, if need be, 












quickly done in splendid duplication. Simple to operate with- 

in the privacy of the office, it stands ever as ready for the last 
minute job as for the day’s routine. Send to the A. B. Dick 
Company, Chicago, today for its free booklet, and you will 
learn something about how better to “crystallize that thought.” 


MIMEOGRAPH 
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WANTED--DISTRICT MANAGERS 


The perfecting of the hand operated machine completes our line of equipment 
necessary to profitably establish district managers. Territory will be granted on 
exclusive contract basis covering all equipment and a constantly increasing 
volume of supplies. The manager must have exceptional sales ability, ability to 
employ, train and direct the efforts of salesmen. He must be thoroughly familiar 
with modern practices and have the initiative to go ahead without supervision, 
be financially responsible and thirty to forty years of age. As this is an unusual 
opportunity, great care will be taken in selecting men. We must know positions 
held and business history. Write at once. 


Can be 
equipped with 
attachments 
to do anything 
you want 

to do in 
addressing 





Speedaudresser AB 


A FEW USERS OF SPEEDAUMAT 


Saturday Evening Post New York Times 
Ladies Home Journal New York Herald Tribune 


Country Gentleman Christian Science Monitor 
Pictorial Review Chicago Tribune 

McCall’s Magazine La Salle Extension University 
Good Housekeeping Coco-Cola 
International-Cosmopolitan Kalamazoo Stove Company 


Ford Motor Car Company 





BUBINESSNAN ; 
— «WET SPEEDAUMAT | 








cake ome SERVE YOU <n 
: Speedaumar 
; 4 e225 
Full size Addressing Machinery 
Only $6.00 per thousand in minimum ia tg charlene 


quantities CHICAGO 
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Commercial Furniture Division Program Outlined. 

In addition to the work generally done by the several com 
modity committees of the National Association of Station 
ers. Office Outfitters and Manufacturers, composed of deal- 
ers and manufacturers, the Commercial Furniture Division 
will attempt to carry the work to every one interested in 
the sale and manufacture of commercial furniture through 


men who will be known as regional and local chairmen. 
A regional chairmar will be appointed in each of the 
fourteen districts who will cooperate with the governor in 


that district with a view to giving matters of interest to 
commercial furniture departments of stationery stores and 


1 
le 


the exclusive office outfitter a definite place on the pro 
grams orf each of the regional meetings 

He will also see that the manufacturers of items of this 
character are kept well informed of the activities of the 
division and solicit their help and cooperation in the prepa 


ration o! the regional programs. 





In each city a local chairman will be appointed with the 


request that he call an informal meeting of all interested 


in the manufacture and sale of commercial furniture with 


eee on ‘ forming a local association so that matters of Just lean back and talk 


mutual interest may discussed and recommendations 


° 
made to association headquarters and published for the into 


good of all in the industry 
i al carmen w coer ne oerar ence! the NEW MGR ae 
chairman who in turn will prepare a report to be presented 


to the general conference at the next annual convention. 
ry 
Tt} 


1e division will do its utmost to arouse interest in the 


That’s all there is to it—talking. No strain. No adjust- 
ments to make and remember. When you hold the Feather- 
weight Mouthpiece of the New Model 10 Dictaphone in 
your hand, the Automatic Switch is released and the silent 
motor is running 


regional meetings and give the widest possible publicity t 


the several window display weeks and will secure for pub 


I 


lication in the trade papers and The National Associatio1 


News, articles intended to interest the salesmen in creative 


selling and will pass on all matters of general interest t - 
the various publications so that all concerned may enjoy Press the Thumb-button and talk away—as fast or as 
aad profit by it slow, as loud or as low, as you please. The Super-sensi- 


Much care has been taken in the selection of the five tive Voice Recorder won't miss a word. 


commodity committees and it is to be hoped that sugges 


If you want to stop and think for a moment, just release 
the button under your thumb. Or perhaps you’ve for- 
gotten how you phrased the last sentence. All right— 
touch the Dictate and Repeat Lever. Back come your 
words, just as you spoke them 


t 


tions which may occur to the individual salesman will be 
sent to headquarters and be referred to the proper con 
mittee 

President Stewart has shown a great deal of interest in 
the division and it is to be hoped that all who are interested 
\nd while you dictate by this easy, convenient method, 
kindred lines will work together to make this the most uss vour secretary (who, in the old roundabout Shorthand 


in the sale and manufacture of commercial furniture a1 


ful year of the division’s history. days, would have been scratching notes down on paper ) 1S 
[he foregoing outline was prepared by Edw. L. Little of free to assist you with other work. 
the Wabash Cabinet Company, chairman of the Commercial 


You can arrange with our nearest office to let you try the 
New Model 10. No expense or obligation. 


Furniture Division. 


Second Conference Third District to Be Held in 
February. Dictaphone Territories Still Available 


‘ ‘ ‘ 4 . ‘ ‘ ‘ Nome des 9 $a territ >< in F- 

[he third regional district will probably hold its second Some desira erritories in Europe and leewhere are 
+ . still open for Dictaphone representatives. Rapid increases in 
conference about the 16th and 17th of February Regional Dictaphone sales at foreign trade centers indicate that modern 
: : ‘ ; business requirements are world-wide and the value of The 
Governor Francis B. I: is rapidly organizing his work Dictaphone is being recognized everywhere. These fields offer 

f | | 1 : i | money-makir I t tie i exception , 

ing force and has back of him the hearty support of the = xceptional promise 

Philadelphia Stationers’ Association. The date of the 


onterence has been chosen so as to coincide with the 


f National President W. Neill Stewart to Philadelphia a DIETATE TU 


Mr. Irwin has appointed as lieutenant governors C. W 

Honeywell of Deemer & ( ompany, Wilkes-Barre, Penna 

eek tron: TAE DICTAPAUNE 
re, Md.; Charles A. Stott of Charles G. Stott & Con 

ae fas Wan a ee ee CHEETEAIED 


George H. Alexander & Company, Inc., Pittsburgh, Penna and double your ability to get things done 
an red B. Bates, Richmond, Va Each lieutenant 9g 


ne See & See See ee eee DICTAPHONE SALES CORPORATION 


an effort t secure subscribers to the resear: 


plan in which the Harvard Bureau of Business Research is 154 NASSAU STREET NEW YORK CITY 
to make a thorough survey of the stationery business Cable Address: Dictaphone, N. Y. Code: Bentley 
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Best Value for the 





Depends on Costs 


Cost of the various operations 
involved in a first-class job of 
rebuilding a typewriter is a 
matter of first importance to 
the typewriter retailer. High 
costs require you to shave 
your profit margin, and still the 
price is a bar to quick sale. 
Lower costs mean lower retail 
prices—a winning point in 
competition. 


Study your shop costs and 
compare them with what we 
offer. Our equipment is for 
rebuilding on a_ production 
basis; coupled with our large 
buying facilities, it reduces 
cost to the minimum. Ask for 
our price-list. 


We say:—Know the Mastergrade and you'll never 
be satisfied with anything less 


Wholesale 
Typewriter Co. 


Exclusive Distributors of Mastergrade 
Remanufactured Undeowsede 


428-430 Broadway New York, N. Y. 


Cable ‘‘Saletype’’ 


Se 
. eee 
‘ee. ee ee | we 

= ee OS Se 
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(Office Furniture in European Homes.—Continued from 
page 38.) 
correspondence which is increased by the fact that most of 
them are engaged in some charitable work or other. Their 
secretary is a woman who makes herself generally useful, 
transmitting orders for the mistress of the house to the rest 
of the establishment, as well as writing letters This 
means that two full-size machines are needed in a country 
villa, while as a rule each secretary has a travelling ma 


chine that is used in the train, on the yacht and at othet 
times when the big machine is not available. These ar 
all kept in the study and sometimes it is a very tight fit 
especially when the mistress of the house goes in for 
artistic furnishing. Double settees, in leather, studded with 
brass nails, on an old-fashioned model, are often used in 
the study and in the hall outside, where visitors are asked 
to wait. In greens, browns or reds, old with the passing 
of time, although this effect has been obtained artificially, 
they go well with the genuine grandfather clock that stands 
in the corner. Many of the leather chairs are deep and 
padded comfortably; there is design on the leather, hardly 
perceptible, but in keeping with its apparent age. On desks 
and tables stand old fashioned wooden candlesticks, made 
of gnarled wood, carved to look as if it were twisted round 
and round. The candlesticks are hand-carved and come a 
bit expensive, as are all the accessories of these studies 
fitted up luxuriously and in the very latest style. For villas 
on the French and Italian Riviera are furnished with an 
tiques, it being the latest thing. Naturally electricity would 
look quite out of place in such fittings, and these candl 
sticks are used, not of course, for candles, but for electric 
bulbs, small and long to look like the flame of a candle 
If candles are regarded as too fancy, old fashioned lamps 
are selected for lighting purposes. In some villas, far away 
in the mountains real candles and lamps are used, but it is 
rare that there is no electricity available along the Riviera 
at least. 

With this type of furniture, there are ash trays and bowls 
for holding cigarettes; matchboxes are made in iron, rough 
ened to look old, this giving a finish to the set of furni 
ture. Sometimes wrought steel is used for the smoking set, 
as although blatantly new, it soon tones down to match the 
general scheme of things. 

For this highly specialized trade, something more or! 
mental in the way of typewriter covers, both for ordit 
size and traveling machines, is in demand. For the trave 
ling machine more particularly, something in the way of 
handsome leather cases would find a ready market, while 


the first firm that invents a really handsome cover for a 
full-size typewriter will find a big demand for his machine 
As far as this trade in special is concerned, the make of 
typewriter that looked like an ornament, like some bit of 


furniture, would get all the business. It may not be re 
garded as worth while, but it must be remembered tha 
wealthy people are an excellent recommendation for any 
kind of typewriter. Not overworking the machine, they 
are surprised at its lasting powers and speak its praises 
everywhere, for a machine used with care and only occa- 
sionally, naturally needs no repairs and lasts practicall 


for ever. 


Transvaal Stationers Elect Officers. 

The following officers and committeemen were selected 
by the Transvaal Stationers’ Association at the annual 
meeting: C. R. Collett, chairman; H. A. Fowler and G 
Simnett, vice chairman; H. Guest, honorary vice chairman; 
executive committee: J. J. Simpson, G. L. Woolliams, F. J. 
M. De Witte, F. King, Geo. Constable, M. A. Willison, 
A. Mitchell and A. Law Palmer. 
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A 
Greetings for the Holiday 
Season, with Best Wishes for a 


New Year full of Accomplishment 
and Prosperity 











Steel Equipment Corporation 
Avenel, New Jersey 


Nem York, N. 9 Newmark, N. 2. Boston, Mass. 
Pittsburgh, Pa. 





Makers of the full line of “Security” Steel 
Office Furniture 
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WE INVITE YOU 
To Make Complete Use 


of Our Service 


INCE the announcement, early this year, 
of the formation of the Filing Equip 











ment Bureau, we have extended the 
scope of our business to the point where we 





can now offer you, in personnel and in plant 

* equipment, a complete, modern business serv- 
ice in which are included the following major 
departments: 

1. Card Index and Filing Supplies. 

2. Card Cabinets and Vertical Files in 
Steel 

Indexing and Filing Service 

4. Special Case Work and Vault Fit- 
tings in Steel 


, 
“4 


5. Steel Storage Shelving 





As a part of this service we have brought out 
in the past few months two new items 
in the department of Filing Supplies: the 
“DUBLTOP” Folder and the new “TRIPL- 
TOP” Tab Folder. Other innovations will be 


HNHBITOP announced from time to time. 


Filing Equipment Bureau invites you to 








make use of this complete service. 
We shall be pleased to send you 
samples and prices on “DUBLTOP” 
+ and “TRIPLTOP” as well as other 
Et products. Write for them. 


Filing Equipment Bureau 


* INCORPORATED )= 


113-115 PURCHASE STREET 


BOSTON, MASS. 


~oOe- 

































(Exhibits at Cleveland Business Show.) 





(Continued from page 28.) 

The Rotary Stand especially designed for use with a multiple 
unit, is adjusted to any height from 24 to 35 inches and may 
be rotated to any horizontal position and locked by a screw 
lock. Various sizes of transfer binders were shown 

Among the visitors at the Booth were A. D. Brooks presi 
dent of The Brooks Company; Alfred M, Martin, inventor of 
the Flex-Site shift; J. S. Chase, manager of the Pittsburgh 
office; John McKee, manager of the Springfield office: C. H 
McLaughlin, manager of the Detroit office: James McLaughlin 
president of the Visible Equipment Company; R. J. Copeland 
and A. J. Boudreau, of Copeland-Chatterson, Ltd., Canadian 
distributors; Messrs. G. Nelson and C. Harrison, of the Hoover 
Company, and a number of representatives form the 1 Ss 
Steel Corporation group 

The display was in charge of E. K. Bryan, Eastern sales 
manager, and W. S. Traenkle, Western sales manager 

BUCKEYE OFFICE SUPPLY COMPANY, Cleveland, Ohio 
presented a model stationery store which was a focal point of 
much admiration and interest. Their display included the filing 
devices of the Weis Manufacturing Company Monroe, Mich 
and Berloy steel filing cases of The Berger Manufacturing 
Company. Canton, Ohio. Joseph S. Karl was in charge 

BURROUGHS ADDING MACHINE COMPANY, Detroit 
Mich., showed their various models of machines including stock 
record; labor and material and sales distribution; pay roll, 
check writing and employees earnings at one operation: new 
Burroughs Moon Hopkins machine; full line of savings, transit 
and individual ledger machines for bank: accounts receivable 
machines with six inch ledger sheet with accumulated proof 

This exhibit was under the supervision of F. M. Perrin 
Cleveland manager 

BURROWS BROTHERS COMPANY, THE, Cleveland, Ohio 

Loose leaf, filling and machine bookkeeping supplies comprised 
the essentials of the Burrows exhibit. Approximately half of 





Old Town Ribbons 


and Carbon Paper are 
sold strictly on guar- 
antee of satisfaction. 








the display was devoted to Tatum loose leaf systems with 
special emphasis given to their machine bookkeeping supplies 
while the balance of the exhibit featured the Wabash Natural 
System of Indexing and Moore's loose leaf and visible records 






and the Aurora steel filing cabinets 
The exhibit was in charge of J. C. Coates, office supply man 








iger, and V. Downs, sales manager E. L. Little, sales man- 
ager of the Wabash Cabinet Company, and Mr. Lodge, special 
representative to the Samuel C. Tatum Company, assisted with 
the demonstrations, together with Mr. Wilmarth and Mr. Bar- 





ton, local representatives of the Burrows Brothers Company) 
CLEVELAND VOCATIONAL BUREAU, Cleveland, Ohio, 
presented their system of selection in placing individuals in 
positions, fitting the round peg in the round hole as the 
saying i They featured an unusual intelligence test, where 
by every person is given a rating according to the results of Old T Ribb &C b C 
the test \ interesting and amusing contest based on one of own 1 on ar on 0. 
these questionnaires was held. On Saturday one of the fastest INCORPORATED 


shorthand writers in tl country did exhibition work, writing 





157-201 Center Street New York, N. Y. 






0 words a minute 
DALTON ADDING MACHINE COMPANY, Cincinnati, Ohi 
The Dalton products were here displayed They include the 






London Office: 17-21 Emerald 
Street, W.C., 1 


Boston : 143 Federal Street 
Chicago: 516 West Jackson Blvd. 






Dalton direct subtracting Multiplex machine; Multiplex bank 


ledger, posting and statement machine; Multiplex commercial 






ledger posting and statement machine; Multiplex combined 
ledger and statement machine; Multiplex statement machine 
Multiplex savings bank machine and the Dalton bookkeeping 
ash register machine as well as adding machines from six- 
column capacity to thirteen-column capacity; Dalton calculat- 
ing machines; shuttle carriage machines and cross tabulating 
machines 

This exhibit was in charge of H. A. Hicks of Cincinnati 
DEFIANCE MAUFACTURING CORPORATION, Orange, N 
J and Cleveland, Ohi Here was shown dividend, payroll 
and commercial check writers, gas, electric and water bill 
writers stock certificate writers, bank name machines and 
Christmas and vacation club check writers. C. V. Shoup, dis- 
trict manager had charge of the exhibit 

DICTAPHONE CORPORATION, THE, New York, N. J 

\ breeze from Australia,”” Frank Skipper, gave a vitally in- 
teresting executive demonstration of The Dictaphone to a larg 


number of executives Mr. Skipper showed how the heads 








of large corporations throughout the world are relieving them 
selves of conscious, time-taking work, passing it through Ths 
Dictaphone to the shoulders of a capable secretary. 

An Englishman by birth, Mr. Skipper had the pleasurs 
of equipping the British Cabinet and forty-three out of forty 
seven departments of the Imperial Government in England, Go- 
ing to Australia following the war, he put Dictaphones in the 
Various utility companies in Australia, and inaugurated areo 
Plane delivery of Dictaphones between Brisbane and Sydney 


lL. C. Stowell, vice-president in charge of sales for the Dicta- 
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THE COMPLETE LINE OF OFFICE EQUIPMENT 


Are we right? 
Our idea is this:— 


bt pecs you handle office equipment, 
you profit best with a high-quality 
complete line—one from which you can 
supply every demand without fill-ins. 


And then you want a line your customers 
know about—a nationally advertised line. 


Furthermore, you want help in merchan- 
dising the line— attractive ways of telling 
prospective customers in your city that 
you can give them what they want. 


That’s our idea—and that’s exactly what 
we offer you in the Allsteel franchise. A 
complete line of highest quality, backed 
by the finest selling assistance in the entire 
office equipment field — national advertis- 
ing, direct material for local use, window 
displays, and all. 


If Allsteel is not already being sold in your 
city, write for our dealer proposition, at 
once. We believe you'll like it. 


THE GENERAL FIREPROOFING CO. 


Youngstown, Ohio 
Export Department: 438 Broadway, New York City 
Cable Address: ‘“‘Genfire—New York” - Canadian Plant: Toronto, Ontario 





Othce of Callender & Co., Peoria, Iil., equipped 
with GF Allisteel. Sold by Jacquin & Co., Peoria, Lil. 
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J In a few months time a Pacific Coast dealer sold 7277 LIBERTY Boxes. — 
_ A firm in Detroit has marketed 1648 LIBERTY Boxes in the same time. 
_ Asmall Texas stationer has disposed of 718 LIBERTY Boxes in 3 months. 
A New York City firm, by simply announcing the line, sold 3056 boxes. 
_ Sales for a dealer in Pa., just beginning, already total 2316 boxes. 
\ YOU also can make satisfactory sales and profits on LIBERTY Boxes. Va 


nd the Bid Selling Season Is at Hand 
December; January-February 


Types of Users of 
LIBERTY Boxes 
Banks 

Trust Companies 


m ° Manufacturers 
are good profit makers, and they bring constant reorders. Ch; 











17 Standard Sizes 





HERE is this to be said about LIBERTY Collapsible 
Storage Filing Boxes—representative sizes of which 
are shown on this page—they sell quickly and easily, they 


- > ‘ . County, 
The sales figures given above indicate what you also can State Offices 
do with this line. Railroads 
Investment Houses 
It is the policy of the manufacturers of LIBERTY Boxes Public Utilities 
to co-operate with dealers in every way possible. A heavy ——~ 2 Com- 
"6 ° . ° . ° 1 . a. es 
advertising campaign is being carried on constantly, and : 
pay : ° : ; Telephone Com 
now is a peculiarly appropriate time to push these boxes- panies 
hecause the end of the year is transfer time and thousands Boards of 
of firms will want additional supplies. Dealers who wish © sa cgpeners 
special folders to mail to their customers and prospects "oa 
should make request for them immediately. —_—. 
SOME TYPICAI 
USERS 


o Cadillac Motor Co. 
Durant Motors, Inc 
O a Sl - Reo Motor Car 
Company 
«ye Bank of Man- 
Storage Filing Boxes _hattan Company 
Kansas State 
Auditor 
Indiana State 
Normal School 





Unexcelled for economical storage filing 





These boxes are made of the very best quality, water- Desine Waebvereits 
proofed corrugated fibre board, reinforced with strong ad Allis-Chalmers 
hesive cloth tape. There are 17 standard sizes as shown Mfz. Co. 
below. All LIBERTY Boxes are guaranteed. They are Armour and Co 
dust proof, spill proof, and virtually wear proof. They “Kepetation — 
save time, space and money, in handling storage filing. Enternational 


Harvester Co. 


17 STANDARD SIZES Federal ifn 


Insurance Com- 





gattes ; ; Size No. 11—12 x10™%x24 pany of No. Am. 
‘ap or Legal.... — 12—15 xl0%x24 
Invoice or Bill .. ; “ « 13—10 x8 x24 Py 
Cancelled Checks, etc. Se 2 9 x 3%4x24 eo 

Py ‘ +“ 4 o—9 x4 x5 S. W. Straus and 
Voucher ....... “ 2 i— 9 x 44x24 Company 
Voucher or Document tlie 15— 4',x10 x24 Central Illinois 
Private Wire ..... . 6— Blox F4x24 Public Serv. Co 
Cards and Forms 3x5”. “ «  Ti— 54x 34x24 Central Indi: 
Cards and Forms 4x6” ee 3— 6 x4 x24 G ~<" a rina 
Cards and Forms 4x6” “ « 10—6 x 4%x15 eee 
Orders and Forms 5x8” “« 15—8 x5 x24 Commonwealth 
Ledger Sheets ...... “ « J4eyo yI9n Axi? ° Edi.on Company 
Time Cards, ete. . a I— 8 x4 x24 Dallas Power and 
ae. ete. . ~ « &—8 x 4 x15 Light Company 

a “ « ny 3,<°8 Oe 
Envelope and Mise. “4 ; 10%x os pet Chicago & North- 
Sm B78 x ex24 western Ry. Co. 


Great Northern 


Attach the — below to teed letter- mc 
head and mail to us for full information. - © ee 























Name 


BANKERS BOX COMPANY. INC 


RAND MSNALLY BUILDING ~—<—~ CHICAGO, ILL. 
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phone Corporation, was a visitor the opening day and E. M 
jand Thal of Detroit, Mr. Ferguson of Buffalo, Mr. Bachrach of 
Toledo were visitors from other branches H R Henr 


Cleveland manager, was in charge of the booth 
pi | . Hundreds of 
DICTOGRAPH PRODUCTS CORPORATION, New York City 


and Cleveland, Ohio, demonstrated a complete office telephone Chicago Con- 
installation, with master station, loud speaking receiver, micro- cerns Have 


phone transmitter, et making it unnecssary for the executive 


» tie himself to his telephone while taking up matters of in Standardized 
portance with his department heads or other employes. By on the Lion 


using tl irious types of Dictograph instruments much time 


can be saved; the regular telephone service is speeded up; busy (Patented) 
lines are relieved and inter-departmental days are eliminates Loose Leaf 


The exhibit was in charge of L, C. Cavanaugh, Cleveland 


who stated that many valuable prospects were de Transfer Sys- 





manager 


veloped during the show tem. 
DODD MEAD & COMPANY, New York, N. ¥ showed the 


. . 

‘| new International Encyclopaedia with the latest supplement — ] h New 
This work consists of twenty-five volumes Featured especial ls 

f 











“in charge of this booth was EP. Maschal. General man- | Self Binding Method 


ager F. ¢ Neu was also in attendance 

EGRY REGISTER COMPANY, THE, Dayton, Ohio, showed RF . L iF R ds 
all models and sizes of Egry Com-Pak registers, Egry auditors OT OOSEe eaf ecor 
and the Egry typewriter attachment and Multivall stationery 

This exhibit was supervised by District Sales Agent James r P 
Josephi of the Cleveland office and J. R. Gabell, district super Fits any size sheet or punching 


ELLIOT ADDRESSING MACHINE COMPANY Cambridge Is done in your own office 
a eX ted various models of addressing machines, bring Is less expensive than others 


ng ittention t the new model 125 hand driven ad 
dresser, which prints at the speed of 125 different addresses per 
niute } s said t ve the only automatic hand feeding ; i 
: ee oe cia . miaean ~ —_ The new and patented Lion System of bind- 
envelope addaressing nact é on lé iarkKet today Specia . ° 
ttemtion was aise browaht to the tut. eeuiiians Ger mil on ing loose-leaf records fits any size sheet or 


der work, which besides the name and address, carries a cot punching. It does not matter how large or 
record of the amount of business done and various other small your records are—the Lion System of 
permanent binding will fit. 


Boot! ‘ n charge of A. D, Luke, Cleveland manager 
sisted b H. J. Hutchinson, Toledo representative 7 = 4 Ty 


cena Radi es nycnnarinetiot os No extra equipment—or special master binder 

SL S20 T PUR COMPANY, tae Meck. Clits end Gan is needed. All you need are the Lion Self 
land, Ohio, demonstrated the complete line of new automati Binders. With them your office boy can pre- 
. electric machines in which showings of set ups of the actual pare attractive firmly bound books in less 
, forms of a half dozer r more of the leading industrial cor than 5 minutes per book. 


4 s of the United States were demonstrated by their own 
operators: another feature was the speed contest on the new Binding can be done at GREATLY RE- 
y electric posting machine where contestants made the remark DUCED PRICES. 

able record of fourteen postings per minute Postings were 
registered by a special dial clock and timed by stop-watch : . 
The exhibit was in charge of R. E. Richwine, central district Dealers and Distributors 


y manager, and W. F. Simonson, Cleveland local manage1 Pres 


find this an attractive and highly profitable line 
because of its amazing ease of sale and the con- 
stant regularity of repeat orders. 


ent also were local managers from the central district, also 
Al. Jensen of the educational department, New York, who spent 
most of the week in Cleveland R. B. Buswell, western district 
I manager with headquarter at Chicago, attended the executive There is some very desirable territory open. 
session on Thursday Write for our exclusive agency proposition. 

ELLIS ADDING TYPEWRITER COMPANY Newark, N. J 


had an interesting exhibit showing the combined typewriter and LION SYSTEMS I 
eights ne-key adding machine, also the bank posting machine 5 nc. 





. with the ir written ledger and journal with totals, as well as ? a 
the neW @&dger posting machine that stores the items 332 South Michigan Ave. Chicago 
This exhibit was in charge of F. S. Crane, the pioneer add 
g TY i¢ f lal 
ERROR-NO, INC., Rochester, N. Y On exhibition here was 
5 the Error->% copyholder mn the various sizes and models The 
Variable nad itomatic pacing lever together with the noise- 
less feat ‘ re some of the late improvements 
' Presider ( C. Harper and L. W. Adler were in charge of 
this dis} ssisted Hart Parry, Raymond Boyle and 


Annette 











- GENERAL ELECTRI COMPANY, Schenectady, N Y 
. demonstrated full line of fractional HP motors designed 
operate 1 ess machines Demonstrations of business ma 
hines perated electricall ncluded the Hammond Multiplex 
ypewrit Peters adding machine, tabulating and _ sorting 
= ne Page teletype Sundstrand adding machines 
oa w r of | rewriters electrically operated 
Multigray Underwood bookkeeping machines, Dalton adding 
ichine W dsto« tr tvpewriters and Elliott addres 
gon 
a | rie x < Pe SF ly Vi 
Gleusing 
Je GILKEY PRINTING COMPANY THE W Ss Cc] 
Or s ed continu: folded forms, folded ke 
a n connect n with the Underwood fan-fold billing machine and 
® the FElliott-Fisher automat billing machine The company 





stressed the quality of the printing to be f mnd in these forn 


yO The booth was in charge of E. E. Hare, acting sales manager 
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SAMS 














aN 
DEALERS SUCCEED 


\__] 





Because whenever a customer 
comes in their store this customer 
goes out satisfied. Samson deal- 
ers are placed in the advantageous 
position of having a complete 
Office and Directors’ Table line 
before them—they need but look 
in the Samson catalog and select 
the table to meet the customer's 
requirements. All finishes. All 


sizes carried in stock ready for 
immediate shipment. 






SAMSON No. 321 


Illustrating 36x72” size 


Quartered oak through- 
out. Other sizes 30x48”, 
34x60", 42x96", 48x120”. 
Dull rubbed finish 







SAMSON No. 326! 





American Wal- 


ae Bd 


Illustrating 42x96" size 
nut throughout. Other sizes 36x 
48x120", 48x144". Standard office 


dull rubbed finis 


Mutschler Brothers Co. 


512 Madison St. Nappanee, Indiana 
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FOLD CORPORATION, LTD 


nd Cleveland, Ohic 


tie d and superfold forms r ‘ inction with t 
far d r and Elliott-Fisher automatic feed 
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For itta er was ad r < 
Fl t-Fis! rma r = ¢ egis 
va s pa of cor 1ous as the 
wr ng ma ‘ The ex bit \ r x Ss 
wis idve sing manager: B | R. 7 
We enberger a iA. W I ne 
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P. 751 Fiat Top 
50” 26” x a ” high 
re eight 175 lbs 


Home and Professional Desks 


The ever increasing demand for desks in the home, 
small offices, exclusive shops, etc., has been the inspiration 
for the 700 Grade line of Imperial Desks. 


These Home and Professional Desks add beauty to the 
home, the doctors and dentists offices, the studios, the 
boulevard shoppes, etc. An artistic touch here, an em- 
bellishment there, symmetrical curves and delicately 
moulded edges give to these desks a grace of design, 
appealing to the eye and appropriate for carefully planned 
surroundings. 


These desks invite use by their handy, always ready 
conveniences. They have real practical utility value. 


These desks are beautiful in design, strong in 
construction, convenient in arrangement, and 
moderate in price. 


Send for folder and prices 
of complete line. 


¥ Imperial Desk Company 
Evansville 
o> Indiana 


¥ 














Typewriter need not be 
fastened te desk. 


No. 733 Typewriter 


w eight 120 ibs 
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In Desks” 


Your field for desk sales is larger 
than ever before. Every home needs 
adesk. Doctors and dentists offices, 
beauty parlors, exclusive shops, 7 
all want desks. 


But they demand desks of smaller 
dimensions and more artistic design 
than regular office desks. As a fe- 
sult Imperial designed this line of 
home and professional desks more 
beautiful, more useful and more ap- 
pealing, with a consequent increase 
in sales and profit for you. 


Note the illustrations. You will 
see at a glance the ready rg 
and money-making possibilities of 


this line. 


Put in a window display with a 
card suggesting one of these desks 
for home, professional office or 
shoppe. They will attract people 
into your store, will sell quickly and 
result in much other business through- 


out the store. 


The profits are waiting for you. 
All you need is some samples to 


show and a little stock for immediate 
delivery. 






x 30” high 


























BUILT _TO_A STANDARD = 
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When you sell aMeilink Built 
Safe you sell more than only 
a fire-resisting, burglar-re- 
sisting container. You sell 
“Better Protection” with an 
unequaled record in fires 
and burglaries, a point that 
clinches the sale. 


This record is backed by a single organization making 
a complete line of safes. National advertising, local 
advertising, and direct mail tell the story to your cus- 
tomers. Unit Equipment that fits any business is an ex- 
clusive Meilink feature. Write for our dealer proposition. 


The Meilink Steel Safe Co. 


Toledo, Ohio 





dort 


and 


held 
boot! 


w bv his city 
Studant and Paul 
Bryant R. G. Wr 
down the positior 


M Collette Ke 


ing at the typewriter 


orce of salesmen, Messrs. Reeder, Pillers- 


field salesmen, Messrs. Preston, Littler 
ighton, Kee Lox factory representative 
of assistant director of the Kee Lox 
gg and Miss Kathryn Masterson assist- 
Ralph Wood, Toledo sales manager, was 


a visitor to the bootl 

Kee Lox salesme! ntertained the visitors of the show wit} 
their ng machines for testing carbon paper and ribbons 
A great many prospects were secured and not a few orders 
aken 1 Kee Lox quality carbon paper and ribbons 

LA SALLE EXTENSION UNIVERSITY, Chicago, I Text 
books ar esson materials of the company's various courses of 
business training were shown 

This ex! t was in charge of A. T. Scott of Chicags 


LINE-A-TIME MANUFACTURING COMPANY, INC., R 


ester 
Tin 
tl 
new 
a ’ 
T) 
Cleve 
age 


= had on d 


pyvholder, inclue 
Aw ook, and Un 
ld } 
s Lin T 
~ I was I 
i l ff iSSsIs 
Ric! d Reir 
etroit office 


cBEE BINDER CO 





splay the various styles of the Line-a- 


ling the improved luminous lens model 
lerwood fanfold models, as well as the 
cl s adjustable to any siz ll and 
me 


charge of FP. J. Carl, manager of the 
by W. Roy Wolf, general sales n 
\. F. Granzeier and M. R. Matthews of 


MPANY, THE, Athens, Ohio, and C 


und. Ohi showed McBee binding machine, steel tariff 
les dept! edger trays and the Instant index The 
Mel g machir binds ail sizes of loose papers int 
pern ok form 1 eans of interlocking pins The sl 
dept} rays W own in six sizes and the long trays 
ol are adapted for hand and machine 

post index is a new alphabetical 
res] PM tem with three checks against misfiling 
na I red label and label positior The line 
was pl ering seventy-five styles of binders, all 
kinds lea rr irds, guides, folders da complet 
née fT re The booth was in charge fR.S 
Deene ge Cleveland branch and J. J. Castmors 
‘ he ¢ izo bran ssisted by Mrs. Leora Craig 

McCASKEY REGISTER COMPANY, Alliance Ohio.—The 
hree d ions of tl company were represented: the con 
mercial! ~ isl account and credit account sys s 
general 1 andise systems; the professional division, devot 

) stems r handling the financial and clinical records of 
do ntist ndustrial division demonstrated methods 
on tr ne st perpetual inventory, costs product 
lanning iting and di itching, tool check and tool invent 
order l macl ntrol, carbon backed factor and off 
forms 

Thi x I was rge of S. L. Banks, for commer 
and professional divisions; C. Swoboda, W. E. Manwaring, E. G 
Crane and Charles H. Edwards, Jr., fe the industrial divisior 


Me 


Cleve 


hand posting gravity-lo« 
binders ire a gra 
contend witl n the 
speed, durability, ease 
igh the product 


Altho 


is 


oper 


lane Ohio, exhit 


ed Cleveland ur 


was charge of t 
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Carl M. F cl 
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MONROE CALCULA’ 


DONALD LEDGER 


AND LOOSE LEAF COMPANY, THE 
ted their complete line of machine ar 
k binders As the name implies 
eked and have no keys or cranks 
ration of their binders They 
operation and economy for their 
of the oldest binder manufacturers 
their district office being recently 
der the management of J >. Bever 
exhibit 
LATING MACHINE COMPANY, Oak 
various models of Marchant calculating 
ncluding both electric and hand n 
was shown by those visiting t 
iper Automatic’”’ embodying exclus 
as automatic stop r 1aditior s 
tomatic multiplicatior The automat 
ited much interest 
was District Manager E. M. Ls 
1 Sales Manager J \ 
ngineer 
TING MACHINE COMPANY, New Y 
presented the Monr l it 
similar in appearance to the Mods 
slightly wider keyboard construct 
tant features wl 
hine users, ] 


automatk carriage it ir 
d by a lever kr vn as the d 
ne is said to be a me nical figt 
mits the pr 
he full a 
l tr models w VT z 
I sh currer I i Defia 
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We take pleasure in 


extending to you our 


sincere good wishes 


for a 


MERRY CHRISTMAS 


AND A 


HAPPY NEW YEAR 


EATON, CRANE & PIKE Co. 
NEW YORK PITTSFIELD, MASS. 
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Acco Flats 


i] 


Gives 





order your stock? 


Your customers will want Flats. 





Outstanding Features of 


ACCO Punches 


Unbreakable 
Brute Power 


Never need to be serviced 


Speed 





Two-hole Punches for Every Gauge— 
also a Wonderful Inexpensive 
Adjustable Punch 


See pages 20 to 22 of our catalog, or send for circular 


American Clip Company 
L.1.C., New York, N. Y., U.S.A. 


CANADA 
Canadian Clip Co., 
454 King St. W., Toronto 


ACCO P 


FOR SMOOTHER OFFICE OPERATION 





OFFICE 





An improved washer 
for brass paper 


Security 


Did you get your samples and prices-—and 


Acco Company, Ltd. 
18 Whitefriars St., London, 


ARGENTINA 
Fred Berg & Cu., 77 San Martin, Buenos Aires 


ODUCTS 
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| The Monroe exhibit was in charge of M. V. Wright, Cleve 
land district manager, assisted by many men from the Cleve 
land district and nearby district offices R. M. Farmer, adver- 
| tising manager and assistant sales manager; Josial Neuha 
| educational and promotion manager, and William PF" 
of the engineering department of the Monroe Calculating Ma- 
chine Company, were present during the entire week, represe! 
ing the home office 
Cc, V. Shoup, field manager of the Cleveland and Pittsburg 
offices of the Definance Manufacturing Company, was i harg¢ 
of the Defiance check writer exhibit 
MULTICOLOR SALES COMPANY, Chicago, Ill, and Cleve 
land, Ohio, showed their various products, including the M 24 
model multicolor press in both hand feed and automat feed 
models This machine is a flat bed printing and form letter 
duplicating machine using all standard type-high equipment 


It is equipped with a forty-two-yard shifting ribbon me inism 
for form letter work. Here was also displayed the Eclipse letter 


anc circular folding machines with automatic suction feed 

In charge of this exhibit was President E. G. Ryan and M. L 
Abrams, branch manager 

OFFICE APPLIANCES, Chicago, Ill—The news and tec! 


nical trade journal of office equipment, Office Appliance was 
here shown and its service explained J. Alan Pali I b 
scription manager, from the home office in Chicag 


charge with a staff of competent helpers 
PETERS-MORSE MANUFACTURING COMPANY It 
N. Y., exhibited the various models of Peters adding I 


including hand, electric and subtracting machines, a Wwe as 
the new “‘Barr’’ typewriter The Poole electric office cl k was 
also on display 

This exhibit was in charge of J. G. Sanborn, Cleveland dis 
trict manager Also in attendance were Jerome \ F d 


general manager of the company; John H. Barr, vik 
of the Barr-Morse Corporation, and W. E. Barnard 

POLACK, MAURICE, Cleveland, Ohio, displayed the rotarn 
Neostyle duplicator spreading the Neostyle smile along the 


aisles, showing the great versatility of this efficient ar nex 
pensive stencil duplicator The Horn (automatic) s sheeter 
a device for automatically placing suitable separating sheets 
between the freshly inked duplicator work when bond pape 
used, was also exhibited 

POSTAGE METER COMPANY, THE, Stamford, C ex 
hibited a complete line of their mailing equipment I iding 
Pitney Bowes postage metering devices, Pitney Bowes permit 
printing machines, Mailometer stamp affixing machine M 
meter permit printing machines, and Ideal mail tables 

Exhibit was in charge of J. Lowell Oakes, Jr., manager of 
the Cleveland, Ohio, office, assisted by his local orga tior 
F. M. Reeder, vice-president and director of sales, ar W R 
Greenwood from the home office were in attendance throug 


ut the week 


POSTINDEX COMPANY, INC Boston, Mass has mn ex 
hibition their several lines, including model No. 1; model > 4 
tluminum folding panel, each book-like panel holding four 
page folded cards doubly indexed together with steel fire 
resisting cabinets constructed with double walls and air chan 
bers for protection of valuable records; model No. ¢ fteen 
tray sheet steel cabinet holding 1,000 four-page folded forms 
ivailable for work without removal from equipment The trays 
when: locked make a fire-resisting, dustproof safe for r« rds 
mode! No. 3-B, rotary and standard reference file, « pleting 


the line 
Duff-Weiss Company were in charge of the display 
POWERS ACCOUNTING MACHINE CORPORATION, New 
York City, N. Y., showed their entire line, including the ut 





development in alphabetical accounting equipment The) 
demonstrated how voucher registers are prepared from punched 
cards, printing the names of the vendors as well as the neces 


sary accounting information Sales distributions were prepared 
on aiphabetical equipment, and, without sacrificing space or 
the detail cards for alphabetical information, the alphabetical 
description of the commodity was printed on the completed 
report simultaneously with the numerical totals Typewriter 


punches were also demonstrated, showing features of marked 
economy over former methods 

The exhibit was in charge of H. R. Russell, sales manager 
ind a staff of able men from the sales force 

PROUDFIT LOOSE LEAF COMPANY, Grand Rapid Mict 
had on display a complete lins f “Proudfit” loose leaf devices 
and catalog birders, sheets, et as well as their lats 


stat and meter reading binders 


The display was in charge of A. J. Martell, vice-president and 
general manager, assisted by J. J. Walsh, Eastern dist t sales 
manager William H. Copeland, Cleveland district manager 
and Miss A. L. Schroeder from the home office 

RAND KARDEX SERVICE CORPORATION, TH! Tona- 
wanda, N. Y displayed their full line of office syst« equip- 
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Figures 


» + your servant 


(TH the right kind of ledger, 

hgures are your servant. With- 
out it, fgures—all at sixes and 
sevens, out of control, accounts 
that don’t balance—may become 
your master. 

Only with clear, accurate figures 
can you control your business, and 
know just where it 1s headed. 

Such important records call for 
a good ledger—a National Emerald 
Loose Leaf Ledger. 

The Emerald, illustrated, is built 
to give you long and dependable 
service. Strong, durable binding, 





Loose Leaf 








National Blank Book Co. 
101 Riverside, Holyoke, Mass. 


or your master 


accurately ruled and printed pages 
of Hammermill Ledger, and sure- 
working locking mechanism that 
won't allow pages to slip out and 
become lost. 

Ask your stationer to show you 
the National Emerald Ledger. It 
is fine enough for any business, and 
low-priced enough for most. 

Our folder, “The Pulse of Your 
Business,” tells about other Na- 
tional Ledgers, costing more—and 
less—than the Emerald. It’s free; 
write for it. National Blank Book 
Company, Holyoke, Mass. 


National 


and | Bound B 


{\NATIONAL ) 





I am interested in the items checked below. Send me FREE literature about them. 


For Office and Factory 
Ledger Outfits 
Business Forms 
Post Binders 
Ring Books 
Columnar Books 
Cash Books 
Machine Bookkeeping 

Equipment, etc 


Name 


My stationer is 


For School and Professional Use 
Note Books 
Ring Books 
Filler Sheets 
Graphic Charts 
Engineers’ Books 
Real Estate Forms 
Salesmen’s Price Books 


Address. .. 


Address 


For Stores, Garages, Etc. 
Complete Accounting Systems 
Installment Ledgers 
Inventory Sheets 
Stock Records 
Sales Records 
Parcel Post Records 
Daily Statement Records, etc. 


ooks 
ee 
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ment, safes and furnitures Among the new items shown for the 
first time were the five-drawer letter file equipped with flexi- 
file, safety catch and self-starter; the crossfile record desk and 
the commercial bank bookkeeping desk. In the safe line were 
shown the safefile, the disappearing door safe and the self- 
closing door safe 

J. E. Murphy of the Kardex travel bureau department at the 
home office attended the show in connection with the showing 
of the travel bureau equipment G. W. Moore of the Cleveland 
office was in charge of the exhibit during the week and was 
ablv assisted by salesmen from the Cleveland office 

REMINGTON TYPEWRITER COMPANY, New York, N, Y., 
and Cleveland, Ohio, demonstrated correspondence, bookkeeping 
Noiseless and portable typewriters. Much interest also cen- 
tered around the new Remington electric typewriter The 
Remington portable typewriter also came in for much interested 
comment likewise tl Remington-Noiseless typewriter, the 
popularity of which is said to have grown amazingly since the 
on of the standard keyboard. The section comprising the 
accounting machine division took up about half the space and 
was equipped with various types of Remington accounting 
machines for performing many difficult and complicated as 
counting operations 

The exhibit was under the direction of Manager Hightower 
of the Cleveland Remington office who was assisted by his 
entire les and office staff Present from the New York office 
were J. A. Rogers, L. A. Geiger of the accounting machine de 
partment nd W. J. Davis of the advertising department 

ROACH-REID CO THE, Cleveland, Ohio, presented a full 
line of Thomas A. Edison's new Ediphones consisting of execu 
tive Ediphone for dictators, secretarial Ediphone for stenog 
raphers, and the automatic shaver. This new line featured the 
complete electric control for both the dictator and the stenog 
rapher, and the wonderful recording and reproducing of the 
new supersensitive recorder and reproducer 

R F. Reid was in charge, assisted by Miss Kathryn M. Fi 
of the national Ediphone staff of correspondence organizers 
E. E. Seribner and the Cleveland Ediphone sales staff 

SHAW COMPANY, A, W., Chicago, IL, exhibited their va 
rious publications, including System, Factory, Harvard Business 
Review, Office Appliance Manual, Office Equipment Catalogue 

Norman ©. Mick had harge of this display assisted by Mr 
Myers 

SMITH. L. C., & CORONA TYPEWRITERS, INC., Syracusé 
N. ¥ and Cleveland, O} A complete display of L. C. Smitl 
typewriters, ten-, twelve-, fourteen-, eighteen twenty ind 
twenty ix-inch carriages was shown as well as differer 
styles of interchangeable platens, label platen, card plater 
brass platen, index card platen, library platen, Belknap stencil 
attachment, and Elliott stencil attachment 


The L. C. Smith with new key set tabulator was of particular 


interest Of course the isual interest centered around the 
Corona ortable typewriter with standard keyboard, variable 
line space! elf-spacing carriage return, stencil device, twelvs 
vard, two-color ribbor iutomatic ribbon reverse shift lock 
paper release, right ar left carriage release, margin release 
and | cer 

L. J. ¢ ger, vice-president; J. W. Kiplinger, assistant domes 
t sales manager. and Harold Snvder. assistant s mar r 
wer tors from the home office 

The th was in charge of F. E. Abbey, local manager 
SPARROW-SMART COMPANY, Pittsburg! Penna dis 
played the Bostitch fastener, the product of the Boston Wire 
S pany 

This ex bit was in <« irge of Walter Uterhart, James 
Otis |} t and J. C. Sparrow Charles N. Smart, sole selling 
agent, Boston, Mass., wa a Visitor during the week 
SPEEDAUMAT ADDRESSING MACHINERY, INC., Cleveland 
oO} emonstrated complete equipment for the upkeep and 
handling f mailing lists, addressing envelopes, etc Stress was 
rid xpens Speedaumat—a pure zinc plate costing 


from one to two cents when completely embossed This plate 


na be ttened and embossed and even has a salvag 
value when discarded from the list These plates take up very 
Severa models of machines for embossing the 
Spee ts were showr One of these machines produces 
1,000 thre and four ne Speedaumats per day of eight hours 
Sever dressing 1! hines were shown, ranging from hand 
1 models wit i pacity of 1,200 to 1,500 addresses per 
hour t gh-speed pow models with a capacit of 12.000 per 
Zz was ge of George I Emric é 
dent ales manage issisted by O. E. Brandt and M 
S. M. Johnsen from tl Chicago office 
STANDARD MAILING MACHINES COMPANY, Everett 
Mass., exhibited the Standard postal permit printer and sealer 
envelor sealers and stamp affixers 


Ir ge of this display was F. M. Alford of the Business 
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ENUS 


COPYING 
PENCILS 


EATURE VENUS Copying Pencils, 
and you will be surprised at the 
number you sell. 


Their use for signatures on banks checks 
is legal; orders should be written with 
them and so should auditors memos be 
made with indelible lead. 

They are specially adapted for railroad 
work; dentists use them for marking 
plates; physicians for their patient's rec- 
ords and prescriptions, and there is a use 
for them among all business and profes- 
sional men 


The remarkable smoothness of the lead 
ina VENUS Copying Pencil means com- 
fort; its special toughness means economy 
—qualities appreciated by both users and 
purchasing agents. 


Post your customers on these particular 
points of the UENUS Copying Pencil. 


American Lead Pencil Company 
220 Fifth Avenue New York 


he durable point and 
Silky Smoothnas 
of its leaa 


165—MEDIUM 
168—HARD 
and 20 other styles 


e 


G9 LAN 00 1I9N3d NVIIYIW VW) ON/AG0 5), SOQ NAA 






a a ER 








90 OFFICE APPLIANCES December, 1926 


Service Bureau, Cleveland, assisted by G. H. Longshore and 
C. Kaiser. H. C. Hoskyns, secretary of the company, was also 
in attendance 

STROMBERG ELECTRIC COMPANY, THE, Chicago and 
Cleveland, had a display of their well-Known quality line of 
time system apparatus consisting of employes’ in and out time 
recorders, job time recorders, time stamps, secondary wall 
clocks, program instruments for automatically controlling work 
signals, process timing and _ signaling instruments single 


\ ISIBI EK RECORDS recorder outfits, master clocks, et« Their display attracted 
much interest and was in charge of Leon W, James, district 


sales manager, Cleveland, who was assisted by Charles Me 


— 
In Eneany 
| E. Elwen Spencer, vice-president of the Stromberg Electri 


Company, was also in attendance 
SUNDSTRAND ADDING MACHINE COMPANY, Rockford 
I: Ill., emphasized their payroll, bookkeeping and stock record 
BOOK ORM machines, direct subtraction features, etc., stressing the fact 


that all figures are visible, The touch system of operating was 
bi 







demonstrated by an operator placed behind a curtain with her 
hands extending through it, thus cutting off vision of the key 
board 
Arthur Hang, district agent, was in charge. assisted by a 
number of the agents from surrounding territories 
UNDERWOOD TYPEWRITER COMPANY, New York, N. Y 
displayed the various products of their line including bookkeep 





ing machines, fanfold billers, standard typewriters, Four 
bank portable typewriters, key set decimal tabulating machines 
ecard attachments and various special machines, besides demor 
strations by the world’s champion typist every afternoon and 
evening 

In charge of this exhibit was H. L. Bridges 

WOODSTOCK TYPEWRITER COMPANY, Woodstock, IL, and 
Cleveland, Ohio, had an attractive booth displaying the various 
models which they manufacture, both in standard and motor 
driven typewriters, including carriages from eleven to twent 
two inches in width. The booth was crowded with many seek 
ing information in regard to the Electrite The walls were 
decorated in various ways, displaying the pictures of the 1925 
Ohio high school state champions who won on Woodstocks 





and the trophy won by the champion high school class of O} 
in 1926. which used sixteen Woodstocks 1n a class of nineteer 
students 

The booth was in charge of O. E. Hull, local manager, assisted 
by Harry Lewis, special representative, and Salesmen George 


F. Dixon and W. D Roberts, also Miss Ferguson and M 
Leavitt Mr. Hackney, supervisor of Eastern branches for 
Woodstock typewriter, James Dunn and Mr. Walker ill of 


Detroit, were an-ong the visitors 
Cleveland Business Show Guest Book. 
The following people signed Office Appliances’ Guest 
Book from the city of Cleveland 
Akin, L. V., Amberg File & Gemmill, E. H 


Index Company Georgi, T. J 
NEWER b tt d Aring, B B., purchasing Gilmore, H B., The 
° etter an more con- agent, The Foote Burt Com- Register Company 
venient method of visualizing pany Gloger, J. L 
. Barnes, Montgomery Glueck, S. L, Ideal Office Su, 
records ae without the need of steel Beverly, Jack, McDonald Led- ply & Stationery Compa 
frames, stands or cabinets. A thousand ger & Loose Leaf Co Goldstein, J. M., Weis Mar 
* . . Blevins, D. W facturing Company 
visible records in a single Loose Leaf en. We. aca Ee i ae, ee 


Book—10,000 records on the desk top Boyle, M. F Works Company 
at arms length. They are PORTABLE. Bryant, William R., Kee Lox “oe Flore ond | 7 


Manufacturing Company Invelope ifa 


COMPACT and can be adapted to Butler, J. J., The Brooks Com Company 








° . ° pany Gylfe, C. E., Van Dorr 
any business oF profession, without Catlin, L. R., General Fire Works Company 
costly outlay for expensive equipment. proofing Company Hall, Z. V., Federal Ri 
Chichester, G. D., Dictaphone Bank 
Send for circular and dealer's proposition. neni ana, OE McBe« ——. eae", oe 
Binder Company Heart, A. L., Multipost Con 
[F the Cesco Catalog of Binders and Delaney, L. F., Hanson Type- pany 
. . writer Company Hull, M. C., Royal Typewr 
Forms 1s not in your Loose Leaf De- Discount Desk Company, office Company 
partment, send for a copy. It shows furniture Jones, Lloyd L., Board 
a complete assortment of Ledgers Dover, B. K., Aluminum Com- Education 
» pany of America Karg, H W., Royal Type- 
Post Binders and Commercial Forms. Eggleston, E. J writer Company 
Fisher, L. E., Wagner, Henry Kostraner, Henry Stationery 
Fisher Company Supply Company 
Che CE.SHEPPARD co. Franks, G. W., Jr Kral, J. S., Buckeye Office 
; « s Freer, R. R. Stubbort, LIL M., Supply Company 
: Van Alsi 2 14 8 St, Cog Eelam City Rand Kardex Service Cor- Lauter, E. M., Marchant Cal- 
New York poration culating Machine Company 
Garrett, A. J., American Sales Levins, E. W., National Type- 
Book Company, Ltd. writer Company 








Advertising is 


e Buying Power 


Community — 


No matter where your business is located, 
you can profitably link your own sales 
effort with Weis Saturday Evening Post 
Advertising 


Weis national advertising in the ‘‘Post’’ 
is only local advertising conducted simul- 
taneously in all counties and cities. Cir- 
culation figures, furnished on request, show 
that ‘‘Post’’ circulation closely parallels 
the buying power of every community— 
your own included. It is placing Weis 
products before the buyers of the nation 

people who form the bulk of your 


customers 


The Weis advertisement shown above will 
appear in the January issue of the ‘‘Post’’. 
We shall be glad to outline a plan by 
which you can obtain maximum results 
from this timely announcement. 


The Weis Manufacturing Co. 
162 Union Street 
Monroe, Michigan 
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5000 Independent Dealers 
Sell Weis Filing Supplies 





No. 225 Vertical Letter File. Made of dur- 
able binders board, covered with black and 
white marble paper. Corners strongly rein- 
= with black binders cloth. Letter size 
only. 





No. 235 hardwood Card Cabinet with rein- 
forced fibre board drawers. Holds 3x5 record 
ecards. No. 435 has four drawers. No. 635 
has six drawers. No. 246 has two drawers 
for 4x6 cards. 





Fibre Board Card Transfers, with removable 
covers. Capacity 1600 cards each. No. 3516 
for 3x5 cards; No. 4616 for 4x6 cards: No. 5816 
for 5x8 cards. 








Fibre Board Vertical Letter Files, 
equipped with 25-division alphabetical 
folders and end rings. No. 194, 4" deep; 
No. 195, 54" deep; No. 196, 6" deep. No. 
294, Legal Size, 54" deep. 





Fibre Board Card Index Trays, covered 
with black and white marble paper. 
Equipped with removable lids and follow 
blocks. Made for all standard size rec- 
ord cards and 4x9 papers. 


Items shown on this page are featuredin our 
January Saturday Evening Post advertising 








Building slowly but surely, ever answering the public demand 
for good merchandise at reasonable prices, always adhering 
to the principle that the independent dealer’s place in the 
office equipment field should be recognized and respected, 
Weis has won an enviable following of friends and dealer- 
customers. 


More than 5000 enterprising independent dealers now look to 
the Weis Line for a major portion of their requirements 
and profits. And additions are being made to the list daily. 


What have you to gain by joining this growing list of cus- 
tomers? Many advantages! 


A Weis connection gives you a centrally-located source of 
supply for more than 1500 quick-selling items of office equip- 
ment and supplies. You form a friendly relationship with 
a concern that has facilities for producing its products in 
quantity, with resultant low prices to its customers. 


You become identified with a manufacturer who does not 
enter into competition with you through the operation of 
retail branches, or direct selling. You work hand-in-hand 
with an old-established institution that has unexcelled shipping 
facilities, and substantial factory stocks to draw upon. 


And most important of all, you place your business with 
a house that retains its customers after it has gained them 
through fair dealings, co-operation, and a full appreciation 
of the dealer’s problems. 


The Weis Manufacturing Company 
162 Union Street, Monroe, Michigan 


CHICAGO: Associated Stationers Supply ¢ 


Franklin Street 


NEW YORK:—A. H. Denny, Inc 
386 Broadway 


. 


—New Catalog Coming— 


If you are now on our mailing list you 
will soon receive our new | 


General Catalog 
No. 27 


If you are not on our list, write today ask- 
ing for copy 


New Price List Also 



































/ | Preparefor Transfer Time! 
Here’s a Page of Ready Sellers 


Consult your stock records and place your 
order at once for the items you need. 
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Weis Telescope Style Fibre Board Card Transfers save | ee : d 
storage space Made of extra heavy binders board, 
; 7 j by } l } leis nanil: nie Pol rs ‘Oo > 
with reinforced edges. Covered with black and white Weis manila file folders come Any style or size folder made 
’ _ . ard in SERV for In medium, heavy and extra —— 
marble paper. Capacity about 1500 cards. No. 3551 for ’ lic in Wei 
2 : , ylicated in eis 
3x5 cards; No. 4651 for 4x6 cards; No. 5851 for 5x heavy weights, and in Letter, pon ieee a They 
' ms a] + Cap and Invoice sizes All . : z 
ecards. Atl drawers are high enough to take guide cards Te ane 
rith bs . standard cuts in both printed St a little more but last a 
ee ee neil mewiated utele Aan lot longer. Also alphabetical, 
a anh} LeU SLY ICS d SO ¢ “ < 
mplete line of pressboard ™onths and daily. Send for 
CO te ine yf rresspoara 
vertical file folders. sample. 
| ‘nid , ade in Letter. Ci Bias Weis Fibre Board Vertical Transfer Files are dustproof and 
Weis Pressboard Guides are made in etter, ap, vol have drop lids and open sides for quick reference to contents. 
and Ledger sizes, with plain, celluloid and metal tabs. All Nos. 491, 591 and 691 are Letter sizes 4", 54" and 6" deep 
standard styles are carried in stock for immediate shipment. respectively. No. 1591 Letter size is doubly reinforced. No. 
Metal tabs are enameled black or olive green and are riveted 192 is Cap size 5a" deey 
to the pressboard A special process makes the celluloid 
tab a part of the stock—no pasting 
° 








¢ 





Weis Fibre Board Transfer Cases are made of strongest binders board, with corners . Ee ; . 

and folds strongly reinforced with binders clotl Fronts are equipped with leather -o. 475 Document size Transfer is made 
pulls Cases are shipped ‘‘knocked down’’ and folded flat for convenient storing rb nders board with corners rein- 
; a é eit a OD a A MN i ee a Nos. 930 and 95 forced with binders cloth. Telescope 
Nos. 920 and 940 are Letter sizes 20" and 24" deep respectively. i » 4 ana . 

ae eo : Armaan : . Fo ‘ % : F tyle, with label holder and drop handle. Black 
are Legal sizes, 20" and 24" deep. No. 915 is Invoice size Long sizes will hold white marble paper covering. Very substan- 

entire contents of a vertical file drawer and made to take guides with bottom tabs t Back of tray tapers downward so contents 


be referred to easily 
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y | hin Bustile 


The new Weis Busfile will appeal to office men whose 
daily follow-ups, orders and special correspondence exceed 
the capacity of their desks. When in use it can be drawn 
close to the desk, and opened as illustrated When not in 
use, it is easily rolled to one side out of the way The 
tops are equipped with double-action hinges, making covers 
snug the sides when open. 


The Busfile is made in two widths: Letter and Cap The 
Letter size is 30" high, 13" wide, and 183" deep. The inside 
measurement is 10}" high, 124" wide and 174" deep. The 
dimensions of the Cap size are the same except for the 
width, which is 3" wider. Each size holds approximately 
3000 papers. Furnished in Light Natural Quartered Oak 
(NX), Mahogany (BX) and Walnut (LX) finishes. fa Bus 
files will give a lifetime of service. Every detail empha 
sizes the care and precision of Weis workmanship. Order a 
sample or two today. 


bf Cle 


Light Natural 


No. 1800 Letter Size 
No. 1804—Cap Size 


Quartered Oak 
(NX) 


Guide always 
in correct posi 
Indexes and Folders Must be tion with tras 2 =a Mahogany 
: full or empt 
Ordered as Desired pow a See ' Finish 
They slide eas (BX) 
vin the groov- 
Walnut 
Finish 
(LX) 


es at the back 


The New Weis Ezefile is a desk file for keeping 
close at hand ‘‘follow-ups’’ and other important 
papers that must be referred to frequently. 


Illustration shows an Ezefile filled to capacity f Marring Fe 
with letters. Remove all the papers then guides Botton 
slide to bottom of tray automatically. Each 
guide is cloth hinged and thru the hinge runs 
a round rod each end of which rests in the two 
metal channels at back of tray, sloping from 
top of back to bottom of tray. Guides are 
therefore always in correct position whether = = 
tray is full or empty. a No. 177 


No. 175 
With A-Z Index 


No. 176 


with 1 1 Index 


With 15 Blank 


Ezefile is made of seasoned hardwood, with dove- Metal Tab Guides 


tailed corners, glued and nailed veneer bottom 
covered with non-marring green felt. 


Finishes and styles in which Ezefile may be had are listed at the extreme right. Place your order 
now. Be the first in your city to introduce this useful accessory. Feature it in January the 
month when buyers eagerly await the introduction of equipment that contributes to office con 
venience and efficiency. 


The Weis Manufacturing Co. 162 Union Street Monroe, Michigan 
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Add- Index 
SUCCESS 


IS 
BASED ON 


EXCEPTIONAL 
MERIT 


COMPARE COMPARE COMPARE 


Its Repeat Users Its EXCLUSIVE and [ts COMPANY Nation-wide 
A representative list of STANDARD FEATURES COMPLETE SERVICE 





. . 9 

‘*Big Business 1 Automatic Clear Signal Plus hundreds of Dealer Stations 
Federal Reserve Bank 2 One Hand Control 
ae fet Gohan Gem - — 3 Cast Out Item Feature 
—— hg Ee 4 Non-Add After Print 
Globe i cen tiem 5 Repeated Item Counter 
ye cock Mutual 1 c 6 Triple py ees ‘. COMPLETE COMPANY 
Arm & npany 7 Total an earing Key . oie ae 
Erie Ra 1 ; a 8 Sub-Total Key SERY\ ICE STATIONS 
aren ae M Pig £ 9 All Totals and Sub-Totals FROM COAST TO COAST 
Illinois Central Railroad Printed in Red Figures 
Deean Accident & Guarantee Corp., Ltd Automatically 
es = Aubens igs oe 10 Correction and Error Key 
Wester: I ctri Company | : 11 Repeat Key 
Balson iilectric Company (Boston) Non-Print Ke 
Edison Electric Company (Boston) 12 Non-Print Key Sold through Dealers Only 
iaatinans Tene RecenGins Cameen 13 Non-Add Key " 2 
Beton Blevated Railways 14 Two-Color Ribbon SEND in the COUPON 
Equitable Trust Company 15 Automatic Ribbon Reverse 
a Tow a fo | =e 16 Flexible and Positive Lock | ODA Yy 
Radio Corporation of An Keyboard 
eect M fe 2 Compe 17 Adjustable Margin Liner 
U. S. Rubber Compan 18 Double, Single and Non- 
campbell Sup Comme Spacing 
Carnegie Steel Compan 19 “Subtraction” (small) fig- er 
a, © ai} éc ompany. ures on every key top Ps Pod 
ag gt & Br iii 20 Portable—26 Ibs. ft oe , 


Chicago "Da y News 
Reuben H. Donnelley Corporatio EVERY Add-Index has ALL > # 


E : Eset > & Sons features listed above — the Os & 
ey nig TB pe red first FIVE ARE EXCLUSIVE Pa y. a 
The Texas Company on Standard Keyboard x. ew 5 
ei gy Ay! Texas Railroad Machines. ve o <s° 


Clydesvale Steel Company P Z 
>> he - o- 
City of San Francisco yy 


Commersenits at wamsnueee  Add-Index Corporation ..<“.¥% 


Natio City Bank of New York af > . “4 

ee Lenaas Goe-anssntios Ase GENERAL OFFICE AND FACTORY er 4 3 
ciati ” mr ow 

De ~ ~- I kawanna & Western R. R Grand Rapids Michigan - » “9 7 ° & 
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Lewis, J. W National Type- Polack, Maurice,Neostyle dealer 
writer Company Ramsay, E. S., Brandt Auto- 


Lindner, W. F., Rand Kardex matic Cashier Company 
Service Reynolds, C. E., Federal Re- 
Luke, A. D., Elliott Address- Pe ig Ai SCY S$ 


ing Machine Company) : 2 
Lund. E. J.. Van Dorn Iron Fodgers, Bill, Royal Type- 


Works Company writer Company e 

Mace, T. H., Randolph Desk "oosevelt, M.S re AaAt1LSs e “ 
Company Ryan, Pat, Underwood Type- 

Martin, J. M., Marchant Cal- writer Company 
culating Machine Compan) 

Metcalf, C. R., The Oster Man 
ufacturing Company 

Metcalf, E ., Hammond 
Typewriter Corporation 

Miles, J. H., Sundstrand Add- Thal, E. M., The Dictaphone 


Scherkaut, C. E., Royal Type- 
writer Company 
Stout, J. C., J. C. Stout As- 


sociates 


ing Machine Company Trostler, A. L., Outlook En- 

Neis, I. R., General Fireproof- velope Company a 
ing Companys Uncapher, S. E., General Elec- 

Nelson, Henry A vaue<peewe* tric Company, Fort Wayne, 


Chemical Supply Com- . 

dent . ; ppl “= Indiana 
pany . . . 

Oliver Cc oe district Wogan, Miss Rosemary, Un- 
manage! Glob« Register derwood Typewriter Com- 
Compan) _ 

Petersor Pete,”’ Underwood Wuerst, G., Whitaker Paper 
Typewriter Company Company 


Those from other cities who visited Office Appliances’ 


booth and inscribed their names in the Guest Book were 





Acker ( R Brandt Aute Johnsen, Miss S. M., Speed- 
matic Cashier Company, aumat Addressing Machin- 
New York, N. Y ery, Inc., Chicago 
Baer, Edwin |! Baer’s, Car Johnson, B. T., executive sec- 
ton, Ohic retary Cantor Urban 
Barnard, W E Barr- Morse League 
Typewriter Corporation Johnson, M. J})., Lincoln Na- 
Ithaca, N. Y tional Life Insurance Com- “ 
Becker H.. Kardex-Rand. pany, Fort Wayne, Indiana Approved Design 


Lima, Oh Kaufman, C. L representa 


gyre tive Koh-I-Noor Pencil Precision Manufacture 
counsel, New York City Company and Moore Push Consistent, Unvarying Quality 


Church, 8S. W., office furniture Pin Company, Chicago 


Grand Rapids, Mich King, L. G., Remington Type- Sound Sales Policy 


Curran, W Vv... H. Cc. Frick writer Compan) Erie 
Coke Company, Pittsburgh, Penna ; : 
“saved mm Oe, ee Assure User Satisfaction and Confidence. 


7 zoo Loos Leaf Binder Com- 
Duncan, John H., office equip- . 


ment, Columbus, Ohio omens « a : 
Dunn, J. S Woodstock Type- Lewis, R P Kalamazoo | his fact Was emphasized at the Na- 

write! Company etro Loose Leaf Binder Company : o3 : . re 

a pe, Det, ae tional Business Shows when scores of 
Farmer, R. M.. advertising Little, Edward L., Wabash PETERS Users visited the Peters Booths 


ae ae, ae and expressed satisfaction with the de- 


manager Monroe Calculating Ind. c a 
Machine Company, Orange, Loring, Arthur L., Kalamazoo | pendable performance of PETERS Add- 
N. J ORD ORE See ae ing Machines. User satisfaction is the 


Kalamazoo, Mich 


pany, Toledo, Ohio 


manager and assistant sales 


Farron, George, Book Building r 
Binder Corporation, Detroit, MePike, H. C., Weis Manufac- real measure of success. 
Mich. turing Company Monroe 


— G. A wg yhio Ps h <a ; The px icy of this organization is to 
‘ried Jerome A... eters- eyer, Charles F Americar : eh : iz 
. build the PETERS up to a high quality 


Morse \ife Corp., Ithaca, Sales Book Company, Pitts- 


N. 3 burgh, Penna standard, not down to a low price; and 
Michael, W. H., Dunlap Tire . , 
to build a reputation on dependable 


fining Company. Lawrence- & Rubber Company, Buffalo, ‘ 
ville, 1 N. Y performance. 
Mick, Norman A. W. Shaw 


Company Chicago 


Graef, Charles D., Indian Re- 


Hackne} J M supervisor 
eastern branches, Woodstock 


Typewriter Company, De- “"A%aing Machine Company PETERS FEATURES 


Adding Machine Compar 


troi 
: : . : Col bus, Ohio . Ps. 26 gs 72s e 
Harper, C. C., Error-No, Ine wiaiiin oe. Gea aii Maximum Visibility Visible Printed Proofs 
Rochester N Y iO S, « » SUnaGS anc Aqaa- - . - : 
. ing Machine Company, Pitts- Right Hand Control Standard Construction 
arrisor Charles W Marior burgh. Penr 
i i ' ; EE Light Handle Pull Accur i 
ae OTST OR ay s Neuhart, Josiah educationa 8 — ate and Rapid 
eruisce Ohio and promotion manager Responsive Keyboard Compact—Light Weight 
oskyns H Cc Standard . : 
’ . Monroe Calculating Machine , # 
Mailing Machines Company, Company, Orange, N. J Capacity 99,999, 999.99 
Everett, Mase Peirce, H. M., F. S. Webster 
Hoy, William R., Amberg Fil Company, Chicago, Il 


& Index Company, Chicago. porter, Herman, B. & L. R. R Peters-Morse Manufacturing 


James, J We es Bray-James Company Pittsburgh . 
Compal Youngstown, Ohio Penna Corporation 
Jenkins, John B., Impression Reiner, Richar Line-a-Time 
Preducts Company, Pitts Mfg. Co. h aalinesinns General Sales Office and Factory, Ithaca, N. Y. 








irgh, Penna N. ¥ 
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Identify the Lifetime 
pen Dy this 


eree =: white dot 
WARTS 
G SRG 2! 
<2 


Here’s a new profit maker 


for Sheaffer dealers 


One dealer sold a hundred of these desk sets to a sin- 













ple customer. They went as jifts from the customer 
to his chents. It’s a standard Sheaffer set, with redular 
Lifetime® pen, on the base of which is photo-plated the 
purchaser's announcement or advertisement. Hotels, 
service companies, larZe corporations, are using, them 
in quantities with tremendous effect. A new way to 
effectively advertise. They are sold only through 
our repular dealers. And under our new industrial dis- 
count arrangement, are bringin’, them enviable profits. 


Prices $10 to $30, complete with Lifetime pens 
Pp 


Regular Lifetime pen, $8.75. Others lower 


SHEAFFER’ 


PENS: PENCILS: SKRIP 
W.A.SHEAFFER PEN COMPANY - FORT MADISON, IOWA 


LONDON OFFICE, 199 REGENT STREET 


Rea US Po OF 









1926 
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Student 
Special 
$3.75 


Jade 
Lifetime 
$8.75 


Titan 
Lifetime 


$3.75 











46 Special 
$5.00 
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VOD eas ~ ee Identify the Lifetime 
YSDOVON pen by this 


Fart Aol AY 9) 


Qy3 = ~~ white 
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Ba te : 
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Lifetime ® 
Desk Set No. 13 
$15.00 






Leaders all! 


Illustrated here are some of the 
outstanding items in Sheaffer's 
Broup of unfailing performers. 
Brilliant successes all, because 
they embody ideas original with 
Sheaffer in both manufacture 
and distribution. 













No small part of Sheaffer's success is due to the consistent 
care taken to create real sales opportunities for Sheaffer 
dealers. Carefully chosen because they are worthy to re- 
present reat products, these men reap the profits of the 
immense volume which Sheaffer distributes through few 
channels. A broad-Zauzed policy which eliminates job- 
bers, centers profit and prestige in each chosen dealer. 


SHEAFFERSS , 











oo 
PENS-PENCILS: SKRIP CME 






Ww. 

f ~~ 
W.A.SHEAFFER PEN COMPANY - FORT MADISON, IOWA Dez (Ray 
LONDON OFFICE 199 REGENT STREET a OL (a, was 
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TO YOUR CUSTOMERS 


Visible 
Prof: its 


TO YOU 
WHEN YOU SELL THE 


AMERICAN VISIBLE 


NUMBERING MACHINES 


Standard Models 41 
contain 












VISIBLE 
NUMBERS 
lls 
banal 
print ~ 


654321 


Impression of Figures movement $15 


Attractive Trade Discounts 


WRITE FOR A SUPPLY OF OUR NEW NOVEL 
LEAFLETS THEY BRING ORDERS 


American Numbering Machine Co. 


SHEPHERD AND ATLANTIC AVENUES 
BROOKLYN, NEW YORK 

















teynolds, Fred L., American Trafton, C. G., International 


Writing Machine Company, Business Machines Corpora- 
Pittsburgh, Penna. tion, New York, N. ¥ 
Rosensteel, M. S., American Tuttle, M. R., Marion Steam 
Bridge Company, Ambridge, Shovel Company Marion, 
Penna Ohio 
Sanner, H. F., Duggan-Rider Walker. K F.. Woodstock 
Company, Erie, Penna Typewriter Compar De. 


Short, Harry L., The Success 
Line, Inc., Chicago 

Shoup, C. V., Defiance Manu- 
facturing Corporation, Pitts- 
burgh, Penna 

Skipper, Frank H., Vancouver, 
B. C., Canada 

Smith, William, Indian Refin- 


troit, Mich 
Wesfal, William, Ideal Office 
Supply & Stationery Com- 
pany 
Wheeler, C. B., Metal Office 
Furniture Company Grand 
Rapids, Mich 





- : y Wiener, Milton, Diamond 
ing Company, Lawrenceville, oie ; . i 
mm iypewriter Company Pitts 
: ; burgh, Penna 
Smith, H., Fort Dunlap, Bir- 
mingham, England Wiseman, E. L Blackistor 
Snyder, H. J., L. C. Smith & Organizations, Canton, Ohi 
Corona Typewriters, Inc., Wolf. W R Line-a-Time 
Svracus« N. ¥ Mfg. Co., Rochester, N. ¥ 
Stowell, L. C., vice-president Wuest, R. W., Weis Manufas 
Dictaphone Sales Corpora- turing Companys Monroe 
tion, New York, N. Y. Mich 


New Printing Business Established on High 
Principles. 


The following item is reprinted from the Printers’ We 
ly magazine of October 30 

The Presto Printing Company is the name of a n¢ 
firm that has started operations at 93 Duane street 


York Che business is founded on an ideal that has 





the long cherished dream of Harry Hoeffling, th 
and manager of the company 

Mr. Hoeffling has been managing plants for 
twenty-seven years, the last having been the plant of | 
coran on Beekman street. It has been a steadfast 
of Mr. Hoeffling’s that only with new machinery and 
can quality work be obtained. Consequently the m« 
ical plant of the new firm consists of all new machiner 
tive new type cabinets of the cut-cost variety, three ( 
ler and Price presses, all new, sizes 12x18, 10x15, and 8x1] 


a Virkotype machine, and a Pearl 22-inch paper cutter ¢ 
prise the equipment. 

Mr. Hoeffling has been employed in the vicinity of Nass 
street for the past nineteen years, having gathered 
time a considerable clientele. 

The plant is an ideal one, being housed in a store at t 
street level. The press-room is in the rear, cut off from 
the composing room and office by a slight elevatio Phe 
store has been remodeled for the advent of the 


efficiency is assured. 


New Company at Phoenix, Ariz. 


Wilbur E. Whyte of the Typewriter Service ( 
Lakeland, Fla., and some associates are planning to open 
business to be incorporated for $10,000, all paid in, and 
known as the Arizona Business Machine Company, P 
nix, Ariz., around the first of the year. They will hat 
all kinds of business machines and cover almost the 
state For the present, mail intended for the cor 
should be addressed to Mr. Whyte at 403 West H 
street, Lakeland, Fla. 


And Still They Come. 


Those who attended the twenty-first annual convent 
of the National Association of Stationers, Ofhce CUOuthtters 
and Manufacturers at Washington, D. C., recently r ed 
through the mails a pleasing little remembrance from the 
Tatum division of the Wilson-Jones Company 


souvenir consisted of a key chain and pen knife 
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The HOOVER 





COMPANY 
Gene Par oFrrrces ANG “AIN FACTORY 
NORTH CANTON OHIO 


August 10, 1926 


Mr. Rugh Kline, 
American Multigraph Sales Ce., 
Canton, Ohio 


Dear Mr. Eline:e- 


We believe that some expression of appre- 
ciation is due you for making it possible for us to enjoy the use 
of three of your Senior Multigraphs. We have been users of your 
product for approximately ten years and during that tise either 
one, two or three machines have been operating every working day. 


The Hoover Company maintains a lerge Print 
Shop of their own and quite often our multigraphs are called upon 
to do the pinch-hitting or printing of forms, hand bills, etc. Most 
of our work, however, has to do with circular letters to our field 
force. 


One of the most effective uses of the 
Multigreph is the imprinting of dealer letter heads, we believe. 
It enables us to offer to our dealers an imprinted letter head, with 
a letter qultigraphed on it end filled in as well as the addressing 
of the envelopes. In other words, s complete letter service is of- 
fered to every Hoover dealer, with the exception of course of the 
posting expense. 


There are many weys in which such letter heads 
can be used to advantage for both large and emall manufacturers as 
well eas wide-a-wake reteil deslers. 


In fact, the “yoo makes evaeileble many 
methods for labor and expense saving in offices es well es means for 
increasing seles. 


Yours very truly, 


BOOVER © ANY 


~~ 


Ye -¢) 
r.Cooperetive Dept. 


“he Mane Wore as Tt te Better™ 


printin 
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° MULTIGRAPH 


Multigraph Department of The 

Hoover Company, makers of the 

universally known Hoover Suction 
Sweeper. 


? Pree 
Ce eee | 


After ten years of experi- 
ence they know that the 
Multigraph both SAVES 
and SELLS. 


Read the interesting letter re- 
produced at the left—and then 
write, on your business letterhead, 
for the book shown below, describ- 
ing the latest and most complete 
printing Multigraph. 


THE AMERICAN MULTIGRAPH SALES CO. 
1836 East 40th St., Cleveland, Ohio 
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HEREVER things of mo- 

ment are accomplished — 
whether in the army, professions, 
fields of engineering and industry 
or in the complex affairs of big 
business — greatest efficiency is 
attained only by orderly arrange- 
ment and straight line procedure. 


In calculating by machine the principle of direct- 
ness applies with equal force. It is embodied in 
the ALLEN Calculator where it permits swifter 
operation, and enables the accountant to perform 
with greater ease and certainty, a combination of 
improvements effected by: 
Straight Line All register dials in direct 
Vision line with keyboard and with 
each other. 
Straight Line One movement following 
Operation another in regular order. 
Straight Line Each visible factor in proper 
Results relation to the others. 


Write for booklet, “ Straight Line Results 


To Dearers: Write for particulars regarding 


exc sive I s¢ in larger cities. 








t a8 cas 


back s 1 typewriter 


Write for booklet, “Straight Line Results 


ght 


ALLEN 


CORPORATION 


RALPH C. ALLEN, Premand 
309 South 


Ph ir phia 


COPYRIGHT BY UNDERWOOD & UNDERWOOD, NEW YORK 
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DEFINITE POLICY 


It is easy to express a policy, or advocate a policy 
and then sidestep with the lame excuse that, “in this 
instance conditions are really different.” Or else, “A 
sacrifice had to be made on the initial order, but you 
will profit by the repeat business.”’ 


The proper channel of distribution must flow to the 
buyers of merchandise in a steady current of honest 
policy and carry merchandise of even keel. There 
must be no short-cut or shunting of orders direct to 
manufacturers. There must be no establishment of 
branches to compete with distributors and dealers. 


It is not economic. It demoralizes markets. It dissi- 
pates co-operation. It is not constructive and in the 
long run is fatal. 


The Browne-Morse Company has a DEFINITE 
POLICY that is safe, dependable and sound. Not 
an in-and-out flexible one, but a_ straightforward, 
non-swerving policy that does not deviate one iota 
regardless of different local conditions. 


The Browne-Morse Company sells only through 
legitimate dealers. It sells only dependable mer- 
chandise and only at a fair margin of profit. Every 
saving through advanced methods of manufacture 
is automatically passed on to dealers and consumers. 


Browne-Morse Co. 


Muskegon : Michigan 
A YEAR AND A HALF AHEAD 
Wood and Steel Files, Steel Desks—Supplies 





( 
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Meilink Steel Safe Company Again Owned by 
Toledoans. 

[he stockholdings in the Meilink Steel Safe Company 
of Toledo, heretofore held by The Globe-Wernicke Com 
pany, which is in turn controlled by the Rand Kardex 
Bureau, have been purchased by Toledo capital and the 
control of the Meilink Steel Safe Company is back agaiu 
in Toledo The company will continue its friendly relations 
with the Globe-Wernicke Company in Cincinnati. 

The entire Meilink Safe line will be concentrated, making 
it of greater value than ever to the dealer Irom a service 
standpoint. 

The Meilink Steel Safe Company had its origin in 1900. 
The product placed on the market at that time consisted 
of a small safe sold for home use direct by mail. The 
business, however, grew very rapidly and the line grew 
with it into quite a number of small safes for home and 
small business uses Within a few years the Meilink 
organization was knocking at the door of the office supply 
dealer because it was found that many of the safes were 
being bought for offices and the smaller business places 
and the office supply dealers were just then going into the 
sale of office furniture, desks and chairs, so that the safe 
line naturally went with the rest. 

Early in this experience Meilink salesmen were con 
ronted with much indifference on the part of office equip 


1 
} 


ment dealers to whom the idea of selling safes was new, but 
today every office supply dealer considers a safe line as 
one of the necessary adjuncts to his stock and those who 


know how to handle safes are making money by selling 


The Meilink line continued to grow ana finally got into 
he larger sizes. In 1908 it reached the first development 


the steel safe idea and the first Meilink steel safe was 


ut on the market [his was at first intended to be sold 
to otce buildings. As the line developed, research work 
was begun with laboratories and safes for testing The 
pany was one of the foremost in the development 
safes for record protection. They early discovered the need 
the greatest amount of strength in the structure Dur 


the war period, The Globe-Wernicke Company and the 
Shaw-Walker Company together bought the controlling 
nterest in the Meilink Company, the sales arrangements 

ng gone along ever since that time with a wider spread 
f agencies, the product being sold under the name of the 
Shaw-Walker Company The Globe-Wernicke Company 
nd the Meilink Company. On November 1, however, 
foledo capitalists bought out the interests of the Globe 


Wernicke Company, bringing the control as above stated, 


gain to Toledo and putting it in the hands of Mr. Meilink 
The line has been widened out within the last year t 
cover what is believed to be every requirement in the us« 
hnreproo! safes. [There are four distinct lines It is 
stated that relations with the Globe-Wernicke dealers and 
he Shaw-Walker dealers for the present at least will | 
ntinued 


Graham & Company Open the Greater Graham 


Store. 

The house of John W. Graham & Company of Spokans 
Wash., announce the opening of the Greater Graham stor 

mprising the new store on First avenue and a remodeled 
store on Sprague avenue on Saturday evening, Novet 
20, 1926, 7 30 to 9:00 \ large concourse ot friends were 
present S auspicK Ss event 

[The company has largely increased its space to the gre 
ay t é t< lie t é 











PLATENS 
24-HOUR 


SERVICE 
TYPEWRITERS 


Rough, Fixed-up & Rebuilt 
(ALL MAKES) 


CARBON PAPER 
RIBBONS 


Special Labels on Quantity Orders 


Parts Supplies 


NORTA 


This Plastic Type Cleaner 
represents an Investment 
you should not overlook. 


RUBBER 
COVERS 


American Writing Machine Co. 


449-455 Central Ave 
Newark, N. J. 
And 20 Principal Cities 
Established 1880 
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THE 
HannA RECORDER 





THE WORTH OF AN ARTICLE 


Is Best Judged by the Eagerness of 
Salesmen and Dealers to Sell It 


HE wide range of usefulness and the 

practicability of the HANNA Re- 
corder is reflected in the attitude of high 
class dealers and salesmen toward it. 


That it is easily sold is no accident 
There is hardly a place in any business— 
from the desk of the big executive to 
the counter of the small retail store keep- 
er—where the HANNA Recorder will not 
fill a real need. 


Sales are plentiful, if for no other reason 
than the many opportunities to demon- 
strate its ability to issue conveniently, 
and safeguard records of transactions ; 
to know all particulars exactly, long 
after the original ticket or memorandum 
has gone on its way; to eliminate all 
chance of dispute and the passing of 
errors without detection. 


The HANNA Recorder costs less and is 
handier and better suited in every partic- 
ular, than any other device on the mar- 
ket, for any condition requiring the issu- 
ing of a sales, delivery or charge tickets, 
or orders for the performance of any 
work, or the recording of messages, cash 
receipts, etc. 


Supplies of forms can be purchased in 
smaller quantities and are cheaper and 
more quickly furnished when printed to 
order, than those supplied for any other 
device. 


The Whole Story Is 
Awaiting Your Request 


THE HANNA REGISTER CO., Inc. 
220 East Ohio Street Indianapolis, Indiana 


™ 
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Ryan Makes Mid-Western Trip. 


J. F. Ryan of J. F. Ryan & Co., 342 Madison avenue, 
New York City, New York, left November 8 on a trip of 
a fortnight’s duration. The trip included Kansas City, Mo.; 
Chicago, Detroit, Toronto and St. Louis. Mr. Ryan pre- 
sented to the trade in the above-named cities the advan 
tages of the “Ryco” lines of office specialties, most of which 
These products 
include the Parsul sealing Monarch 
sealer, Ryco sealing machine, Adams desk memo, the 


are sold through the stationery trade. 
machine, package 
Pinzit paper fastening machine, Bankers’ sanitary moist 
ener, Lees’ smokers’ lamp, Lees’ tel-tab, Lees’ adjustable 
ash receiver, the Smokerset, Desk Tab, book ends, ete. 





Attractive Catalogue of Desks. 

The Myrtle Desk Company of High Point, North Caro 
lina, has just issued a new fifty-two page catalogue attrac- 
tively bound in limp covers suitably ornamented in colors 

The foreword by Mr. Powell of the company states that 
the Myrtle line of today as offered in this catalogue is an 
attainment for which the company has worked nearly twen 
ty-seven years. He states that the elements of time and 
experience have entered strongly into the new Myrtle line, 
giving it for a medium priced line, unusual value in point of 
construction and finish. The desks shown include flat top 
office desks in different finishes and sizes, typewriter desks 
and roll top desks, with tables and chairs to match. There 
is also a line of bookkeepers’ desks, telephone stands and 
costumers. The lines shown include the Myrtle 2000 grade 
with brass door pulls; the Myrtle 1900 grade with the wood 
drawer pulls; Myrtle 1800 grade, brass drawer pulls; 1700 
grade, wood drawer pulls; 1600 grade, brass drawer pulls 
and 1500 grade with wood drawer pulls; 1300 grade, mahog- 
any finish; 1400 grade, walnut finish, and 1200 grade, com 
bination quartered oak. 

The catalogue is a useful and attractive exposition of 
Myrtle desks. Each desk is handsomely illustrated and 
carefully described as to its several features. 


Demountable Puts on Big Campaign in Schools. 


The Demountable Typewriter Company, Fond du Lac, 
Wis., is conducting a wide-spread and vigorous school cam 
paign under the direction of the company’s educational 
department. Demountable agents are cooperating with busi 
ness colleges and commercial high schools in every way 
they can. Monthly test matter is provided and certificates 
of proficiency and bronze and gold medals are supplied 
for those students who achieve the higher honors in the art 
of typing. 

The plan is very thoroughly worked out in all its details 
and will be, it is said, of decided advantage to schools which 
train operators on Demountable typewriters. 


Business Show to Be Held in Richmond. 


Word comes from L. M. Knickerbocker, president of 
the Richmond Office Appliance Association, to the effect 
that a business show will be held on the ground floor of 
Sidney & Hundley’s store, Seventh and Grace streets, Rich 
mond, Va., during the week of January 17. Office Appli 
ances hopes to present a report of this event with a list of 


exhibitors in its February issue. 


Norman Undergoes Operation. 

Edward A. Norman, manager of the public utilities divi- 
sion of the Elliott-Fisher Company, New York City, is re- 
covering from a serious operation he underwent about six 
weeks ago. His friends look forward to his release from 
the hospital and his return to work in the near future 
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20.000.000 


of these 


Sales getting 
messages 





Impressive Shaw-Walker advertising for 1926-1927—with 
full pages in the Saturday Evening Post, color pages in System, and 
special messages in newspapers and other publications—has a circu- 
lation of more than 20,000,000 people: 


We are building up a big and profitable demand for Shaw- 
Walker Executive Safes, Filing Cabinets and other office equipment. 
Will you be the one man in your city to cash in exclusively on 


this powerful publicity? 


In fairness to yourself and for bigger earnings in 1927, get 
the full details about our new Exclusive Dealer Proposition. 


MAIL THIS HANDY MEMO TODAY! 











SHAW-WALKER, Muskegon, Michigan 


Send me full details 
vertising and Selling Plan and how it can make 


money for me as an exclusive dealer. 


f the new Shaw-Walker 


Ad- 


rie 


re 


“2 “Built Like a 
=_Skyscraper” 
7 ~*~ 
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YOUR SALESMANSHIP 


IS BACKED BY 


EXTERIOR ATTRACTIVENESS 


AND YOUR 


REPUTATION IS ESTABLISHED 


BY THE 


SUPERIOR INTRINSIC MERIT 


OF OUR 


GOLD STANDARD 
RE-MANUFACTURED 


UNDERWOOD 
TYPEWRITERS 
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BUILD " Sit i , ied “7 =) 


YOUROWN 
yd i ae 


-“ GOODWILL ~— 
Mr. Dealer: AN ESTABLISHED BUSINESS 


GENERAL GOLD STANDARD 


The Legitimate Business Builder 














NEW PRICE LIST NOW READY 






General Typewriter Exchange, Inc. 
462-464 Broadway New York City 
(Code: Gentype 
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Friden Ten Years with Marchant. 
The month of October marked the tenth anniversary of . 
the athliation of Carl M. Friden with the Marchant Calcu- i 
lating Machine Company, 280 Broadway, New York City, 
New York. Mr. Friden is the inventor of the present Mar 


supercedes the earlier Marchant 


models | . 
yy 


mn 


COLOR FRODI 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


\ CARBON PAPERS 
REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
CARL M. FRIDEN MACHINE INKS 

His experience in designing calculating machines begat aeneemeneenomees 

Sweden. and shortly after he came to this country in THESE ARE ALL COLOR PRODUCTS 
1916. he became associated with the Marchant Calculating 
Machine Company His connection with this company SOLD BY 
OFFICE SUPPLY DEALERS 


chant machine which 


































































































nade it possible for him to employ his genius in the devel 





opment of an idea which he had long had in mind—that 
of producing a super-automatic calculating machine. After 
years of research and experimenting, this idea has become os 
a reality, and the Marchant Super-Automatic is today re¢ The fact that our business has 
nized as one of the outstanding achievements in_ the grown and developed largely, 
neld of n echa1 ical calcu ating devices. So original were over a period of 48 years, is in 
— pian ashe wee in the design of this machine, that Bass itself first evidence that super- 


y patents ive been granted in all of the important cour . 
| 0 of he world. a ae apie ae: calcu- 10r goods are produced, that 
on dates back to the seventeauth centacy Gal iacieien they are sold at reasonable 
aeitoaa dec tak amen prices, and that satisfactory 
service to thousands has been 


Hammond Vice President on Coast Trip. rendered. 
1 


S. Edmonson, vice president of the Hammond Type 


riter Corporation, spent the greater part of November o1 Grade for grade- “price for price, 

trip to various branches, planning to return to New York there are no Stationers color 
early in December. His itinerary included Cleveland, Chi products that surpass the A. & 
cag Sat rancisco, | s Angeles and Kansas City. W. Line 


Business Improving in the South. 
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» Why 
* Steelcase 
Files? 


Refinement, sturdy strength and 
practicability through and through 
make them the choice of the care- 
ful buyer. And after they are 
bought, they wear well. They make 
friends and keep them year after 
year—a point that should be inter- 
esting to dealers who are building 
their business for permanence. 


Steelcase Files are Solid units of 
steel with all the “‘modern improve- 
ments” known in file construction. 
May we send you literature on this 
and other numbers in the Steelcase 
Line of Business Equipment—the 
equipment that is “found where 
business succeeds.” 


Metal Office Furniture Company 
Grand Rapids, 
Michigan 
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Stedman Goes with Koch Brothers. 

Sim R. Stedman, after an experience of nearly eighteen 
years selling county officers, bankers and merchants the 
things that are needed to conduct the up-to-date fice, has 
allied himself with Koch Brothers at Des Moines 


For some years Mr. Stedman was manager of the office 
supplies department of the Klipto Loose Leaf Company ~ 





SIM R. STEDMAN. 


at Mason City, Iowa. Before that he was em, ed for 
several years as a traveling salesman for Perkins Brothers 
of Sioux City. He was on¢e county auditor of Palo Alto 
county and is thoroughly conversant with what the public 
expects of county officials and with what county and cit) 
officials need properly to conduct the affairs of the public 
Koch Brothers have been printers, blank book makers 
and dealers in office supplies and office furniture in Iowa 
for thirty-seven years and have built up a state-wide repu- 
tation for reliability and enterprise. Th 
ati = > 

Consolidation of Resources. me: 


An announcement which will be of interest to the office Nie 
appliance trade has just been made of the change in the iss 
organization of the American Electric Company of Chi 
cago. This company has been in the manufacturing field 
for over thirty-five years, engaged in the production of 
high grade telephones, switchboards, and allied equipment 
as well as various automobile accessories, electrical special 
ties and their well known line of Burns office appliances 

The extensive manufacturing facilities and engineering 
experience of this company have now been combined w 
the like resources of the Monarch Telephone & Manufac 


turing Company, also of Chicago, who are equa 


S we 
known to the telephone and electrical appliance trad 

[The new organization will be known as the Ar 
Electric Company, Inc., and will continue at the plant at 
Sixty-fourth and State streets, Chicago, where plans have 
been made for considerable added space, and with t iddi 
tional engineering and sales force they anticipat: 
a position to give their trade whatever is requirs n service 
and the best possible in equipment. 

The new organization is looking forward to the sam 
pleasant relations with the trade as have been accorde: 
the two original companies. They have laid their plans 


carefully and have accordingly adopted the 


slogan: “The Greatest Service to Every Customer 


New York Furniture Man Sufters Painful Accident. 

J. Brownstein, a furniture dealer at 10 Barclay street 
New York City, fell from a ladder while completing the 
work of moving his store a few weeks ago, and fractured 
one of his legs. He was removed at once to Beekman Street 1 
Hospital, where the fracture was reduced. Mr. Brownstein’s 


condition, it is stated, shows satisfactory improvement 
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The Christmas ‘Buying Season 
Will Bring to ‘Parker Dealers 


$1,000,000 in Profi 


(A CONSERVATIVE ESTIMATE) 


eT 
pay evenine ro 
* 





rar sate 


This advertise- 
ment will ap- 
pear on the in- 
side front cover 
of the Saturday 
Evening Post— 
November 27 








issuc. 


How much of this money 
you receive will depend upon 
how vigorously you push 
Parker merchandise and tie 
up your store with Parker’s 
mammoth Christmas adver- 
tising program along the fol- 
lowing lines. 


Carry a big enough Parker 
stock so that people will not 
think that all you have are rags, 
tags and bobtails. 


Keep on hand an adequate 
assortment of all SIZES, all 
COLORS, all POINTS in Parker 
Pens with Pencils to match. 


Feature and advertise Parker 
Products at frequent intervals 
by Window Displays, Circu- 
larizing, Newspaper advertis- 


THE PARKER 


PEN COMPANY, 


ing and thus tie up your store 
with Parker advertising in 
magazines and newspapers. 


Employ Canvassers to solicit 
orders from business concerns 
for Parker Pens and Pencils 
and Parker Desk Sets for 
Christmas gifts to employees 
and customers, 


Last year the demand for 
Parker Pens and Pencils ex- 
hausted many dealers’ stocks 
before Christmas. The de- 
mand is already much greater 
this year. 

So don’t let your Parker 
stocks run low. Don’t run the 
risk of having to ask for a last 
minute shipment. Rush your 
order in today. 








This color page 
will appear in 
the Dec. 11 is- 
sue «f the Sat 
urday Evening 
Post. 





1d» ertising 


Cale ndar 


November 15 to Christmas 


Week 
Beginning 


Nov. 15 


Nov. 22 


Nov. 29 


Dec. € 


Dec. 13 


Dec. 20 


JANESVILLE, 


Publication 
Liberty 2nd Cover 
American — Color Page 
207 CITY NEWSPAPERS 
Boy’s Life 
Saturday Evening Post— 2nd Cover 
American Boy 
207 CITY NEWSPAPERS 
Life 2nd Cover 
Delineator — Color Page 
Literary Digest — 2nd Cover 
National Geographic — Back Cover 
St. Nicholas 
207 CITY NEWSPAPERS 
American Weekly — Color Page in 

14 Sunday Newspapers 

Saturday Evening Post—Color Page 
Youth's Companion 
Life ird Cover 
207 CITY NEWSPAPERS 
Liberty 2nd Cover 
207 CITY NEWSPAPERS 
Saturday Evening Post— 2nd Cover 
207 CITY NEWSPAPERS 


WISCONSIN 
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Parker Pastel Duette 
Petite Pen and Penc™’ to 
matc h including de luxe 
Gift Box, complete only 


$6.50 
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“Unbeatable Prices Quill “Make 


Parker Pastels 


the Biggest Christmas Sellers in the 
—_ Priced Field 


oy aa ioe 


With “Non-Breakable Barrels, 
Singly, in Duettes, and in Desk Sets 


ARKER PASTELS are bound to rank high 
among the best sellers at pen counters during 
the Holiday Season. 

For nothing that will be offered Christmas 
shoppers this yearcan match these new Parkers for 
value, novelty, style, beauty, and practical utility. 

The leading magazines are now carrying beau- 
tiful 4-color advertisements featuring Parker Pas- 
tels as Christmas gifts. 

Tie-up your store with this advertising and 
you'll geta lot of calls for these Petite Pens and Pen- 
cils and for the larger sizes in Black-tipped Jade. 

It’s not too late now to send in a rush order if 
you haven't stocked a liberal assortment of all 


colors and points. 


Tue PARKER PEN COMPANY, JANESVILLE, WISCONSIN 
OFFICES AND SUBSIDIARIES: NEW YORK * CHICAGO * ATLANTA * DALLAS 
SAN FRANCISCO * TORONTO, CANABA * LONDON, ENGLAND 


Parker 


Lucky Curve Pens and Pencils 





$5 








aware 
































Tapered Pastel Desk Pen with 


Arm 


Base of translucent glas s, $15; 
seh Bick Banc k Glas 


Base, 








Urreen or ¢ 
we, Appre Green rystal No Inkstands Needed Where one 


has a Parker Fountain Pen Desk 
Set - the ink is in the pen. And the 
Ball-and-Socket action enables the 
pen to move in all directions and 
also lie level without drying 


$12.2 
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Triple Play in Woodstock League. 

Several changes have been made in the management of 
Eastern branches of the Woodstock Typewriter Company. 
S. V. Ward, manager at Philadelphia, resigned to enter 
another line of business. He was succeeded at Philadelphia 
by O. J. Carow, who had been in charge at New York. 
His post there went to Fred L. Gallup, a man of extended 
experience and noteworthy success in the typewriter field. 

Hammond Opens Cleveland Territory. 

The Hammond Typewriter Corporation has opened a 
direct factory branch at Cleveland, Ohio. It is located 
at 1106 Prospect avenue, and E. H. Metcalf is in charge. A 
supply department with a full line of Hammond acces- 
sories and parts is conducted, and the mechanical depart- 
ment is organized to give characteristic Hammond service. 
All current models are on display, including the new elec- 
tric “Multiplex” typewriter. 

B. F. Winchell on Preparedness Body. 

B. L. Winchell, president of the Remington Typewriter 
Company, has been appointed a member of the industrial 
preparedness committee of the National Association of 
Manufacturers. The body was organized at the request 
of the war department. The committee will devise emer- 
gency scales of production for wartime service. 

Other members are: Guy E. Tripp, chairman, Westing- 
house Electric and Manufacturing Company; Robert P. 
Lamont, president American Steel Foundries; C. S. 
Walker, vice-president Kraetzer Carriage Company; Wil- 
liam H. Woodin, president American Car and Foundry 
Company. 

New Typewriter Store in Pittsburgh. 

W. R. Shilling, president of the Fort Pitt Typewriter 
Company and president of the National Association of 
Typewriter Dealers, announces the opening of a new store 
by his company in addition to the one they now have at 
428 Fourth avenue, Pittsburgh, Penna. 

The new store is located on one of the most popular cor- 
ners of Pittsburgh, Sixth avenue and Wood street. The 
opening was held on Saturday, November 20. The com- 
pany feels that they have in the new store an ideal location 
for the sale and display of office equipment. The Fort Pitt 
Typewriter Company, Inc., has been in existence for the 
last fifteen years, its general offices and sales rooms having 
been at the Fourth avenue address during that time. They 
will conduct both stores in the future. 

Stationery Business Evolves from Printery. 

Mains & Oden, 3717 North Ashland avenue, Chicago, 
Ill., is the development of the Waveland Press. This busi- 
ness has been conducted a number of years, doing copper 
plate printing, die stamping and letterpress printing. Some 
weeks ago E. G. Oden, who had been connected with the 
Chicago branch of The Shaw-Walker Company, joined Mr. 
Mains, and organized a stationery department. A _ repre- 
sentative stock is carried of office supplies, typewriter 
accessories, etc., and connections are enjoyed with various 
manufacturers of office furniture, loose leaf devices, etc 
Mr. Oden spends most of his time on the street, maintain- 
ing contact with commercial and manufacturing houses in 
the district. The opening sales were auspicious, and a 
wholesome growth is anticipated. North Ashland avenue is 
not a “drop in” street for stationery sales, so the store 
makes no pretense of display on elaborate fixtures. The 
several branches of the business “feed” each other, as has 
been demonstrated frequently to stationers who operate 
print shops ‘a connection with the retail department 























A Smooth Surface 
for Any Desk 


The ROSCO Glass Desk Pad provides a smooth, firm 
writing surface for any desk. The base of pad is made 
of finest Binder’s Board. The frame is built up so it 
is level with the surface of the glass, thus making an 
even and uniform surtace over all. The whole is a 
combination of beauty and efficiency. 





An Aid to the Stenographer 
THE ROSCO INADRAWR 


The INADRAWR provides a useful aid to the 
stenographer by keeping stationery in a systematic 
arrangement. The INADRAWR is practically inde- 
structible, being made of cold rolled steel, and trays 
are easily removed for cleaning. 


Your suggestion of these and other ROSCO Office 
Devices will result in quick selling and your customers’ 
further inquiries for ideas will be evidence of their 


appreciation. 


If you are not fully familiar with these specialties let 
us send complete details with prices. 


RAVENSWOOD 
OFFICE SPECIALTIES CO. 


Originators of the Glass Desk Pad 
1800 Newport Ave. CHICAGO, ILL. 
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Acme 
Tacking Machine 


The Acme Tacking Machine is a 
time, temper and finger saving device 
for purposes where tacks are needed. 


A prominent use is in shipping de- 
partments for tagging boxes and 
cases. Popular also in homes and 
buildings for laying matting or 
carpets. 


The Acme Tacking Machine, like 
Acme Staplers, is as mechanically per- 
fect as present day manufacturing 
facilities can make it. The anti-clog 
principle assures the user of utmost 
satisfactory service. Trouble, loss of 
time from delays and consequent wor- 
ries are avoided. 


If you do not have recent literature, 
and prices, a post card request will 
bring complete information. Ask for 
it today. 


Acme Staple Co. 


1643-47 Haddon Avenue 
Camden, N. J. 
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Office Machines in Life Insurance Work. 

The annual convention of the Life Office Management 
Association, held at the Edgewater Beach hotel, Chicago, 
carried out a plan which had been inaugurated in 1924. It 
aimed at the improvement of home office practices, and has 
a special interest to office machinery men, as many of the 
operations considered employ such equipment 

Perfection of office management being one of the pri 
mary purposes of the association, an expert in that work, in 
the person of W. H. Leffingwell, president of The Leffing 
well-Ream Company of New York, spoke at the meeting 
discussing the present state of the art of office management 


He presented a long treatise in which he explained 


an 
examination and rating plan, designed to evaluate justly, 
dispassionately and as accurately as possible the manage 
ment of an office organization. It is so accurate in its 
findings that it can tell the efficiency of the “gum-chewing 
stenographer and the sheik clerk.” The three million clerks 
in this country, he pointed out probably receive an average 
wage of $400 per diem, which means a daily wage bill of 
$12,000,000. He declared that the average office is not fifty 
per cent efficient, and added: “It is easily possible that 
half of this loss can be recovered, and this very conservative 
estimate means a saving of approximately $3,000,000 a day.’ 

Automatic Machines to Supplant Manual Operations. 

W. B. Barber, Jr., associate actuary of the Connecticut 
Mutual, took the chair during the discussion of the “Appli 
cation of office machinery to home office clerical routine,” 
which opened an afternoon session. M. D. Johnson, chief 
accountant of the Lincoln National, declared that one of 
the greatest needs for the home office has been automatik 
machine methods to replace the slow and costly manual 
operations. 

S. C. Kattell, of the Lincoln National, declared the plano 
graph process has produced sixty-five neat, legible and 
absolutely accurate insurance department statements at a 
cost of $300. Several departments have objected to the use 
of such a system, but he expressed the belief that if sufh 
cient effort is made to have the matter brought before all 
departments, it would be given approval. 

G. A. Drien, of the Connecticut General, explained many 
uses to which the Hollerith card system has been and can 
be put. Another exponent of the Hollerith system, Dennis 
N. Walters, assistant actuary of the Bankers Life of Des 
Moines, showed how the punch cards have limited the 
number of forms in use. His office is getting away from 
tabulating Machinery. The Canada Life, according to R 
Salmon, m&nager of the personnel department, has made 
extensive use of the Ditto machine to keep track of policy 
changes. 

In discussing the organization and operation of a steno- 
graphic department, H. C. Pennicke, of the American 
Central, declared that there is a big opportunity for a reduc 
tion of cost in the properly organized department. F. L 
Rowland, of the Lincoln National, declared that unless pho 
nographic equipment is used he considers it inadvisable to 
centralize stenographic work. 

Tells of Metropolitan’s Business School. 

H. L. Rhoades, assistant to Vice President Wm. L 
Dobbins of the Metropolitan, in a letter, went fully into the 
system used by his company which maintains business 
schools, which are attended at night and other special 
periods during the day. Its school of business English has 
graduated 626 students, of which 431 received elementary 
certificates and 195 advanced certificates. 


Secretary Rowland in his report announcing that ten 
companies had joined the association during the year, said 
it was the opinion of the board of directors that tl 


ciation is now large enough to make inadvisable an exten 
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1741 postings in seven hours! 


Mr. T. Sproat, Office Manager of the Kraft Cheese Com- 
pany, Chicago, ‘“‘cheese purveyors to the world,” declares 
the ‘‘Dalton claims were more than conservative.”’ 











“INSTALLATION 


of the Dalton bookkeep- 
ing machine was the 
last of a number of 
steps taken in an effort 
to make our bookkeep- 
ing department com- 
pletely efficient,” said 
Mr. Sproat. 

“We had already tried 
two other makes of 
bookkeeping machines, 


and had revised both 
our posting and filing 


methods, eliminating 
most of the descriptive 


matter from our books 
and all folios from our 
ledger cards. But we 





still were on the lookout 
for more efficient equip- 





























ment. We finally de 
cided to install the Mr. T. Sproat, Office Manager of the Kraft Cheese Company, Chicago, 
Dalton. who tells in the accompanying interview of his company’s success with 
the Dalton ‘“‘MULTIPLEX” Ledger Posting and Statement Machine 
“We were inclined to . 
discount the claim that the Dalton would handle ple as to be instantly 
all of our daily postings, for we have 6,000 posting is almost completely automatic. 
accounts at this office and an average of more or write the nearby 


than 1,000 postings per day. We use aluminum a demonstration of this n 


Dalton 


ledgers with seven-inch 
cards, and two machines 
of another type had been 
required to handle the 
work. 


we made a test 
with our own operator. 
In seven hours, she made 
1741 postings (debits 
and credits)—an average 
of one posting every 15 
seconds — showing that 
the Dalton claims were 
more than conservative.” 


*So 


* * * * * 


See the Dalton 
“MULTIPLEX” Ledger 
Posting and Statement 
Machine in action, and 
you will understand why 
this machine could post 
1.741 accounts in seven 
hours. Its keyboard is 
the fastest in the world, 
the machine is so sim- 

operable by anyone, 
Phone 
Sales Agent for 
10del on your own work. 





All these advantages in this one machine: 
And 
(7) The mac 


adjustment for post- 
no bars to 


(1) The machine checks its (4) Easy 
own work, automatically ing credits 


proving that the total remove. under 2 
amount posted is cor- (5) Anyone can operate the ment that 
rect. machine without previous pair cha 
(2) Credit balances, with experience and that a 


antees t 
trade-in 
the first t 
machine 
such a 


the date, are printed in (6) The scientific arrangement 
red. of the 10-key Dalton key- 
(3) All work is visible—no board makes ‘‘touch 
need to swing the method” operation natural 
carriage up and increases operating speed 


down 25 per cent. 


value 


hine is sold 


five-year agree- 


eliminates re- 
rges entirely, 
bsolutely guar- 
he  machine’s 
This is 
ime in figuring 
history that 
guarantee has 


been offered! 





THE DALTON ADDING MACHINE SALES COMPANY, Cincinnati, Ohio, U. S. A. 


Agents for Canada: 
The United Typewriter Co., 
Toronto and Branches 


pee 


BOOKKEEPING ' STATEMENT AND 


‘“*CASH REGISTER” 


Sales Agencies in ell the 
Principal Cities of the World 


CALCULATING 


MACHINES 
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A Style 741, 
four-drawer 
vertical letter 
file—one of 22 
styles of up- 
right units— 
and standard of 
the world. 





Art Metal Steel 
Shelving ready 
to erect for any 
storage need. 
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Fifty styles of desks—tor every “RRS 
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VERY call is a prospect. That is anothe? eds— 





reason why ART METAL Agents ca ART 
increase profits. Every office is an actwa®8T r 
ness © 


prospect for some item of ART METAL sté 
office equipment. This speeds up sale 
reduces expense. 










mem ar 
ion of ‘ 


of Steel 














Every office, large or small, can be equipr 
—from shipping room to President’s off 
—from a single unit to a battery of file 
from a salesman’s desk to an executiv 


ART | 
Steel C 
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type of office work, roll-top, tlat- 
top and desks for special purposes. _ 
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@mplete Line 


lat 


reds—all can be supplied immediately — 
in ART METAL. 


MART METAL catalogs prove the complete- 
L stemmess of the ART METAL line and behind 
_a@them are forty years of progress to the posi- 
ion of “The World’s Largest Manufacturers 
bf Steel Office Equipment.” 


aT METAL CONSTRUCTION Co. 


steel Office Equipment, Safes and Files | 
JAMESTOWN, N. Y. - 
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vidual Filing Ca 
for use as cq 
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Art Metal 
Widesections 
and Halfsec- 
tions—a com- 
plete inter- 
membering 
series of 70 
different steel 
filing devices 
offering great 
flexibility of 
arrangement. 














Art Metal Safes 
with Mono-Dry 
Insulation; Un- 
derwriters’ Lab- 
oratories labels, 
Class Aor 
Class B. 





117 











118 OFFICE APPLIANCES December, 





ds 
Se 





The final distinguishing mark of quality 
. « « » a Macey Company interpretation 


O interpret the exacting needs of the modern executive office is an 
art. Furniture must subtly convey an impression of beauty. .. dignity 
... good taste... reliability... efficiency. Every smallest detail must com- 
bine to make a visitor’s impression of the office a lasting impression 
an impression, moreover, that must react favorably to the company itself. 


The handsome office furniture shown above—one of a series 
of Executive Suites designed by The Macey Company of 
Grand Rapids—does just this. Design, materials, work- 
manship, all bespeak authority, dignity, impressiveness. 


What more natural than that Duco—the endur- 
ingly beautiful finish—should be selected by 
The Macey Company, as the final dis- —~ 
tinguishing mark of quality? 





PEG. U. 5. PAT.OFF 
Duco is being used by the following manufacturers of office equipment 


Art Metal Construction Co., Jamestown, N.Y.; Automatic File & Index Co., & Company, Grand Rapids, Mich.; B. L. Marble Chair Company, Bedfor 
Green Bay, Wis.; Bentley and Gerwig Furniture Co., Parkersburg, W. Va.; Ohio.; McLeod Furniture Company, Laurel, Miss.; Wm. Schwarzwael 
Doten-Dunton Desk -Co., 210 Broadway, Cambridge, Mass.; Englewood Desk Co., Inc., Chichester, N. Y.; Shaw-Walker Co., Muskegon, Mict 


Company, Chicago, Ill.; Horrock’s Desk Company, Herkimer, N. Y.; Macey ville Desk Company, Shelbyville, Ind.; Taylor Chair Co., Bedford, O} 


For complete details write to: E. 1. du Pont de Nemours & Co., Inc., Chemical Products Division, Parlin, 
N. J., Chicago, IIL, San Francisco, Cal., Everett, Mass.; or Flint Paint & Varnish Limited, Toronto, Can. 


There is only ONE Duco—DU PONT Duco 
qrom—— —__—_—_—_ 
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sive membership campaign. The membership now totals 
120 companies, from the United. States and Canada. The 
association during the year has put out three special reports 
dealing with home office salary costs, home office salary 
scale and personnel data and home office building operation 
and maintenance, which were the result of data obtained 
through questionnaires. The directors have worked out a 
program for the coming year whereby special committees 
will be appointed to make investigations of various home 
office problems. 

Franklin B. Mead, vice president of the Lincoln National 
and father of the association, presided during the discussion 
of organization and administration of filing departments, 
which included consideration of the destruction of records. 
Elbert D. Murphy, assistant secretary of the New York 
Life, presented a most interesting and valuable explanation 
of the reforms that he has perfected in that department. 

W. G. Bailey, of the Business Research Corporation, in 
opening a discussion of budgets, declared it has proven 
the most efficient economy producer in the world of busi- 
ness, particularly in its application to life insurance. Vice- 
President Henry Bruere, of the Metropolitan, revealed that 
he has studied business budgeting for a number of years 
and has been responsible for establishing a budget system 
in a few departments in the Metropolitan home office. Only 
through a budget system can there be any accurate control 
of the operations of a life insurance company, in his con- 
tention. 

At the business meeting officers elected in addition to 
President Henry Bruere were: Vice-president, E. E. Reid, 
manager of the London Life; secretary, F. L. Rowland, 
Lincoln National (re-elected) and treasurer; R. F. Tull, 
secretary, Fidelity Mutual Life (re-elected). Two mem- 
bers elected to the board of directors were J. C. Hatfield, 
assistant auditor of the Union Central, and Harry E. Moore, 
vice-president of the Pacific Mutual. 

The meeting closed with a discussion by F. L. Rowland, 
of the Lincoln National, on the home office salary scale 
report prepared by the association. 

A proposal was submitted by one of the largest auditing 
companies in the United States to survey agencies through- 
out the United States. From the best methods selected a 
complete office management system will be compiled, and 
printed in pamphlet form. This booklet will be distributed 
by the association to its members. Upon request from any 
agency the auditing company will install the system agreed 
upon with minimum cost 

There will be three classes of agencies considered—First, 
with premium income up to $25,000; second, from $25,000 
up to $75,000; third, those exceeding $75,000. Every phase 
of office management is to be considered, from the filing 
system on up. It is expected that it will take perhaps 
two or three years to complete the standardized method of 
operation. It is felt that this time will be spent profitably, 
as the work of the better business methods committee will 
have the effect of increasing agency efficiency enormously 
This will be reflected in the more prompt payment of agency 
balances. With this increased efficiency it is expected that 
the value of the average local agency will be increased. The 
loose bookkeeping systems employed in so many insur- 
ance agencies now result in failing to show value in case ot 
liquidation or sale. Under the proposed plan the cost of 
the various elements entering into agency service will be 
computed Association members will then know whether 
they are operating above or below the average cost, and if 
the former, examine the office procedure and determine 
the cost 

Officers of the National Association of Insurance Agents 
expect confidently that the operation of the proposed plan 


will increase the membership of the association. It will 
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Consult the Record 
of Englewood Desks 


From the beginning, the makers of 
Englewood Desks have always di- 
rected their efforts to the end that 
dealers could talk with confidence 
of certain, unvarying performance. 


Covering practically every business 
requirement, this line is worth 
showing and worth talking about; 
it has the call from the great mid- 
dle grade demand. Not the most 
expensive nor the cheapest, but 
rearly always the best for the 
purpose. 





Have you seen “The Book of 
Englewood Desks?" 


Englewood Desk Company 
58th and Lowe Avenue 
Chicago 
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Merry Christmas 
to Dou 


T is our sincere wish that 
the Holiday Season will 
remind you of many 
reasons for happiness. 
We hope that yours will 
be the kind of Christmas 
that brings joy to the heart 
and peace to the mind. 


cAnd may New ‘Years 
find you looking confi- 
dently forward to a year 
of good business and 
prosperity. 


Munson Suppe_y CoMPANY 


23 City Hall Place 
New York 
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be the most effective method of answering the question 
asked frequently by non-members, “What has the associa 
tion to offer me in my business?” The plan will be avail- 
able only to members of the association. 


C. K. Woodbridge Aids Hospital Fund Drive. 

The United Hospital Fund of New York has appointed 
C. K. Woodbridge chairman of the office appliance and sta- 
tionery industries committee. The president of The Dicta- 
phone Sales Corporation will direct the activities of his 
committee in securing funds. William C. Breed, a Dicta- 
phone director, is a member of the board of trustees of the 
United Hospital Fund. 

While New York has no general community chest, as 
many smaller cities have, it has notable examples of col- 
lective giving in special fields. The annual collection for 
the United Hospital Fund is an activity in behalf of the 
non-municipal hospitals of Manhattan, the Bronx and 
Brooklyn. Fifty-six member hospitals share in the dis 
tribution of the fund, allotments being based on the num 
ber of hospital days of free service, and the cost of ward 
patients in each institution. 

These hospitals welcome the sick and needy without dis 
tinction of race or creed. The equipment and the services 
of their respective staffs are at the command of patients wh 
cannot pay, whose plight would be desperate had they 
not this avenue of relief. The expense of caring for these 
patients is borne by the hospitals with the aid of yearly 
tributions from the common treasury. 

In 1925 the fifty-six hospitals gave forty-seven per cent 
of their services, or 1,635,000 days’ hospital care, to the 
poor. Generous replenishment from the United Hospital 
Fund is the sole means of sustaining this great philan- 
thropy. Last year’s collection was the largest the fund has 
received—more than $648,000—with the exception of the 
two years immediately following the war. Nearly 11,000 
contributors shared in this fine enterprise. 

This year the United Hospital Fund appeals for $1,000,- 
000, to answer the growing demands upon the hospitals 
for free service. Every one knows the depths of distress 
when illness and poverty combine 


Industrial Greatness of Cambridge. 

Through the courtesy of The Carter’s Ink Company a 
copy of a booklet depicting the industrial importance of 
Cambridge, Mass., has been received. This is a splendidly 
printed booklet of thirty-two pages and cover, a product « 
one of the many Cambridge printing plants. The booklet 
narrates the reclamation of tide flats, which provided tw 
square miles for the industries attracted to the spot because 
of strategic location and excellent transportation. Through 


out the booklet are illustrations of local factories, all den 
onstrating that art in architecture can be embodied 


industrial works. 


One page lists 240 names of representative Cambridge 
institutions, the majority of which have national dis 
tribution and reputation. This list includes The Carter’s 


Ink Company, C. A. Cook Company, Doten-Dunton Desk 
Company, The Elliott Addressing Machine Company, J. L 


. 
Hammett Company, Rand-Kardex Company, The St 
Diary Company—all in the office equipment, stationer 
school supply lines. 


Thiel Has Sundstrand St. Paul Agency. 


Leo. Thiel, formerly at Roundup, Montana, for the Sund 
strand Adding Machine Company, has acquired more 
portant territory. He is now district agent at St. Paul 
Minn. The Sundstrand Sales Agency is at 26 East Fourth 
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“Ve ’ Steel Shelving 





< ° “eXr “99 sé - ~T . . M . 
Structural Sketch of “Y and E ya E” Steel Shelving is the answer 
Steel Shelving to a demand for a sturdy, inexpensive 
1. Upright 11. Upright shoe shelving for stock room, office, store and 
2. Shelf 12. Shelf Clip ; 
3. Partition 13. Label holder warehouse storage. 
4. Back 14. Bolt TL - . i a 211 ie 
S mie Seent er ec | ee ee [his steel shelving is easy to sell and easy 
6. Bin End or Side 16. Ledge Upright to install—requires no expensive labor, no 
7. Bin Divider 13. Shelf Partition a all res a iain 2 
8. Doors 18. Corner Cover Strip cutting or fitting. Fits any space and ful 
9. Optional Front, In 19. Intermediate Cov- fils any need for which shelving is required. 
termediate and er Strip . 
a ee - “one Poaggglligaes dl [If you are not taking advantage of this 
10. Ledge Support Shelves profitable “Y and E” item, write us now for 
*Swa Braces are not necessar} ; 1] 


a ge ns ig BB ga full particulars. 


YAWMAN 4»? FRBE MFG.(0. 


1255 JAY STREET ROCHESTER, N. Y. 


Export Dept.: 368 Broadway, New York City Cable"Address: **YAWMANERBE,.”’ New York 
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Sell Corona 
tor Christmas 


This impressive double page aS i will appear in the 
December 4th issue of the Saturday Evening Post. 

We're running it to help you . . . to make your 
Corona sales this Christmas bigger than ever before. 
Our broadside being mailed to all Corona dealers 
gives full details on our other Christmas sales helps. 
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The Ball Bearing . 
Office Machine 


The Pers n 
Writing Machin« 





LC Smith & Corona Typewriters Inc 


Established 1903 


Factories at Syracuse, Groton and Cortland, N. Y. 























December, 1926 


OFFICE 


Annual Report of New York Trade Body. 
The Merchants’ Association of New York, 233 Broadway, 


has distributed its year book for 1926. The various activi- 


ties of the association are indicated. The memberhip list 


is printed alphabetically and according to business and 


The divided 
prime divisions, and further into 145 subdi 


profess‘onal classifications membership is 
into forty-nine 
visions. This book is distributed to commercial organiza 
United States, and 


including every American consul. 


tions everywhere in the many copies 


are sent abroad, 


Veterans’ Bureau Certificates as Collateral. 


The U. S. Veterans’ Bureau announces that there are 


approximately 2,883,000 adjusted service certificates with 


a face value of $2,975,000,000, which will be available in 1927 


for deposit as collateral security for loans. The total loan 


value which will become available during 1927 is approxi 


mately $262,540,000 


Phe average amount that may be obtained by veterans 


during 1927 on the security of certificates that have been 


in torce two years or more Is approximately 8 cents: for 


each one dollar of the face value of the certincate 


Loans may be made to the veterans by any bank or trust 


company, incorporated under the laws of any state, terri 


tory, possession or the District of Columbia, but loans 


cannot be made to the veterans by the U. S. Veterans’ 
that all 


a bank or trust com 


Bureau. It is of the utmost importance, therefore, 


applications for loans be presented to 


pany and not to the bureau or any of its agencies 


rhe director sincerely hopes the veteran will not exercise 


the loan privilege to any appreciable extent, since it will be 


much more advantageous to the veteran or his 


to hold his 


maturity. 


beneficiary 


inencumbered to the dat 


of its 


Sheaffer Men Reap Rich Harvest in Contest. 
The Sheaffer “salesmen’s harvest contest” was not o1 
1 salesmen’s harvest, but also a 
declared H. E. Waldron, vice-president and get 
manager of the W. A. Sheaffer Pen 
Birmingham, New York City 
items. He finished first also in five other divisions of the 
contest, which was com¢iuded recently. 

Mr. Birmingham exceeded threediames his quota during 


the contest and thereby established a record that is looked 


Birmingham harvest So 


Company, for C. I 


salesman, led the field on all 


upon with envious eyes among salesmen in general. This 
New 


first in the sale of “Lifetime” 


York re presentative the Sheaffer organization was 


“Lifetime” pencils, 
$15.00 and $30.00 desk sets, and Sheaffer 
desk sets: in gen ral. 


Newkirk, of Weste 


of first prize in the 


pens, 
‘giftie” sets and 


George H rn Texas and the Panhan 


dle, winner preferred contest held late 


in the summer in de sale of 
‘Skrip,” and the regular line of pens. 
Mr. McGaffey 


wind-swept 


was at the top of the list 


apparently unhindered og 


Dakotas, landed first 
assortments. \. H. Kroencke. 


representative, landed the most 


working 
prairies and hills of the 
place in the sale of new lead 
almost a brand new Sheaff: 


new dealers. working the South Side district of Chicago 


Mr. Waldron announced that the Sheaffer sales for the 
period were fifty 


last vear Mr 


per cent er that of a’ similar period of 
jirmingham’'s percentages in reference 
1 


his quotas on items in which he led the field weeme.as fol 


lows: “Lifetimes,” 310 per cent; pencile/aEEeeent 
“giftie” sets, 584 per cent He sold a total Gf gee desk 
sets 

Such contests as these are held in the Sheaffer organiz 
tion from time to time, and serve as a splendid stimulus 


mcrease d busine ss 
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Twice 


In The Same Place 


The City of Winston- 
Salem, North Carolina 
finished a new City Hall 
last summer. After a 
very careful study the 
committee selected 
Johnson Chairs for use 
throughout. Eas-E- 
Seats for all revolving 
chairs. The Forsyth 
County Court House in 
the same city was fin- 
ished three months lat- 
er; Johnson Chairs were 
again selected, for the 
entire equipment. A 
fact worthy of note. 


JOHNSON CHAIR CO. 


CHICAGO 


FACTORY AND SHOW ROOMS 
4401 WEST NORTH AVENUE 
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There is no machine in the market ex- 
actly like the Rotary Lettergraph. It is 
simpler than any rotary duplicating de- 
vice made; fewer parts, less chance of 
getting out of order, no repair bills. 
It ts just as efficient in quality or quantity 
of output, as any higher priced machine. 
Itis cheaper than any—the lowest priced 
rotary duplicator made. And yet 


THE ROTARY 
LETTERGRAPH 
retails for $35.00 


Here is a money-maker for any live 
dealer who will put a little time and ef- 
fort back of it to let people know about 
it. A sure seller for hundreds of dealers 
right now, and a source of continuous 
profit in the supplies. Ask for our deal- 
er proposition and we'll tell you about the 


Liberal Profit 


Back of it is our 23 years of experience in 
the duplicator business and our high 
standing in the trade. Get the whole 
story now. Use the coupon; no obli- 
gation. 


T. L. HEYER DUPLICATOR CO., Inc. 


18S. Wells Street Established 1903 Chicago, III. 





me MAIL THIS 
T. i. HEYER DUPLICATOR CO., 


18 S. Wells St., Chieago, Ill. 


Send me the dealer proposition on the Rotary Letter- 
staph, without obligation to me, 


Se ee ee 
Address pean sebessecodecececesebeseduce 


Dt <tiveeekeetuéeh bbb taceeaeseeces BORGRs 20 cccnceseea 




















Robert Bastow Organizes Export Business. 

Robert Bastow, who had been export manager of the 
Corona Typewriter Company, Inc., has embarked into busi 
ness for himself. He is vice-president of Export Depart 
ment, Inc., 152 West Forty-second street, New York, N. Y. 
This organization specializes on handling office appliance 
accounts in the Orient. Associated with Mr. Bastow are 
Lee C. Soloman and Stephen M. Bell. Mr. Soloman has 
had an extended selling experience in the Orient; Mr. Bell 
is an attorney who was general counsel for the Corona 
Typewriter Company, Inc., a number of years. 

Mr. Bastow became a member of the Corona organiza 
tion in 1909, taking a position in the production department. 
About a year later he was transferred to the Corona branch 
at Philadelphia, which had been opened shortly before, 
with Harold McD. Brown as manager. When Mr. Brown 
was transferred to New York, Mr. Bastow was made man- 
ager at Philadelphia. He continued with Corona until 
October of this year, with the exception of a year spent in 
charge of the export business of the Victor Typewriter 
Company. Mr. Bastow’s work will include expanding the 
business of the L. C. Smith & Corona Typewriters Inc., in 
Africa and Southern Asia. 


Willard Retires from Active Management. 

M. L. Willard, president and general manager of The 
Superior Type Company, 3940 Ravenswood avenue, Chi- 
cago, Ill., has resigned as general manager of the business, 
but continues as president and a member of the board of 
directors. Last June Mr. Willard notified the board of 
directors of his desire to retire from active business, and 
tendered his resignation as president and general manager. 
This was to be effective at any reasonable time. After 
several months of persuasive argument on the part of 
members of the board—who tried to convince Mr. Willard 
that he was too young to retire—they realized finally that 
he was sincere in his decision. Finally the board accepted 
the resignation reluctantly as concerns the duties of gen- 
eral manager, but have retained him as president and a 
member of the board. 

Mr. Willard’s long connection with the marking device 
industry began in 1890, when he secured a position with the 
Eagle Stamp Works, Chicago, IIl., which at that time was 
owned and conducted by A. L. Edgarton, father of the 
present owner and manager. He remained in that work 
four years, when, owing to ill health, it became necessary 
for Mr. Willard to seek other employment. For a period of 
about five years he was not connected with the rubber 
stamp and stationery business. During a portion of that 
time he spent two years in Northwest Canada, together 
with thousands of other Klondikers, seeking riches that 
could be shoveled into a grain sack with a scoop shovel 
Mr. Willard was not one of the fortunate Argonauts 

In 1900, soon after his return from the North, Mr. Wil 
lard was employed by The Superior Type Company 
as traveling representative, and has continued with that 
business since that time. In 1910 he purchased an interest 
in the business; in 1918 he became general manager. Dut 
ing the intervening years Mr. Willard has devoted the 
greater part of his time to the production and distribution of 
merchandise. This included an occasional trip among his 
old friends, to whom he had sold Superior merchandis« 
while traveling. 

Succeeded the Late L. K. Scotford as President. 

Soon after the death of the late L. K. Scotford, president 
of The Superior Type Company, Mr. Willard was elected 
president. While he will not be in active management of 
the affairs of the corporation in the future, he will always 


retain a very warm feeling for the industry, and for the 


many friends made during the past thirty-six years. He 
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HE doors to a vast market have been opened. Van Dorn 
mastercraftsmen have perfected beautifully designed steel 
desks and established prices comparable to wood desks 
of equal beauty. 


Thousands of concerns and individuals who have long recognized the 
superior advantages of steel desks but have believed it impossible to 
equal the beauty of wood at prices comparable with wood will now be 


ready to ‘“‘talk business.” 


The new Van Dorn line of steel desks is complete in every respect— 


in range of types and styles—in variety of beautiful finishes. These desks 
may be secured in the conventional green and in any other colors and 
wood finishes desired. And the wood finishes defy the eyes of experts! 


Complete information is necessary to gain a full appreciation of this 
new achievement in Van Dorn Steel Desks and Tables. Write at once 


for complete information and prices. 


THE VAN DORN IRON WORKS COMPANY 


Cleveland, Ohio 


Branches in New York, Chicago, Boston, Pittsburgh, Washington, Cleveland 


ce Ample warehouse stocks in principal territories 


Fa 
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CUPBOARDS 


WARDROBES 
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STATIONERS! 
OFFICE EQUIPMENT MEN' 


Get Profitable Typewriter Orders 


FOR UNDERWOODS or 
The SHIPMAN-WARD Plan 


Our plan of handling installment typewriter 
business is making a tremendous hit every- 
M where with stationers, office appliance men, M 
OFe€ newspapers and typewriter dealers. ore 


B usiness f'VERY live dealer wants to make more money, and B usIness 
Without here’s your opportunity— dealers everywhere are Without 


taking advantage of it. You do not even have to carry 


More stock—all you do is take advantage of the immense de- More 
s mand we have created through national advertising for 
Capital Shipman- Ward Rebuilts. Under our plan you don’t Capital 
need a typewriter department, nor previous typewriter 
experience. The public knows them—the public de- 
mands them. 





Sit down now and 
write for full details 
of this famous deal- 
ers’ plan. 





Start making extra 
money at once. 


SHIPMAN-WARD MFC. CO. 


““iso2  Lypewriter Emporium” "Wy.Undcrwoed 


1779 Shipman Building 
Montrose and Ravenswood Aves. Chicago 
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will make his home in California, but it is his intention 
to attend as many district meetings and conventions of the 
hand stamp industry as may be possible. This will enable 
Mr. Willard to renew old acquaintances, and talk shop 


with the “boys” with whom he has discussed trade affairs 
so many years 
[fo the many business friends of The Superior Type 


Company, Mr. Willard states that it is his belief that the 


policies of the company in recent years will continue to be 
maintained in the future, with added features of interest to 
the trade that can be adopted and maintained in the future. 


Mr. Willard takes pride in the success attained in the in 


by 


dustry his company, and the many friendships engen 


dered He considers that this expression by the trade indi 
cates that the Superior icies have been just and fair, and 
assures the trade that the new management has every 
desire to perpetuate that friendly feeling—will do all in 


its power to justify that friendship 


New Imperial Desk Lines. 

The Imperial Desk Company of Evansville, Ind., recently 
sent out a new folder illustrating and describing their new 
line of 700 grade home and professional desks with turned 
legs, moulded tops, moulded drawer fronts and moulded 


corners on the posts 


These desks are twenty-six inches wide from front to 


back. They are thirty inches high in some numbers and 
forty-one inches high in others. Their length varies from 
thirty-six inches to fitty inches. There are two roll top 


desks and the rest are flat tops, including two typewriter 
desks, one with single pedestal and one tier of drawers and 
the other with a double pedestal and two tiers of drawers 
The roll top 


drawer and there is a tlat top desk similar to this except 


desk has two tiers of drawers with center 


that it has not the roll top teature Chere is a single pedestal 


roll top desk with one tier drawers and one long drawer 


and a flat top desk simil to the foregoing. These desks 


are beautifully made and are appropriate not only for fine 
homes the 


ofices but for homes an er places. In many 


flat top des} in be used t take the pla ‘e of the library 
table and provide real utility value, including drawers and 
other conveniences not t had in a table or spinet desk 


The 700 line is supplic mahogany or walnut finishes 


with genuine tops and els. Drawer interiors are var- 
nished and fitted with file frame and follower block, card 
trays, pen and pencil tra stamp trays, etc. It is declared 
that the beauty of design, compactness of size and general 


practical value of these desks recommend them for homes, 
doctors’ and dentists’ offices, exclusive shops, clubs, etc. 


Personality an Important Factor in Sales. 
‘Personality is essential to selling, and is often a more 
important factor than the product,” said L. C. Stowell be 
fore the Worcester Rotary club, at the Bancroft hotel, 
Worceste r. Mass.. November 4. addressing the topic a 
“Sales Management.” 

“In most cases,” said the vice-president of the Dicta- 
phone Sales Corporation, “ it is the man who represents the 
company who is ‘the company’ to the average prospect, 
rather than the executives in the home offices.” The 
speaker gave an interesting discussion of the principles and 
methods of planning and controlling operations in selling 
Mr. Stowell has supervision of the entire sales organization 
of his company, which maintains branch offices in all prin 
cipal cities of the United States, and in practically every 


foreign market of any importance 


Wonds r is the beg ning ot all phil S< phy or achieve 
ment.—Quality (Clarke & Courts) 


APPLIANCES 127 





No. 5469 AW- 


—a correct posture chair 


And the Story Grows-- 


E SEEM to be running a sort of continued 

story on the sales of our correct posture 
chairs. But as the additional facts concerning 
their sales come in we feel like passing them on— 
sales are the best argument for any product. 

More dealers are pushing posture than before— 
more have reached that 300 or 400% increase we 
mentioned last month. We suspect the day is not 
far distant when our posture chair dealers will 
outsell all others in their cities. 

Why not? Four out of any five people you ask 
say the Derby chair is more comfortable than any 
they ever sat in, that they like it better. Comfort 
is well thought of—so are health and efficiency, 
likewise encouraged by the correct posture chairs. 
These features appeal not only to the ordinary 
chair prospect but to the fellow satisfactorily 
equipped. This last type of buyer makes possible 
the unusual sales totals which have been made on 
the posture chairs. 

We are glad to talk with dealers in cities where 
we are not represented. 









P. DERBY 8 Co. INC. ig: 


Chairmakers for82 years [1 f = 
GARDNER, MASS. é 


217 West 35th Street, New York City 
199 Friend Street, Boston 
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is the Best 
5° Pencil 
for You ~ 
therefore ~~ 
It is the best 


5¢ Pencil 
for your 
Customers! 





GENERAL 


PENCIL CO. 
Jersey City ~ N.J. 


Brien 
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Ede Directs Van Dorn Advertising. 
Some weeks ago Kenneth L. Ede took charge as 
tising manager for The Van Dorn Iron Works (¢ 
2685 East Seventy-ninth street, Cleveland, Ohio. M1: 
is 2 graduate of the University of Wisconsin, ‘21 

Mr. Ede’s contribution to the 
appliance field is a sketchy bit w 
frank, self-deprecatory biography 

“Assistant advertising manager, Cohn, Rissman & | 
pany, Chicago, Ill, maker of ‘Stratford’ clothes 
here I did all the dirty work of the department 
forced to abdicate in December owing to a lull in bus 

“Director of publicity and assistant to the direct 
Field Museum of Natural History, Chicago. The des 
connect myself to one of the scientific expeditior 


hindermost part of the world prompted this mov 


I had occasion to conduct all kinds of classes throug tne 
museum, from the fifth grader up to the women’s clubs, at 
the same time wrote publicity articles for the Ass l 
Press and others news organizations regarding tl 
seum’s expeditions, I ended up by wrapping pub! 
for about a two months’ period. In other words 
changes with German and other foreign museu 
necessarily been held up by the war, and the 
period had to be caught up, which meant considerable ex 
changing of scientific publications. Feeling that the $25 = 
a week | was getting was too much for a wrapping 
I withdrew 
\ssistant research manager for Henri-Hurst-M 
force, advertising agency of Chicago, enjoyed a delig 
year and a half here (and around about the country 
research and detective work for our various clients. It 
excellent training in studying the consumers’ and dé 
minds. One cannot learn these phases of human nature / 


»y going out into the sticks and tal 


better than 


everybody, from the farmer to the local banker 


“A short connection of about eight months with the H. P 
Gould Publishing Company, publisher of Manage t 
Magazine, Chicago, securing stories for the ‘Eviden« of 


Efficiency Section,’ which showed the vital part 


of office and factory equipment is playing in the 
factory 

“Having decided that these few connections 1 
capable of operating my own business, I invested 
money (borrowed) in a navigation company in Cleve 


and came to this city. Assistant general manager 


Western Reserve Navigation Company. Freight a: 
senger boats plying between Cleveland and Port Stanl 
Canada, and a freight boat operating as a tramp steamer be 
tween the lakes, and on the ocean. While we had a lovely 
income, the expenses were greater, and at the end I i 


season’s operation, the salary died with the business 


company is still going good, but I decided that advertising 
was my best bet, so joined The John S. King ¢ 
advertising agency, of this city 

“After completing a year with The John S. Kir 


pany in various capacities as solicitor, research, s 
ing, etc., I came to Van Dorn’s.” 

All of which is set forth as delineated by the su 
the sketch, so that Van Dorn dealers may appt 
sympathetic understanding of their publicity 
which now bears on their work. There’s a well 
advertising and merchandising experience on the 
ing desk at Cleveland, a wholesome sense 
an intense desire to co-operate to the limit, that \ 
advertising mav be part and parcel of eacn a 


campaigns—dynamically 


To many a maiden the little red lip stick is n 


than the little red school house The Latschstrine at 
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ho age Si n S of 


the Trail 


WW" N the young Indian buck slipped noiseless 

ly through the Autumn foilage, every nerve 
tense, his keen trained eye saw almost imperceptible 
signs 


Every turned leaf, every folded blade of grass, 


every bent twig, had a significant meaning to him 
Nature was an open book. His was the observing 
eve, the hearing ear and the silent tongue 


Came the white man—towering structures grew 
upon the tepee's site paved streets covered the 
woodland path—blotting 


out forever the signs of 
the trail. But new “signs” now replace the bent 
twig, the turned leaf, the depressed earth. They 
are different “signs ’——‘signs” that lead to sales 
ind to the dealer who can read them best they 


mean Success 


For many years Globe-Wernicke has blazed the 
sales trail for its dealers through a consistent sales 
promotional program. This program not only 
gives them the advantage of 45 years’ experience, 
but places actual sales leads in their hands. In 
addition to this, Globe-Wernicke national advertis 
ing is ripening a richer harvest of profits for its 
dealers—every year. That is why it means so 
much to hold a Globe-Wernicke franchise 


There are some very attractive G-W franchise 
openings at this time—-write for information 


- F EXCELLENCE 
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In January 


[ More than 4,000,000 readers 


§| many of them with storage problems 


right in your own locality—wil 







read this national advertisement 
Let us help you turn these prospec ts 


into cash 





mS ye es ee 














ow much Valuable Space 
have you devoted to Storage? 








PACE, like time, is a valuable commodity G-W Steel Shelving is flexible—fits anywhere 
S It is an item your customer reckons in terms With doors for cabinets and lockers—counter- 

of dollars and cents. The more you help him high for store display. Steel shelves—adjusted 
get into his storage space, the more profits you are to any height, partitioned to any width. 
developing—for the present and for the future In addition Globe-Wernicke steel shelving lasts 


. y rot > ¢ " » . > > ™ 
That is why Globe-Wernicke steel shelving isa a lifetime it can be added to as needed it 1s 


business-builder for G-W dealers. And sells itself 


in economy dione 


fireproof and simple to erect and finally has a 


high resale \ alue 


, Show your prospects the economic G-W way of 
Every storage use is now served with Globe increasing the value of their storage space. Our 
Wernicke steel shelving, making every business Service Department can help you. Write today 
house on your prospect list a live lead for this for particulars and a copy of the booklet, “Cut- 


vationally advertised product ting Storage Costs.” 
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NOW the 


King of them all, / 


Here's the profit producer for 1927—-the new Globe-Wernicke Five-in-Line 


Filing Upright—only 3/2 inches higher than the regular four-drawer file! 


2 
Five drawers high—-25‘7 more filing capacity in the same floor space—this new 
unit brings to modern business new economies in time and space saving. A 
new roller-bearing automatic locking follower block adds two inches capacity 
to each drawer, giving full use of the entire drawer’s depth and eliminates the 
troublesome guide tab rod 


The Globe-Wernicke “5 File combines all the rigid construction features of 


Globe-Wernicke 7000” line steel filing cabinets. Made of heavy gauge steel. 
riveted and welded into one compact unit. Shelved between drawers, giving 
each file a dust-proof, sturdy compartment 


Ts 


Write today for particulars on this new Globe-Wernicke product—the King 
of Profit Winners for you 


Globe “Wernicke 


CINCINNATI 
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This is the envelope 
up - to-date 
houses, mail 


used f 
business 
order concerns and 
, for over-the 
counter deliveries. It 


stores 


is the sturdy Improved 
Columbian Clasp. 
The name and the size 
are printed on 
the lower flap. 


number 





OF 
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Tough reinforcement 
on the flap, right where 
the strain comes. 


This NAME and NUMBER 


make it easy for your customer to reorder 


HE name and size number, always im- 
printed on the lower flap of the Improved 
Columbian Clasp Envelope, make it easy for 
your customer to reorder that good envelope 


again. 


You may be able to iden- 
tify papers and envelopes by 
looks and feel, but your less 
expert customer needs an 


easier guide. 


He has it—on the lower 
flap of every Improved Co- 
lumbian Clasp Envelope. 
When he wants the same 
satisfactory envelope again, 
he can order it easily by 
that name and number. That 





I n Dit a. 
Worcester, Mas Logan, Swift & Brigham 
Envelope 
Rockvill ( White. Corbin & 
Hartf ton Manufacturing 
Spr Morgan Enveloy 
National Envelope. 
logge & 


UNITED STATES 
ENVELOPE COMPANY 


The world's largest manufacturers 
of envelopes 


Springfield, Mass. 


With eleven divisions covering 
the entire country. 









- 


saves your time as well as his, and minimizes 
the possibility of mistakes. 

Improved Columbian Clasp Envelopes are 
good envelopes for your customers to use, 


and therefore good enve- 
lopes for you to sell. 


Your paper merchant can 
supply you promptly with 
any of the thirty-one useful 
sizes, from vest-pocket pay 
sizetoone big enough tocarry 
an 11% x 14%-in. catalog. 


If you don’t find them 
easily, write us here at 
Springfield and we will put 
you in touch with a nearby 
distributor. 


COLUMBIAN €LASP ENVELOPES 
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Terrell Answers 


Every Storage 
Problem 


Whether in office, store, factory, home, 
garage or elsewhere, TERRELL offers a size 
and style to meet every storage need. The 
question of adequate, economical, convenient 
and safe storage of supplies of any nature 
can be answered with a TERRELL. 


Dealers who handle TERRELL Storage Cab- 
inets are in a position to make a profitable 
entry into hundreds of offices and increase 
their sales of other supplies—because of the 
increased storage facilities provided by 
TERRELL Cabinets. New fields are open, 
new prospects are everywhere, new business 
is created and TERRELL dealers are profit- 
ing thereby. 


Write at Once for Our New Catalog 


Complete Information On Request 


Terrell’s Equipment Company 


GRAND RAPIDS, MICHIGAN 





—— i: ae | > 
a 
vy 4) 










































































December, 1926 OFFICE 


Salmagundi 





Fifteen Years Ago. 


News of the Waning Year as Reflected in the 
Pages of Office Appliances for Decem- 
ber, 1911. 


The frontispiece ‘Asahi Col. William Nelson Pelouze, 
president of the Pelouze Scale & Manufacturing Company 

E. LeFebure had organized a company under his nam«¢ 
for the manufacture of loose leaf devices at Cedar Rapids, 
lowa 


Back in 191] 


the Remington Typewriter Company’s office in London, 


We think of the airpost as something new. 

England, mailed post cards to executives at headquarters 

1 New York. The first stage of the journey, from Hendon 

to Windsor, was by airplane. The rest of the way con 
ventional transportation prevailed. Meanwhile, we are 
awaiting the establishment of trans-Atlantic air post. 

\ business show had been held at Kansas City, Mo., the 
week of November 20 

J. E. Nehar, sales manager of the Underwood Typewriter 
Company, received a Chalmers Six from his staff as a 
wedding present. 

The Standard folding typewriter was stalking around the 
world. An illustrated article by a user showed a Chinaman 
trving the typewriter. Racial preferences caused him to 
shift the ribbon from black to red, so he produced a ruddy 
communication. 

Birney Dysart, secretary of the Dalton Adding Machin 


‘ 


Company, found that the growth of his duties—coincider 
with the growth of the industry—necessitated giving his 
entire time to that official position. So Mr. Dysart gave up 
his brokerage business and established himself at the fa 
tory, Poplar Grove, Mo 
Comes Now a Chortle from Los Angeles. 

Ted: Peirce of Los Angeles, took delight in sending us 

the following item from the Los Angeles Evening Herald 
“Bucolic Press.” 


Joseph Coles, clerk of the board ot overseers of the 
poor, assistant purchasing agent, chief clerk in the mayor's 
office, private secretary to Mayor Bauer and director of in 
formation, is enjoying a much appreciated vacation in New 
Hampshire Lynn correspondence, Boston ( Mass.) Globe 

That “Bucolic Press” head came with the clipping, ob 
viously a dig at the greatness of Lynn, now prospering 
under the beneficent sway of Mayor Ralph Bauer But 
then, those Wester liticians are accustomed to have a 
vote working on each municipal job. Consolidation of 


duties is not a metropolitan trait. 
Tapping the Factory pom Athletic Supplies 

The following item from The Dixontie (Dixon Club ot 
the Joseph Dixon Crucible Company) shows that some of 
the factory folk are ever keen to devise new uses for the 
diverse products from the big Jersey City plant. 

“We saw Ed. Dolan, our pipe fitter, getting a shave and 
haircut, and all the fixings that go with it, the other day, 
and upon inquiring the reason he said he was going over 
to see Gertrude Ederle and get some points on how t 
swim the channel. We understand that he is going t 
make a try for it next year. He has swum across the gap 
in Jersey City many times, and that is a pretty tough place 
Refore starting on the great swim, we would suggest tha 
Eddie have himself greased up with Dixon’s Graphite 
Grease No. 5. This is not affected by salt water and would 


make the going easy.” 
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Why Miss This Good 
BUSINESS? 


HERE is money in selling business tables 
on the new St. Johns Plan. Good, sub- 


stantial profit, easily made. Any office appli- 
ance dealer can add to his volume, entirely 
without the need of any considerable added 
inventory, warehouse stocks or investment. 


St. dohng 
Cables 


We have a new plan and a new special busi- 
ness table service which will turn to your 
store the office and business table business 
of your city, ana which requires your Carry ing 
a minimum sample stock only 


We supply warehousing and special prompt 
deliveries. This plan is making money now 
for hundreds of appliance dealers who have 
not sold tables in the past. It works. 


St. Johns Business Tables are strong and 
sturdy, due to special construction features. 
They are attractive with new finishes, and so 
moderately priced that everyone is a leader 
and an outstanding value. 
St. Johns Business Tables are made in Oak. 
quartered or plain; firs ality quartered 
Gum Mahogany finish or Ni nas rn Gray Elm 
The under-top constructi n and Mitre-Joint 
Ec 
dr 


or 


Plank ige are exceptionally strong. Dove- 
tailed drawers with ply be ttoms. Shipped 


K. D. with bolt construction 


St. Johns Table Co. 


Cadillac “ea Michigan 


Ay 
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More Cash Sales 
for You 


A display of the principal sizes of this 
line will bring you new customers and 
fill up your cash drawer. 





The Improved De Luxe Line of 


QUALITY PARK ENV 


Expanding Wallets, File Pockets, etc. 





Note 
Reinforce- 
ment 


Felt 





Patent Applied For. 


The flaps are reinforced across the entire 
length, and the bellows gussets are made 
of a high quality of tan cloth which will 
insure durability and service. 


These products are worth fully 100% 
more to your customer than the old style 
paper gusset wallets, and cost them only 
a trifle more. 


Be the first in your locality to show this 
high quality product, and you will be 
assured of a good business with your 
banks, attorneys, and other large users 
of filing supplies. 


For Samples and Price Lists, address 


Quality Park Envelope Co. 


Midway 416 So. Dearborn St., 
St. Paul, Minn. or Chicago, IIl. 
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Poetical Tribute to a Typewriter. 

The following verses were published in the Fort Smith 
Journal, Fort Smith, Ark., on October 24 last, and a clip- 
ping was forwarded to Office Appliances by D. C. Baldwin, 
a widely known Arkansas typewriter man doing business 
in Fort Smith. The editor’s note is by the editor of the 
Fort Smith Journal. This poem is worthy of a place in 
one’s scrap-book. 

My Mill. 
You grand old jumble of greaseless parts, 
Neglected and bumped and bent, 
You sing no more as you sang of yore— 
But I know where the sweetness went. 


I have bent down over your listening keys, 
I have whispered softly, “start,” 

And we write, we two, and I know you knew 
’Twas done for a bursting heart. 


I’ve made you warble, I’ve made you rave, 
I have made you smile and sigh, 

I have made you throb and dream and sob 
And flatter and laugh and lie. 


For the wands, my fingers, struck your soul 
And a miracle was done— 

A loom and a brain, we caught the skein 
And wove in a hush as one. 


The brush, the chisel, the organ keys, 
The reed and the plastic clay, 

The sounding string and the grey-goose wing— 
What stuff of the arts are they! 


But you are mine, and I love you, Love, 
As the cave-men loved their brides; 
A quill’s a quill but a mill’s a mill 
And a heart and a soul besides. 
—The Admiral. 
[Editor’s Note.—It is not often that the average news- 
paper has an opportunity of printing original verse of as 
matchless quality as the above poem, written by a news- 
paper man in the Journal office. The sentiment expressed 
here will appeal particularly to those members of the pro- 
fessions who have “nursed” Remingtons, Smiths and Under- 
woods until a “fatherly attachment” grew up that bordered 
on the pathetic. ] 


Office Equipment at Hotel Men’s Show. 

The Eleventh Annual Hotel Men’s Exposition was held 
at the Grand Central Palace, New York City, during the 
week of November 8 to 13, inclusive. Among a large num 
ber of exhibits were those of the following office equi 
ment concerns: 

William Allen & Co., New York City; Burroughs Add 
ing Machine Company, Detroit, Mich.; Dayton Scale Com 
pany, New York City; International Business Machines 
Corporation, New York City; International Time Record 
ing Company, New York City; Morkrum-Kleinschmidt 
Corporation, New York City; Mosler Safe Company, New 
York City; Multi-Counter Machine Company, Newark 
N. J.; Thomas Nelson & Sons, New York City; No-Tar 
nish Products Corporation, New York City; Pneumat 
Scale Corporation, New York City; Selfeed Sales Company 
Inc., New York City; W. A. Sheaffer Pen Company, Ft 
Madison, Iowa; L.. E. Waterman Company, New Y« 
City; York Safe & Lock Company, New York City; Telau 
tograph Corporation, New York City. 


Fred Payne, one of the originators of the Business Show 
is one of the promoters of the Hotel Men’s Exposition 
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THE PARTY 
MAKING SURE THE 
SCALES ARE 
PROPERLY 
UN GALANCED 


1s, "HODGMAN 
INSPECTION" 





LESS VACANT 
CONDITION 
43 
i 











Band Profits Grow — 


OUR SATISFACTION with Hodgman Live Rubber 
Bands must be the direct reflection of your customers’ 
feelings about them . . . Seldom, of course, do they pen 
glowing testimonials of their delight in the latest pound of 
bands you sold them . . . Your chief gauge cf their satisfac- 
tion must be the absence of complaints . . . Negative meas 
ure, perhaps . . . but trustworthy in making judgments . . . 
To assure you—and ourselves—that quality which leads 
to greater sales, and leaves grumblings conspicuously ab- 
sent, every HodgmanRubber Band is inspected . .. Not picked 
up individually and studied under the microscope. . . but seg- 
regated from tube-ends and seconds by swift and thorough 
hands ... Painstaking—surely ... But decidedly effective in 
helping you build profits in your band department . . . 


Prices, terms, discounts and samples—via the coupon! 


Hodgman#sisBands 


igman Rubber Company, FRAMINGHAM, MASS. 


Send latest prices on HodgmanabeAudber Bands. 

























THE 
COUPON Witt 
INTRODUCE You 
TO GAND 
PROFITS 
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An all-Berloy window display o filing and storage equipment. Inset 
photo shows a truckload of 35 Berloy Utilifiles No. 594—a recent single 
order delivered to Ingrim-Rutledge from Berger's San Francisco warehouse. 
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Another Golden Gate 


In San Francisco—where the glory of the 


sunset shining through the Golden Gate in- 
spires those alert to beauty—the name 
Ingrim-Rutledge suggests stationery and of- 
fice equipment to the majority of buyers. It 
is one of the largest firms of the Pacific 
Coast, in this field of business. 


How have Ingrim-Rutledge won this en 
viable position? And even more to the point, 
how do Ingrim-Rutledge keep their place on 
the heights? 


One explanation—as Ingrim-Rutledge will 
proudly tell you—lies in their choice of steel 
filing equapment. Ingrim-Rutledge have 
standardized em the entire line of Berloy of- 
fice equipment, Pictured above is eloquent 
proof of their confidence in Berloy. 


Nationally known and possessing outstand 
ing mechanical features, the Berloy line finds 
even greater favor with Ingrim-Rutledge by 
reason of Berloy’ distribution service 
Though 2,600 miles from the Berger factory, 
Ingrim-Rutledge get quick delivery on all or- 
ders—from Berger’s own warehouse in San 
Francisco. 


Twelve other Berger warehouses in as 
many cities the country over complete the 
circle of Berloy facilities for prompt and 
economical shipment. 


The Berloy line is really another golden 
gate for Ingrim-Rutledge—a gate to greater 
sales. Berloy is also a golden gate for hu 
dreds of other dealers who demand the mar 
ket’s finest filing equipment, with the assur 
ance of efficient service and co-operatior 
from the manufacturer 


Dealers are invited to write us concerning the valuable Berloy Franchise 


Boston New York 
Kansas City 
Los Angeles Dallas 


THE BERGER MANUFACTURING CO., CANTON, OHIO 


Philadelphia Chicago 
Minneapolis San Francisco 
Roanoke Jacksonville 
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BERLOY 


BERLOY STEEL FILING CASES 
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Geo. A. Nichols Returns to Typewriter Field. 
George A. Nichols has returned to the Peerless Type- 

writer Agency, 170 East Main street, Waterbury, Conn 

He had been ill several years, and retired from business 

temporarily. Mr. Nichols has been restored to health, and 

is again in active control. The agency does a general rental 
business, and handles repair work on various types of office 
machines. Mr. Nichols has been in the typewriter business 


at Waterbury about ten years. 


Officers of Direct Mail Association. 
Charles E. 
Mail Advertising Association, Inc., by the board of gov 
(Might Directories, Ltd.), 


Wiers was re-elected president of the Direct 
ernors Percy G. Cherry 
Toronto, Ont., Canada, was re-elected vice president. Ed 
ward A. Collins (National Surety Company) was elected a 
vice-president, succeeding William A. Biddle. Five were 
elected to the board of governors: Tim Thrift (American 
Sales Book Company), Elmira, N. Y.; William R. Ewald 
(Campbell-Ewald Company), Detroit, Mich.; Elmer J. Roe- 
per (Postage Magazine), New York, N. Y.; George W. 
Ward (D. L. Ward Paper Company), Philadelphia, Penna.; 
Percy G. Cherry (Might Directories), Toronto, Ont., Can- 
ada. Frank L. Pierce was re-elected secretary. 

International Business Meeting at Stockholm. 

Owen D. Young, chairman of the American committee 
of the International Chamber of Commerce, has urged 
affliated organizations to send a large and representative 
delegation to the general meeting to be held at Stockholm, 
Sweden, in June, 1927. 

This will make it possible to present the viewpoints of 
American business men on world problems properly and 
\ report making definite recommendations for 


the elimination of trade barriers will be the main topic for 


effectively 


consideration at this world-wide gathering of business men 

In a letter inviting American business men to attend the 
Stockholm meeting, Mr. Young says that “the business men 
of the world must understand one another. They must 
learn to co-operate with one another. They must learn to 
have confidence in one another. Somewhere there must be 
a meeting place common to business men everywhere, 
whatever language they speak, under whatever laws they 
operate, a place where they can meet and discuss their 
common problems. 

“I know of no other organization in the world adapted 
to this need except the International Chamber of Com 
merce. It is the normal clearing house of the business 
opinion of the world.” 

Mr. Your 
bring together business men of the forty countries repre 
It will address itself to important 


g points out that the Stockholm meeting “will 


sented in its membership 


economic problems of world-wide interest in the correct 


solution of which no one has a greater concern than the 
of the United States.” 


business met 

In view of the recent discussion of the trade barrier 
problem, it is anticipated that this subject will attract a 
interest at Stockholm. This whole question 


kholm meeting in the form of a 


great deal of 
will come before the Ste 
report drafted by a central trade barriers committee of the 
International Chamber. The report will be compiled from 


data submitted by subcommittees in the forty member 
countries It will offer definite conclusions and recom 
mendations for the removal or modification of trade barriers 
which hinder the free flow of commerce among the nations 


Roland W 


on the reparations commission, is vice chairman and the 


Bowden, former American unofficial observer 
American member of the central committee. 

The report of the American committee on trade barriers 
has already been submitted to the central committee. The 
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Showing well 
means selling well 


Display your stocks of Rand M¢Nally 
Maps, Globes and Atlases! It makes. 
selling just that much easier. It lets 
people know that your store is an 
authoritative headquarters for these 
nationally advertised products. 


Attractive window display material 
like that here shown is furnished 
without charge. It is simple, and 
most effective. Thousands of sta- 
tioners who have used Rand M¢Nally 
window displays in the past know 
that they get attention and bring in 
customers. 

You, too, can secure this display 
material and handy map racks that 
will help increase your own business. 
Write for full information. 


RAND M®NALLY & GOMPANY 
Map Headquarters 


Dept. L-204 
270 Madison Avenue 
New York 


Los Angeles 


536 S. Clark Street 
Chicago 


Washington San Francisco 








| 
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(This Desk will 


There are dozens of places where this desk will fit in, to one place for any other type. 


dentists say it exactly meets the needs of their offices. In beauty parlors, studios, automobile show 
rooms, reception rooms, bond houses, banks,—for club women, artists, decorators, realtors,—for the 
housekeeper and her husband—in office, shop or home—it is not only useful and convenient but 
ornamental as well. ; 






























| Son Price will 
Surprise You! 





Doctors and 








Detail of the Tudor 
Moulding around the 
“*Professional,”* below 
the top. This is cut 
from solid wood—not 
pressed 





Detail of the drawer 
pulls, especially de- 
signed for the “Pro- 


fessional” They are 
cast brass, antique 
finish 
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Boost you 
hina Sales 











To assure prompt 
delivery on orders 
received during the 
month of Decem- 
ber, we are carry- 
ing a good stock of 
the 

“PROFESSIONAL” 
all packed and 
ready for im- 
mediate shipment. 
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No exclusive sale- | 
the market is open 
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A daily picture 
of your business = 


Your accounting department 
can furnish it without addi- 


tional expense or extra effort 


A an executive, you know that 
there is no such thing as knowing 
too much about your business. You 
also know the part that time plays; 
that information varies in value ac- 
cording to the time you get it. When 
do you get complete detailed informa- 
tion of yesterday’s activities? 

How soon will you know how yes- 
terday’s profits, and figures affecting 
profits, compared with the same day last 
month? + ae soon will you know how 
the elapsed period of this month com- 
pares with the similar period of last 
month, or of the same month last year? 


You would like to have these figures 
today, while the information is “live”’; 
before it is too late to take advantage of 
opportunities for profit, or too late to 
prevent continuance of loss. Under 
ordinary accounting conditions, the 

task of keeping you thus informed 
woul be expensive, so expensive that 
ou could not afford to have it done. 
‘here is, however, a way by which an 

















ever-increasing number of business men 
secure this highly desirable, close con- 
trol of their business without putting 
one extra name on the payroll. 

By means of this modern equipment, 
your accounting department puts on 

our desk the vital statistics of your 

Sesiness; tells you what you owe and 
what is owed to you; compares your 
business day by day, month by month 
and year by year. 

Our representatives are familiar with 
accounting needs in more than four 
hundred fields. Each business presents 
a different problem and through the 
study of many problems we have gained 
experience which should be valuable to 
you. 

If quicker knowledge of what your 
business is doing will be as great an 
asset to you as it has been to other ex- 
ecutives, we suggest that you ask your 
secretary to send us the memorandum 
below. Elliott-Fisher Company, 342 
Madison Avenue, New York City. 


MEMO FOR YOUR SECRETARY 





WHY? 


Elliott - Fisher 


AUTOMATIC ELECTRIC 


ELLIOTT-FISHER COMPANY 

342 Madison Avenue, New York City 

Gentlemen: 

C) Please send me a copy of your booklet, ““Why?”’ 

0) Please have a representative familiar with my line 
of business phone for an appointment with me. 


5 OR Orr 


Address 


ren en eee ee eee 








JUST WRITE — Elliott - Fisher 


does the Rest — JUST RIGHT 
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American committee, of which Julius H. Barnes, former 
president of the Chamber of Commerce of the United 
States, is chairman, points to a number of trade barriers 
to which in its opinion attention should be given. Among 
these are double taxation; lack of international protection 
of patents, trade marks and designs; lack of centralized 
credit information; lack of uniformity in commercial letters 
of credit; inadequacy of the international parcel post; anti- 
quated customs classifications; and cumbersome and com- 
plicated customs formalities. 

In discussing the Stockholm meeting Mr. Barnes said 
that “ 
there no move to bring about any action looking to a lower- 


it is certain that the American delegation will allow 


ing of America’s tariff such as, would destroy the protection 
which American workers now enjoy.” He explained that 
the United States is in a different position from Europes 
with respect to tariffs in that we have here a great buying 
territory which is able to purchase the output of our great 
factories without the bar of tariff walls. 

The American delegation to Stockholm will travel on the 
SS. “George Washington,” of the United States Lines, 
which has been chartered especially for that purpose. On 
the basis of its present membership in the International 
Chamber, the United States would be entitled to send 
approximately 400 delegates. 


Suggestions for Effective Christmas Displays. 


Twenty points were suggested by What Next? (Dennison 
Manufacturing Company) for arranging attractive displays 
for the Christmas holidays. These are: 

Your Windows. 

1. Be sure that your windows reflect the Christmas spirit 

2. Everything in your windows should be a possible Christmas 
gift 

3. Tell where the gift value lies in each articlk 

4. Use well-lettered, easy-to-read price cards and posters 

5. Keep windows well lighted and clean, inside and outside 

6. Change displays as often as possible—at least once a week 

7. Tie up your window displays with your advertising 

Inside Your Store. 

8. Decorate with greens, holly, etc., to give a festive Christ- 
mas atmosphere 

9. Display as much gift merchandise as possible, but 

10. Don't crowd showcases or aisles 

11. Remove all staples to the background and let gifts and gift 
dressings be seen in all sections of the store 

12. Arrange less expensive goods and novelties so they will sell 
themselves 

13. Don't allow stock to remain in disorder any 
necessary 

14. Mark prices plainly It makes goods move fast 

15. Place fast—selling goods in the rear of the store, so cus 
tomers in passing through will see your entire stock 

16. Make an extra effort to give customers quicker and bette 

service 

Ventilate carefully Fresh air keeps customers in a buying 

mood and helps the salespeople 

18. Impress upon salespeople the importance of thorough 
knowledge of stock, especially of the Christmas goods 

19. Turn on the lights—brilliancy will tempt many a passer-by) 

A well-lighted stock is essential 
20. Advertiss 

Many of the points suggested can be followed througl 
out the year, with improved results in the operation of a 
store. 


Portland, Maine, Concern Takes Moore Pen and 
Pencil Line. 


The house of Loring, Short and Harmon of Portland 
Maine, announce that thi have become listributors 
Moore’s pens and pencils made by the Moore Pen Con 
pany, 110-114 Federal street, Boston, Mass. Beginning 
November 1 the salesmet f Loring, Short and Harn 
carried complete lines of Moore samples, and all orders 
taken by them will be filled from the compan; wn st 
in Portland 

The line includes not only fountain pens in a variet 


sizeg and designs, but also propelling pencils and inks 


thes has 
eliminated 


Chair Music 


Sikes form fitting design made office 
chairs comfortable. The new Sikes 
Self-Lubricating Chair Iron makes of- e 
fice chairs noiseless. 


Our December 4th Saturday Evening 
Post advertisement tells the story of 
this remarkable construction feature. 
Sikes Office Easy Chairs are increas- 
ingly popular everywhere. No wonder! 


SIKES COMPANY 


Chairmakers for 60 Years 


Philadelphia 
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UNIN 
NO 


TRADEMARK REG 


ESKS 


and 


TABLES 


With Inlaid Lino Tops 


Patented and Guaranteed 





























For more than 30 years Gunn preducts have 
worthily contributed to the Grand Rapids tradi- 
tion of quality. 


Lino is our specially prepared fabric, scientifically 
treated, so that ink and stains can easily be 
removed. Lino has life-time wearing qualities, 
retains its distinctive, new appearance and is not 
easily marred. No Necessity for Glass or 
Desk Pads,—a worth-while saving. 







It Isn’ta 


Ino 
Unless It’s a 
GUNN 


Grand Rapids Made 


Eliminate Glare!—Relieve Eyestrain! 


The soft shade of Lino is restful to the eyes. 


The quiet color prevents irritating light reflections 
common to any polished surface. 


Catalog and Sample of Top Mailed on Request 


The Gunn Furniture Co. 


GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
109 Stevenson St., San Francisco 
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Waterman Company Covers U. S. with Air Mail 
Poster. 

The L. E. Waterman Company, 191 New 

York, have gotten out a twenty-four sheet lithographed 


Broadway, 


poster in eleven colors and seventy-seven printings and 
are blanketing the country with this poster, having begun 
November 1. 
the Waterman Ideal pen. 
ing of this poster will benefit the postal department as 


Across the face of the poster is illustrated 
It is declared that the broadcast 


well as the business public and manufacturer. The com 
pany believes that schools and colleges will approve of the 
wide showing of this air mail map on account of its educa 
tional value. 


The success of the Waterman war-zone poster at the 
close of the World War and the peace poster which was 
prepared and placed in the important centers of the country 
with such speed, demonstrated the public interest in under 
takings of this character. 

According to W. Irving Glover, second assistant post- 
master general, speaking at Kansas City, September 23, 
1926, at the convention of postmasters, commercial aviation 
must be advertised and it must be sold, not to the users of 
the air mail of today, but to the people who do not know 
what the air mail is or what it means. Great sums of 
money are set aside in this country for the development of 
aviation. “What greater good,” asked Mr. Glover, 
be done with a portion of these funds than to start such a 


‘6 1 
could 


campaign for the sale of commercial aviation to the Amer 
ican people?” 
The L. 


heavy financial investment in its air mail poster compaign 


E. Waterman Company is glad to have made this 


and is gratified that the publicity can be of this educational 
form in adding as it will to the constantly increasing publi 
realization of the vitally important place the United States 
Air Mail Service now occupies in our national life 


Cincinnati Bankers Visit Dalton Factory. 


One hundred and seventy-five members of the Cincinnati 
chapter of the American Institute of Banking had an oppor 
tunity, Columbus Day, to see how bank bookkeeping ma 
chines are made, when The Dalton Adding Machine Com 
pany held “open house.” The bank employees were con 
veyed to the plant of the company in Norwood, Cincinnati 
in chartered busses. A trip through the various manu 
facturing departments showed exactly how the machines 
are built from the first stamping operations on through the 
complete assembly. The new Dalton bank posting ma 
chine—the machine many of the bank employees use 
their daily work—was also put through its paces, while 
demonstrations of “touch method” operations held the atte: 
tion of many. 

Following the visit to the plant, the guests were brought 
to the Cincinnati Club, where Dalton officials were hosts 
luncheon. Brief addresses by President Walter Gerwi 
the Cincinnati chapter of the Institute and President Harry 
Landsiedel of The Dalton Adding Machine Company cl! 
the day’s program 

Dealers Realizing on Pelouze Advertising. 
advertising campaign conducted by 
Pelouze Manufacturing Company, Chicago, Ill., is showing 


The national 


its benefits to dealers handling the company’s line of scales 
Inquiries reaching the executive offices are referred to deal 
ers in the vicinity of the interested prospects. This adver 
tising campaign includes, among other publications, the 
World’s Work, National Cosmo 


Geographic Magazine, 


politan, American, System, the magazine of business, and 
Office Appliances. 
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ATLAS 








POSITIVE LOCK COMPRESSOR 







ROLLER BEARING 
SLIDE SUSPENSION 


DOUBLE 
CHANNEL 
TRACK 


4 ROLLER BEARINGS 
PER DRAWER 


the dominant 


NO BOLTS 
SCREWS 
OR RIVETS 


SOLID BRASS 
HARDWARE 


Commercial Grade Cabinet 


The ‘‘Atlas’”’ will win the approval of your 
customers who demand a cabinet combining 





low price, attractive appearance and depend- 
able service. These features explain its ( OLUMBIA 
dominance: 
High grade furniture steel. Heavy U track and extra re- The latest catalog presents 
Sturdy, reinforced drawers. inforcement channel. the full line of ‘‘Columbia’’ 
Wide crosspieces. Drawers operate smoothly on . ee . 
Electric or acetylene welded, four wide roller bearings. steel equipment —, 
solid, rigid construction. Polished solid brass hardware. na tions, counter an es 
Corners filled by oxy-acety- Four finishes—olive green, high units, wide and half 
lene welding, fully finished. perfectly reproduced mahog- sections, short line cabi- 
Automatic lock when desired. any, oak and walnut. nets, etc. 
This popular ‘‘Atlas”’ will stimulate your sales Become better acquainted 
of commercial grade cabinets. You can sell with this quality line, so 
it at a price that represents real value and rapidly attaining widespread 
ields an excellent profit papuneny. Mag OF Se 
y P ’ a catalog and pricelist? 


The low list prices, liberal dealer’s discounts, 
and more detailed description will be fur- 
nished on request. We suggest that you 
write today. 


COLUMBIA STEEL EQUIPMENT CO. 


Office and Showroom ; M. C. Box 2130 
1735 CHESTNUT ST. PHILADELPHIA, PA. 
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CENTENNIAL 
LEDGER 


Made by 


WESTON 


LEADERS IN LEDGER PAPERS 











Sy cae is a new ledger 
paper of countless uses. 
Its outstanding features are: 
(1) Moderate in price. (2) Extra 
good quality. (3) Made in 
white and buff. Uniform 
color and formation. (s) Ac- 


curately trimmed and squared. 


(6) Carefully sorted for im- 
perfections which slow up 
production when converted. 


(7) Takes all forms of printing 











and lithographing exception- 
ally well. Lies flat and 
has splendid ruling qualities. 
(9) Writing surface not marred 
by erasures. (10) Offers essen- 
tial qualities found only in 
ledger papers selling at higher 
prices. Ample stocks in 
all standard sizes and weights 
are carried by Centennial 
Ledger agents from coast to 
coast which means—SERVICE. 


Byron Weston (sompany 


A family of Paper Makers for over sixty-three years 


Mills at Dalton, Mauachusetss, U.S. A, 


New York Chicage 


San Francisco 








ee ae 





December, 1926 
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A Rapid Job. 
October 16, at 12:30, officials of 
Power Company 


On Saturday afternoon, 


the Georgia Railway and called up the 


new Thomas-Newell Office Equipment Company, asking 


for a set of steel shelves to be put into a recently completed 
were taken, the 


vault. The measurements of the vault 


shelves secured from the Atlanta warehouse of the Van 


Dorn Company, and the entire job was completed and 


turned over to the power company in less than twelve hours 
So far as the writer knows, this is the first set of office 


shelves more than ten feet in height ever installed in 


Atlanta. 
of office equipment. 


And it sets a local time record in the installatior 
[The Thomas-Newell Company, which opened for busi 
ness about seven weeks ago, has done several record-break 
ing jobs recently, and has exceeded the quota of sales set 


for the first two months.—]. H. R. 


Kansas Dealers Suffer in Floods. 

Word comes from Phil M. 
Kansas Book Dealers’ 
W. & W. 
pany of Burlington and the 
Neosha Falls, suffered serious losses in the 
An appeal was immediately 


president of the 
effect that the 
and The Cowgill Medicine Com- 


Anderson, 
Association, to the 
Drug Company 


recent flood. 
sent to members and a fund 
was raised to assist these concerns in getting started again 


Phil M. Anderson, president and acting secretary of the 
association, recently returned from an enjoyable trip to 
Honolulu. 


Pickering Vice-President Ramsay Organization. 
The Robert E. Ramsay Organization, Inc., 
tion agents and direct advertising specialists of New York 
City, announce the election of Harold B. Pickering as vice- 


sales promo 


president. 

Mr. Pickering has been associated with Frank Irving 
Fletcher; The Electrical Record; Drug Topics, and James 
F. Newcomb & Company, Inc. 

A Striking Mailing Folder. 

A recent mailing folder of the General Fireproofing Com- 
pany, supplied to dealers throughout the country presents 
in colors a poster display of an office equipped with Allsteel 
desks and files in mahogany. The folder is entitled, “The 
Control Centers of Business,” and points out that your desk 
is the control center of your business. Some of the argu 
ments for steel desks are given in cogent and pertinent 
style. 


“Acco” Appoints Stanley H. Becker. 

Stanley H. Becker has been appointed a traveling sales 
man by the American Clip Company, Long Island City, 
L. I. N. Y. He will call on the trade in Western Penn 
sylvania and Ohio. In addition to displaying new items in 
the “Acco” line, Mr. Becker is particularly qualified to do 
educational work in behalf of the dealers. 


University Bulletin on Commercial Education. 

The University of Iowa, Iowa City, lowa, has published 
Extension Bulletin No. 144, No. 19, in the College of Edu- 
cation series. This is the “Status of Commercial Education 
in Secondary Public Schools of lowa.” The 
analysis of the preparation, pay and tenure of service 


bulletin is an 


commercial teachers in the state of Iowa. 


The hardest heart in Christendom loves to see a clever 


woman hook a hard boiled bachelor—Teamwork (Kelley- 


Bone Printing Company). 


Baker & Young Company of 


wile 


4 Onl a she tee AD 45 
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CHICAGO 


IANCES 


avatlahble to deaters 


of the Faultless Vis- 


The introduction 
ible Record has opened to Stationers 
everywhere, a market with gréat sales 
possibilities. This record is the omby visible 
record with patented automatic shift available 
to dealers. It has ten sure-sale features, 
among which may be mentioned that the 
record shifts automatically in omy positon, 


that the writing surface is perfectly flat, 
and that either sheets or cards may be 
used. In every way the Faultless ts an 


ideal book-type of visible record for the 
stationery trade, and offers a trade op- 
portunity every stationer should in- 
vestigate. 

Result-producing advertising and sell- 
ing-helps will be furnished dealers who 
secure Faultless agencies—of which a 
limited number are still available. 


Write today for full particulars concerning 
our dealer proposition. No obligation. 


Stationers Loose Leaf Co. 


MILWAUKEE 
NEW YORK 





FAULTLESS ) 











147 























148 OFFICE 














| Myrtle’s 1800 Series demon- 
strates most emphatically that it 
is possible to secure fine quality 
Mahogany desks at a cost lower 
than heretofore. 
Tops 1%” thick, veneered edges. | 
Posts 14%”. A smoother and more | 


| 


lasting finish. Every desk is {| 
| equipped with Myrtle’s all metal 
| drawer locking device. Other 


| features equally as interesting. 
And the price—less than it was 
last season. Investigate today. 


MYRTLE DESK COMPANY }) 
High Point, N. C. 


New York Representative 
J. Wallace ier 21 East River 
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Marshall-Jackson Interests in New Alignment. 


The Marshall-Jackson Company, Chicago, IIl., is now 
controlled by three of the executives who had been with 
the organization a number of years. The interests of W 
Percy Jones have been acquired by Oscar Modine, O. R. 
Geuther and Willard Grant. Mr. Modine is in charge of 
stationery purchases and sales; he joined the organizatior 
twenty-eight years ago. Mr. Geuther has charge of the 
office furniture department; his connection goes back four 
teen years. Mr. Grant, who directs the printing department 
has been active in this business and its predecessors forty 
eight years. 


Change at Sheaffer Office in San Francisco. 
January 1, 1927, H. D. Jones will take charge of the 
San Francisco branch of the W. A. Sheaffer Pen Company 
He has been with the organization since October, 1925 
The new appointment comes as the result of the fine record 

















H. D. JONES. 


made by Mr. Jones while manager of the collection depart- 
ment at the factory, Fort Madison, Iowa. 

Mr. Jones succeeds the late Miss Laura A. Kendall. Her 
sister, Miss Jessie L. Kendall, has been in charge of tl 
Sheaffer San Francisco branch since her passing. 


e 


Kendrick Furniture Company Moves. 

The Kendrick Furniture Company, which has _ been 
located at 118 North Franklin street, Chicago, Ill., moved 
in November to 221-23 West Randolph street. This is close 
to the former store, but the telephone number has been 
changed to Central 4325 and 4326. The first floor and 
basement at 221-23 West Randolph street are 160x40 feet 
and the area occupied is almost double that of the forme: 
store on Franklin street. The company does a gener 
office outfitting business. 


Madison Office Supply House to Get New Home. 

Blied Office Supplies, Washington avenue and Webster: 
street, Madison, Wis., is to be housed in a new building 
This business is conducted in conjunction with the Bli 
Printing Company, 114 East Washington avenue B 
establishments will occupy the new building when it is 
pleted. The first floor is to be occupied by the office supp! 
business and the executive department of the print sl! 
The mechanical departments will occupy the second 
third floors. 

The office supply department is managed by Leo Blie 
son of Frank Blied, the owner. Office furniture is one 
the activities of this department, and the company has 
handled a number of contracts for furniture ordered by 


state of Wisconsin. 




















T RUE craftsmen working with Genuine Selected 


Walnut have created a series of LEOPOLD desks 

and matched suites which is commanding the 

enthusiastic approval of the American desk 

buyer. Your clientele will accept them readily. 
See them in the new LEOPOLD catalog. 


WALNUTS 


THE WOOD OF SUPREME DISTINCTION 








A FACT ~NOT A PHRASE 


























77) 


W/ITEN Genuine Walnut is fashioned by true 
craftsmen into desks and tables the result is a 
piece of office furniture which is good to look at 
and good to work at today and down a long, 


long vista of tomorrows. 


oon ape © |. D 


THE DESK OF SUPREME DISTINCTION 


LEOPOLD DESK Co.. Burlington, lowa 
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HE New Model 6 Remington- 
Noiseless,withfour-rowstandard 
keyboard, is justly called “‘The Super- 
Standard Writing Machine,” because 


it renders a kind and character of 


service entirely beyond the range 
of any typewriter of standard con- 
struction. 

This latest Remington-Noiseless 
machine performs with the very 
highest efficiency every productive 
service required of a typewriter. It 
has every standard operating feature. 
It is notable for its light touch, swift 
and easy action, the uniform excel- 





The Super-Standard Writing Machine 


lence of its product, and its capacity 
for manifolding work. And in ad- 
dition to all of these advantages it 
confers on every user the priceless 
boon of quiet. 

Business efficiency and human 
nerves unite in their present-day 
demand for noiseless typewriting 
and the New Model 6 Remington- 
Noiseless is the one and only writ- 
ingmachinewhich supplies thisneed. 

We will gladly place one of these 
machines in your office, for exami- 
nation, without any obligation to 
yourself. 


Remington Typewriter Company 
374 Broadway Branches Everywhere New York 


Remington Typewriter Company of Canada, Limited, 
68 King Street West, Toronto 

















NEW REMINGTON-NOISELESS 


With Four-Row Standard Keyboard 
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Office Furniture Dealer 


I would seek a line of good, popular-priced steel files that look good on my floor 
and good in my customer’s office. This line would be complete from two to four 
drawer, letter and cap sizes, with every variation in between that modern busi- 
ness demands. Every drawer in every piece would have to be suspended on sub- 
stantial, smooth running rollers; the hardware finished in brushed brass and the 
files themselves done in Olive Green, Walnut and Mahogany. Now, armed with 
a price low enough to put competition on the run, I would build a successful steel 
file business—nothing could stop it. This money making line would bear the name 





The wide variety of card drawer inserts, the Econofile is just the ticket to use as its 
check and document drawers in both four running mate It makes a great team—one 
drawer and counterheight, makes the Econo that will surely speed up your file turnover 
file a popular number in offices the country And that’s what makes money in retailing 
over They are selling faster than a good steel files—turnover! Back here in the office 
many dealers ever dreamed of Econofiles ‘“"* ’ » : 

; we lave a whole budget of Econofile facts 
have beauty, finish and sturdiness. They look that ; 7 . 
high priced But they sell at a figure that mat you owe it to yourself to get rhey are 
enables you to meet competition with a yours for the asking Why not write for 
smile If you now handle a high priced line, them now? 


INVINCIBLE METAL FURNITURE CO. 
Manitowoc, Wisconsin 


New York Chicago 
R. Orthwine EK. E. Blankmeyer 
343 W. 26th Street 1517 S. Wabash Avenue 


Los Angeles 
M. M. Corbett 
420 8S. Spring Street 


: 


i 


: 


- Tat 
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Chicago Typewriter Men Hold Monthly Meeting. 

The regular monthly meeting of the Chicago Typewriter 
Dealers’ Association was held in the music room of the 
Hamilton Club on Tuesday evening, November 9, Presi- 
dent Holbrook in the chair. Minutes of the previous 
meeting were read by the secretary and accepted. The 
secretary reported for publicity committee on those who 
have paid the advertising assessment. Mr. Pratt suggested 
some minor changes in the wording of the advertising 
copy and after discussion it was decided that the first adver 
tisement should be inserted in the papers on Monday or 
Tuesday, November 15 or 16, and followed on two suc- 
cessive weeks. 

The temporary committee on topics for discussion at 
future meetings suggested the subject, “Credits and Col 
lections,” for the December meeting. This suggestion was 
adopted. Then followed a general discussion on collec- 
tions during which the suggestion was made that all dealers 
give their accounts to one person or concern, thus mak- 
ing it a paying proposition to whoever would take it up 
and would tend toward better service 

At the suggestion of Mr. Rice of the Smith Typewriter 
Sales Company, it was decided to write to Roy O. Horn 
baker of Chicago to attend the next meeting and explain 
his service. 

The following committees were appointed Program 
and Entertainment: J. E. Pratt, chairman; Arthur Froehlich, 
Walter Fox. Grievance committee: A. R. Ames, chairman; 
H. W. Martin, M. A. Borreson and P. E. Kinnisten. Pub 
licity committee: Arthur Froehlich, chairman. 

A motion was made that the opening and closing hours 
of business be 8:00 A. M. and 6:00 P. M. On motion, the 
discussion of this matter was deferred until the next meet 
ing [here was some discussion on the subject of co 
operative buying and it was suggested that this topic be 
given consideration at the December meeting 


On motion, the meeting adjourned. 


Storms Company Tenders Hallowe’en Party. 

On Thursday evening, October 28, 1926, the H. M 
Storms Company, manufacturers of typewriter ribbons and 
carbon papers, Brooklyn, N. Y., tendered a Hallowe'en 
party to their entire organization. Their large offices at the 
Brooklyn plant were cleared and a buffet supper was 
served, followed by dancing and other features of enter 
tainment \ fine jazz orchestra provided the music and 
members of the Storms organization contributed a number 
of amusing vaudeville acts, not the least of which by any 
means were those of the four colored porters who per- 
formed the Black Bottom, Charleston and buck and wing 
dances with almost professional ability. 


Che offices were beautifully decorated in Hallowe'en c« 


ors and autumn foliage \n enormous jack-o-lantern pre 


sided over the scene. 


St. Louis Apela News. 

The St. Louis Apela Club recently elected F. J. Riley 
of the Kalamazoo Loose Leaf Binder Company a member 
of the organization. 

W. I. Currie, head of the Dalton Adding Machine Con 


pany’s St. Louis office, left on October 21 for some weeks 


vacation in Virginia. At the close of this vacation Mr 
Currie will join the Dalton Adding Machine organization 
in New York City. The St. Louis club and the many 
friends of Mr. Currie in that city much regret his departurs 
and wish him much success tn his new territor 
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When newness 
no longer appeals— 











1 questions must all 
be answered in the affirmative, 
if your product is to keep 
itself sold. 


If you sell Peerless Keys — as 
over 4,000 dealers are doing,— 
your answer is bound to be 
affirmative—and very emphat- 





¢& ic as well. 
Resilient rubber which never 
° hardens is the secret of Peer- 
will less popularity. The dealer’s 
stock—the user’s purchase are 
your 


always FRESH, USEFUL, 

APPEALING. 

merchan- sea 

3 Turnover is consistent—volume 
dise surprising. Demand has been 
. created for Peerless Keys—and 
still Peerless Keys only—by years 
of consumer advertising, — by 
stay office-to-office missionary work. 


sold? 80% of New York’s dealers— 


including the leaders, carry 
a Peerless Keys — positive proof 
Will it still re- of their popularity. 
tain its quality? b 
ae Erasure shields (new dealer 
_Willit stillful- helps) are now offered you gratis 
fill its purpose? imprinted, of course,—in gen- 
Will it still be °tOUS convincing quantities. 


pleasing to its Send in attached coupon for 
owners? your sample. 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St. Louis London Berlin 
Northwest Distributor: The Biggs Co., 71 Madison St., Seattle, Wash. 
San Francisco Distributor: D. R. Pinney, 521 Market Street 
Wellington,N. Z., P.O. Box 1454 Sydney, Australia, P.O. Box 3003 


PEERLESS 
rreewareel KY Yo 








Qe —_—_——_—_—_— ee er ee 
| Peerless Key Co., Inc., 176 Fulton St., N. Y., City: | 
! Please send us without any obligation on our part, details of your ! 
| special profit-making offer, together with sample of Peerless Key and I 
| erasure shields with our imprint telephone number if desired.) | 
" j 
NAME ; ' 

is ! 
! ADDRESS hiiindiiaataliamel i 
ee _ 


| 
if 
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The Genuine 


Nothing can compare with the beauty 
of natural grain, design and finish, the 
liveability of a wooden desk when well 
made of select material. There is some- 
thing in the looks and the feeling of a 
properly constructed wooden desk that 
cannot be imitated 


DIETZ have been making and selling 
wooden desks for forty-five years; 
continued progress of that extent is 
possible only when the product is 
satisfactory. DIETZ is the name of a 
complete line; there are desks and 
tables for every office purpose in 
several grades 


The DIETZ location is convenient for 
hundreds of dealers. Direct rail routes 
extend in every direction from the fac- 
tory throughout the U.S. The shorter 
distance and direct route save freight 
and time and add profits. The DIETZ 
agency in your city is a valuable 
connection. Perhaps it is available 
Write us 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 

















December, 192¢ 


Waterman Ten-Year Club Celebrates. 


On November 3 the Ten-Year Club of the L. E. Water 
man Company held a theater party at Wallack’s theater 
Forty-second street and Broadway, New York City Che 


entire theater was bought out for the occasion and many 


friends of the company in the stationery trade were pres 
ent, together with the regular members of the Ten-Year 
Club, which is composed of employees of the Water: 


tint 


who have been connected with the organiza 
Fifty 
Metropolitan hospitals were present as the personal guests 
Frank D. Waterman 
Something,” William T 
champion, in the stellar 


fact that the author, Courtenay 


Company 


ten years or more nurses from the Flower and 


of President Che play was, “They 


All Want 


tennis 


with Tilden, secor 


lormer role The show 


was selected because of the 


Savage, who was also present, wrote the entire comedy 


with a Waterman fountain pen. Mr 


lilden on the opening night of the show 


Savage presented the 
pen to Mr 


also interesting to note that in the play itsel 


It is 
Charles Abbe, playing the role of Mr. 
Mr. Tilden, playing the stellar role of Wade Rawlins, wi 


Kilbourne, rewards 
+] 


his Waterman pen in one of the comedy moments of the 


third act 

Besides many friends in the stationery trade proper, there 
were also present Bernard G. Kaufman of the Walden pul 
lications; Neary of Geyer’s Stationer and Dwight 


N. Briggs of Office Appliances 


James FE 


The Waterman Company has recently been running some 
Tilden an 
the presentation to him of the Waterman pen with whicl 
the play, “They All Want 
the advertisement is quoted a letter from Mr. 
Mr. Waterman in 
the presentation of the pen and gives substantially the fac 


clever advertising featuring a likeness of Mr. 


written It 
Tilder i 


circumstances of 


Something,” was 


which he relates the 


; 


told above 


Walnut Manufacturers Entertain British Guests. 


\ meeting of the American Walnut Manufacturers’ Ass: 
ciation was held in the assembly room of the organiza 
tion’s headquarters on October 21, 1926, a large number 


One of the features was an address 
Bigelow, Kent, Willard & Compa: 
subject 


of members attending. 


by Thomas Perry, of 


Boston, industrial engineers, whoss was the art 


1 } 


ficial extension of the brown color of walnut into the light 


color sapwood, thereby hasten‘ng the natural process at 
at the same time reclaiming for useful purposes the wal: 
sapwood veneers which contain the clearest wood and 
figuring of any portion of the tree At the 


Mr. Perry’s talk, 


conciu 


President Charles H. Barnaby, of Gr 


castle, Ind., appointed a special mmittee to investigate 
the subject and make a report 

S. F. Meffley of the Illinois Millwork Association talke 
on the unton labor situation in the millwork trade 
Chicago district, pointing out the efforts being made 
the union officials to prevent the use of non-union mater 
in this territory 

James Richardson and his son, Eric, of Londo1 


guests at the meeting, the senior Mr. Richardson speaking 


on the economic conditions in England with partic 


reference to the effect of the coal strike on the hardwo 
lumber trade. He said that, in common with all industries 
the lumber trade had been crippled by the effects 
strike. 

were to the 


had been a decide 


Reports concerning the furniture industry 
effect that in the last sixty 


improvement in business, with most 
} 


days there 
of the factories running 
rought out a larger i: 


full time. This condition has 


and buying of walnut lumber and veneers 
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$4.00 


We want to send ~—™ 
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this book to every stationer 
in the country 








Vi 


This handsomely bound Appointment 
Book will be sent to every recognized 
stationer for the asking. 


We want you to see for yourself its 
beauty, its utility and its effectiveness 
obtained through the use of the visi- 
ble principle. 


Here is a fast-turning Christmas and 
New Year’s seller that combines all 
the best features of the calendar,desk- 
pad and engagement book into a com- 
pact piece of personal visible record 
equipment. 


It visibly signals all important en- 
gagements for the busy executive and 
for the professional man. It allows 


the user to mark his personal red- 
letter days so clearly that they cannot 


E 


be overlooked, cannot possibly slip his 
mind. 


Nothing to turn up daily, to tear off, 
to have to remember to look at. Every 
appointment forces itself on the at- 
tention. 


It will cost you nothing to see for 
yourself what a top-notch Christmas 
and New Year’s seller this is—and 
will be all-year-’round. Send for it 
today, and if it doesn’t look like a 
money-maker to you, return it and 
no charge. 


Act now, without cost or obligation. 
Simply attach the coupon to your 
letterhead and mail. Quick, for 
Christmas and New Year's profits! 


Mail the coupon today 


ACME CARD SYSTEM COMPANY, 
116 South Michigan Avenue, Ch'cago 


Gentlemen: 


A ppointms I iv? together with 





Wit it ar Pe part, send me one of your 
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First Impressions Do Make A Difference 





Filing Equipment, 
Filing Equipment 
Supplies, Office 

Safes, Steel Desks, 
Matched Office Suites, 
and Sectional Bookcases 
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First impressions—the impressions’ with 
their consequent effect on a visitor, as he ent- 
ers an office, do make a difference. Business 
is often created or lost at that moment. 


MACEY furniture, whether in Matched Of 
fice Suites or regular commercial grades, 
make for good first impressions. Visitors 
are highly pleased with the atmosphere on 
entering a MACEY equipped office. There 
is that feeling that all is well. 

This is one reason why MACEY furniture is 
selected by far-sighted firms—business men 
who have a keen appreciation for the connec 
tion between quality equipment and business 
character. 

If you would like to be better acquainted with 
MACEY Furniture, catalogs and supple- 
inentary information will be sent gladly 


on request. 


THE MACEY COMPANY 
GRAND RAPIDS, MICH. 





December, 1926 
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Drake & Co. Open New Lafayette Unit. 

Geo. A. Drake & Co., stationers, office outfitters and 
printers, 619-625 Woodward avenue, Detroit, Mich., have 
opened a new unit of their business at 138-140 Lafayette 
boulevard, ground floor of the Lafayette building. 

This unit is an extension of their present business and 
includes the same lines as are now being handled in the 
main store. One feature of the new store is the modernized 
method of openly displaying all merchandise and the use 
of steel shelving, steel display cases and counters through 
out 

Olive green is the predominating color; this might be 
appropriately called the “Olive Green Store,” “Olive Green” 
being the symbolic character created and featured in the 
advertising of the Art Metal Construction Company of 
Jamestown, New York, whose line of steel office equipment 
Geo. A. Drake & Co. handle exclusively in this territory. 
The opening of this new unit is further evidence of the 
growth of Geo. A. Drake & Co., who have, since their 
inception in 1905, made five moves, each time to occupy 
larger quarters. 

Murl H. Stuck has been appointed manager of the new 
unit. Mr. Stuck is widely known as an office supply man, 
having spent twenty-two years in the business, the last ten 
years of which he has been associated with Geo. A. Drake 
& Co 


Bellamore on Southern Trip. 

D. H. Bellamore, assistant secretary and general manager 
of the Mosler Safe Company, New York, left New York 
November 19 for a month’s trip which will include Florida 
and Cuba 





Db. H. BELLAMORE 


Mr. Bellamore went south on business for the company 


and will return shortly before Christmas 


New Manager for Eff. & C. Chair Division of the 
Fritz-Cross Co. 


L. E. Goenen, industrial seating engineer, has | 


peen 
appointed manager of the Eff & C division of The Fritz 
Cross Company, St. Paul, Minn 

[his division is manufacturing a correct posture chair 
which it is claimed embodies all the principles of correct 
posture The company states that the Eff & C chair is the 
result of a thorough investigation of industrial seating 


problems by Mr. Goenen, who has succeeded in solving all 


of the problems he encountered It is declared that the 
new chair will increase efficiency, promote health and 
advance productior These chairs will be sold throug! 


dealers only 


R. J. Freeman Heads New York Office of Taylor 
Chair. 
Roland J. Freeman, son of John Freeman, vice-president 
of the Taylor Chair Company, Redford, Ohio, has beet 
made manager of the New York sales office of that cor 


1 


f this office will give the Tavlor Char: 


pany. The opening « 


Company close: contact with Eastern dealers 
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Put him 
in Your Window 


Half the buyers of FIBERSTOK red 
products make their purchases when 
office needs compel them. The other 
half are brought in by attractive win- 
dow displays that visualize for them the 
advantages of modern, efficient filing 
devices. 


Arrange a prominent display of FIBER- 
STOK in your windows and tack it up 
with this striking poster. The increase 
in sales will show you just how profit- 
able this “other half” is. 

We will gladly send you three window 
cards and photographs of displays at 
your request. 


NATIONAL FIBERSTOK 
ENVELOPE COMPANY 
429-447 Moyer St. 
PHILADELPHIA, PA. 
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RROF- 


Is Being Sold 
Thru Dealers 








Agencies are now being assigned for the 
ERROR-NO Copyholder in all parts of the 
country. To dealers who act promptly, an in- 
teresting proposition is available. 


In mechanical construction, the ERROR-NO 
is simplicity itself because of the small num- 
ber of parts required in its make-up. 


The installation of ERROR-NO is as simple 
as the product. It fits behind the typewriter 
and is held in place by suction feet. No clamps, 
screws or other devices to complicate and 
hinder its operation. 


In use, the operation is a revelation. Instant 
adjusting permits any depth of line desired. 


As to its dependability, ERROR-NO is guar- 
anteed for one year—a long enough guarantee 
to insure complete satisfaction over long 
periods. 


Doing away with expensive, direct solicita- 
tion, makes possible a discount which offers 
real margins of profit. The time to capitalize 
on ERROR-NO is now—before the territory 
you want is taken. Write us today. 


RROF-NO INC. 


55 Arbutus Street Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR-NO 





A Pair of “Y and E” Mailing Folders. 

The Yawman & Erbe 
Rochester, New York, have recently issued two attractive 
folders which ably and concisely present the merits of the 


Manufacturing Company 


“Y and E” counterheight steel files. The smaller of the 
two folders is of a size to fit a six and one-half envelop: 
It is printed in colors, and is attractively illustrated. Wher 
opened out it is found to be four times the width folded 
presenting a panorama of a series of steel fire-wall coun 
terheight sections as they would appear from inside the 


area enclosed, showing end panel, correspondence files, cay 
files, bill of 
of different 

Next 
signed, on the right of which is a steel counter-height sto 
age shelf 


without and finally a corner unit. 


letters and cards, three tiers card 


check 


a triangular steel 


size size, 


files sizes, sections and document size 


files. comes gate, attractively de 


cabinet, a roller section with curtain and one 


his layout covers pra 


tically every business requirement. The features of fire-wa 
construction, safety latches on all drawers and complet: 
interchangeability of all sections are explained and en 
phasized 

The other side of the folder contains a statement about 
what the user may expect from “Y and E” counterheight 
steel files, with a picture of the Y and E counterheight sate 
bearing the underwriters’ B label and a cover desig: 


colors showing an oftice arranged with a whole set of 
terheight equipment. 


its 


rhe larger folder is more specific in treatment o 


illus 
trations showing the method of setting them up and arran 
| 


various counterhe‘ght units, describing them all with 


ing them according to the uses for which they are designed 


1 


Several installations of these files are pictured and emp! 


laid the protection they give to records Phe 


ot 


SIS is upon 
illustr i 


nd 


method construction is depicted in interesting 


tions showing the method of applying the asbestos a 


spaces between the two steel plates which make up tl 


walls, tops and bottoms of these cabinets 




















THE WATERMAN AIR MAIL POSTER.—Shown on Bil 
boards the Country Over, It Is Helping to Educate the Popu 
lace to the Use of the Airpost An Item Regarding Th 


Campaign Is on Page 144 of This Issue 








Woodstock Extends Distribution in Americas. 


The Woodstock Typewriter Company, Woodstock, III 
has established new distribution as follows: 

M. Echeverria, Maracaibo, Venezuela, exclusive agent 
for the department of Maracaibo. 

The Bergh, Green Company, Ltd., Edmonton, Albert 
is exclusive representative for Alberta and Saskatchewa1 

Mr. M Echeverria, of Maracaibo, and Mr. Greet 


Edmonton, were visitors at the general office and manufa 
& 


turing plant, Woodstock, IIL, in recent weeks 
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These easels make it easy 
to keep your stock 
in order 


Autopoint Pencils come 
mounted on an attractive 
counter easel that helps 
make sales. 


A DISPLAY easel is particularly impor- 
tant with Autopoint because Autopoint 
in appearance as well as construction is un- Autopoint 
like any other pencil. Its beautiful Bakelite 


barrel, concealed eraser and ball clip give it Oversize 

real eye value. It comes in beautiful red, List 

black or green finish. $1 00 
s 

Autopoint’s simple mechanism . . . one mov- 

ing part ... its perfect balance... have won 


for it a top place in the business world. It is 
the fastest moving pencil on the market, we 
believe. It not only sells, but it stays sold. 
“Come-backs” and repairs are astounding- 
ly rare. 


Send us a trial order for Autopoint. We'll 
supply you with window cards as well as 
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easels. Put Autopoints on the counter and 
in the window. See how fast they move. 


Autopoint’s 3 
exclusive 


features 


Ask for price list and description of our 
complete line. 


1. Cannot jam—protected by 
patents. 


2. Bakelite barrel—perfectly 
balanced, _ light - weight 
material. 


Better Pencil” 


Made of Bakelite 


Order Thru Your Jobber or Direct 3. But one simple moving 
part. Nothing compli- 


AUTOPOINT COMPANY cated to go wrong; no 
4619 Ravenswood Ave., Chicago repairs, no bother. 
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The Royal Portable has come 
to fill a need which has long 
existed—for a personal type- 
writer that is as finely con- 
structed, as easy to operate, as 


the standard Royal 
Typewriter itself— 
one that turns out 





At home anywhere— 


Special Features 





porTABLE ROYAL tyPewriter 


men who have built into the No. 
10 Royal the high standards of 
quality which have made it fam- 
ous all over the world,the Royal 
Portable is given the same at- 


tention by master 
workmen and pre- 
sents the same high 
standards of accura- 


writing just as clean Perfect visibility of writing. “oe 

oo gg aie Standard four-bank keyboard. cy, durability and 
be. t] eee --~\~enaal ease of operation. 

eautiful. 
Extra wide t m 
“wie. The Royal Portable 

. . Automatic ribbon reverse. ' : , 

Built in the great Two-color ribbon. is built for long years 


Royal plant at Hart- 
ford, Connecticut, 
by the same work- 





\ 


Accurate back spacer. 


| Margin stops--Margin release. 


Dust protection over all 
working points. 





r 


of happy service in 
the home—for big 
fingers and little 
ones. 


ROYAL TYPEWRITER COMPANY, Inc. 


316 BROADWAY, NEW YORK 
Branches and Agencies the World Over 
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Powers Accounting Machine Corp. Holds Sales 
Conference. 

H. R. Russell, general sales manager of the Powers 
Accounting Machine Corporation, was in attendance at the 
Cleveland Business Show and also attended the meeting of 
the National Association of Office Appliance Manufacturers 
held at Cincinnati 

He conducted a Middle Western sales conference of the 
sales representatives of the Powers Accounting Machine 
Corporation at the Hollenden hotel, Cleveland, during Busi 
ness Show Week. Among those present were Messrs 
Reilly, Buffalo; Stevenson, Pittsburgh; Alford, Indianapo- 
lis; Ahrens, St. Louis; Vaughan, Chicago; Duggan, Detroit; 
Field, Cleveland; Scannel, railroad representative; F. L 
Munson; W. E. Eckert, assistant sales manager 

The conference lasted three days 


A Useful Cabinet. 


The Lyon Metallic Manufacturing Company of Aurora, 
Ill., has recently brought out a new cabinet called the 
Li-Flat which houses and protects blue prints, drawings and 
other flat records. This is a strong cabinet made entirely 
of drawers for storing all manner of flat things. It is se 
tionalized and may be built up from a single unit of five 
drawers to any height desired or any number of sections 


Fullwidth hinged paper weights are fixed where the fronts 





THE LI-FLAT SECTIONAL 
STEEL CABINET. 


of the sheets lie to prevent the damaging or crumpling 
of papers containing valuable data. The drawers may be 
divided in from two to five ways to accommodate the size 


of the sheets stored, depending upon which of the five 
sizes of cabinets is used. Li-Flat is a steel cabinet, strictly 
rodent proof. It also keeps out dust. It is useful for sales 
maps and charts, tracings, art work, insurance papers, blue 
prints, sketches, specifications, maps, work sheets, graphs 
wide forms, etc., eté 


Paper Manufacturer Finds Good Conditions. 

Branton C. Pomeroy, secretary of the Byron Weston 
Company, manufacturers of ledger and bond papers, Dalton, 
Mass., has just concluded an extensive trip through the 
Central West, and has found business conditions excellent 
everywhere. More ledger paper is being used than ever 
before 

Byron Weston Company manufacture Byron Weston 
Company Linen Record for permanent records. Waverly 
ledger and Flexo ledger for semi-permanent forms, Centen- 
nial ledger for temporary and other forms that are intended 
to be permanent records, Typocount ledger for machine 
bookkeeping requirements, and Defiance bond for com- 
mercial stationery, correspondence paper, legal forms, wills 
trust deeds, etc 

The management of Byron Weston Company has been 


in one family for more than sixty-three years. 
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An Exclusive 
Proposition on 
Carbon Paper 


Grand Prize Carbon Paper, the choice of 
stenographers and office managers, may 
now be obtained with an exclusive terri- 
torial selling privilege—a short cut to 
dollars and cents to the established 
dealer of vision. 


A clear, sharp, lasting impression from a 
carbon that will not curl or smear is the 
dream of every stenographer—and they 
have found their dream come true with 
Grand Prize Carbon Paper. 


And—a carbon that will sell steadily at 
a genuine profit is the hope of every 
dealer—Grand Prize Carbon is that hope 
fulfilled. 


Liberal discount is made on all orders to 
our appointed territorial dealers—be one 
of them and do more big business in a 
big and profitable way. 


We will send samples to your list of 
prospective customers absolutely free of 
charge to you—and we will co-operate 
fully with you in EVERY way. 


Write today for complete information on 
our Money-Making Sales Plan for car- 
bon paper. 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
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Remington Participates in Management Week. 
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improved INKOGRAPH 
IMPROVED 


“The Perfect Writing Instrument 
Retail Price $1.50 and $3.00 


A Nationally Advertised 
Product which thoroughly 
meets an existing demand 
for an Ink Pencil of merit 


GET YOUR SHARE 


of the sales our ex- 
tensive advertising 
is creating 


LEADOGRAPH 


The Wonder Pencil 


Retail Prices, 50c, 
$1.00, $1.50 and $3.00 
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A new. mechanical 
pencil made of hard 
rubber, attractive in 
appearance and simple 
and practical in con- 
struction. 


Our Dealer Prices 
Allow You 


Unusual Profits 


— 
TEALO GA 


nk NKOGRAP YH 


PATE WN 


| 
i 
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Our discounts are 
GREATER than those 
allowed by Nationally 
Advertised Fountain 
Pen Manufacturers. 


Send for Catalog 
and Price List Today. 
Add these two attrac- 
tive items to your line 


INKOGRAPH CO., Inc. 
53-149 Centre St. NEW YORK 


Inkographs and 
Leadographs made 
in black, red 
and mottled 
colors 

















That i4kt solid gold ball like point which 








The theme for discussion during Management Week 
October 25 to 30, was Waste Elimination. This week 
sponsored by the United States Department of Commerc: 
has attracted nation-wide attention and resulted in many 
activities which are most important from the standpoint « 


everyone who realizes the vital importance of waste pre 





CECIL S. ASHDOWN 


vention. Under the direction of Secretary Hoover, wast 
elimination has become the principal aim and purpose 

the Department of Commerce, and this purpose include 
not only the stoppage of waste in productive industry, but 
in the cf€rical labor branches in office management as well 


Throughout the week, scientific, educational research a! 


civic organizations have participated 11 the general pre 


gram by holding meetings, contributing articles to the pul 


lic press and distributing carefully prepared theses 
other papers on the general subject of waste control. 

An important part in the Management Week program 
was played by the Remington Typewriter Company throug! 
members of this organization all over the country \t 
Management Week meetings, Remington men presented 
many papers and gave much in the way of concrete infor 
mation on the general subject of clerical waste control 
Among those in the Remington organization who did tell 
ing work in this direction, was Vice-President Cecil §S 
Ashdown, who addressed the Franklin Institute of Phila- 
delphia on the “Influence of Mechanical Office Devices « 
the Elimination of Waste.” The reception of Vice-Presi 
dent Ashdown and his address was enthusiastic Keen 11 
terest was evinced by members of this important scientific 
body 

Mr. Ashdown's address presented a marshalling of the 
facts concerning the enormous influence wielded by 
mechanical devices in the executive and clerical branches ot 
business. It dealt with the first doubtful beginnings made 
by executives in the way of investigation of labor-saving 
machines in accounting and other departments. It stressed 
progress from these timid beginnings to and through the 
developments of machines and their uses as they exist 
day. It pointed out the necessity not only of getting clet 
cal work done by machine, so far as time saving is 
cerned, but also the money saving that results therefron 
and which is so necessary in meeting present day compé 
tition. Finally, Mr. Ashdown sounded a warning to 


executives to keep themselves posted on developments in 








is hard, round and smooth, glides with ease 








over the coarsest paper and makes it ‘.~ 
ble to write in ink as rapidly as wit he 
softest lead pencil. 














the business machine held. or to take the consequences 
which inevitably result from the use of antiquated methods 


- loss ot efficient A loss or good will and loss ot money 
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Remington 
Portable 











popularity. It enjoys this distinction for common-sense 
reasons. 
It is the Hightest portable—weighs 8% pounds net. It is the fastest, 
turning out meat and accurate work at any speed you demand. 


[Surety Portable is the recognized leader in sales and 


It is the most compact of all writing machines—the carrying case 
is only 4 inches high. Years of service everywhere have proved 
its outstanding dependability under any and every condition of 
service. All these advantages— plus the standard keyboard! 
Remington Portable is sold by our branches and dealers every- 
where on terms as low as $10 down and $5 monthly. Write for 
our booklet, ‘For You—For Everybody.” 


REMINGTON TYPEWRITER COMPANY 
374 Broadway Branches Everywhere New York 


Remington T vpewrit 1, Led., 68 King Street, W Toronto 


Re mingto 


A INE FOR STANDARD NOISELESS Ata. Us 


c— 


"we" = EVERY PURPOSE | . 


RED SEAL CARBON PAPERS ALWAYS MAKE GOOD IMPRESSIONS TYPEWRITERS TYPEWRITERS Pratt yt 
























164 OFFICE 





No. 6448 


No. 6436 


APPLIANCES 





No. 6548 





A NEW LINE 


Artistic + - Durable 





Here are several new patterns particularly suitable for the home 
or professional office that will interest especially the many dealers 
who have done business with HOOSIER DESKS and are ac- 
quainted with HOOSIER dependable quality. 


Different from the costly matched suite lines, these new HOOSIER 
DESKS will enable dealers to sell in worthwhile volume. Differ- 
ent also, from the many turned leg desks recently put on the 
market, they may be depended upon to retain their attractive 
appearance and ready operation. Like all HOOSIER products, 
they are made to endure—*‘Built True, Clear Thru.” 


For the home, or for the office where a special effort is made to 
impress the visitor, the harmony and artistic appearance of these 
new patterns have an unusual appeal. Smaller than the standard 
office desks, they fit well with home furniture and give a spacious 
appearance to the professional office or studio. 


Materials are genuine mahogany or walnut veneered writing beds, 
upper tops, slides and panels with quartered red gum legs, drawer 
fronts and rails. The finish is standard brown mahogany or 
walnut, the drawers are finished inside and the metal knobs are 
English antique finish. 


In addition to features of appearance and durability, there is con- 
venient arrangement; design which encourages systematic han- 
dling of affairs and a better day's work. Ample drawer space and 
such conveniences as stationery shelves, letter and receipt recepta- 
cles, etc., are fitted to afford best accommodation for the user. 


From dealers now handling HOOSIER DESKS, we should like 
to have a small order; we are confident they will sell out and 
re-order in quick time. Circular with full information will be sent 
on request. 





December, 1926 
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Engagements 


Silverman-Kessman. 

The engagement has been announced of Miss Florence 
Kessman and Max Silverman, both of whom are connected 
with the firm of Novak Bros. at 494 Sixth avenue, New York 
City. 

Mr. Silverman is manager of the Uptown branch of 
Novak Bros. at 104 West Thirty-seventh street. 

Office Appliances extends sincere felicitations 

y : 
Wedding Bells 
Brooks-Scott. 

On October 23 Theodore Frazier Brooks was married 
to Miss Emily Chawmer Scott. Mr. and Mrs. Brooks spent 
their honeymoon in Jamaica. Mr. Brooks is the youngest 
son of William H. Brooks, president of William F. Murphy 
Sons Company, Philadelphia, and is employed in his father’s 
} 


store. Last summer he created a successful and artistic 


group of pictorial post cards of historic Philadelphia. These 


postcards went over the top, commercially speaking 


Lukens-Brueninger. 

On October 30 C. Wildey Lukens, salesman in the Wal 
nut street store of Yeo & Lukens, Philadelphia, was mar 
ried to Miss Miriam Robin Brueninger. The young couple 
spent their honeymoon in the Pocono mountains 


Raynoa-Burton. 

The Chicago branch of the Underwood Typewriter Com- 
pany witnessed the culmination of a romance which started 
in the office. November 3 Miss Myrtle Raynoa was mar- 
ried to Mr. Joe Burton. The bride had been a member of 
the office staff a number of years; the groom, a salesman, 
dates his connection with the Underwood Typewriter Com- 
pany back to 1913. The young women of the office pre- 
sented the bride with an end table and a Windsor chair 
A chest of silver with service feature was the gift of the 


Chicago salesmen. 


Wittke-Morgan. 

Miss Lucille Evelyn Wittke is a recent bride, having 
been married to Mr. Richard Rose Morgan, New London, 
Conn. Miss Wittke is the daughter of Wellington C 
Wittke, of the J. G. Shaw Blank Book Company, New 
York, N. Y. 

y b 
Ye Doc’ Stork 
Greetings to John Renald Mueller. 

Born, to Mr. and Mrs. R. W. Mueller, Jr., on November 
12, John Renald Mueller, who arrived at their home, Rock 
ville Center, Long Island, and tipped the beam at six 
pounds six ounces. John Renald is the second son-in Mr 
Mueller’s family 

Mr. Mueller has been connected with the New York 
office of the Esterbrook Steel Pen Manufacturing Company 


for the last seven or eight years and is well known to the 


trade 
A few years ago Office Appliances had the pleasure of 
reporting the arrival of R. W. Mueller, 3rd. 


We Greet the Second Bill Ortel. 

William C. G. Ortel arrived at the home of Mr. and Mrs 
Ralph B. Ortel of the Shaw & Borden Company, Spokane, 
Wash., on September 28. He tipped the beam at six pounds 
and five ounces 

“Bill” is the grandson of Mr. and Mrs. W. J. Ortel of 


the Shaw & Borden Company 
Office Appliances extends congratulations to all the 


Ortels 
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Makes me feel 


likea 


Million Dollars 


ON’T take the amount literally! 

It’s merely. the thought of com- 

fort and “pep” that comes to thousands 

of men as they start their day’s work 
in fine Milwaukee Office Chairs. 


And these good looking chairs are ex- 
ceptionally well built, too. Turn a 
Milwaukee Chair upside down and ex- 
amine for yourself its sturdy construc- 
tion; the spindles and solidly mortised 
top and bottom, in square holes that 
hold them firm. Two bottom cross 
stretchers of strong bent wood instead 
of the usual one of easy splitting 
sawed wood, 


And if you could see below the surface, 
you would notice that at every stress 
point are two strong maple dowels, 
corrugated for even distribution of 
glue and greater adhering surfaces. 
No wonder Milwaukee Chairs last so 
long. No wonder they are specified 
by big business and small. 


All woods, styles and finishes — and 
prices that are a pleasant surprise 
for you. 


THE MILWAUKEE CHAIR COMPANY 


EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAGO MILWAUKEE PORTLAND MINNEAPOLIS 
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ROYAL 
TYPEWRITER 


Wire have made one 


S& million ROYAL 
TYPEWRITERS: :each 
one of that million 

s been an earne 
effort to improve on 
those that went before 





||Reprinted from an Article in the 
Hartford Daily Courant, Hart- 
ford, Connecticut—October 9, 1926 


Mr. Cook explained that certain 
technical features of the Royal 
Typewriter have had much to do 
withits steadily growing popularity. 
‘*The layman doesn’t know a great 
deal about the details of typewriter 
construction, but he has learned 
that the Royal Typewriter is re- 
markable for ease of operation—the 
Royal really does run easier,’ said 
Mr. Cook. ‘‘The reason for that 
is our use of a special roller trip 
escapement and an expensive drop- 
forged steel carriage rail. Then, as 
Mr. Smith put it in his telegram, 
the workmanship that goes into 
our machines is of exceptionally 
high grade. Our force has to a very 
great extent grown up in the busi- 
ness, and this specialized expe- 
rience shows in the quality of our 
product.”’ 





TYPEWRITERS 


ROYAL TYPEWRITER CO.., Inc. 
316 BROADWAY, NEW YORK 


Branches and Agencies the World Over 





Automatic File & Index Company Issues Two New 
Catalogues. 

The Automatic File & Index Company announce 
new catalogues and price lists—their No. 24-B on the per 
fected line Automatic Wood-Steel filing equipment 
described on page 172 of Office Appliances for November: 
and a new book on filing and fillng system and card suy 
plies 

These books are seven by ten inches in size and will so 
be followed by two other new catalogues—one describing 
their completed automatic steel filing equipment lines 
the other on Auto-Utility desks This seven by ten size 
has been adopted as standard along with price lists 
salesmen’s photographs for use in a new salesman’s leathe 
portfolio 

New Salesman’s Leather Portfolio. 

So that the complete Automatic “story” can be conve 
iently carried by dealer salesmen, this progressive manufac 
turer has designed a salesman’s “kit” or convenient carrying 
leather portfolio. The size will be for the four sever 
ten Automatic catalogues and price lists in an expanding 
pocket on one side, and on the other s‘de is a pocket ror 
a series of twenty seven by ten unbound photographs 
These photographs are purposely unbound so that one at a 
time can be laid down before the prospective customer t 
illustrate the sales talk 

Then there are pockets for finish samples and a series of 
printed circulars issued by the company. A flap with snaj 
clasps holds the contents neatly in place. 

These portfolios are to be distributed soon and will be 
sold to dealers at actual cost (contents not charged for 
which will be very low because of large quantity pur 


chase 


A New Oxford Sales Portfolio. 

The Oxford Filing Supply Company, 500 Driggs avenue 
Brooklyn, New York, recently prepared a sales porttoli 
for its salesmen which is declared to be unique in its field 
It consists of a loose-leaf binder, the cover of which is 1 
the whorl grain. Extra sheets can be added to it or out of 
date sheets taken away 

On the first page of the book a brief history of the com 
pany is given The next page contains the statement 
policies of the company, referring particularly to distribu 
tion and service 

On another page an outline of specialization features of 
this company is given, referring to machinery, improve 
ments, and refinements, executive supervision and dealer 
cooperation 

On another page a special merchandising plan is graph 
ally shown, referring to the complete outfits for correspond 
ence filing which are a feature of this company’s service 

On another page the suggested direct mail campaigns tf 
dealers are portrayed 

Special advertising with package enclosure suggesti 
are also contained in this book with circulars and envelopé 
inserts which may be had from this company 

Another department takes up window displays, enclosing 
some window display material which the salesman ca 
show the dealer 

Another part of the book has to do with special supple s 
which can be secured from Oxford when a special order 
is taken 

The final page contains a photograph of telegraphic test! 
monials which have been received by the Oxford Filing 
Supply Company from many of their dealers all over the 
country. 

Samples of the Oxford line,are included in a pocket 
the back cover. The Oxford salesmen are now carrying 
this sales portfolio and are showing it to dealers in their 


territories. 



























PATENTED: 


“FILE-FITTING’” = ae 
Trays 





Adapt any Letter File for 
Card Index 


The only method of giving exactly the space required for any com- 
bination of sizes. 

Satisfy everybody and with )4 the stock investment. 

Economical, no buying of waste space, added efficiency of keeping 
records together and making them available for desk use. 

Sold and advertised everywhere. Your stock is not complete without 
File Fitting trays. 


Wagemaker Co., Grand Rapids, Mich. 








Ghe “Ambassador” 


Worthy of Grand Rapids Prestige 


This line features highly figured and matched woods and is designed to have 
the widest possible appeal. € The complete suite includes desk, table, telephone 
stand, costumer, waste basket, bookcase and chairs. 


The reasonable pricing of this line will interest you. 
It insures a satisfactory turnover. 


Point ue oTHER day a dealer in a city of about 150,00c 


4 population told us that in the year he has handled 
‘“Wagemaker 10 Point Desks” exclusively he has 
never lost a competitive order, and frequently secures 
several dollars more per desk because of the ease of 








selling his customer on one or more exclusive feature 
| of service or convenience. 








The point is that Wagemaker features are real, compel 

ling, advantages which lift the sale somewhat out of the 
field of competition. They inspire enthusiasm in a sales force beyond a point otherwise 
possible. You will sell more desks at more profit this year if you will let us tell you 
exactly how it is being done every year with ‘‘Wagemaker 10 Point Desks.” 





STANDS FoR gyat; TY 


GRAND RAPIDS, MICHIGAN 
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Nea thous Business Show 
Americas Efficiency Exposition 





Los Angeles 


In The 
Ambassador Auditorium 


March 21st to 26th inc. 
1927 


When the interested prospect comes to you, in a receptive 
mood—at the National Business Show—that’s the time 
to make a lasting impression by a good demonstration. 


“It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 
Chicago 50 Church St. a i: Py er 
417 S. Dearborn St. 31 Casino Floor, Ambassa te 
C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 


rR aon. 
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A Special Merchandising Plan 
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HERE’S MERCHANDISING 


at I N December.... January. ...the biggest filing supply 
: months you will be selling something to meet the de- 
alee ro mand for 1927 correspondence filing. 
Outfits and Supplies 
there is built the highly Then,—why not sell complete Oxford Outfits, which will serve 
altractive and profitable your your customers best, and multiply your profits in the bargain? 
Oxford Special Mer- Instead of selling the old, overworked A-Z index guides and as 


chandising Service for many folders as your customer “guesses he needs’’, sell him a 
Dealers, as illustrated complete filing outfit, scientifically worked out by experts, to fill 


above. This remarkable most his needs exactly! 


prospectus is based up- Just as soon as he tells you the number of drawers his last year’s 
on actual experience correspondence occupied, you can tell him accurately, just what 

he needs far better than he can himself. You don’t have to be a 
over a long period of 


years. Each link in timely filing expert to do it! 


By this new and profitable plan—in less than half the selling time, 
mence te lagically $re- —you can multiply your profits many times, over the old method 
: ene of just selling index guides and folders! 


sented and exhaustively " d 
explained. Let our sales perio Oxford Filing Outfits are completely boxed, for files of 1, 2, 4, 6, 
8, 12, and larger drawer capacities. You can exactly fill any 


tativ ; : 
papa ieee reasonably sized order, right from your own stock! 
his in detail with youl 


the chain of selling se- 


to Now—at your most opportune time—send for detailed informa- 
tion on this Oxford Special Merchandising Plan for Dealers! 
FOLDER 
TIME 


MULTIPLY : 
YOUR PROFITS (2°"3 


9 10 I 12 13 14 15 
16 17 18 19 20 21 22 


OXFORD FILING SUPPLY CO., “o's 25 26 27 28 29 
500 Driggs Ave., Brooklyn, N. Y. 



























FILING SUPPLIES Exclusively ... . the product of specialists 














OFFICE 


December, 1926 


A Mermaid Desk Set. 


Alex Zeitlin, the famous sculptor, has produced a pleasing 
statuette which will be used exclusively, we are told, by 
The Inkograph Company 153-149 Centre street, New York, 
as the principal part of its Inkograph desk set. 

Mr. Zeitlin is an officer of the 
It is interesting to note that his diploma was 


honorary Academy of 
3eaux Arts 
signed by M. Briand, premier of France. He has won a 
number of prizes for his sculptures modeled in Paris, Lon- 


New \ ork He has 


sculpture, including 


don and performed many notable 


works of busts of crowned heads, 
literary people, scientists, captains of industry, etc 

Among the most impressive works of this sculptor is a 
granite statue, twenty-two feet high, surmounting the monu- 
ment to Richard Hudnut in Woodlawn cemetery 


Each Inkograph mermaid desk set consists of a statuette 


7% inches long, 4 inches wide and 4% inches high. It has 
a felt base to prevent marring desk surfaces. The Inko- 
graph, which fits snugly into the life buoy, is 8% inches 


long and is tapered like an attractive pen holder. The pen 

















THE 


INKOGRAPH 


MERMAID DESK SET 


possesses all the exclusive features of the Inkograph. It 
is made of the finest quality of vulcanized hard rubber and 
The statuette is made 


has a gold filled self filling lever. 


in three attractive finishes: bronze, silver and gold 


French Catalogue Explains Adrema Addressing 
Machines. 


From the house of L. Muller-Frossard of Paris, comes 
atalogue of the Adrema addressing 
Chis 


Lyon and 


a handsomely gotten up 
machines and systems house has offices in Paris 


Mulhouse Lille, 


neatly printed and copiously 


Strasbourg The catalogue is 


illustrated, showing the Adrema 
machine in both hand and power models, the metal address 


plates, machines for addressing in strips or for addressing 


and cutting wrappers, also addressing machines which 


perform automatic selection of names, and machines for im- 


pressing or stamping the names and addresses on metal 
plates by an embossing process. The cabinets for filing 
these plates are also pictured and described Chere are 
various striking illustrations of European installations o 


the Adrema system and finally, a number of letters from 
various houses in France complimenting the company upot 


the performance of their equipment 


Washington was a business man He laid the 
the biggest business in the world today The 
(F. S. Webster Company) 


foundation of 
Webster Way 
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Waste Baskets 
are no longer 
Office Eyesores 


A ramshackle waste basket that 
sifts its contents over the floor and 
scratches anything it comes in con- 
tact with—no, that type has no 
market today. 

{n the office, thoughtfully fur- 
nished, the demand is for a basket 
with just as much character as the 
other appointments with which it 
must associate. 

The Victor Metal Waste Basket, 
neatly designed, sturdily built and 
beautifully finished, is meeting this 
demand. Thousands upon thousands 
have been sold—proof enough of its 
acceptance. 

If you are interested in this basket 
let us give you prices. Four attrac- 
tive finishes—Mahogany, American 
Walnut, Quartered Oak and Olive 
Green, will meet all yourrequirements. 
Ask about our dealer helps, too. 


Metal Office Furniture Co. 


Grand Rapids, Michigan 


Manufacturers of the 
le 


Metal 
‘The Basket with Rubber Cushion Corners” 


Waste Basket 
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UHL 


Uhl Steel Furniture is eco- 
nomical because it is practi- 
cally everlasting and _ inde- 
structible. Its design and 
finish are in keeping with the 
furnishings of any office. Uhl 
Steel Furniture is, therefore, 
quality furniture any way 
you look at it 


Dealers who have taken the 
effort to bring Uhl Steel 
products to the attention of 
business men have been grat- 
ified with the results. 


The Uhl line is fully guar- 
anteed and backed by an or- 
ganization strong enough 
to make good its claims. If 
you are not receiving the 
benefits from the Uhl line, 
better write us today. 


THE TOLEDO 


1372 Hastings Street 
TOLEDO, OHIO 


Manufacturers of UHL Steel Furniture, Typewriter Chairs, * 
" Tables, Stands, Vault Trucks and Faciory Equipment. 








Steel F urniture 
Is Economical 


METAL FURNITURE CO. 


*Postur- 





No, 671-TS No. 671-LS 





A New Type of Envelope Sealer. 

The Brownee envelope sealer, made by the M. J. Brown 
Manufacturing Company, Philadelphia, Penna. is a new 
type of sealer which is attached to the desk as shown and 
seals any size commercial correspondence envelope with 
one motion of the hand. It moistens only the flap. The 
hands do not touch the sealer. The envelope is sealed by 
passing it through the sealer, a single motion of one hand 




















THE BROWNEEF ENVELOPE SEALER 


The envelope flap, it is said, is automatically lifted an: 
moistened and the envelope sealed. There are no moving 
parts and the sealer is sturdily built and will last indefi- 
nitely. Two screws hold it to desk, table, window sill or 
wherever convenient and it swings out of the way when not 


desired 


Australian Business College Boosts Champions. 

Hassett’s College of Sydney, Australia, recently pub 
lished an advertisement from which we quote a couple ot 
paragraphs 

“Miss Isobel Phillips, a student of Hessett’s College, 381 
Pitt street, Sydney, was successful in gaining first place 
in the recent Commonwealth Typists’ Examination. This 
magnificent result was gained in the face of the keenest 
competition. In spite of the numbers pitted against her 
our candidate won the laurels and pride of place.” 

The advertisement states that Miss Phillips used a Smit 
Premier typewriter and “gained 369 marks out of a possible 
400 or 92 per cent, easily outdistancing all other competi 
tors. The credit is the greater as Miss Phillips is onl 


sixteen years of age. It was at Hassett’s College that she 
received the whole of her commercial education—embracing 
shorthand, typewriting, English, arithmetic and book 
keeping. 


“During this year success after success has attended our 


efforts at every government examination and now we hold 





the blue ribbon of Australia.” 
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BALL BEARINGS 


The improvement in clips that gives stationers 
a new chance to make good customers 


UCCESSFUL stationers recognize 
the vast importance to their cus- 
tomers of the small savings which cut 
down labor cost and increase efficiency. 
Such merchants are quick to adopt and 
recommend improved appliances. They 
build better business — for their cus- 
tométs and themselves. 


Take the paper clip. It was standard 
—hardly changed for years and years. 
But now that the ball-bearing anti- 





patented 






_F 





This is the 
easy opening 
ESTERBROOK 
Ball Bearing Clip 


It is made by Esterbrook 
Steel Pen Co., Camden, N. J. 
Canadian Agents: The 


Brown Bros., Ltd., Toronto. 


friction principle has been applied to 
these humble clips by Esterbrook (sav- 
ing precious minutes in offices) progres- 
sive stationers have immediately seen 
the advantage and passed it on to their 
customers. 


AN office manager comes to depend 


on a stationer who gives thought- 
ful service like that. It pays to push 
Esterbrooks. These ball bearing clips are 


a new chance to make good customers. 
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ORDINARY CLIPS 


waste time and temper 


Most big-jawed, hard-hold- 
ing paper clips are stubborn 
to open. There is so much 
friction in the pivot that it 
takes real strength to open 
the jaws for papers. 





A girl has a hard time, 
even with both hands, to 
open it. It takes a second 
girl away from her work to 
insert the paper. Time 
wasted, confusion. 


ESTERBROOK CLIPS 


save time and temper 


Esterbrook has cut down 
the friction with ball bear- 
ings. That makes the Ester- 
brook clip easy to open. It 
does not affect the holding 


power. Papers are clamped 


&stertiook 


BALL BEARING CLIPS 


powerfully and securely in 
an Esterbrook clip. Yet this 
same clip opens easily, with 
one hand. Quick, simple 
- + « Precious minutes saved, 
many times a day. 








i 
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[nvaluable 


to every Man who must Look 
at his business records 
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{ 7I1-DEX—the newest I-P product — offers visible records 
in their most convenient form—and a new source of 
profit to dealers! 


VI-DEX is compact —assembles the details of your business 
where you can see them —twenty-five at a glance! 


Distinctive features give VI-DEX simplicity of operation — 
saving minutes, motion and money. A patented spring 
clip holds every sheet in perfect ali nment. Every sheet 
has a flat writing surface under both sides. VI-DEX is wos J-P tear 


handy in size—economical in use! 


° ‘ The trade-mark 
Start the new year featuring VI-DEX convenience, VI-DEX " of 
economy! Demonstrate VI-DEX to your customers. Enjoy Quality “~ 


VI-DEX profits! 


Irving-Pitt loose leaf products are sold by selected 
stationers and office supply dealers throughout 
the United States. The Irving-Pitt trade-mark 
is the recognized emblem of supreme quality. 


IRVING -PITT MANUFACTURING CoO. 


New York KANSAS CITY Chicago 
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David E. Rice. 

David Edgar Rice, Ph. D., M. E., director of sales train- 
ing for the Royal Typewriter Company, Inc., New York 
City, N. Y., died September 24 of peritonitis following an 
operation for appendicitis He became ill while on his 
vacation and an immediate operation was deemed necessary. 
Dr. Rice had been director of the Royal’s sales training 
division for about a year and a half. Prior to his connec- 
tion with the Royal Typewriter Company he had been for 
four or five years in the training division of the United 
States Army. Before that he was in charge of the 
mechanical engineering department of Pratt Institute, 
Brooklyn, New York. 

+- +t + 
J. B. Moody. 


Great regret is felt over the death of J. B. Moody, former 
Dalton adding machine sales agent at Houston, Texas 
Mr. Moody passed away at his home in that city on Octo- 
ber 16. 

Mr. Moody was an able, kindly and popular gentleman. 
Office Appliances joins his many friends in sympathy to his 
surviving relatives. 

+’ + + 
Florence Wilson Ralls. 

Men and women connected with the typewriter industry 
experience a sense of profound regret over the passing of 
Mrs. G. G. Ralls, wife of the manager of the Los Angeles 
branch of the Royal Typewriter Company. 3efore her 
marriage a number of years ago Mrs. Ralls was Florence 
E. Wilson, who won fame in 1912 by taking first place in 
the International Typewriting Championship contest, where, 
at the annual business show of that year, she won the 
championship with a record of 117 words a minute net—up 
to that time the highest record ever made under Interna- 
tional Contest rules. 

Miss Wilson, an Underwood operator, had a long series 
of successes to her credit before winning the International 
event. At Providence in 1909—then a young girl in her 
teens—she won a bronze medal in a school championship 
contest; the same year in New York City she won a silver 
medal in the International School Championship contest 
and a gold medal in the International Amateur Champion- 
ship contest 

Entering the professional class in 1910, Miss Wilson won 
a silver medal in the International contest and also in 1911, 
in which year she likewise won a silver trophy in the Na- 
tional champicnship contest held at Spokane, Wash. In 
1912 she became International champion, becoming holder 
of the Office Appliances $1,000 silver trophy and winning a 
gold medal. For winning the contest against the Interna- 
tional record for 1911, she was awarded a cash prize. 

Several years ago she married G. G. Ralls, then Royal 
manager at Milwaukee 

Mrs. Ralls passed away on Monday, November 8. She 
had undergone an operation for appendicitis about three 
weeks before her death and her recovery was confidently 
expected, but a change for the worse came on November 7 

+’ + + 
Clarence Gordon Sholes. 

Clarence Gordon Sholes, son of the late Christopher 
Latham Sholes, inventor of the typewriter, passed away 
November 8 at 5637 Dorchester avenue, Chicago, Ill. Mr 











First Impressions 


mean a lot but - - 


T is good first impres- 

sions that close sales but 
it's down right quality that 
brings men back for the same 
thing year after year. Cutler 
Desks make good first im- 
pressions and good last im- 
pressions. They are built 
to make men want more of 
the same quality—for them- 
selves, their associates, their 
friends. That means repeat 
business—the most profit- 
able business in the world. 


Get your share—sell Cutler 
desks. 


CF 


Are you familiar with the Cutler 
N Line Suite? It has opened up 
new and broader sales possibilities 
for many Cutler dealers. Write for 
literature and ask to be placed on the 
mailing list for announcement on the 
New Colonial Suite. 





esks 
“Ghey Express Success” 
CUTLER DESK CO. 
20 Churchill St. Buffalo, N.Y. 


Export Office: 368 Broadway, New York City 
Quality Cabinet Makers since 1824 
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CADC O 
Visible Record 
Systems 





EVERYTHING IN SIGHT 


Capacity varies from a 
minimum of 72 records 
to a maximum of 1476 


Light — Portable —- Easy to Handle 
LAYS FLAT 
A Big Saving in Time and Labor 


A SPECIAL TELEGRAM 


“A very rigid test was made 
this morning in our office as to 
relative strength of competitors’ 
binders and the Adco Visible 
Binders, with the result our bind- 
ers withstood every test and the 
competitors’ absolutely gave 
away. This test seemed to prove 
to both officials of our prospects 
that the Adco Visible was supe- 
rior in every way.” 


DEALERS—Send for Catalogue 





W.G. LLOYD COMPANY 


626 S. Clark St. Chicago, III. 


ACCOUNTING DEVICES COMPANY 
Ww. G. LLOYD COMPANY 
Consolidated 
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Sholes was eighty-one years old, and is survived by the 
widow, Mrs. George F. James, a daughter, and Fred Sholes 
a brother. Clarence Gordon Sholes was General Shermar 
personal telegraph operator in the famous march to the 
sea. After the war he became assistant manager for the 
Western Union Telegraph Company at Chicago. He super 
intended the construction of the telegraph lines between th: 
Milwaukee Board of Trade and Chicago. Later he becam« 
general superintendent of the Santa Fe railroad telegrap! 
systems 


+ + + 
A. H. Saunders. 


Arthur H. Saunders, of the Pneumatic Stamp Company 
Singhamton, N. Y., passed away at the age of sixty-one 
In recent years, following a paralytic stroke, he had spent 
the winters at his home at Winter Park, Fla. Mr. Sau 
ders was born at Scranton, Penna., and after leaving schoo! 
he entered the service of T. S. Buck, a rubber stamp man 
ufacturer of New York. Later he established a business 
of his own, which in time became the Pneumatic Stam; 
Company. His widow and two sisters survive. Mr. Sau 
ders held membership in a number of Masonic orders 


+ + + 
Frank W. Lane. 


Frank W. Lane succumbed to injuries received in at 
automobile accident a few hours previous. He was pro 
prietor of the Lane Stamp Company, 831 Seventh street 
San Diego, Calif. He was sixty-five years old, a veteran of 
the marking device business. The widow, Mrs. Lois Lane 


survives. Mr. Lane was a Freemason and a member of the 


Optimist Club 
+t & + 


Charles H. Mann, Jr. 

Charles H. Mann, Jr., succumbed to heart disease Octo 
ber 28 at Hahnemann hospital, Philadelphia. Penna. He 
was stricken on the street October 25. Mr. Mann was 
with the Wm. H. Mann Company, 529 Market street, Phil 
adelphia. The widow, Mrs. Sara F. Mann, survives 


General Advertising and Selling Course. 

Office Appliances has received from James S. Martin 
the Remington Typewriter Company, director of education 
of the Advertising Club of New York City, a folder outlit 
ing the general advertising and selling course for 1926 and 
1927. Sessions are held on Tuesday and Thursday evenings 
at 7:45 p. m., holiday weeks excepted 

The course consists of thirty three lectures by leading 
authorities actively engaged in the business of advertising 
Certificates will be issued at the end of the course to stu 
dents who qualify for such recognition through their attend 
ance and application. This course is practical. It deals 
with the tools of advertising and how to use them and 
takes up the student's daily problems, leading him toward 
a thorough understanding of the fundamentals of advertis 
ing and selling, as practiced by leaders in the professiot 
Each lecture lasts about forty-five minutes, followed by 
a discussion of fifteen minutes. The course began o! 
Thursday, October 14; and will end on Tuesday, Marc! 


} ss 


Little Miss Jean Lyons. 

Mr. and Mrs. E. Lyons, Chicago, IIl., opened their hearts 
to Baby Jean Lyons November 9. The young lady’s father 
is president of the Manufacturers’ Typewriter Clearing 
House, who offers to back his first born against all comers 


for healthy, happy babyhood. 
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‘“ ‘ / ld 
Brown's Linen Ledger } 
Holds Its Original Whiteness— 
After Years of Use.”’ 





















L.L.BROWN 
MILLS 
are the only 
mills making 
ledger, linen 
and bond pa- 
pers and us- 
ing none but 
Waite rags 







HE experienced public official considers 
the selection of the proper paper for his 
permanent records a matter of public duty. 


Mr. Ralph W. Leighton, Registrar of Probate, 


f County of Kennebec, Maine, is now serving his fifth 
Py term of four years each. He is the author of “Maine 
a ‘4 , Probate Law and Practice’’ and a recognized authority 
, oh f° on public records. 
Ver : | 
Z s 1 /™, Mr. Leighton writes as follows: WR RALPRW.LEIG ‘a 
“a4, ~ ® v “After experimenting with several makes of " ; . 


Registrar of Probate 


paper, this office has standardized upon the i Bn County of Kennebec, Meine 


Brown Co. product, and for several years we have 








L used nothing else for our records and blanks. All =e, 
Mil) other papers that we have used grow yellow and oe: wre, va us 
w } dingy with age, while your product holds its original ‘ uP t oe 
y ) : +B. . . 
, Ui 4 whiteness even after years of use. «<%, e* 


“Over sirteen years’ experience in this office have 
convinced me that your papers are the best made for 
permanent records.” 

Customer satisfaction.—for more than three-quarters 
of a century this has been an asset of printers who use 
any of the in ee Brown papers listed below. 


L.L. voustebdbeheehestra Sis, 
4? 
. | 
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Kennebec County a 


13 Ri OW N . Court Home 


Ledger, Linen and Bond rug 





ot? ¥ . ee [ SUPREME tx QUALITY SINCE 1849 ] — — 
Baown’s ane GREYLOCK WN’ Brown’s Linen 


ADVANCE Greytocx Brown's 
Linen Lepcer Linen cane er Linen Lepcer Linen LeDcer Fine Cream, blue, wove 


h Brown’s Flexi : 
White, buff, blue White, buff, blue White, buff, blue Hinge forloocleat Books White, buff, blue, ponk laud 


Apvanct Bonp Greriocx Bonn Brown’s Liven Apvance AND Greviocx Brown’s Manuscript 
White, buff, blue, pink White Trrewrrter Papers Typewriter Papers Covers 


Oo Berger cs ie ee = _ = . z: 
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THE LINE OF LOWEST ULTIMATE COST 
: Dependability | 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NeipicH; Process: ComPANyY 
Burlington 0) New Jersey U.S.A. 


“She Line of the lowest ultimate cost vim 
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Glass Tops 


Glass Top May Be Raised 
To prevent glass desk 
tops from continually 
slipping out of place, 
we are manufacturing 
especially for this pur 
pose highly polished 
solid brass angle cor 
ners. 
Four corners toa set with 
brass screws for attaching. 
When attaching allow 
ca) brass corners to cov 
-_— er about one-half the 
thickness of the glass. This gives a neat appearance 


Per Set 





Cut Shows Actual 
Size of Corner 





*No. 84. Solid Brass Angle Corners with screws (4 to set) $1.00 
To Go UNDER Glass Top We Also Manufacture 
*No. 2%. Felt Discs, 3/16” thick x 1%”, in brown, green 
MERPFOOR (6 40 SEE)... cccccccccesce. =? 7 10 


*No. 2. Triangular Rubber Top Protectors (4 to set) 25 


5.00 


No 2S. Felt Stripping, 3/16” thick x 1” wide, brown, greet 
maroon (100-ft. rolls) is Saar 900 
No. 2S. Felt Stripping, 1/16” thick x 1” wide. brown. greet 


maroon (100-ft. rolls) , 
Attractive Dealer's Discount with Extra Discounts for Quantity Orders 
*Especial Discount on Orders for Assorted Gross. 


POLAR MFG. CO., 19-125 N. 4th st., Philadelphia. Pa. 
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Remington Band Still Gathers Laurels. 

Previously we have referred to the concerts being regu- 
larly broadcast through Station WGY at Schenectady by 
the Remington Typewriter Company Band over special 
hook-up direct from the Remington Works at Ilion, New 
York. These concerts have been meeting with deserved 
success. Hundreds of “applause” cards are continually 
reaching Remington headquarters from all over the country, 
and we are confident that many Office Appliances readers 
will have had the pleasure of listening to this band on the 
air ere this 

The accompanying picture shows the full strength of the 
band, with Conductor Daniels seated in the center of the 
front rank, with his trusty baton across his knees 

Here are thirty-five typewriter mechanics working at 





THE REMINGTON BAND 


laily tasks in the Remington plant who devote only then 
leisure hours to their instruments. Yet, here also are thirty- 
ve men who have earned the title of “one of America’s 


} 


foremost musical ensembles,” by the sheer artistry and ex 


eilence of their individual and ensemble playing 

It is earnestly suggested to readers of Office Appliances 
who have not heard the Remin gton Band, to tune in o1 
Station WGY some Friday evening and listen to them \ 
rare treat is in store for those who do. Other readers who 
already have heard the band will tune in anyway 


County Officers Win Valuable Prizes. 

Byron Weston Company of Dalton, Mass, recently con 
luded an interesting contest, in which its public recorder 
friends all over the country were requested to dig into ther 
old documents for the purpose of unearthing unusual and 
interesting old wills, deeds, and other legal forms. Interest- 
ing stories about historically famous people and places were 
also solicited, as well as original anecdotes involving inter 
esting characters. The country was geographically divided 
into twelve groups, and Byron Weston Company gave two 
andsome gold watches to the two public officials in each 


group who sent in what were deemed as the most interest 


ing contribut s 

Prize winners were scattered among twenty states and 
included not only recording officers, but county treasurers 
il auditor a pre bate judge the secretarv ot a State his 
torical commi na and others 


A Suggestion from the House of Higgins. 
( has M Higgins & Ci New York. N . manuf 


ers of Higgins’ American Drawing Inks, Higgins’ Eternal 


ractur 


nk, etc., have just advanced an idea which should prove 
table to dealers selling greeting cards for the Holiday 
trade. Because of the new vogue in greeting cards, whi 
ver tte! spe mes the use I ol red cards and el velopes 
nks of contrasting color must necessarily be used for the 
ird signature and envelope address. Dealers will find it 
advantageous to display colored inks such as red and green 
nd also white i conjunctior with thetr greeting cards 
It is also suggested that cards and envelopes which are 
e written in black look their best when written in a 
et black per ent ink hich will be proof ag st the 








Here 


AREAL 
TYPE 
CLEANER 





It is different from other 
cleaners 


Norta is a plastic 


compound 


It removes ALL the dirt by 
simply pressing against 
the type 


No Brushes--Pins 
or Soiled Hands 


SELLS ON SIGHT 
BIG PROFITS FOR YOU 


Write for Prices 






American Writing Machine Co. 
449-455 Central Ave. 
Newark, N. J. 
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The Serviceable Equipment | 
Both large and small concerns, the most dis- | 
criminating buyer and the economy man, appre- | 
ciate the superiority of steel office files. Above 

is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped 
with general lock. 








THE BENTSON 


Steel Transfer Cases | 


operate easily and stand rigid, even when stacked 
right up to the ceiling, by reason of our stacking 
interlocking arrangement. They are made in four 
sizes: Letter, legal cap, invoice and ledger. They 
can be fitted with sanitary leg base, with rollers, 
or with follower block and rod. 

The BENTSON line also includes a com 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index | 
sections. } 

Write us for circular and discounts | 


The Bentson Manufacturing 
Company 
AURORA . 


ILLINOIS 


| 

















An Opportunity 


Retail Office Chair | 
Salesman 


We are looking for a young man who 
has made a good record selling office 
chairs at retail. This man is a suc- 
cess but has about reached the limit 
in the retail field and is seeking a 
wider opportunity, where his aggres- 
siveness, initiative and knowledge of 
the office chair business will bring 
him greater advancement and in- 
creased earning power 

We have a real opening for such a 
man selling our product to dealers in 
a good profitable territory. If you 
think you are the man we want 
write, giving your age, experience 
and qualifications, enclosing photo- 
graph 


The Taylor Chair Company | 
Bedford, Ohio 


























Keep Posted 





on the happenings in the office 
appliance field. Know what oth- 
ers are doing and learn of new 





devices just as soon as they are i 
ready for the market. A difficult : 
matter, you may declare, but it 1 
will not be very difficult for you. : 
Read OFFICE APPLIANCES E 
every month and you will be well : 
informed concerning all such de- ' 
velopments. Our force, assisted 4 


by a thousand sources of infor- 
mation, collects the important ma- 
terial and publishes it monthly 


amas 


A suggestion for your benefit 
more than for ours: Send $2.00 
for a vear’s subscription (for 


Canada, $2.50; foreign, $3.00). 
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THE OFFICE APPLIANCE CO. 


417 S. Dearborn St. Chicago, Ill. 
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7-piece suite 


Desk 60x34 


Table 60x34 


Swivel Chair 
Side chair 
Telephone stand 


C ostumer 


Waste 





basket 


A Valley City Office Suite 


of Especial Interest to Dealers 


The No. 4160 desk illustrated is part of a beautiful 7-piece suite made 
of walnut. Only a brief glance is necessary to perceive the pleasing 
detail or ornamentation and attractive general design. Although 
especial attention is given the appearance of this desk, it is no less 
sturdy than others of our line. In addition to the appearance of this 
suite. the dealer has the advantage of a price which will interest a 
large section of his trade. 


Valley City Desk Company 
Display in Fine Arts Building 
Grand Rapids, Michigan 




















The answer to the wear-resist- 
ing qualities of BUSHNELL’S 
PAPEROID Wallets and Filing 
Pockets lies in the hemp-rope 
fibre employed in making 
Bushnell’s ‘‘Paperoid’’. These 
tough fibres seem to know no 
limit when it comes to lasting 
durability. 








ALVAH BUSHNELL COMPANY | 
925 Filbert St. 
PHILADELPHIA, PA. 
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The Supreme Combination of all that is fine in 
typewriters. 

Now a Demountable Ty 
riage. There is unusua 
priced on the basis of that merit, and will compete 
with the field on this superiority. 

The Demountable Typewriter is the pioneer of many 
conpeete features of decisive value in sales and service, 
such as: 


riter with a 26-inch Car- 
merit in this model, it is 


Manufacturers Since 1911 
European Sales Director: 
Piero Castelli della Vinca 
Via Privata Carducci, 22 D, Milano, Italy 





leis The 26-Inch Demountable! 


De mountanie 





Demountable Typewriter Company, Inc. 


Interchangeable Platens on all Carriages 


Both Right and Left Hand Carriage Return Levers as 
standard equipment. 


Why not order one for your inspection? 


Proof on the proving ground— you'll like the 
New Demountable. 


Fond du Lac, Wisconsin, U.S.A. 
For Great Britain and Ireland Address 

Parker Drake 
36-37 Upper Thames St., London E. C. 4 








Wanted--General 
Sales Manager 


| The manufacturers of bank and 
commercial specialties of great 
merit are looking for a general 
sales manager. The manager must 
have exceptional sales ability; abil- 
ity to employ, train and direct the 
efforts of salesmen. He must be 
thoroughly familiar with modern 
practice and have the initiative to 
go ahead without supervision, 
must previously have earned 
$10, 000 to $20,000 per year. As 
this is an unusual opportunity, 
great care will be taken in select- 


positions held and business his- 


tory. Write at once. Fourth floor, 
137 Federal Street, Boston, Mass. 


———— 











ing the right man. We must know | 













No. 1 


Typewriter 
Stand 
for 
Sitting Position 


Tubular 
Construction 


No Castings Used 






Write for 
Circular 


SHERMAN-MANSON 
MFG. COMPANY 


1445-1455 W. Austin Ave., CHICAGO, ILL. 
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New Machines and Devices—Continued from page 49.) 
Library Bureau Builds Five Drawer File. 
Kardex 


introducing its new 


[he Rand Service Corporation, Tonawanda, 
N. ce 


file. This affords 


five-drawer correspondence 


an extra drawer with an increase of but 


height of the cabinet over the usual 


additio 


four inches in the 


four-drawer type. In to the economy gained in 


loor space, the new file offers other advantages. It has a 





LIBRARY 
DRAWER 


BUREAU FIVE- 
FILE. 


self starter which sends the drawer forward the instant the 


handle is grasped. The safety latch catches the drawer 


the moment it touches the back of the cabinet when closing, 
checking any tendency to rebound. This keeps the drawer 
losed snugly even should the file be rocked, tipped, or 
stands on an uneven foundatior It also insures the pro 
tection of steel walls t vapers contained: often a file 


é 
drawer is cl exposing the tents to 


fire from witl 


The “Flexi-File” svstet 


] bodied i the new 


This does away witl the tollower block, and 
papers in an upright position, even when there are but a 
ew sheets rawer | ade ce esta! hes a pos 
( fr €a era d ere 

The sta r S green: grain nahogany is 
vailable als ynstri dies sta 

f r rkmanship 
New Sizes of Schwab Safes. 

The Schwab Safe Compa f Lafayette, Ind., are adding 
tw ew s ‘ li nsulat pa cabinet label fling 
sates Tt o mpanyv : . builds these cafe ve & 
ize covering practically ever kind of recor Ne 

lit ge Sa s all | nve | y 
ed to tne require y ils a a r 
ne . . ‘ ete sracter 
\ e we P : 
P ti k 
$s S$ Ss es 4 
and g vr rs 4 Oe 2/ ee 
rg a sid g 42 
N g r ant irr g 
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. THE STANDARD WHITE INK 


Dries with Engraved Line Effect 





Ao 





MADE IN U. 8. A. KNOWN ABROAD 





Can be used It adheres firm- 
either with ly. Dries quick- 
Pens, Brushes, ly with en- 
Air Brushes, graved effect. 
Cones or Rub- Will not dis- 
ber Stamps. color if fairly 
Can also be protected 





waterproofed by the User. 





(irder from your Stationer or 


Our prices, 


Office Supply Dealer 
terms and discounts to Deal- 
ers gladly furnished on request. Samples 
of work and sample jar on request. Over 
500 Agents in the United States alone. 
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ELEVEN 


ESTAB 
YEARS 


ois Je W. JOHNSTON 


(Manufacturer) 


1244 New Arts Bidg. Rochester, N. Y. 
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cm the Burglar! 


by Selling 
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’ MOSLER SAFES 


Approved by Underwriters’ Laboratories 
for Fire and Burglary Protection 


Responsible Dealers are invited to apply for exclusive ter- 
ritories in sections where we are not already represented. 


THE MOSLER SAFE Co. 


Largest Safe Works in the World 
275 Broadway - - ~- ~- New York City 


Boston Pittsburgh Seattle LesAngeles Kansas City 
Cincinnati Baltimore Dallas Atlanta San Francisev 
Portland St. Louis Chicago Charlotte New Orleans 
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PENCIL SHARPENER 


Gets a New Business Suit 


Meet the new Boston 
Box! In the “boxing” 
line it’s a “counter 
hit” — a master- 
stroke of colorful sel- 
ling-power to push 
Boston Sharpeners 
over your counter 
faster than ever! 


Model 
B 


The ace of the 4 winning-card BOSTON models. All nickel 
finish; sharpens all sizes and grades pencils. Special Cutters 
for Architects and Artists if desired. Retails rapidly at $§.00 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets WY Camden, N. J. 


R the crucial records that must last 
ing wa signatures, book entries—the 
en has no equal . . . For Pens that 
must ~ secant in serving well build up prof- 


itable good will for dealers—there is no equal 
for << <> 


HUNT PENS 


wee} «= The Hunt Counter Case con- 

tains 108 ten cent Hunt Pen 
Packets — 8 pens in each, 6 
popular styles. Your name 
on each packet with your 
order now for § or more 


cases PSK e DR 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets YW Camden, N. J. 
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outside height. No. 120 is a large safe, very roomy. It is 
61 inches high over all and 40% inches wide on the out 
side. The No. 130 is slightly narrower than the 120. It 
is of the same height, but is only 29% inches wide. Each 
safe has a standard interior equipment which may be altered 
according to the requirements of the user. 

The frame of these safes is built up of 1344x14x%4 incl 
steel angle iron and 3%x‘% inch steel panel bars, acetylen 
welded into a solid unit. The frame is braced in all direc 
tions. The door frame is of one piec eS, securely welded 
position, so that it really becomes a part of the frame 
These filing safes are insulated with asbestos, compositiot 
block and a semi-liquid fireproof compound. The latter is 
poured in after the safe is completed, filling every crevice 
and when it sets binds the blocks into a solid monolit! 
unit two inches thick. 

It is stated that this insulation does not deteriorate wit! 
age. Although as dry as dust, about twenty-three per ce 


nt 





NO. 17 SCHWAB INSULATED 
CABINET LABEL FILING 
SAFE 


of the weight of the insulation is chemically combine: 


water which is held in suspension and cannot be released 


except at high temperature. When the safe becomes t 
in a fire, this water is driven off and forms moist radiant 
heat that penetrates the interior of the safe and aids 
protecting its contents 

Each of these safes bears an official label of the Under 
writers’ Laboratories. 

Che company states that they also make these safes wi 
solid monolithic insulation without the composition blocks 
These safes do not bear the Underwriters’ labels, but the 
company declares that they afford practically the same pri 
tection at less cost 

The doors and locks are of the most up-to-date constr 


tion and the finish is attractive and durable 


Pittsburgh Typewriter and Adding Machine 
Dealers. 

Che regular meeting of the Pittsburgh Typewrite: 
Adding Machine Dealers Association was held at the Hotel 
Henry November 18. Messrs. Vaughan and Schaun 
the Vaughan-Schaum Corporation of McKeesport, Penna 
were made members of the organization. A ninety-five pe 
cent attendance was present and one of the important mat 


ters discussed and agreed upon was the reductior 


telephone advertising standard size Che space is 
exceed two and a half inches one colum: Chis will put 
the dealers on equal basis in this publication. The ever 


was concluded with a very interesting talk by V. R. SI! 
tuck of the Shattuck Adding Machine Exchange 
just returned from i urope 
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GOES BLANKS 


Another 
opportunity 


for profit 
Goes Art Advertis- 
ing Blotters. will 
Stimulate business 
in dull seasons. 
They will keep the 
advertisers name 
before his trade in 
brisk seasons. Send 
for the sample. Put 
on an aggressive 
Blotter Sales Cam- 
paign. You |l besur- 
prised at the results 
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have made money for other printers— 
they will make money for you. 


Goes Blanks have been designed for type overprinting—de- 
signed to effectively set off the printer's printing. They will 
enhance the appearance and value of your printing—they will 
help you to sell higher-priced jobs of printing at largely in- 
creased margins of profit. They will help you to secure new 
accounts—help you to extend your business with old ac- 
counts. Thousands of printers will testify to the excellent 
opportunities offered by Goes Blanks. 

There is a Goes Bordered Blank for practically every con- 
ceivable purpose, from a small merchandise or advertising 
coupon to a large insurance policy form, more than one hun- 
dred styles, all beautifully lithographed in rich appropriate 
colors. The border of this advertisement is an exact repro- 
duction of one of the beautiful borders. 


Send for the samples. There is no obligation 


GOES LITHOGRAPHING COMPANY 


49 West 6lst Street, CHICAGO 3779 
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Your Guarantee 
of Best Quality 


Your Guarantee 
of Practicability 


pe MAP 





“ACCO” means something when placed on 
merchandise. It is the stamp of perfect goods— 
of full count. We are very careful to maintain 
you should be careful to maintain 





this name 
your good name by offering only quality goods. 
The goods you sell classify your business. 





AMERICAN CLIP COMPANY 
S Long Island City, New York 


| ~~ 
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SUCCESS TO THE FURNITURE DEALER 
IN JASPER NOVELTY WORKS QUALITY 


DESKS 


and tables for 
the office 

Teachers’ Desks 

Students’ Desks 


Juvenile Desks 


Customers 
No. 1258 Oak Double Flat Top Desk 





The prosperity of your furniture department is in direct relation to the lines you 
handle. Jasper Novelty Works offers you an unusual proposition in the quality 
and service of the line. A mark of approval is to be observed in the continual re- 
orders from office furniture dealers throughout the U.S. Ask us about our car- 
load discount ; send for our catalog and price-list. 


JASPER NOVELTY WORKS érsciauisrs. JASPER, INDIANA 








ROBARCO VERTICAL FILE FOLDERS 
AND TRANSFER STORAGE CASES 


File Folders—stock or special imprint 

four grades, in a range of weights from 
light to extra heavy—an exceptionally 
strong line. 





Sizes—letter, cap or guide height—100 to 
the package—wrapped or boxed. 

Price list—with discounts and complete 
set of samples—mailed on request. 


Robarco Transfer Storage 

Cases —0of wood or metal—provide an 
efficient, inexpensive means for 

the storage of transferred records. 
THEY LAST INDEFINITELY 


Metal Boxes are made of cold-rolled 

steel (not tin) neatly finished in black 

japan. Stocked in letter size only—spe- 
t| cial sizes for individual requirements, 

=— made to order. 

—f 


| Wood Boxes are made of kiln-dried 


An Steet <a basswood, with dovetailed and glued cor- 
ee —S ners—making them exceptionally strong— 
covered with embossed paper. Stocked 
in bill, letter and cap sizes. 

















SEND FOR DESCRIPTIVE CIRCULARS AND PRICES 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 























December, 1926 OFFICE APPLIANCES 


Who Infringes a Patent? 

6 (Continued from Page 19.) 
an iniringement suit may be instituted. Under these 
peculiar circumstances the patentee is privileged to use his 
own good judgment relative to the surest and most prac- 
tical method of preventing the infringement of his rights 

For example, several years ago a manufacturer became 
irritated because various and many dealers in different 
parts of the country had established a practice of supply- 
ing their customers with parts from which the purchasers 
were enabled to assemble an infringing device at a con 
siderable saving over the regular retail selling price of the 
patented product, as a consequence of which the patentee 
was deprived of his profits from the sales. The manufac- 
turer wlio owned the patent finally instituted legal pro- 
ceedings against the various individuals as well as the 
dealers who were supplying the parts. The result was 
that the users and the retailers were immediately caused 
.v stop the practice. Moreover, they were liable as in 
fringers, because it was made apparent that both classes 
of individuals conspired to effect infringement. 

Another common source of litigation is where a mechanic 
performs repairs on a patented article. In view of the 
numerous already decided cases in which this point of the 
law was involved, it is thoroughly established that there is 
no infringement where a minor worn or broken part of the 
patented device is replaced. But, if the device is so com- 
pletely worn out that it is necessary to practically rebuild 
it and replace the operative parts, such extensive repairs 
may not be legally made without the permission of the 
owner of the patent 

Also, sometimes a patented device has attached to it a 
plate on which is printed a notice that the purchaser is 
licensed only to use it for a particular purpose. In one 
instance, the purchaser believed that he was privileged to 
use it for such purposes as he might choose. However, in 
the later litigation the court held that where the owner of 
a patent sells a patented article, he has a legal right to 
the uses to which it is put, and if the sale is made 


be used for 


specify 


with a proper notification that the device shall 


only a single purpose, although it is capable of performing 
numerous other functions, the purchaser is liable for 
damages if he uses it for other than the specified purpose 
In other words, the courts have repeatedly upheld the 
rights of inventors and patentees to specify the particular 
uses to which a purchaser may put a patented device. 

Furthermore, where the owner of a patent restricts its 
use to the extent that parts manufactured by other con- 
cerns may not be attached to it, the purchaser is bound by 
the agreement, whether it is implied or expressed in con- 
tract form 

However, where a patented machine is purchased with- 
out restrictions as to its uses, and it contains no notifica- 


1 


tion plate, the purchase 


is privileged to attach other 


use 


patented or unpatented accessories to it, and he may 
it to accomplish any legal purpose, the same as if the 
machine was not patented provided, of course, the manu- 
facturer of the patented part does not restrict the purchaser 


relative to its use. 


Various persons who have been sued for using a patented 
machine in violation of a restricted agreement, have at- 
tempted to avoid liability on the grounds that an inventor 


who attempts to restrict the purposes for which an inven- 


tion shall be used violates the anti-trust or anti-monopol 


laws, but the courts have held that a patentee actually is 
| } 1 ] : steam tase 1, oo 
granted an absolute monopoly on the invention for the te 
of the patent, and may control, restrict, license. sel 
prevent the sale of the patented device as he desires 
Litigation is undesirable Moreover, it is costly because 
so much time is consumed and quite often great expenses 


are incurred. One of the easiest ways of avoiding litigatior 
















To the friends who have helped . 
make 1926 Sunruco’s greatest 
year, we express our thanks and 
wish them all the happiness that 
the coming Christmas season 


Dealers 


Find this 


The 
Biggest Seller 
of All 


Sunruco merchants’ sales are increasing 
faster on the Sunruco Corduroy Cushion 
than on any other type. 

Examine it and you'll instantly see why! 
Its evident character gives it rare sales ap- 
peal. Its qualities of service insure repeat 
business. 

The core is of thick, porous, resilient sponge 
rubber. The envelope is of stout blue cor- 
duroy—rich, lustrous, distinctive. In all, 
an original, elegant, exclusive Sunruco crea- 
tion exemplifying office specialty craft at 
its best. (Also in cordovan). 


Write for quotations. They'll 
prove agreeably competitwe. 


a \ 
We offer a full line of rubber office 
specialties. The Sunruco Line includes 
felt-covered, velour-covered, and deluxe | 
velour chair cushions. We also make a_ | 
wonderful All-Rubber Desk Pad, Tele- 
phone Bases, Ink Well Bases, etc. Let 
us tell you the full story of Sunruco’s 

















quality profit-making line 


~\ ( 
The Sun 
Rubber Company 


Originators of the Sponge Rubber Idea in the 
Office Specialty Field. 


Barberton, Ohio, U. S. A. 
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ESTABLISHED Pebtet] 1-9-0-9 
Call on Aigner 


for the following lines 
Index Problems of All Kinds. 


Special Card Guides, printed and tab 
cut for all kinds of systems. 


Celluloiding of Indexes, card guides, 
folders and advertising novelties. 


Die Cutting of all kinds, steel rule 
and hollow dies. 


GOLD STAMPING AND 
EMBOSSING TO THE TRADE 
Index Cutting, numbering, round 
cornering, ruling, punching, tab 
cutting, perforating, reinforcing of 

sheets, eyeletting, scoring. 


SPOT AND STRIP GUMMING 
Special Odd Jobs 


WITH YOUR COOPERATION WE CAN SERVE YOU BETTER 

















A Service Station for the Printing and Bookbinding Trade 


OF. AIGNER &CO. faites 
on 


ie) Titles Labels for Law Work 
Aiqner's Patent Cut Index Strips (3282) 
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Will make all of your metal 
STAY BRIGHT. 


It will eliminate that thankless, 
endless and expensive task of 
polishing. 

It just as surely prevents tarnish, 
corrosion and rust on inside of- 
fice equipment as it successfully 


keeps bright automobile trim 
and other such products. 


Equally effective on GOLD, SIL- 
VER, BRASS, COPPER, NICK- 
EL, ALUMINUM and STEEL. 


Write 


NOTARNISH PRODUCTS CORPORATION 


50 Lispenard Street New York City 
Telephone Canal 5026 























and controversy is to know something of the law and past 
court decisions. 

And since a purchaser and user of a patented machine 
or part of a machine or other patent, is liable as an in 
fringer, irrespective as to whether it is purchased and used 
in good faith and without knowledge of its being an in 
fringement, it is good policy for the purchasers of patented 
things to be relieved of the possible expenses of patent 
litigation by including the following paragraph or clause 
in all contracts of sales 

“It is agreed that the seller shall pay all royalties and 
license fees relating to the product specified in this con 
tract, and that said seller shall defend all suits or claims 
for infringement of patent rights and shall maintain the 
purchaser harmless from loss on account thereof, except 
that the purchaser shall be responsible for all loss when 
the product of the seller is changed or transformed by the 
purchaser in such a manner that a non-infringing device 
supplied by the seller is converted into an infringing one 
Moreover, it is further agreed that if the seller has or 
later obtains information that the intended uses of the 
device is an infringement of a patent, said seller shall be 
responsible for the loss occasioned the purchaser, and 
agrees to impart said information promptly to said pur 
chaser.” 

Such a clause as the above is conveniently included 
special contracts of sale, or the regular forms, and it is 
certain that many firms, in the past, would have been 
saved many dollars’ expense of patent litigation for in 
fringements by its application. 

For illustration, only a few months ago a firm purchased 
a manufactured product in good faith, and applied it to the 
intended uses. This firm was sued for infringement by 
the patentee and was forced to defend the suit at consider- 
able expense without the financial aid of the manufacturer 
from whom the article was purchased. However, had the 
contract of sale contained the proper reference, the inno 
cent purchaser and user might have avoided the expenses 


of the litigation 


Waterman Team in Chicago Stationery Bowlers. 

The Chicago branch of the L. E. Waterman Company 
has joined the Chicago Stationers’ Bowling League Che 
fountain pen aggregation supplants the team from the 
Index Sales Company. Captain Schmidt, of that organ: 
zation, found it impossible to go through the season, thus 
permitting the heavy hitters of the Waterman branch t: 
get their stride for the glory of that world trade mark 
“Bill” Neher is captain of the Waterman team, and has 
high aims. J. N. Marley, manager of the Waterman Cl 
cago branch, is one of the pin busters relied upon to bring 
the Waterman team to the front. 


Boston Bowlers Running Good Series. 

The bowling league of The Boston Stationers’ Associa 
tion has developed some lively competition. Recently the 
teams from Wm. M. L. MacAdam, Inc., and the Bankers 
Lithograph Company were going strong, and contending 
for first honors. The teams from The Carter’s Ink Com 
pany and the Samuel Ward Manufacturing Company ar: 
smashing pins to hold second place. 


Election of Greeting Card Association. 

The Greeting Card Association, 354 Fifth avenue, New 
York, N. Y., selected the following officers at its eight! 
annual convention: Francis H. Evans (The P. F. Volland 
Company), president; Edgar Wehle (Thompson-Smit!l 
Company), vice-president; R. W. Hicks, secretary-treasurer 


These three officers were re-elected. 
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Sorting Devi 

g Devices 
Indexed, Letters, Numbers or Words \ 
No. 461 is a device especially adapted to sorting sales 
slips, coupons, short checks, cards or any other mat- 
ter shorter than six inches. Department stores, mail 
order houses, clubs, restaurants, retail stores or prac- 
tically every establishment have an urgent need fo 
this device, which accomplishes the work quickly, ac- 
curately and with a minimum effort. 
The V-shaped notches in the sides of the guides pre 
vent the loss of any article within the sorter itself 









The two additional rods in the center 

keep the smaller articles from dropping 

thru the bottom. It has sectional posts, rub- 

ber protected bearing-points, automatic lock and 

release and is made from the best of materials. 
You can develop new opportunities with this 
sorter. 
The Kohlhaas line has a sorter for every pur- 
pose and we will index any sorter to the re- 
quirements of your customers, alphabetical, nu- 
merical, departmental or in any manner desired. 
Kohlhaas sorters will handle 


Back Orders Coupens Orders 

Bills of Lading Deposit Tickets Pay Roll Checks 

Cancelled Checks Insurance Papers Remittances 

Cards of all sizes Invoices Requisitions 

Checks Letters Sales Slips 
THE KOHLHAAS COMPANY 

183 No. Dearborn St. CHICAGO, ILL. 











For 
Every 


Purpose 


\nd that’s about all you 
need to know about the 
EVANSVILLE DESK CO 
line It contains the right 


lesk for every purpose 
Honest materials, correct 
design and_ construction, 
tl ugh workmanship and 
excellent finis! Your or 


‘ 7 7 
ders will be appreciated 








EVANSVILLE DESK Co. 


EVANSVILLE, IND. 
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DESKS That Sell More DESKS 


—Real salesmanship in the Jasper Office Furniture Company 
designing and building, in the appearance of the finished 
product and in its behaviour in use. Energetic dealers find 
as these desks seconding their sales efforts all along the line. 
These desks help you past the critical point where the first 
desk is sold; its satisfactory service keeps you in the path 
of greater business and profits. Write us for details and 

our catalog. 


JASPER OFFICE FURNITURE CO. Jasper, Ind. 














REMEMBER — 
You're Selling Service 


When You Sell Chairs 


VERY RETAILER knows that the chair 

iron isreally the ‘‘theart of the chair.”’ 

It must be of A-No. 1 quality, otherwise 
replacements eat up profits. 


Retailers know also that there is really only 
one kind of chair iron that insures absolute 
freedom from breakage and replacement 
the all pressed steel chair iron. 


Consequently, they find that chairs equipped 
with Bettcher Chair Irons give better service. 
These chair irons are of pressed steel entirely 
—nothing to break—nothing to replace. 





THE BETTCHER STAMPING & MFG. CO. 
3100 West Sixty-First Street 
CLEVELAND, OHIO 


General Motors Bidg., DETROIT Knickerbocker Bidg., BALTIMORE 
23 South Jefferson St., CHICAGO 


Ask for literature on Bettcher proven-by-test 
Chair Irons 
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Woodstock Opens Addition to Factory. 


The Woodstock Typewriter Company, Woodstock, IIL. 
opened the new addition to its factory November 12 with 
a dance. A reception, participated in by members of the 
factory and office staffs, preceded the dance. Two “‘shifts” 
were organized; one on the first floor for old-time dances. 
such as two steps, square dances, quadrilles, or other pref 
erences of the elders. The second floor was given to mod- 
ern dances for the younger folk, “and those who feel 
young.” Refreshments were served. 

The new addition to the Woodstock plant completes the 
front of the factory, having been included in the plans 
when the first unit was erected. The addition is 114 feet 
long and seventy-five feet wide. The second story is fifty- 
six by seventy-five. The construction work was done en 
tirely by the regular factory force, with the exception of 
the bricklaying. This plan was followed to provide work 
for the factory men during the summer period when the 
plant might not have been operated full time. 

The addition provides 8,550 square feet to the first floor, 
permitting the expansion of the assembly floor and the 
installation of new machinery. The final inspectors operate 
in the additien. The upstairs space is occupied by the 
engineering, experimental and new developments depart- 
ments. It has windows on four sides, and receives illumina- 
tion also from two skylights. There is a waxed wooden 
floor, and the wooden trim is painted white. A shower 
bath is included in the toilet facilities. An automatic 
sprinkler system gives fire protection to the entire factory. 
A water tank with capacity of 75,000 gallons gives adequate 
pressure; 25,000 gallons are appropriated for factory use, 
and 50,000 gallons held in reserve for fire purposes. 


Skipper Peps Up Chicago Dictaphone Men. 

Frank H. Skipper, formerly district manager in Australia 
for the Dictaphone Sales Corporation, is now doing special 
work for the executive offices. November 21-24 he was 
engaged with the Chicago sales territory organization, im 
parting ideas and enthusiasm. The meetings were held 
at the Palmer House, under the direction of A. E. Black- 
stone, district manager. Mr. Skipper has had exceptional 
success in selling the idea of Dictaphone service to execu- 
tives in all parts of the world, and his plans and methods 
of presentation were very interesting and helpful to his 
associates in the Chicago territory. 


Rand Kardex Service Corporation Moves Des 
Moines Office. 

The office of the Rand Kardex Service Corporation has 
been moved from 502 Grand avenue to 910 Walnut street, 
Des Moines, Iowa, where new sales rooms have been in 
stalled. This branch of the Rand Kardex Corporation is 
under the direction of H. Zaiser, Jr., district manager; 
Fred H. Fredericks, assistant manager, and E. C. Vickey, 
Safe-Cabinet manager. 

Mr. Zaiser is the man who was instrumental in securing 
the National convention for Des Moines some few years 
ago. For three years he was state representative for The 
Safe-Cabinet Company before the consolidation of the con- 
cerns now in the Rand Kardex organization 


Epstein Visits West. 
Joseph S. Epstein, president of the Old Town Ribbon and 
Carbon Company, made a ten days’ trip last month threug! 
out the Middle Western territory, visiting Chicago, Detroit 


Toledo and several other cities He reports business as 


being in a healthy condition. 
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A Typewriter 
Ribbon That Sells Easily 


The Bucki Supreme Typewrit- 
er Ribbon takes the guesswork 
out of ribbon selling. Imported 
fabrics of finest grade combined 
with highest quality inks by un- 
surpassed manufacturing proc- 
esses make possible this durable 


product. 


The ribbon line is ably sup- 
ported by carbon papers of simi- 
lar quality. Both enjoy repeat 
sales because of the satisfactory 


service given. 


The co-operation given helps 
you build a successful and profit- 
able ribbon and carbon depart- 


ment. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND OHIO 
Established 1896 


























Spa: 


12 agieemberer menses 
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GRAFFCO VISE SIGNALS and GRAFFCO VISE 
INDEX TABS—time saving office devices—that 
will increase the efficiency of all filing systems. 
The Trademark “VISE” is exclusively the prop 
erty of the GRAFF-UNDERWOOD CO. and 
every product that this word describes was orig- 
inated by them. DO NOT accept substitutes— 
insist on the genuine GRAFFCO VISE products. 


GRAFFCO VISE SIGNALS—Used for Follow Ups 


Mailing Lists—Credit Systems ete “Reminds 
you of the right thing at the right time.” Class 
ifles card systems, Twelve colors——two sizes—non 
rusting. 


GRAFFCO INDEX TABS——For indexing loose leaf 
or bound books. Printed or plain Celluloid face 
readily takes pencil or ink Instantly attached | | 


or detached. Two sizes, 





Our new, complete catalog mailed upon request 


Other Graffco Products 


Vise Paper Clips, Map Tacks, Pencil Sharpeners 


GRAFF-UNDERWOOD CO. 


18 Beacon Street Somerville, Boston, Mass. 





Office Chairs 


of Quality 


















PERMANENT 
EXHIBITS 


American Furniture 


Ma 
l4th Floor—Section 
1411, Chicago 





77 White Street, 
New York City 





608 Howard Street 
San Francisco 


No. 7642-6 
Width of 
Seat 17 inches. 
Height of 
Back 18 
inches. 





Manufactured by 


Crocker Chair Company 


SHEBOYGAN, WISCONSI 
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Ideas Culled from Various Sources. 


Plans and Methods Selected Here and There 
Which May Enable the Dealer to Improve 
the State of Trade. 


Play Up Quality First. 
Successful traders are generally dealers who put the best 


foot forward when displaying merchandise called for by 


the customer. In the majority of cases the customer is 
flattered to feel that the dealer has sized up the pocket 
book as a fat one [here are exceptions, of course, but 
most of us like to be associated with high quality. It is 


far easier to slide down to the customer's price level, than 
to raise him to the better standards. Pull-Together (Eaton, 
Crane & Pike Company) reported this policy of a Western 
stationer. If the customer did not state the price he desired 
to pay, when asking for a box of stationery, a dollar box 
was shown first. 

“No real pressure is put on the customer to buy this 
but we start the sale at 


box,” explained the dealer, 
$1.00. If it becomes evident that this is too high a price 
a cheaper box is laid aside of it, or if the salesman sees 
that something nicer is wanted, a higher priced box is pro 
duced. We have found that we sell dollar boxes to scores 
of people who have heretofore never paid more than fifty 
cents, merely because they never thought of paying mort 
or been shown something more expensive Show them a 
dollar box and they buy it readily. Indeed, many of them 
seem to feel complimented at being shown the dollar box 


first.” 


Order Clerks Not Mind Readers. 

If stationers could see the guessing matches that are 
staged when their orders reach the manufacturer, they 
would take greater care to write fool proof orders. Often 
too much is left to the imagination of the manufacturing 
organization, and either the order is held up until the tangle 
can be straightened out by correspondence, or the order 
goes through the factory haphazard, and probably a num 
ber of items are shipped which are not what the statione 
thought he had ordered. In many lines of stationery 
there is a given item number for a general classification 
which requires the addition of size, color, finish, ruling 
punching, binding, packaging, etc., instructions to enable the 
order filler to pick the right merchandise. 

It is not unusual for some dealers to omit even the item 
number. “Same as last” is a pet identification which for 
vagueness has no parallel. This discussion might be mad 
columns long—and then not be read. Making it short, we 
revert to the pet expression of one Chicago editor: “Spe 
cificity.”” Be specific to the last detail in writing orders, and 
see how much better the shipments come through 


Keeping Salesmen on the Firing Line. 

Sales managers who have difficulty in keeping their men 
active in the field may get some ideas from an Eastert 
insurance agency Ample desk space is provided for the 
solicitors. The entrance blazons this sign: “Danger Zone 


No Parking Behind This Sign Between 9:30 a. m. and 
4:30 p. m.” A papier machie bulldog gives emphasis to 
the danger suggested in the sign. It is unusual to find the 
solicitors at their desks during the no parking period 


Imprinted Advertising Matter. 
In most instances envelope and package stuffers, cata 


logues, etc., sent to dealers for distribution to the consumer 


1 


are imprinted before delivery to the retailer. Sometimes 
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AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


3ranch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames Means” Eixcetcent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard St., New York Longs, Ltd. 507 Mission St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 


We Make Carbon Rolls | 


Special Features 


Burroughs Adding Machines - - - Clean Whiteback—Sharp Write 
Wales Adding Machines - - - - - - Clean Whiteback—Sharp Write 
Autographic Register Machines - Non-Smut— Non-Stick— Durable 
Elliott Addressing Machines - - - Strong Kraft—Durable 


Elliott-Fisher Machines - - Super Strength—-With- 
stands Type Perforation 


—Will make 100 copies 





| Carbon Papers of All Descriptions—Inked Ribbons for Every Requirement 


H. M. STORMS COMPANY 
561 Grand Avenue - Brooklyn, N. Y. 











re ee 
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STRENGTH Without 
Unnecessary Weight 





COLLIER-KEYWORTH Chair 
Irons are made from all steel, 
oil tempered springs, solid 
drawn steel post, indestructible 
hub. Excessive weight has been 
eliminated without sacrificing PR 


strength. 


Make sure that your chair 
irons are right and you'll have 
no worry about your chairs. 










COLLIER-KEYWORTH COMPANY 














DISTINCTIVE ACCESSORIES 
WIDELY SOUGHT 
in Mahogany and Walnut 


No. 1042 


THE QUIGLEY FURNITURE CO. 
WHITESBORO, NEW YORK 
No. 1006 Manufacturers of the Quigley Desk No. 66 
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OFFICE 
the imprint is left to the dealer. Samples come through 
showing that stationers with job shops will sometimes use 
a rubber stamp to imprint such advertising matter. The 
effect is not so good as when the imprint is done by the 
letter press process, and may have a deterrent effect on 
the recipient—particularly if he is a buyer of printing. It’s 
worth while to put such advertising matter on the Gordon 
press to imprint it with the dealer’s name and address 


Gummed Tape for Drawing Board. 

Many draughtsmen working on drawings which remain 
on the board for weeks at a time. Weather changes may 
affect the paper when the customary thumb tacks are used. 
One designer has found that strips of gummed tape all 
around the drawing paper, and fastened to the drawing 
board also, prevent changes in humidity from affecting the 
drawing. This idea might be followed to increase the uses 
of gummed paper. 


Carter Pen Again Imitated. 

The two promoters who have recently been trying to sel 
a cheap pen at the St. Louis Exposition and elsewhere by 
representing it as made by The Carter’s Ink Company, have 
finally been run to earth in Canton, Ohio. This enterpris 
ing city has a Better Business Bureau, organized for the 
purpose of protecting its citizens from just such imposi- 
sition. With the co-operation of the manufacturer and of 
local dealers, the Bureau had these promoters arrested and 
sentenced to fine and imprisonment, the latter part of the 
sentence being suspended on condition that they leave 
town. 

Inasmuch as the fine and costs amounted to a substantial 


} 


sum, these promoters have a practical interest in adopting 


some other plan of operation. In case by any chance, how 
ever, they should continue to misuse the Carter name, the 
company has asked its friends to give it by wire such 
information as will enable it to nip in the bud any similar 


attempt 


Sojourners at Woodstock. 


[he visitors’ book at the general offices of the Wood- 
stock Ty pewriter Company, Woodstock, IIll., records the 
following guests, who registered in recent weeks Dis 


tributors—E. Goerlitz, Rockford Typewriter Service Com 
pany, Rockford, Iil.; Dean A. Cato, Springfield, Ill; R. M 
Anderson, Kenosha Tyj 

Gaar, Des Moines, lowa; 
\. Koch, Jackson, Mich.; 
ort Jackson, Mo 
Gaar, S. E. Slaughter, E. H. 
Eskridge and C. A 


ewriter Exchange, Kenosha, Wis.; 
George Hitchcock, 
Larry V. Kiltz, 


James H 
Lansing, Mich.; F 
Woodsto a oe 

District managers—K. W 
Read, M. \ 


Shearer, F. E Reinhart 


Change in Export Sales of Portable Adder. 

[The Portable Adding 
South Michigan avenue, Chicago, IIL, has 
with the domestic organization, the Portable Adding Ma- 


> 


Company, 322 
} 


Machine Export 


een merged 


chine Company Export operations will be conducted by 


the latter organizatior 


Paul Herbert, who had the direction of the Portable 
Adding Machine Export Company, is now devoting his 
attention to other lines in the export field 

“Safety first” has been the motto of the human family 
for a million years has never been the motto of the 
leaders.—Sundstrand Bulletin (Sundstrand Adding Machine 


Company) 


APPLIANCES 


PATENTED 
FEATURE! 


W ASHBURNE’S 


New—Improved 
“OQ. K.” Paper Fastener 


can be used for temporary work or can be locked for 
permanent fastening. This is a feature that cannot be 
found in any other fastener of this type. 


O. K. Fasteners offer big profits. 


National Magazines, 
Trade Papers, Car Cards, ete., are carrying our adver- 


tising to millions of people daily. 
stock on hand 


The O. K. Mfg. Co., Oswego, N. Y. 
The Clip With Bull Dog Grip 


PAPER 
FASTENERS 


Be sure you have a 
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To 

Experienced 
Calculating Machine 
Salesmen:— 





The sales territories of this Com- 
pany are liberal in size and so ar- 
ranged that our men can build for 
a definite future and be assured of 
a good income. 


Over the past several months many 
new men have joined our sales 
group and we have opportunities 
for several others. 


Applications will be treated in 
strictest confidence, handled only 
by Company executives. Write us 
frankly and fully, giving all facts 
in your first letter, stating prefer- 
ence as to location. Address Gen- 
eral Sales Manager, Marchant Cal- 
culating Machine Company, 280 
Broadway, New York. 
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Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in haif for Western Union, Western Electric 
and many other users. Any employee can use Melilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Mellicke line consists 
+ of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 

Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data 





Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now 


Agents—Some valuable territories are still open. 


Meilicke Systems Inc. 
3471 No.Clark St. Chicago, Illinois 


Write today. 











Know Why You Should 
Stock the 


Y = 
sia Pe “er 


SILENT STAMP PAD 


Larger profits, business prestige and customer 
good will follow every Mun-Kee Pad you sell. 


There’s nothing equal to it on the market. 


Don’t just take our word for it 
Send for a sample today 


MUN-KEE PRODUCTS CORP. 


NEWARK, NEW JERSEY 


Special Features 


Practical ink reservoirs 
One-piece blocked cover 


Non-slipping rubber base 
Reversible stamping surface 
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On the Outside Looking In. 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest. 


Barrett-—Cravens Company.—FE. J. Heimer, secretary, contrib 
uted to Printers’ Ink Monthly “Using Users to Get New Bus 
ness."" An adroit plan won over a purchasing agent control 
ling extensive requirements 

The Barrett-Cravens Company—E. J Heimer, 
contributed to ‘Getting American Methods in Use 
Abroad.”” This decribed an educational plan which made it 
possible to American methods in the conduct 
arrett business abroad 

The Conklin Pen Manufacturing Company.—The 
loyal customer and what instilled that fealty was told by 
Sales Management (Chicago) in ‘A Buyer Tells Why He Stuck 
to One Line for Twenty Years.”’ 

The Conklin Pen Company. 


Secretary 


Class, 
introduce 


story of a 


‘That Single Column Advertise 


ment,’’ an article appearing in Printers’ Ink Monthly, discussed 
the technique of handling advertising display in the confines of 
a narrow column A Conklin advertisement was one of several 


shown to illustrate the writer's points 

Eaton, Crane & Pike Company.—One of this 
striking sales helps was reproduced, with favorabl 
in Sales Management (Chicago). 

Esterbrook Steel Pen Manufacturing Company.—The Amer 
ican Printer commented favorably on this company’s 100 
Famous Signatures’’ and the chart which accompanies it 

Kee-Lox Manufacturing Company.—The Rochester Journa 
Post printed the story of this business vVhich has grown fror 
1893 to an international concern, covering the United States 
from twenty-nine branch offices 

The Parker Pen Company.—George S. Parker, president 
this company contributed “The Policy That Makes Every Year 
Our Best Year’ to System, the magazine of business. 

W. A. Sheaffer Pen Company.—-An article in Printers’ Ink 
told ‘‘How the Sheaffer Pen Advertising Appropriation Is Built 
H. FE. Waldron, vice-president and general sales manager, was 
quoted 

Shipman-Ward Manufacturing Company. t 
(Chicago) commented thus on this company's new catalogue, 
which was reproduce “The new catalogue of the Shipman 
Ward Manufacturing Company takes the buyer through each 
sales point by means of photographs, thus exemplifying the 


company's 
comment 


Sales Management 


engraver’s slogan Your story in pictures leaves nothing 
untold.’ "’ 

United Autographic Register Company. \ Salesman Whose 
Five-Year Average Is Fifty Per Cent New Business’’ appeared 
in Sales Management (Chicago) This ndividual ie H 


Cooley, representing the United in the Northwest Chicago ter 


ritory 
Yawman and Erbe Manufacturing Company.—Sales Manage 
ment described this ymmpany’s policy ir When One Contest Is 


Over—Start Another! 


Magazine Articles of General Interest. 


president, The Work-—-Organizer Specialties Con 
pany. Detroit, Mich ontributed to Printers’ Ink Who Is Re 
sponsible for the ‘Order Taker . 

«(. R. Acker, vice-president, 


Cc. C. Casey 


Brandt Automatic Cashier Com 


pany, contributed Some Things I Have Learned in Working 
with Salesmen”™ to Sales Management (Chicago) 

Getting Salesmen to Spend One Hour More Each Day witl 
Prospects was contributed to Printers’ Ink by C. C. Casey 
president, The Work-—-Organizer Specialties Company 

To Make a Business Grow—Begin Growing Men,’’ was tl 
lead article in System, the magazine of business It was con 
tributed by Thomas J. Watson, president, International Business 


Machines Corporation 
Ee. J. Heimer, secretary, The Barrett-Cravens Company, co! 
tributed from his experience Five Ideas Culled from Six Years 
of Direct Mail Advertising.”’ Printers’ Ink devoted over tw 
pages to some ideas which are applicable to practically every 

direct mail campaign 

The Nation's Business printed a picture page, “The Cycle of 
the New Selling—By Motor." Several motor cars used in sales 
and demonstration were shown, including the display car used 
by the International Business Machines Corporation to facilitats 
territorial coverage 

The Sales Manager Who Works With the Factory Superir 
tendent’’ was contributed by Walter F. Wyman to Sales Mar 
agement (Chicago) The general sales manager of The Carter 


Ink Company howed how teamwork by sales manager and 
factory makes each department move more smoothly 

Two sak managers of national reputation contributed 
November System (The Magazine of Business) ‘“‘How 288 Mar 
facturers Figure Selling Costs The article was written | 
Walter F. Wyman, general sales manager, The Carter's In} 
Company and Henry H. Morse, sales and export manager 


Florence Stove Company 

Sales Management (Chicago) published How Much Tims 
Should Be Spent in Cold Turkey Canvassing?’ Eight sales 
managers contributed to this symposium including M E 


Roberts, Remington Typewriter Company; F. J. Palacek, United 
Autographi« tegister Company, and J. R. McPherson, Hoover 
Automatic Typewriter Company 

Sales Management (Chicago) published Are Your Sales 
Records Producers or Parasites?” It was written by Walte 


F. Wyman, general sales manager, The Carter's Ink Compan) 
He urged against minute records which have no permanent 
value, and the duplication of effort by several departments i 
compiling statistics The article will provoke much thought 
on the part of sales managers. 

System, the magazine of business, printed a double page of 
illustrations depicting ‘‘Weather to Order." It showed various 
forms of control to facilitate the comfort of factory workers 
One picture showed an interior of The Parker Pen Company's 
factory, in which the windows are equipped with Venetian 
shades To facilitate ventilation special fixtures on the window 
sill hold the shades away from the window so that they swing 
freely to admit fresh air 
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/mperial 


No. 34 DESK DRAWER STATIONERY RACK 


The Best and Cheapest 








There is a definite increasing demand for this rack. Put a few in stock and get your share of this business. 


Strongly constructed of birch and neatly finished. Partitions made of three-ply maple which prevents warping 
and cracking. Seven compartments for papers and one for envelopes. Outside dimensions 21%” deep, 914” 


wide, 37,” high. 
Write for Quotation 


IMPERIAL METHODS CO. 


Illinoi 
Forest Park i nla icmmaaiall linois 














This Steel-Frame Folding Chair [82's ‘line chairs of the 


Sells as Easily as Other is guaranteed. There's no service 


: - expense to eat up your profits. 
Steel Office Equipment RUBBER LEG-TIPS act as 


s) - : ° - cushions to protect floors and t 
Beacon Chairs take little room for display o1 I 5 nO o 


storage, and little effort for selling—but they do 
; f produce ready sales and liberal profits. .. Our BEACON CHAIRS FOLD FLAT 
~ dealer’s proposition, backed by full co-operation, to a thickness of only 134”, and 





prevent noise. 


should interest you. weigh less than 10 pounds. 


: -SOLDING CHAIRS SEATS AND BACKS are either 
' upholstered or of wood, harmon- 


izing with any frame color spe- 

Guaranteed for 
Five Years \ SAMPLE ON 10-DAY FREE 
INSPECTION will be sent gladly 


THERE’S ARM-CHAIR EASE 
request. Just clip the cou- 





these chairs, with their gently ‘aie - 
velow, pin it to your letter- 
ig i oor! s¢ t . 
ead, a! sign. 
By conserv oe the energ ( thei sais ind ign 
rccupants thev increase efthiciency ‘ . 
Beacon Steel Furniture Co. 
t omece t tactory. 
1841-1845 Carroll Ave. Chicago 
SECURITY 10, wor an in 
hand wit! ifort—for the rigid , = eee eee 
ee] tra ‘ | Be ac ( ha I Please send H 
reve A »] y breaking or asa mple*? 
denta —_ ows ler a Beacon 


Chair for 10 | 





veight f 1000 pounds. : days in- 
LOW COST AND LONG SERV- § Sots Sie Oe 
‘ ‘ r credit Explain your dealer's prop- 1 
; ‘ 
Uj 


ICE—Beacor Chairs cost less 
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FOX De Luxe Folding Glass Desk Pads 


PATENTED 











Users of flat top desks find a lack of convenient filing The De Luxe folding glass desk 
| space for everyday matter. This is especially true of execu- pad has proven itself a ready seller | 
tives and officials of commercial organizations whose cor- because it was designed and con 
| respondence and personal matters require not only privacy structed to fill this definite and 
| but systematic arrangement. widespread need. The glass itself 

is the finest grade of beveled 
40 14, ‘ plate glass furnishing the most ex- 
wm - cellent writing surface. The two 


wing extensions, each a complete 
work distributor in itself, are so 
made that they fold right over the 
pad proper. Made according to the 
Fox better standards. 


There ts a steady market and ex- 
cellent remuneration obtainable in 
the merchandising of this article- 
characteristic of the entire Fox line 
We will be glad to send further 
detailed information. 






































Geo. E. Fox & Co. | 
INCORPORATED : 
325 W. Ohio St. Chicago, II. 
CHARACTER—To say a desk has character may be stretching the 
strict meaning of the term, but it seems particularly fitting to B &W G 
Desks. From raw material, design, construction and workmanship to 
the finished product each step is so carefully guarded that the com- 
pleted work does have character—those sterling qualities of worth. | 
B & G Desks are popular wherever the better quality but moderately | 


priced desks are in demand. 
PARKERSBURG 


BENTLEY & GERWIG FURNITURE CoO. © wv 
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Records of Stock Steel Furniture Shipments. 

The Department of Commerce reports data on the operations 
of manufacturers of steel furniture stock goods, based on the 
report of thirty-two companies in the “business group,”’ and 
fifteen companies manufacturing shelving. The following figures 


show orders received, shipments, and unfilled orders for botl 
groups fror September, 1924 In a few cases in the business 
group, where orders or unfilled orders were not reported, these 
were calculated on the relation of the firm’s shipments to total 


shipn 


Business Group. 


1924—September—Orders received, $1,589,994; shipments, $ 
519,078: unfilled orders, $1,193,871: October—Orders received, $1 
761,431; shipments, $1,783,162; unfilled orders, $1,184.731; N« 
vember—Orders received, $1,615,912; shipments, $1.678.636 } 


filled orders, $1,216,144; December—Orders received, $1,914,038; 
shipments, $1,872,677; unfilled orders, $1,220,232 
1925—January—Orders received, $521,877; shipments, $1,972 
137; unfilled orders, $1,455,890; February—Orders received, $1 
986,151; shipments, $1,939,097; unfilled orders, $1,501,460; March 
Orders received, $2,012,322; shipments, $2,027,863; unfilled orders 
$1,482,859: April—Orders received, $1,964,059; shipments, $2,009 
199; unfilled orders, $1,466,428; May—Orders received, $1,855 
552: shipments, $1,918,869; unfilled orders, $1,383,424; June—Or 
ders received, $1,792,656: shipments, $1,805,599: unfilled orders 
$1,390,540; July—Orders received, $1,823,435; shipments, $1,810 
745; unfilled orders, $1,445,897; August—Orders received, $1,664, 
649; shipments, $1,688,965; unfilled orders, $1,358,386; September 
Orders received, $1,969,769: shipments, $1,816,484; unfilled or 
ders, $1,535,231; October—Orders received, $2,170,076; shipments 
$2,130.498; unfilled orders, $1,406,117; November—Orders re 
ceived, $1,975,117; shipments, $1,885,505; unfilled orders, $1,496,- 
242; December—Orders received, $2,454,277; shipments, $2,418 
577; unfilled orders, $1,531,505 
1926—January—Orders received, $2,652,208: shipments, $2,434,- 
205; unfilled orders, $1,760,573; February—Orders received, $2 
272,555; shipments, $2,183,948; unfilled orders, $1,833,862; March 
Orders received, $2,289,276; shipments, $2,387 





7,866; unfilled or- 
ders, $1,718,189; April—Orders received, $2,356,403; shipments, 
$2,323,447; unfilled orders, $1,576,103; May—Orders received 
$2,464,457; shipments, $2,575,561; unfilled orders $1,588,788 
June—Orders received, $2,556,631; shipments, $2,605,502; unfilled 
orders, $1,535.166; July—Orders received, $2,283,666; shipments 
$2,149,546; unfilled orders, $1,668,989; August—Orders received 
$2,298,526; shipments, $2,342,615: unfilled orders, $1 637,538. Sep- 
tember—Orders received, $2,419,554; shipments, $2,449,906; un- 


filled orders, $1,613,823 - 








Shelving. 

1924—September—Orders received, $415,163; shipments, $471, 
390; unfilled orders, $334,485: October—Orders received, $681,- 
364; shipments, $595,157; unfilled orders, $327,455; November 
Orders received, $526,707: shipments, $549,120; unfilled orders, 
$469,315: December—Orders received, $596,934; shipments, $650,- 
923; unfilled orders, $364,813 

1925—January—Orders received, $2,206,952: shipments, $517,- 
363; unfilled orders, $361,268; February—Orders received, $539,- 
286; shipments, $443,514; unfilled orders, $453,358; March—Orders 
received, $606,754; shipments, $539,972: unfilled orders, $515,434; 
April—Orders received, $566,834; shipments, $650,769; unfilled or-— 
ders, $436,048; May—Orders received, $523,426; shipments, $549,— 
272; unfilled orders, $372,296; June—Orders received, $501,182; 
shipments, $482,187: unfilled orders, $398,973: August—Orders 
received, $516,694; shipments, $452,716; unfilled orders, $447,255: 
September—Orders received, $624,676; shipments, $542,173; un- 
filled orders, $511,689; October—Orders received, $730,911: ship 
ments, $692.471; unfilled orders, $626,933; November—Orders re- 
ceived, $686,814: shipments, $574,905: unfilled orders, $739,831: 
December—Orders received, $620,947; shipments, $788,461; un- 
filled orders, $570,941 


1926—January—Orders received, $580,948; shipments, $577,364; 
unfilled orders, $583,415 February—Orders received, $656,029 
shipments, $603,144; unfilled orders, $633,545: March—Orders re- 


ceived, $583.701; shipments, $726,413; unfilled orders, $604,991 
April—Orders received, $704,432; shipments, $699,370: unfilled 
orders, $570,693; May —Orders received, $580,995: shipments, 
$617,062; unfilled orders, $587,310; June—Orders received, $606,- 
698; shipments, $601,913; unfilled orders, $553,660; July—Orders 
received, $604,271; shipments, $531,361; unfilled orders, $602,134; 
August—Orders received, $610,517; shipments, $545,901: unfilled 
orders $662,148 September—Orders received $707,893; ship 
ents, $588,096: unfilled orders, $790,426. 


i} 


Business Administration Investigators Required. 
The United States Civil Service Commission will receive ap 


plications until November 30 for investigator in business ad 
ministration ($3,000 salary) and assistant investigator in bus 

ness administration ($2,400 salary) The examination will fill 
vacancies in the United States Bureau of Efficiency, Washing- 


ton, D. C., and in positions requiring similar qualifications 

After the probational period required by the « l service act 
and rules idvancement in pay without material chang 
duties may be made to higher rates within the pay range for 
the grade, up to a maximum of $3.600 a year for investigator 
business administratior ind $3,000 a year for assistant inves 
tigator in business administration. Promotion from lower t 
higher grads may be made in accordance with the civil serv 
rules as il s 5 

The duties of investigator will be to inv gate stud " 
report problems in the idministration of the Federal G 
ment; t 1 in the preparation of plans for the reorgar 
of the executive departments and independent estattis} 
and ¢t 1 in the solutior of personne ind mana 
probler 

The uitic , assistar nvestigator will be ‘ ~cetet 

rformar f the duties itlined above for £ 

Cam netitoar will not be required to report for writter ‘ 

- , oe - be rated on the educat 
experience nd publ ‘ ns, reports, or thesis t be filled w~ 

1 . ks wisdor wise.—Art Metal Welder (Art Metal 
( t Company) 





MACHINE PAPER 






Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box. 


The Standard 
of comparison. 


There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 








Sold by Stationers — Everywhere. 








DEALERS: Write us for 
samples and information 
about free advertising 
matter. 


CENTRAL PAPER CO. 


MENASHA <3 WISCONSIN 


—~ — 
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Vul-Cot quality makes friends... 
And every time it makes a friend 
for Vul-Cot, it makes a friend for 
the store that sells Vul-Cot! 


“ VUL-COT 












National Vulcanized 
Fibre Co. 
Wilmington, Del., U.S.A. 


We operate six great plants 
and maintain sales and ser- 
vice offices at Baltimore, 
Birmingham, Boston, Chi- 
cago, Cleveland, Denver, 
Detroit, Greenville, Los 
Angeles, Milwaukee, New 
Haven, New York, Phila- 


£eattle, St. Louis, Toronto 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 4. 12% inch blade. 
inch blade. 
inch blade. 


No. 1. 6% inch blade. 
No. 2. 8% inch blade. No. 5. 15 
No. 3. 10% inch blade. No. 5% 18 

No. 6. 24 inch blade. 
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Atlanta, Ga.—The district office of the Kalamazoo Loose Lea 
Binder Company has been moved from 402 Wynne-Claughtor 
building to 803-05 Norris building. The space occupied has been 
trebled through this change 

Chicago, Ill. Ed Spaeth of the MeMillen Book Company 
returned in November from an extended trip to the South and 
Southwest 

Des Moines, towa.—Sim. R. Stedman, who had been with the 
Klipto Loose Leaf Company, is now with Koch Brothers 

San Francisco, Calif.—‘‘Vic"’ Jones, who travels out of the 
San Francisco office of the Wilson-Jones Company, wished 
Jack Polster and the other boys ‘‘Merry Christmas’ before 
starting on his trip through the Northwest in November He 
will continue right on to Chicago and spend the holidays with 


his family there 








PENS AND PENCILS | 


| 
| 














Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 











~ 





Should be in Every Office 


SANFORDS 
INK ERASER 





The kind that will remove 
old writing and blots. 








Chicago, Ilil.—A. H, Ogle, advertising manager of The Wal 
Company, has been appointed secretary-treasurer of the Asso- 


ciation of National Advertisers He succeeds R. K. Leavitt 
resigned 

Chicago, I!!i.—J. H. Hildreth, manager of this territory for the 
Esterbrook Steel Pen Manufacturing Company, spent severa 
days at St. Louis in November Mr. Hildreth with his twe 


assistants will attend the annual sales meeting at the factory 
Camden, N. J., the week of December 13 

Chicago, II!l.—A window display in the Waterman store tied 
up with the national billboard campaign featuring the United 
States air mail service The original artist's sketch, fron 
which the lithographic plates were prepared, was shown 
of airpost stamps were displayed and a few fountain pens 
suggested the thought of writing letters to be carried by the 


Sheets 


air mail service 

Fort Madison, lowa._W. A. Sheaffer, president of the W. A 
Sheaffer Pen Company, is expected to return to the factory 
from an extended stay at New York, early in December 

San Francisco, Calif.—Otis A. Bacon has been appointed 
Western salesman for the Spencerian Pen Company 

San Francisco, Calif.—Charles E. Wehn has added the Staedt 


ler line of pencils, carrying them in the territory west of 
Denver with the Listo mechanical pencils 

San Francisco, Calif.—While stationery houses here are Ce- 
voting much display space in windows and counters to person 
greeting cards, there is also a good display of desk sets, four 
tain pens, pencils, and 1927 calendars and desk pads, many of 
them featured as seasonable gift lines 

San Francisco, Calif.—At headquarters of the W. A. Sheaffer 


Pen Company in the Monadnock building it is not expected 
that the new San Francisco branch manager will arrive till 
probably the first of the year H. D. Jones of the collection 
department of the Fort Madison office has been appointed 
district manager to succeed the late Miss L \ Kendall 
Jessie L. Kendall, sister of the late manager, has been ir 
charge here since her sister’s death in July last 


Customs Ruling on Mechanical Pencils. 

The United States Customs Court ruled in favor of Lord & 
Taylor in the case of an importation of sterling silver mechar 
ical pencils without clips The assessor taxed these at eighty 
per cent ad valorem under Paragraph 1428, tariff act of 1922 
The importer claimed—and he was sustained by Judge Sulliva: 

that the correct duty was forty-five cents a gross and twer 
ty-five per cent ad valorem under Paragraph 1451 of the same 
act 


There is no limit to a man’s credit when he comes to bor 
rowing trouble.—Baer Facts (Baers of Canton) 
> > . 


Holding on constitutes nine-tenths of making the grad: Art 
Metal Service (Art Metal Construction Company) 
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ar 


are 
read each 
month 


he 
1,354,935 
business Men 


This makes Standard Mailing 
Machines standard office appli- 
ances of known value. Dealers— 
you don’t have to sell a man his 
need of these time saving, mail 
speeding, Standard Devices. 

He knows he needs them. Seeing the machines he has 
read about completes the sale 

This is why dealers find Standard Mailing Machines such 
valuable business builders 

Read our advertisements in System, Postage, Printers’ 
Ink Monthly, Business and Burroughs Clearing House 
They will help you to sell this Standard Equipment to the 
few who have not seen our messages. 

Send for our special sales proposition. 









STANDARD MAILING MACHINES (70. 


Postal Permit Machines fnvelope Sealers Stomp Affixers 


Manufacturers of Mailing Equipment for 16 Years 
Revere Blvd. Everett, Mass. 
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SAVE TIME AND POSTAGE 


BY USING A 


PELOUZE 


POSTAL 
SCALE 


It tells automatically 
the exact amount of 
postage in cents, re- 
quired on all mail 
matter, including 
parcel post rates by 
zones. Warranted 
accurate. Finished 
aoe in gold bronze or 
a French gray. 

NATIONAL» 

Made in Several Styles 


Intended for individual desk, library, office or ship- 
ping department. 





For sale by leading Dealers everywhere 
Ask for “‘Pelouze’’ Scales—Send for catalog 


Pelouze Mfg. Co. 


Manufacturers “‘Pelouze’’ Household and Infant Scales 


232 E. Ohio St., + Chicago 


The above advertisement is appearing in many of the 
national magazines. 




















For Insurance Offices 


Insurance offices require a great 
many small desks, particularly i} 
or the salesmen—men who are i} 
n and out of the office and who 


t require a full size desk. 
The TELL CITY Desks meet 
these needs adm irably. We are | 
specialists in pe ality small desks 
For further details, let us send 
Catalog No. 37. 
| 


Tell City Desk Co. 


Tell City, Ind. 
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With the Proudfit Loose Leaf Ledger, any 
leaf can be removed or inserted in 30 seconds. 
The flexible, arching steel bands show why. 
They give easy access to the body of the book 
at any point. Just loosen the bands (by a 
single quarter turn of a key), and lift out the 
sheet you need, as in the illustration. 


There are many other advantages which 
make Proudfit Loose Leaf devices easy to 
sell. We have a very good proposition for 
an aggressive office appliances house in any 
city in which we are not already represented. 
Write for it 


Proudfit Loose Leaf Co. 


12 Logan Street 


Grand Rapids, Mich. 
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MINAS 
LAMP BRACKET 


Will place light just where needed 





For the business man, physician, dentist, optician, 
draftsman, artist, or, in fact, anyone desiring well 
lighted work. 

A demonstration will show the many practical 
adjustments of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade prices and data now 
State and 64th Streets, Chicago, U. S. A. 
Makers of Burns Telephone Brackets 








a 
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There Is Business 
In Every Locality 


The KRANTZ Shock Absorber is popular 
everywhere. There is business in every lo- 
cality, among firms large and small. It of- 
fers typewriter men an unusual opportunity 
for extra profit. The KRANTZ Shock Ab- 
sorber increases the life of any typewriter 
because it abates the wear and tear so de 
structive to long life. And it improves 
stenographic work by making it easier. In- 
terested dealers should write for liberal 
proposition. 


Edward Krantz Products Company 


407 S. Dearborn St., Chicago, IIl. 
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CHAIR PAD Wate 


[FAITHFUL AS A 006 





TIONLESS |= = 


DEMPSEY 
WOULD HAVE WON WITH A 


BOOMERANG 


THE IMPROVED FELT CHAIR PAD 
DEMANDED BY DISCRIMINATING 
OFFICES. No harnessing to break off — 
do not deteriorate in stock 


Dealers—Jobbers—Write or order today 


The Boomerang Chair Pad Company 
Passaic, N. J. 


New York Representative, Jack Schwartz 
709 West 178th Street 7 











The APSCO LINE SHARPENERS 








The 
Aristocrat 
of 
Pencil 
Sharpeners 


Just a little extra sales effort will 
usually sell the “DEXTER” to the 
man who has previously bought a 
lower price model — it means 
even greater satisfaction to the 


buyer and more profit to the dealer 


Automatic Pencil Sharpener Co. 


CHICAGO 
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Baltimore, Md.—J. Edward Richardson & Company has pur- 
chased the three story building at 17-19 East Baltimore street 
The store at No. 17 is occupied by the Richardson business, 
while No. 19 is available for lease. 

Boston, Mass.—John D. Hopkins, formerly with the Eaton, 
Crane & Pike Company, is conducting a stationery store at Mt 
Vernon and Charles streets, in the back bay section. This was 
formerly the store of E. M. Evans, and is known now as the 
John D. Hopkins Compan) 

Chicago, Ill.—Wm. Partridge, who had been with Just & Son, 
is now selling for Mielke & Eddleman 

Chicago, I!l.—The Mid-States Gummed Paper Company, 2433 

outh Robey street, has increased its capital stock from $100,- 
000 to $150,000 

Chicago, !!!.—The National Brief Case Company, Inc., 500 
South Peoria street, has been chartered; capital stock, $15,000; 
officers—Paul E. Mattics, president, Joseph Kucera, secretary, 
and L. P. Holmes, treasurer 

Chicago, Itil.—A sign in one of the stores in the new building 
on Adams street at Franklin indicates that Horder's, Inc 
will occupy the place with another stationery store 

Chicago, I!!.—The Sterling School Supply Company, 2328 South 
Michigan avenue, has been chartered to manufacture and deal 
in stationery, school and office supplies; capital stock, $16,000; 
incorporators—Miriam Ehrich, Samuel Pincus, Christian Hardt. 

Chicago, IIl.—H. S. Adams, district manager here for the 
Eaton, Crane & Pike Company, found sales very satisfactory in 
November. In January the company will add ten men to the 
national sales force, to make a total of seventy-five sales repre- 
tatives in the United States This is exclusive of the foreign 
sales representatives 

Gardner, Mass.—The Mackie Office Supply Company has 
moved from 86 Main street to 294 Central street 

Long Island City, L. |., N. Y¥.—Stanley H. Becker has been 
assigned by the American Clip Company to travel Western 
Pennsylvania and Ohio. 

Los Angeles, Calif.—The May Company, department store, 
has purchased the stock of the Goldwater Company, 729 South 
Spring street. The stationery concern has gone out of busi- 
ness Miss Goldwater has taken charge of a new commercial 
stationery department established by The May Company 

New Haven, Conn.—The New Haven Stationery & Novelty 
Company has been chartered to conduct a stationery and con- 
fectionery business; capital stock, $50,000 (paid in, $1,000); in- 
corporators—lIsadore Hendlin and Leon Schmoulowasky, New 
Haven, and Bernard Schmoulowasky, of New York. 

New York, N. Y.—The Steiner Paper Company, typewriter 
paper and paper specialties, 50 Franklin street, has joined The 
Merchants’ Association of New York 

Oakland, Calif.—Ralph D. Fulcher has moved his stationery 
store from 514 Seventeenth street to 410 Fifteenth street. He 
does a printing and bookselling business in connection with the 
stationery store 

Oak Park, !ti!._—The Frederick Office Supply Company has 
moved to 1037 South boulevard; the former address was 137 
Marion street 

Petaluma, Calif.—Oeltjen & Brown have opened a stationery 
store on Kentucky street, under the firm name of Petaluma 
Book & Stationery Store. The windows are handsomely lighted 
and the whole store is very attractive and up-to-date 

Philadelphia, Penna.—Karl Stern & Company, stationery and 
printing, 726 Sansom street, has been registered as a commer- 
cial title in the common pleas court by Karl Stern, 5015 Spruce 
street 

Richmond Borough, N. Y.—Harry Safran has incorporated to 
onduct a stationery business; capital stock, $20,000; charter 
representative, M, H. Grae, St. George 

San Francisco, Calif.—W. F. Collins, who has traveled the 
Pacific coast for the Charles E. Weyand Company, was regis- 
tered at the Palace Hotel here about the middle of November 
and was busy calling on the trade Mr. Collins was recently 
appointed sales manager of the company. 

Sawtelle, Calif.—The Carlisle Stationery & Printing Company 
has succeeded the Sawte Stationery Store New mechanical 
equipment has been installed 

Tacoma, Wash.—The Coast Paper Products Company has 
been chartered; capital stock, $25,250; incorporators—Walter 
Clifford, H. A. Sutliffe and A. D. Bowen 
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BLACK BEAUTY 


Metal Tip Guides 





[ Se ratching 
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THE 


WOR KAMAN 


MANUFACTURING COMPANY 
CAPITAL and SURPLUS OVER $400,000.00 
G 1 Offi nd 
eneres Ootices «& Eastern Offices: 


Factory: 
1200 W. MONROE ST. _ 110 E. 42nd ST. 
NEW YORK 


CHICAGO > 
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GAGLY 


SURNITUBS/ 


You Can Profitably Stock a 
Low Priced Desk Line— 


So many times the customers’ bank roll 
is limited. So many times they need 
strength and good looks for a reasonable 
figure. 


On just such occasions you can cash 
in on the Alma Line. 








Ask for current folder showing the more 
popular numbers in Oak and Mahogany. 


ALMA FURNITURE CO. 
High Point, N. C. 
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Premier Steel Filing Cabinets 


‘Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes. 


Constructed for Unlimited Service 


Prices are F. O. B. Mishawaka, Indiana 

















DESCRIPTION PRICE 
C Mah a War 
Stock Olive ahg gt. 
nie No Green Walnut Cr’td 
abies 504 4 Dr. Letter File $33.00 $39.00 135 
Stands 504-L 4 Dr. Letter File-Lock 39.00 45.00 135 
506 64 Dr. Legal File 39.00 45.00 145 
Co 506-L 4 Dr. Legal File-Lock 45.00 51.00 145 
py 304 3 Dr. Letter File 29.00 35.00 115 
H Id $04-L, 3 Dr. Letter File-Lock 35.00 41.00 115 
O1IGeCrS 306 3 Dr. Legal File 35.00 41.00 125 
306-L, 8 Dr. Legal File-Lock 41.00 47.00 125 





The Usual Discounts Extended to the Trade 
Address All Communications to 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


We have some open territory for Manufacturers Agents 
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We exhibit our 
line at American 
Furniture Mart, 
Space 513, 666 
Lake Shore Drive 
Chicago 


Three-quarters of a century's experi- 
ence in building chairs ought to mean 
something. It does. CONRADES 
Chairs are Better Built. 


CONRADES MANUFACTURING CO. 


Manufacturers of all types of Office Chairs, of movable chair 
desks and school seating. 


1942 No. Second St. St. Louis, Missouri 
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Buffalo, N. Y.—The Merlau Office Furniture Company has 
been chartered; capital stock, $40,000; incorporators—M. and 
Cc. V. Merlau and D. B. Frayer; E. J. Jung, charter represen 


tative. 
Canton, Ohio.—Shirley S. French has become president of The 
Berger Manufacturing Company He had been vice-president 


and general manager of The General Fireproofing Company the 


past nine years 

Chicago, i!!l.—The Kendrick Furniture Company has moved 
from 118 North Franklin street to 221-23 West Randolph street 

Chicago, Ill.—George Thomas, manager of the filing equip 
ment department of The Berger Manufacturing Company, made 
contacts with the local trade in November 

Chicago, Ilil._-Edward Tindill has rejoined the local staff 
The Herring-Hall-Marvin Safe Company Of late he had been 
affiliated with a manufacturer of filing equipment 

Chicago, Ill.—Stanley P. Hull has joined the Chicago sal 
staff of the Yawman and Erbe Manufacturing Company He 
had been with the L. P. Hardy Company, South Bend, I 


previously. 

Chicago, Ili.John S. Holbrook has joined the local sales 
staff of The Automatic File & Index Company He had been a 
purchasing agent for the W. R. Grace Company, New York 
exporter and importer, prior to making the present connection 

Chicago, Itll.—-FP. K. Gilbert has withdrawn from the office 
furniture field and is now a member of the Park Ridge Hard 
ware Company, Park Ridge, II Hie had been with Geo, E 
Cole & Company and Horder’s, Inc., the past four years 
Previcusly Mr. Gilbert had been with the Chicago sales orgar 
ization of The Shaw-Walker Company 

Dallas, Texas.—Geo. W. Marsh has been transferred by The 
Shaw-Walker Company from St. Louis to this city, Post Office 
tox 570 The Dorsey Company has the Shaw-Walker agency 
here 

Danville, tIl.—The Browning Equipment Company has moved 
to 214 North Vermillion street 

Los Angeles, Calif.—The Yawman and Erbe Manufacturing 
Company has completed a new warehouse at Kighth and Santa 
Fe avenues Included in the structure is a refinishing and 
cabinet shop Since the Yawman and Erbe Manufacturing 
Company acquired the Pierce Desk Company an _ increased 
turnover has resulted 

Madison, Wis.—Plans are being made for the erection of a 
new three-story building at Washington avenue and Webster 
street, which will house Blied Office Supplies, and the Blied 
Printing Company, an affiliated enterpriss 

Marquette, Mich.—James I. Beckman of the Upper Peninsula 
Office Supply Company made a visit some weeks ago to the 
plant of the Lyon Metallic Manufacturing Company at 
Aurora, Il. 

Newark, N. J.—The Office Furniture Corporation has been 
chartered; capital stock, $100,000; incorporators—Harry S 
Katzin, Louis Lifson and Alexander Liebeskind; Grosken & 
Moriarity, charter representatives, Newark 

San Francisco, Calif.—W. T. Hughes, representative of the 
Weis Manufacturing Company, while paying one of his three 
annual visits to San Francisco in November, said that business 
is better than at the corresponding period of 1926 

San Francisco, Calif.—Six business establishments were more 
or less damaged in the fire at Tenth and Mission streets, which 
originated in a gas stove and did $200,000 worth of damage 
The Office Fixture Company, 1378 Mission street, suffered less 
heavily than did some of the other concerns 

San Francisco, Calif.—During the past few months business 
has been so brisk with F. W. Wentworth & Company, dis- 
tributors for Library Bureau, that the San Francisco firm has 
been expanding and has opened branch offices in San Diego, 
Fresno and Sacramento, Calif. The San Diego manager is W. 8 
Wilbar; Harvey Hawkes is in charge at the Sacramento branch, 
and ‘*V. J. Drain is in charge of the Fresno branch, which 
covers the San Joaquin valley 

Speaking of California state constitutional amendment No 


22. which exempts growing, non-marketable trees from taxa- 
tion, and passed by a majority of two to one of the California 
voters, B. R. Lindgren, advertising manager of F. W. Went- 
worth & Company, said that while increased timber growing is 
of value to agriculture, especially for watersheds, the new 


‘Continued on Page 215.) 
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BATENTED 


ATENTE 
l profit 
Sell CLEMCOGLIDE. Clemcoglide means value 
second to none in typewriter desks. It signifies 
a new standard in construction, a_ standard 
which cannot be duplicated elsewhere because 
the principle is exclusive to Clemcoglide. 
\ll for which you may have hoped—all your 
customers may have wanted is contained in the 
Clemcoglide ; quiet, ease of opening and closing, 
no jar or jerk, room in abundance and quality 
all the way through. This, in a_ word, ts 
Clemcoglide. 











7)... aac : : . Sa : . . ‘ 1. You do not lift the typewriter or platform. Finger 
Phe even-point illustration shows why ( le mco strength lifting only the lid brings typewriter to work- 
glide should be your main line. A trial ship ing postion. 
Ae? y ; 2. No exposed metal parts—cannot soil or tear clothing. 
ment W ill convince you that it is the t. Platform frame support is simple, yet of great strength. 
“ye  & i The tie rail holds frame square and compels smooth 
le aqaer 1n sale >. iction of mechanism. Jamming of lid in closed posi- 
tion (a difficulty common to other center drop desks) 
is thus eliminated 


A » Open or closed, the “Clemecoglide” provides ample knee 
rT TIE MICO space—another exclusive feature, 
a 6. Ball-bearing wheels make light and easy operation. 
IDIE SSks< REG 7. Platform itself is held firmly and without vibration. No 


THE CLEMETSEN co matter how heavy the machine or how roughly han- 
fou) 








died, there is no quivering of platform or desk, a fea- 
ture insuring quicker transcribing and fewer mistakes. 


THE CLEMETSEN COMPANY “yee 


























Special Steel Furniture 
Affords Dealers 


Special Profit 


Steel furniture of a special de- 
sign or for a special purpose, is 
not called for as frequently as 
standard items, but the dealer 
whois able to supply Imperial 
special equipment earns a 
special profit because he carries 
no stock. He provides merely 
the field service, outlining the 
requirements. Blue prints, 
plans and prices are furnished 
. him promptly. 














An Imperial dealer can offer his cus- 
tomers a special service which reacts 
favorably toward developing a 
steady trade. May we send you 
further particulars ? 





This is a specially designed steel omnibus that meets the IMPERIAL 


exacting requirements of one of our customers. It is a unit of STEEL CABINET COMPANY 


meee ec mt me ay nee 
r Cc 7 
pe zg - CHICAGO, ILLINOIS 
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a 7 [ MOTORS _ || pera 
SPECIALISTS zhp | FOR 35 YEARS | 


| AND LESS i} nae 


AR. 
Motors etnatiiite ¢y 
for A. C. and D. C. with- / 
out alteration of base plate, 
driving pulleys or gears. 


MERSON direct current and alter- 

nating current motors of the same 
ratings and speeds are interchangeable 
without alteration of base plate, bolt 
holes, driving pulleys or gears, as all 
important dimensions of corresponding 
frames are identical. 
If you face the problem of interchange- 
ability in motor installations of 2 h. p. 
or smaller, our engineering department 
will gladly confer with you and, if 
desired, submit motors for test. 


The Emerson Electric Mfg. Co. 


2018 Washington Avenue, Saint Louis, ee 
50 Church St., New York City—608 S. Dearborn ‘Se, 


EMERSO N\MOTORS 


AND 0) ~ BUILT TO LAST 
REPULSION * DIRECTCURRENT 
START SPLIT PHASE 
INDUCTION POLYPHASE 








Just Out! 
Confidential Wholesale 


Price List No. 300 


Bigger and better than ever before. 
Illustrated. 
Reductions in prices. 


p CONTENTS: 
age 


2-6 Adding-Listing Machines 
6 Misc. Information Adding Mach. 
7 Calculating Machines 
7 Bookkeeping Machines 
8 Adding-Nonlisting Machines 
9 Typewriters—Standard 
—Portable 
10 Misc. Information Typewriters 
10 Check Protectors 
11-12 Terms, etc. 


Send for your copy today 





‘All That the Name Implies" 


170 W. Washington St. Chicago, U. S. A. 
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The Smith Noise and 
Shock Eliminator 


Made for L. C. Smith, Remington, Royal 
and Underwood typewriters. 

Saves repair calls, does away with desk 
drumming, makes typewriter more quiet and 
snappy. 

The device is quickly and automatically 
attached and as quickly removed, without 
tools, from the desk. 


Sold at all offices of The L. C. Smith & 
Corona Typewriters, Inc. Ask for trial. 


Dealers write for liberal proposition. 


L. M. SMITH *:..“ 
303 Kellogg St. Syracuse, N. Y. 


PROFITABLE TERRITORIES OPEN 


A Responsible Concern, Capitalized at Ten Million 
Dollars, Makes, Sells and Guarantees the 


Barrett Portable 




















Compare the Price of this Standard Adding Listing 
Machine with others of less capacity—Full 9-Column 
Capacity—Weighs Just 24 Pounds—Sells on Sight. 


Lanston Monotype Machine Co. 


Philadelphia, Pa. 


EXCLUSIVE AGENCIES AWARDED 
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Alexandria, La.—J. S. Huffman has embarked into business 
for himself as distributor of the Woodstock typewriter in this 
territory. He has been in the typewriter field of Louisiana a 
number of years and until recently served as district manager 
for the Woodstock Typewriter Company. 

Appleton, Wis.—Frank E. Eskridge has been appointed dis- 
trict manager by the Woodstock Typewriter Company, with 
headquarters at 808 North Appleton street. He had been at 
the factory, Woodstock, II and later was stationed at Los 
Argeles, Calif He won recognition in the sales department 
and is now a full-fledged typewriter traveling man. 

Chicago, !ll.—A. B. Froehlich, of the Reliable Typewriter & 
Adding Machine Corporation, made a business trip to Pitts- 
burgh and Detroit in November 

Chicago, IIl.—G. S. Edmondson, vice president of the Ham- 
mond Typewriter Corporation, called at the Chicago branch 
November 12 He was on a trip, visiting important branches 
between New York and the Pacific coast. 

Chicago, Itll.—Otto Munzer, typewriter service specialist for 
the Typewriter & Calculating Machine Exchange, spent several 
weeks in November visiting office machine users in Northern 
lliinois. He traveled in a motor car, and made a number of 
excellent contacts. 

Chicago, I!l.—Geo. W. McClellan, manager here for the Under- 
wood Typewriter Company, has assigned three new salesmen 
to local territories: E. E. Lindsay, Herbert Engstrom and 
E. H. MeTiernan. Mr. Lindsay has been with the Woodworth 
book store on University avenue. 

Cleveland, Ohio.—The Hammond Typewriter Company has 
opened a direct factory branch at 1106 Prospect avenue, in 
charge of E. H. Metcalf 

Cleveland, Ohio.—The local office of the Royal Typewriter 
Company, Inc., is evidently a lucky strike for salesmen fortu- 
nate enough to connect with this organization. W. H. Peate 
and John J. Ulman, both former Royal salesmen here, have 
been promoted to the management of Royal offices at Grand 
Rapids, Mich., and Johnstown, Penna., respectively. Harry J. 
Lindig, who graduated from Cleveland to become manager at 
Grand Rapids, has advanced further to the management of 
the Royal district office at Atlanta, Ga. 

Columbus, Ohio.—The Typewriter & Adding Machine Com- 
pany, H. E. Moree, manager, is sales agent for the Woodstock 
typewriter and the Victor and Barrett adding machines. Mr. 
Moree had formerly held the Columbus agency for the Corona 
typewriter 

Dallas, Texas.—M. W. Woodliff, who had been connected with 
the Remington Typewriter Company, 25 West Fayette street, 
Baitimore, Md., has been transferred to 617 West Tenth street, 
Dallas 

Davenport, towa.—A. G. Gritzmacher has established the 
Tri-City Typewriter Company, 418 North Harrison street, han- 
dling the Woodstock typewriter He has been active in the 
local field a number of years and is expected to make an 


excellent showing 


Dothan, Ala.—Cumbie & Company, which has been con- 


ducted here many years has changed hands It is being 
operated by W. H. Cumbie, the former manager, and will con- 
tinue the distribution of the Woodstock typewriter under Mr. 


Cumbie'’s name 

Fresno, Calif.—H. A. Davies has taken charge of the Under- 
wood Typewriter Company's sub-office here. He had been man- 
ager at Billings, Mont., prior to the transfer 

Fresno, Calif.—Valley Typewriter Distributors, 1927 Fresno 
street, has been appointed exclusive distributor in the Fresno 
territory by the L. C. Smith & Corona Typewriters Inc. 

Louisville, Ky.—The Louisville Typewriter & Supply Com- 
pany, 104 South Fourth street, has secured distribution here for 
the Woodstock Typewriter Company. The business was pur- 


chased recently by H. B. Gaar, formerly in the district service 
of the Woodstock Typewriter Company and later in the direct 
service of the Victor Typewriter Company The Woodstock 


and the Victor are the leading lines carried by Mr. Gaar, 

Montgomery, Ala.—The Typewriter Service Company (Paul 
Janosik), 2744 Commerce street, has been appointed distributor 
here by the Woodstock Typewriter Company, under the super- 
vision of J. H. Staples, Woodstock district manager. 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they do for 
factory brands. 


Why? 















You can build a profitable 
typewriter supplies business 
with our help. U. S&S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
print. Start after the ribbon 
business today by asking for 
further particulars, 








US. Mig. Co.. 
Sansom & on Se. 









The Fastest 
Selling Hand 
Time Stamp 
on the Market 


Price $17.50 List 


Fine Discounts 





HANDLE 


JOSLIN’S ECLIPSE s'MF, 


‘‘The Clock with a Memory”’ 


PIN TO YOUR LETTERHEAD AND MAIL 


ee 


A. D. JOSLIN MFG. CO., 
Manistee, Mich. 


Send details of your dealer proposition 
at no obligation to us. 
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May We Send You One? 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plates. 

It’s a real beauty, in Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable. 

Easy to read—easy to change—excellence tn appearance— 
and ey to your customer—gives you four strong sell- 
ing points that make profitable sales come easy. 

Return the coupon now—and we will send the plate, charges 

repaid, at once. We will bill at $4.25 less our attractive 
iscount. If you decide to return it—do so at our expense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, Ili. 

You_may send the sample name plate for our inspection. 
We will either keep it and pay your charge net, or return it 
to you at your expense within 10 days. 























The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing . 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges  pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 


~ 





If you have not received our 
Dealer Book “Why & 
How,’ write for it now. 


Multipost Company 
ROCHESTER, N. Y. - 

















Madison, Wis.—George Biel has joined the Brewington Type- 
writer Company, having charge of repairs and service He 
plans introducing a monthly maintenance service for local type- 
writer users Mr. Biel had been connected the past eight years 
with the Underwood Typewriter Company 

New York, N. Y.—The Peerless Key Company, Inc., 176 Ful- 
ton street, has joined The Merchants’ Association of New York 

New York, N. Y.—Fred L. Gallup has been appointed man- 
ager here by the Woodstock Typewriter Company He suc- 
ceeds O. J. Carow, who has been placed in charge of the Phila- 
delphia branch Mr. Gallup has had many years’ experience 
in the typewriter business, and enjoys an enviable record for 
success. 

Norfolk, Va.—The Carnegie Office Appliance Company, 250-52 
Tazewell street, has broadened its lines by the addition of the 
Woodstock typewriter to its activities 

Philadelphia, Penna.—O. J. Carow, formerly manager of the 
New York branch of the Woodstock Typewriter Company, has 
taken charge of the local branch. He succeeds S. V. Ward 
who has resigned to enter another line of business 

Pine Bluff, Ark.—J. A. Causey, who had operated as the 
Pine Bluff Typewriter Company, has changed the style of his 
business to The Typewriter-Adding Machine Exchange The 
business continues at the old address, 328% Main street Mr 
Causey now sells adding machines in addition to Woodstock 
typewriters, 

Portland, Ore.—J. D. Welch is now with the Wholesale Type- 
writer Company, 113 Sixth street He resigned his position 
with the Rebuilt Typewriter Company November 1 

Portiand, Ore.—Ben Hamlin is now manager of the branch of 
the Wholesale Typewriter Company, 113 Sixth street. He is 
one of the best known typewriter men of the West, having 
been representative on the road for the Underwood Typewriter 
Company many years in Idaho and other Western states 

Portland, Ore.—J. ©. Rebholtz has been appointed manager 
of the Underwood Typewriter Company's local branch. He suc- 
ceeds I. A. Cleveland, who—it is understood—will engage in 
another business Mr. Rebholtz was manager at Salt Lake 
City, formerly for the Underwood Typewriter Company 

Portland, Ore.—Paul Rittenberg, manager of the Royal Sales 
Company, Board co: Trade building, suffered an accident He 
was struck by an automobile in the street traffic, suffering in- 
jury to the vertebra He was taken to a hospital on account 
of the serious character of the injuries 

Portiand, Ore.—Fred Roney, district manager in Western 
Washington and Oregon for the Woodstock Typewriter Com- 
pany, has added to his territory. He has taken the East por- 
tions of those states formerly controlled by Chas. J. Lay, Spo- 
kane. Mr. Lay has gone into business for himself at 14 North 
Howard street Mr. Roney made a trip in November to give 
his rew jurisdiction the “once over.” 

Richmond, Va.—The Richmond Office Supply Company, local 
distributor of the Woodstock typewriter, has moved to 912 East 
Main street With the Woodstock typewriter as a foundation 
Mr. Epes has made a marked success in the office appliance 
business 

Sacramento, Calif.—A. E. Bates, Jr., has had charge of the 
local branch of the Underwood Typewriter Company, during the 
illness of R. M. Rowland, the manager 

Sacramento, Calif..The Varnum Typewriter Company, 1018 
J street, has secured the Sacramento valley territory for the 
L. C. Smith & Corona Typewriters Inc 

San Diego, Calif.—The Typewriter & Office Equipment Com- 
pany has been registered by Fred H. Schlador and William 
Reinheimer Mr. Schlador has been conducting the Typewriter 
Emporium. Mr. Reingeimer had been in the local typewriter 
field, but of late was operating in Mexico 

San Francisco, Calif.—R. L. Stone, of the Stone Typewriter 
Company, one of the popular members of the trade, was elected 
by a big majority Councilman of the fashionable suburb city of 
Burlingame, at the election held November 

San Francisco, Calif..-James H. Sait, manager for the Ham- 
mond Typewriter Corporation here, is preparing to leave for a 
business trip to Southern California When in Los Angeles he 
will make his headquarters with R. M. Pettes, representative 
of the Hammond typewriter 

San Francisco, Calif.—The L. C. Smith & Corona Type- 
writers Inc., is devoting considerable advertising in the local 
newspapers to the L. C. Smith “half spacing’’ feature which 
makes it possible to retype a word, in the same space, with 
the missing letter added. The corporation is located at 115 
Post street 

San Francisco, Calif.—Considerable success has been had by 
the typewriter men of San Francisco in launching the organiza- 
tion, known as the Typewriter Dealers’ Association of San 
Francisco. At the time of writing all the city dealers, with 
two exceptions, belong to the organization The officers of 
the organization are: L. Secor, president, Guarantee Type- 
writer Company; and Sidney Jacobs, secretary-treasurer, Holla- 
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This Chair is 
No. A-1456 


Announcing the 5 XY-S-4G \ 4 f Styles 
NEW STEEL WORK \ J 
CLASSIFIER 


Naren | The Last Word 
More and more, office equipment manufac- . . . 
turers are taking advantage of the ‘strength in Office Chairs 


and adaptability of steel as a substance for 
their product. The COMBINATION WORK The Heywood-W akefield line covers 
CLASSIFIER marks a new step i is direc rerv ft’ ; ir fi 
, I IER mark a new step in this direc every type of chair for office use. 
tion. Made up in 18-gauge steel and finished E. -F ne is buil : 
in olive green, maroon, mahogany and oak, it ~acn one is built to @ standard 
is attractive, durable and convenient. There of excellence and salability 
are no sharp corners to injure or damage established 100 years ago. Any 
this new article is of the same high grade as H-W warehouse will gladly give 
our other lines. } . 

er tne you details 


Prices and dealer’s dis- 
counts for the asking. 


Office Specialty Co., Inc. -—S Heywood “Wakefield 





REG. U.S. PAT. OFF 








68 Beekman Baltimore, Maryland Los Angeles, California 
Street Boston 45, Mass. New York, N. Y. 
j Buffalo, New York Philadelphia, Pa. 
Chicago, Illinois Portiand, Oregon 


Kansas City. Missouri St. Louis, Missouri 
Scn Francisco. California 
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Practical Inkwells of Beauty 





, ° fe When a desk needs dressi —ECLIPSE 
You get best service from the specialist INKWELLS will doit. 


== specialize in Desk Pads When ink is needed for use—ECLIPSE 
INKWELLS give it—clean and fresh. 


Their splendid appearance and efficient 
practicality — sell them on sight. They 


Nine ty styles, stiff, flexible or semi fle xible bac ks, 
three sizes: 1914x24%, 12%4x19% and 24%4x38% 
Also Glass Desk Pads, Work Distributors, Board , 
clips, Adjustable Desk Pad Corners, Special Bind offer an exceptionally good dealer profit. 
ers, etc. Brass and bronze cornered desk pads 
a number of styles GENERAL ECLIPSE CO. 


‘ ‘ a 
. hinets. blac =_ 
Card Index Cabinets, black ve DEPT. A 
cloth covered throughout 


lock-cornered wood = = \ DANIELSON, 
frames, with ELSANE Pat- 

nted two-rod follow blocks 
for 3x5, 4x6 and 5x8 cards 
in 1, 2, 3, 4 and 6 drawers 
Also letter and legal cabi 


drawe rs, 


SAINBERG & COMPANY, Inc 


77-79 East 130th Street, New York, N. Y. 


E\SANED 
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‘*There is no other’’ 





FARIES —the only desk 
lamps , with the exclusive 
Faries interchangeable shade 
which may be removed for 
cleaning or replacement with- 
out tools or unwiring. 


A “Better” 
Christmas Gift 


Restful, dignified and beau- 
tiful—a product scientifically 
and economically correct, 
possessing that enduring sat- 
isfaction so necessary and 
desirable in the things we 
live and work with. 





Write today for 
illustrated 
AMRONLITE 


booklet 0-12 in 
colors. IDEAL for HOME or 
: OFFICE 
Write also for 
owe Rn an 
O-A-12 showing 
Faties line a&@ FARIES MFG. CO. 





Decatur, Ill., U. S. A. 


Brass Cuspidors. 














4» Good Chairs 
For Your 
Trade 


GUNLOCKE Chairs are 
good for your trade and 














good for you. They 
require so little sales 
effort. When exhibited 
to a prespective buyer, 
the sell 
themselves so outstand- 
their inbuilt 


Sturdy, rug- 


Chairs almost 





ing’ is 


goodness. 


ged, comfortable and 
attractive — and _ fully 
guaranteed. Again— 
GUNLOCKE Chairs are 
good chairs for your 
trade Let vs send 
details 





The 
W. H. Gunlocke Chair Co. 


| WAYLAND, N. Y. 


STOP STATIONERY WASTE 
STEEL STATIONERY FILE 


Patented U. S. and Canada 


DESK DRAWER INSERT 


$6.00 


STANDARD SIZE 
8% x 3% x 19 inches 


For ordinary requirements, 5% to 10% envelopes, 
copy, carbon, letter heads, legal cap, invoices and 
statements, 200 to 500 sheets of each kind. Long- 
est Trays 14 inches, with adjustable Stops to fit 
any length of paper. Olive Green Finish. 

Saves enough stationery and stenographer’s 
time to pay for its cost many times over. 


Dealers Sell This Quality File 


CURRIER MFG. CO., Minneapolis, Minn. 
U.S. A. 
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UCCESS 


Desk Desk 
Calendar Calendar 
Stands Pads 





Dealers everywhere are realizing the advantage of stand- 
ardizing on the Success Line of Desk Calendars. Better 
fill in your stock now. 


Write for Catalog showing complete line 


THE SUCCESS LINE, Inc. 


Harry L. Short, President 
547 West Lake Street 
CHICAGO - ILLINOIS 
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day Typewriter Company Regular meetings are now held on 
the second Tuesday of each month 

San Francisco, Calif.—A new firm, known as the Smith Type- 
writer Sales Corporation, has been opened at 432 Market street 
by Charles T. Smith, an experienced typewriter man, who has 
been in the typewriter business twenty-seven years For the 
past six years Mr. Smith traveled in the United States and 
Canada for the Corona Typewriter Company, Inc. Having been 
married recently, he decided to leave the road and settle down 


in this city Mr. Smith is handling all makes of typewriter 
both new and used, and is also specializing in the Corona port- 
able adding machine By a coincidence, 432 Market street was 


for years the San Francisco headquarters of the L. C. Smith 
typewriter agency, but it moved to another location about a 
year ago. It is in a busy block of the business district, on the 
city’s main thoroughfare 

Spokane, Wash.—Charles J. Lay, 14 North Howard street, 
has undertaken sales and service in the Spokane district for 
the Woodstock Typewriter Company. The store is located 
centrally and has good window display and other merchandising 
facilities. Mr. Lay had been a district manager in the direct 
service of the company 

Syracuse, N. Y.—E. K. Ray, supervisor of dealers and dis- 
tributors of the Corona division, L. C. Smith & Corona Type- 
writers Inc., has been cailing on agencies and factory branches 
on the Pacific coast. 

Vancouver, B. C., Canada.—The Vancouver Typewriter Com- 
pany, Ltd has been chartered This is an established busi- 
ness, located at 340 Pender street The capital stock is $40,000 

Waterbury, Conn.—George A. Nichols has returned to active 
management of the Peerless Typewriter Agency, 170 East Main 
street. Mr. Nichols has been ailing several years, and retired 
from the business temporarily 

Watsonville, Calif.—W. O. DiMuzio, proprietor of the Type- 
writer Shop, has moved to new quarters in 23 Wall street, in 
the Appleton Hotel block. The business was started two years 
ago and has grown rapidly The shop carries an extensive line 
of office equipment, in addition to typewriters. As the new 
store gives added space, Mr. Muzio has taken on office furniture 
and several kinds of modern office machines. 

Woodstock, ill.—C. V. Lavery, special representative of the 
Woodstock Typewriter Company, has moved from Chicago to 
Woodstock During November he applied his able co-operation 
at the general offices here 

Woodstock, Iil.—S. D. Lawrence, head of the general service 
department, Woodstock Typewriter Company, is on an extended 
trip through the Eastern states He is visiting branches and 
dealers in the interests of service work 


Census Shows Increase in Adding Machine Construction. 


The figures developed in the 1925 biennial census of manu- 
factures show an increase of 3.2 per cent over the census of 
1923 Establishments engaged primarily in the production of 
adding and calculating machines, cash registers, and computing 
machines reported products valued at $98,187,867; contrasted to 
the 1923 figures of $95,105,570. Of the forty establishments re- 
porting, eight were located in Ohio, seven in New York, six in 
Illinois, six in Michigan, four in Missouri, and the remaining 
nine in eight other states 
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Chicago, II!|.—R. B. Buswell, district manager for the Elliott- 
Fisher Company, attended the business show at Cleveland in 
November 

Chicago, I!!.—C. F. Schweitzgeble, who has been with the 
Elliott-Fisher Company at Kansas City, Mo., is now a member 
of the local sales organization 

Chicago, !!|.—C. H. Morrow has been placed in charge of local 
commercial accounts by J. W. Lanphier, manager here for the 
Ellis Adding Typewriter Company. Mr. Morrow had been with 
the Burroughs Adding Machine Company the past eight years 

Chicago, Iil.—A radio set in the mechanical shop of the 
Maloney-Gilmore Company is an inspiration to the workers 
During lunch they tune in on various programs. Often visitors 
come in while important sporting events are being broadcast, to 
get the plays via air direct from the field 

New York, N. Y.—The Triggs Accounting Machine Corpora- 
tion, 321 Broadway, has joined The Merchants’ Association of 
New York 

The wiser we get, the more wisdom we find in the Golden 
Rule Baer Facts (Baers of Canton) 
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Used for sealing Ad- 
vertising Folders and 
Double Post Cards. 
Also on Candy Boxes, 
Punch Boards, etc. 


Many Stationers 
have developed a 
steady trade with- 
out carrying stock 
for we give 24-hour 
service. Complete 
circular and prices 
on request. 














SPRINGFIELD, OHIO 


| 
The Thomas Stationery Mfg. Co. 
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In Western Desks you will 
find that thoroughness of 
craftsmanship that is gen- 
erally expected only of the 
higher priced desks. Con- 
sequently, these desks have 
firmly entrenched them- 
selves in the office equip- 
ment industry as_ trade 
winners and business build- 
ers. We would like to 
submit our _ proposition. 


WESTERN FURNITURE CO. 


Blair Avenue at Palm Street 
ST. LOUIS, MO. 
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Crack-Proof 
Transfer Cases 


REPUBLIC Transfer Cases pro 
tect from dust. Matter entrusted 
to them is kept clean, in orderly 
arrangement and easily accessible 
for reference. 

REPUBLIC cases are genuine 
red oak, thoroly kiln dried and 
made to give years of satisfac- 
tory service. They are sold only 
to the trade. Price lists to rep- 
utable dealers on request. 


The Republic Box Co. 


1691-1709 Merwin St. Cleveland, Ohio 


I lecember _ 1926 
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THE 
FREE HAND 


Reg. U. 8S. 
Pat. Off. 


BINDER === === 


Pat == » 
Model “A” : 









Your 
Trade 
Will 
Appreciate 
This Better Service 


The Free Hand Binder holds loose 
or padded sheets such as receipts, 
inventory or order blanks, etc., permitting quick insertion or 
removal, the binder being operated easily with one hand 


Show it to any caller inquiring for arch or clip boards: the 
better service will make a permanent customer and add to 
your profits. Write for prices and details 


FREE HAND BINDER CO. 
227 PEARL ST. NEW YORK, N. Y. 


Chicago, tli..Walter Lothrop of the Typewriter & Adding 
Machine Exchange has joined the Chicago Association of Com 
merce 

Chicago, !til.—The Portable Adding Machine Export Compan) 
has been merged with the Portable Adding Machine Company 
Fisher building. All export business is now being handled by 
the perent company) 

Chicago, Iil.—John M. Lund, genera! sales manager of the 
Marchant Calculating Machine Company, made a brief visit to 
the local office November 16 He stopped over between trains 
on his way from New York to the factory at Oakland, Calif 

St. Paul, Minn.—Leo Thiel has been appointed district agent 
by the Sundstrand Sales Agency, 24 East Fourth street He 
had been selling Sundstrands at Roundup, Mont 

San Diego, Calif._—_A. H. Haake has joined the sales organiza 
tion of The Dalton Adding Machine Company here He was 
district manager in southern California and Arizona for the 
Woodstock Typewriter Company formerly and later entered 
the real estate business 

San Francisco, Calif..-The Victor Adding Machine Company 
has moved its offices from 507 Mission street to 531 California 
street 

San Francisco, Calif.—Approximately $100,000 worth of ar- 
ticles, including adding machines, live babies and diamonds 
were left by the public on Southern Pacific ferry boats crossing 
San Francisco Bay during the past year, according to a state 
ment issued by the Southern Pacific Company More than 
seventy-five per cent of the articles are left on the ferry boats 
by women during the rush hours Most of them were returned 
to the owners 


American Adders and Calculators Dominate Uruguay. 

Commerce Reports] Imports into Uruguay of adding and 
calculating machines up to August 1 totaled 150 units, against 
ninety-five machines for the same period last year American 
makes constitute, by far, the major portion of the imports 
Of the above totals, eighty-seven machines were from _ the 
United States last year, and 135 during the present year 
demonstrating that American manufacturers are retaining not 
only their lead in this line, but also the same high propor 
tionate share of the market 
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Chicago, I!l.—J. F. Ryan of J. F. Ryan & Company, New 
York, N. Y., visited with the local trade in November 

Chicago, Ilil.—C. K. Woodbridge, president of the Dictaphone 
Sales Corporation, attended an advertising meeting here No 
vember 15 and 16 

Chicago, Ill.--The \ B Dick Company has amended its 
capital structure The former capitalization was $3,000,000 and 
30,000 shares non par value This has been increased to 
$3,000,000 and 90,000 shares non par value 

Chicago, tl!.—William Griffin has joined the local sales staff 
of The Elliott Addressing Machine Company, 325 West Madiso1 
street He had been connected with the Boston office about 
twenty vears and is one of the oldest men in point of service 

Chicago, Ill.—W. R. Diehl of The Diehl Office Equipment 
Company visited the general offices of the A. B. Dick Company 
in November. This was his annual visit to the city, timed to 
enable Mr. Diehl to attend the football game of Ohio University 


Cleveland, Ohio.—FEd. J. Eggleston is now local distributor for 
the Hush-A-Phone Corporation, handling that telephone de\ 
as well as the “‘Bourant”™ envelope opener The latter is in 


ported by the Hush-A-Phone Corporation 

Des Moines, towa.—The General Typewriter Exchange 91 
Grand avenue, has taken the agency here for the Remingtor 
cash register \ branch salesroom is maintained at Fort 
Dodge, lowa 

Los Angeles, Calif.—Joseph C. Wilson, who had been located 
at 752 South Wilton place, has moved to 158 South Oakhurst 
drive, Beverly Hills 

Montreal, Que.—E. J. Hartnett has been placed in chargé 
the local sub-branch of the Dictaphone Sales Corporation, re 

(Continued on Page 216.) 
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GENUINE 
MAHOGANY 
ALWAYS A FAVORITE 


Genuine mahogany always has been a 
favorite but price, until recently, has 
made it pprohibitive for general us« 
ORPIN, however, offers a line of gen 
uine mahogany in simple, conserva 
tive but dignified styles and at a price 
rivaling combination woods. W hat 
many manufacturers considered im 
possible is now a fact 


Full information with prices and dis 


ounts on request 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 





Trade R ap id @X Mark 
The Telephone Time Saver 








) For Office and Home 





A rapid index for 
numbers frequently 
called. Takes _ pen, 
pencil or typewriter. 


Convenient — Compact 
Quick—Durable 
Attractive 


Can be used on either 
desk or wall ’phones. 
Instantly attached 
without using tools. 





List Price, 75c each 


Trade discounts on request 


Sole Distributor 


“The House of Service’ 








er 
+ ~ 
SDEFIANCE © 
ve ot 
e SALES CORPORATION * 


72 SPRING STREET NEW YORK 


Stationers’ Glassware, Hardware and Specialties 


Sele Manufacturers of the Gem and Perfection Desk Memorandum Calendars 


























Full Satisfaction in 


PRESTO Inkstands 


Beautiful in design and material —open at 
a touch and close automatically, keeping 
ink fresh and clean. Eliminate evaporation 
of ink, spurting, blots, etc. Covers are of 
highly polished, bakelite, practically inde- 
structible and everlasting, and adding to 
the attractive appearance. 


Price-list and discounts to 
Stationers on application 


BACHRACH SPECIALTY CO. 


2275 Third Avenue New York, N. Y. 


Canadian Distributors: 
R. J. Lovell Co., Ltd., 144-150 Simcoe St., Toronto 








DIEMER 


PRODUCTS 


for 


Satisfaction 


and 


Service 
ENVELOPES for filing, 


mailing and carrying pur- 
poses, in RED ROPE and 
JUTE, for flat or folded 


papers. Also metal end 
filing boxes. 





The Illustrations show a 
few of the designs carried 
in stock. 


Samples furnished on 
request. 


The JOHN F. DIEMER CO. 


519 Broadway New York, N. Y. 


Send for Catalog No. 30 
Established 1869 
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A Big Year in Desk Lamps = 













No. 574 
Pom; eian 
Bronze 







EXT year will 
show a big increase 
in your lamp sales if you 















feature the famous “Aladdin” 
line backed by national adver- 
tising. 

No. 574. Pompeian Bronze Deluxe-a- 
flex Desk Lamp with green cased 
glass shade. Weighted base. Per- 
fectly adjustable. Approved by Un- 






derwriters’ Laboratory. Packed in in- 


dividual cartons. 





Write today for special 
sample offer and for 
New No. 26 Catalog 


ALADDIN MFG. CO. 
609 East 18th St. MUNCIE, IND. 


ALADDIN’ 


LAMPS. 


DeLuxe-a-flex 









“Lighting over a million homes tonight’’ 





~~ “1 


see Bass 
pPeEeEBRPUER SB 
peepsHt 
@pesprswsen 


More Profitable Sales 


to your present customers 








Each of your present customers 


has “cost” you a certain sum of 
money to make him yours. Every 
additional order you sell him helps 
to spread that fixed “cost’’ over a 
greater volume of business 
SERVICE Steel Storage Drawer 
Units offer you just such an oppor 
tunity. For small parts, tools, nuts 
bolts, rivets, buckles, etc., they ar 
just the thing The small drawer 


shown comes either plain or with ad 
justable partitions in ae standard 
case of 16 or 56 drawers. There are 
12 other standard sizes of drawers 
and special sizes can also be had 

Write for full information 
dealer’s proposition. 


Service Steel Products Corp. 
914 West North Avenue CHICAGO 


SERVICO) 


and 














Members of the 
‘‘Cado”’ Family 





THE TwisTout THUMB TACK 


—so-great an improvement as to be beyond compari- 


son. A quality product, made of brass heavily 
nickeled with tempered steel point. Amazingly 
quick and convenient in use. Holds fast, no lifter 
needed. A simple twist of the thumb and finger in 
the special grooves easily removes the tack. ,Goes in 
with a push; comes out with a twist. Furnished 1 
dozen to a box, at $2.40 per gross, 2 dozen to a cork 


block at: $3.00 per gross. 


+ _Will net ~- RUST ~ CORRODE — BEND or BREAK - Used right - 
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SATISFY OR MONEY BACK 


- *"TwisTouT Trume Tack Company Pru acecena.Pa USA. - 
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STATIONERS, write for discounts. 
Atlas Stationery Corporation 
Exclusive Dist. of “Cado” Cushman & Denison Specialties 

109-111 Leonard Street NEW YORK, N. Y. 

















” PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


>> ©& PEERLESS 
Sceeream — WIRE 
GOODS C0. 


Banta Kat 
2720 Ferry Street 


LAFAYETTE, 
INDIANA 


1926 
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STAMPS - STENCILS - SEALS 
‘titan 


Boston, Mass.—The Good Luck Stamp Company has been 
chartered; capital stock $100,000; incorporators—Frederick 
Alexander, Jacob Alexander and Leo D. Byrens, all of Winthrop 

Chicago, i!|_—The Louis Melind Company has increased its 
capital stock from $60,000 to $120,000. 

Chicago, til.—The T. M. Sheppard Company put on a sales 
drive during November on the ‘“‘“Mun-Kee” stamp pad. 

Chicago, Iil.—W. Farr, Western manager for Wm. A. Force 
& Company, made his swing into the Northwest in November. 

Chicago, Iil.—Jos. A. Pardi and John Meyer of the Chicago 
Stamp Club will attend a meeting of the International Stamp 
Manufacturers’ Association at Pittsburgh, December 4 

Chicago, !I!!|.—M. L. Willard has resigned as general manager 
of The Superior Type Company. He is succeeded by J. R 
Swift. Mr. Willard continues to act as president of the com- 
pany. He will locate in California, but will maintain contact 
with the company, and the trade at large. 

Nashville, Tenn.—The Pat-A-Pad Company has been char- 
tered to make rubber stamp pads, etc.; capital stock, $30,000; 
incorporators—R, S. Paterson, H. B. Bond, John A. Baskerville, 
Charles Q. Stephens and J. A. Grannis. 

San Diego, Calif.—The Lane Stamp Company is being carried 
on by Mrs. Lane, widow of the late Frank W. Lane, and Verne 
H. Sutherland, the junior partner. 

St. Louis, Mo.—S. S. Adams, vice president of the S. G. 
Adams Stamp & Stationery Company. has purchased the resi- 
dence at 11 Washington terrace. This is a three story Colonial 
dwelling, formerly the property of Julius A. Baer, of the Stix, 
Baer & Fuller Dry Goods Company. 

San Francisco, Calif.—The stationery firm, Patrick & Com- 
pany, which also manufactures rubber stamps, stencils, etc., 
has given an arresting appearance to one of its windows by 
featuring some of its latest products in the line of embossed, 














enameled street signs, highway notices, vehicle license plates, 
ete Such slogans as “Slow Down Dangerous Curve,"’ make a 
lot of careful drivers slow down automatically before the 
window 

San Francisco, Calif.—Moise-Klinkner Company, 369 Market 
street, has secured an order from the state purchasing depart- 
ment, Sacramento, Calif., for 110,000 nickel-plated chauffeur 
license badges, to be used by drivers of motor cars of all kinds. 
“Down Town,” organ of the San Francisco Down Town Asso- 
ciation, says that these new badges, when distributed, will be a 
reminder of San Francisco industry wherever one goes in 
California 


The Lowly Rubber Stamp. 


Material savings effected by the use of the rubber stamp were 
narrated in Business (Burroughs Adding Machine Company). 
The Avalon Knitwear Company had devoted several inches 
across the width of rolls of cloth for identification. The neces— 
sary information was lettered in large characters with indelible 
ink. The entire width of the fabric was wasted to give instruc— 
tions. A small rubber stamp was then secured, and a very 
narrow strip of the roll required to receive the impression. The 
stamp was used because the fabric had to pass through a 
bleaching process, and tags were not suitable for identification 
This rubber stamp saved several thousand dollars a year in knit 
‘loth 


Suggestions for Printers Using Rubber Dies. 
The American Printer for November included “Printing from 


tubber ‘Stamps’ and Plates."’ The procedure for making im- 
pressions on the printing press on palm leaf fans, wood, corru- 
gated board, wood, metal, etc., is explained in detail. 


(Furniture—Continued from Page 204.) 
constitutional amendment is to protect trees which will prob- 
ably not mature for forty years. At present there is a tendency, 
especially in the East, to make not only filing cabinets but also 
desks of steel Some office furniture men do not yet know 
whether this is a new style or is merely a fad The steel 
desks are being turned out as copies of desks of wood, with 
the graining and colors of wood If this style for steel desks 
prevails, the next generation of office furniture manufacturers 
will be independent of forest products. However, agriculture 


needs trees or the land would become a desert The forest 
amendment No. 22 to the California constitution was passed 
the voters November 2 and is stated by forest engineers 


to be the greatest step forward in reforestation on the Pacifi 


Coast 











BANKERS’ 
INDEX STAMP RACK 


The rubber stamp is used ex- 
tensively in all large modern busi- 
ness establishments, especially in 
banks, to save time and facilitate 
handling af a mass of detail. With- 
out an adequate filing arrangement 
much time is lost in searching for 
the right stamp—thus defeating its 
purpose. 

The Bankers’ Index Stamp Rack 
keeps all the stamps in order and in 
plain sight—ready for instant use. 
The illustration shows only one 
model. It is made in five capacities. 
Write for detailed information. 


Manufactured by 


LOUIS MELIND CO. 
362 W. ChicagoAve. CHICAGO, ILL. 


We are manufacturers to the trade of Rubber Stamps, 
Seals, Stencils and Automatic Num Machines. 
Made to order. Write for general catalog. 


215 











L 








ROBERTS 


Numbering 
Machines 


A Most Popular 
Machine at a 
Popular Price 


$7.50 


Roberts Model ‘49” is manu- 
factured as a quality item to 
sell at a popular price. 


3 Actions — Consecutive, 
Duplicate and Repeat. Ca- 
pacity 1 to 999,999 auto- 
matically. Your choice of 
type styles. 

A large and consistent seller 
to institutions, offices, stores 
etc., for genera) numbering 
use. 


Liberal discounts. Send 
for special information. 


The Roberts Numbering 
Machine Co. 


694-710 Jamaica Ave., 
Brooklyn, N. Y. 


Western Distributors 


THE SUPERIOR TYPE CO. 
3940 Ravensweed Ave. Chicage, I. 
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Auro- DESK TRAYS 


The Only Sectional Sliding Desk Tray Sets 





Patented SECTIONAL racks permit the building of 
additional sliding tray sections as requirements grow 






Sell One 
With 


Every 
Desk 


mutilation of papers or correspondence folders Made only 
enameled electro-welded steel 
finest surroundings, operate IN 
The Automatic File & 
Co. 
Send for Catalogs 
Central Factory Sager 
hicago Steel Files. 


Trays are oversize to eliminate the usual DIGGING for or 
in the finest of quartered white oak, genuine mahogany and 
walnut with beautifully 
racks and runners. They will | Al 
add to the appearance of the uy OM ic 
easily and stand the rough 
usage of a life time Fl | A E Ss 

Only Files that Expand and Compress 
Home Offices, West 11th St. 

Green Bay, Wisconsin 23A Desks, 24A Wood-Steel 
Files, 25A Systems, 26A 

40 So. Wells St. 











SIGNALS OFF? 


They don’t jump off the card because the botter: 
fits snugly, not permitting other cards to catca 
underneath. The patented raised lip for 
easy attaching is at side corner only 
—an exclusive Cook feature. 





Name 
Address 


Terms a. 


Made in 12 “DUCO” enameled 
colors Cook’s File Signals have been 
standard in thousands of offices for over 
ten years—no longer known as “Vise Sig- 
nals” and now sold only under the Cook labe 
Write for sample color cards, literature and prices. 
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THE H. C. COOK CO., Ansonia, Conn. 
YOUR JOBBER HAS 


COOK’S FILE SIGNALS 








December, 1926 


San Franciscc, Calif.—Arthur C. Moench, vice-president and 


general manager of the H. S. Crocker Company, visited a num 
ber of factories in Cincinnati and Chicago, represented by his 
firm, during his recent visit East These included the Globe 
Wernicke factory, the J. F. Dietz desk factory, the Tatum 
factory and the U. S. Playing Card factory In Chicago he 
visited the Commercial Furniture Company factory, which line 
is carried by the Los Angeles store of the H. S. Crocker Com 
pany. During his three weeks’ trip Mr. Moench had not time 
to visit New York but he is planning to go East again early in 
the year.—A. E. Skerritt, manager of the furniture department 
of the H. S. Crocker Company, accompanied Mr. Moench on 


his trip to the factories He spent a week at the Globe 
Wernicke factory where he attended the sales school and went 
through the entire factory He noted many improvements 
made with the idea of giving the public better values and an 
even better line of Globe-Wernicke products Mr. Skerritt 
returned home full of enthusiasm AS a consequence the H. S 
Crocker organization as a whole is giving its whole-hearted 
support to putting over the Globe-Wernicke line here Mr 


Skerritt also visited the U. S. Playing Card factory in Cincin- 
nati and believes this one of the best equipped factories in the 
country J. B. Hibbard, representative of the Globe-Wernicke 
factory, who was in the city in the middle of November, con- 
ducted a very peppy and interesting sales meeting for the H. S 
Crocker organization 

Seattle, Wash.—O. C. Flickinger has been appointed manager 
of the office furniture department, Lowman & Hanford He 
had been representative of the school furniture department 
previously. 

Seattle, Wash.—Paul C. Harris and Henry L. Benton have 
joined the sales staff of the West Made Desk Company, 1614 
Fourth avenue Both had been connected with the Renfro 
Wadenstein Desk Company 

Seattle, Wash.—The Seattle Office Equipment Company has 
increased its capital stock from $50,000 to $120,000. The com 
pany has under construction a $125,000 building on Fourth ave 
nue, between Pine and Olive streets This will be four stories 
high, of steel and brick construction “he company expects 
to occupy the building February 1, 1927 


(Other Machines—Continued from Page 212.) 
placing George Parker who has returned to take another terr 
tory in Toronto Mr Hartnett has been connected wit! 
Toronto office 

New York, N. Y.—The New Era Letter Company, In¢ 


Pearl street, has joined The Merchants’ Association of New 
York 

New York, N. Y.—Miss R. Beall is now attached to the 
quarters office of the Dictaphone Sales Corporation here She 


had been engaged for some time with the Chicago Board 

Education, working out the use of the Dictaphone in schools 
San Francisco, Calif.—H. D. Kippen has taken charge 

San Francisco offices of The American Multigraph Sales Con 


pany The headquarters for this territory are in the Pa 
building Myr Kippen came to San Francisco from Seattle 
headquarters for the Pacific Northwest He had charge there 
ever since 1918 

The San Francisco office of The American Multigraph Sales 
Company are the Western headquarters for the ‘Keyboard 
Compotype,.”’ which is one of the latest multigraph develop 
ments It is for setting type by the keyboard process, and 


according to Mr. Kippen, it is to the Multigraph what the 


Linotype is to the printing process A factory mechanical 


expert, B. F. Van Tassen, is here to supervise service for the 


coast The coast territory of the company includes branch 
offices at Los Angeles, Portland, Seattle and Salt Lake 
expert hands, the Keyboard Compotype’’ is stated to wt 
thirty words a minute, composing the type automatically 
strip of metal 


San Francisco, Calif.—-The International Business Machi! 


Corporation moved its San Francisco offices the middlk of 
November from 640 Mission street to 529 Market street 
new location is in the heart of the business district and 
close to leading stationery and typewriter concerns This 
the headquarters for the northern California branch F 
Boucher, the new branch manager irrived from headquart 
in New York early in November to take charge in San Fr 
«isco early in November. The International Business Mac} 
Corporation, with headquarters at 50 Broad street, New Yor 
City, is the holding company for three subsidiary corporatior 
name'y: The Tabulating Machine Company, The Dayton S 
Company and the Time Recording Company. with factories at 
Washington, D. C., Dayton, Ohio, and Endicott, N. ¥ 
Stamford, Conn.—Paul J. Witzell has been appointed sal 
manager of Red Star Appliances, In« He has had many ears 


experience in the office equipment trades 
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Consolidation Notice 


The consolidation of Cooper Carbon 
Coated Paper Company with the Chicago 
Binder & File Company has been com- 
pleted. 

Our combined General Office and Fac- 
tory is located at the address shown be- 
low and all correspondence should be so 
addressed. 

We are pleased to offer our custom- 
ers a more complete line and better 
service than heretofore. 


Chicago Binder & File Co. 


MANUFACTURERS 
LOOSE LEAF DEVICES - PRINTING 
INKED RIBBONS and CARBON PAPERS 
500-508 W. Thirty-First St. 
CHICAGO, ILL. 
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er First , 


CHICAGO 
For 24 years, manufacturers of complete line of Brief Cases 


Dealers Everywhere 


Handle MASHEK Leather Goods 
FREE 


On request we will 
gladly send dealers 
everywhere our FREE 
booklet — “24 Better 
Dealer Plans for 
Increasing Sales,”’ and 
also catalogue of com- 


plete MASHEK line. 


Write the MASHEK Service Department for 
low estimates and plans on SPECIAL ORDERS 
for sample cases, brief cases, or any other leather 
goods that you may desire. Any size order, 
no matter how large, will be promptly filled. 
May we tell you about the complete MASHEK line? 





Several good openings for exper- 


Salesmen ienced —~ to assist dealers with our 


new plan for dealer co-operation. 
"FRANK éCo, CO. 
CHICAGO 








~*~, y it’s made with Leather, MASHEK makes it Better” ue 
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MERCANTILE’ post Pensa 
Parcel Post Scale 

and various other models have been equipped with 
charts showing the new postal and parcel post 
rates since April 15, 1925. The indicator auto- 
matically points to the computed amount of first- 
class postage and parcel post, including special 
fee and also all other classes of mail matter. 

For 15 years we have built all of the first-class 
mail and 70-pound Parcel Post Scales for the U. S. 
Post Office Department. They now have over 
150,000 Triner Scales in use, and find them satis- 
factory and so will you. 


Write for information 


TRINER SCALE & MFG. CO. 
2714 W. 21st Street Chicago, IIl. 














CORONA PORTABLE ADDING MACHINE 
with Indiana Cash Drawer and 
Hanna Register 


A Unit of Real Interest to Dealers 


In the South particularly there is 
still some desirable territory open. 


Corona Adding Machine is Corona Built 


Portable Adding Machine Co. 


343 S. Dearborn St. Chicago, Ill. 
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Why not give them what 
they want? 


Dealers! Write 





us for our liberal > — 


proposition on this old reliable product. 


NEWTON PAPER FASTENER CO. 
NEWTON, 


CLIPLESS 


PAPER FASTENERS 


Are the machines your trade prefer. 













The 
machines with 
the automatic 

tuckers 














IOWA 
Chicago Representative 


A. J. GOLDBERG & CO. 
317 W. Monroe St. 
CHICAGO, ILL. 


We have some 
choice territory 
open for high 
class rep- 
resenla- 
tion. 
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A 


“UPTODATE” 


Like the finger of time, the red 
line is moved forward, cancel- 


ing the past. The “Uptodate” 
is a superior calendar in ap- 


as well as 


NEMOURSA pearance and finish 
in its unique method of indicat- 
ing the current date. The gen- 
uine Dupont Fabrikoid or Du- 
BU PONT yy pont Nemoursa used to make 
ABR 


its framing, presents a calendar 
of beauty and distinction. 


Write for up-to-date information 
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Better Furniture Footwear 


(caster and caster 


cup 


com bined ) 


at no greater cost 


Hartford Glasglides 











Furniture 
who 


the 
better 
furniture. 


use 
GLASGLIDES 
their furniture at small cost. 
Dealers and users appreciate 
added 
appearance 


The 


manufacturers 
HARTFORD 


improve 


and 
the 


advantage 


of 


HARTFORD GLAS- 


GLIDES make the fur 
niture easier to move, 
prevent marring of pol- 
ished and tile floors, and 
reduce wear on rugs 
The metal attachments 
with the regular caster 
stem are new and prac- 
tical, being irterchange- 
able with regular cast- 
ers. There is a style of 
HARTFORD GLAS- 
GLIDE for every kind 
of furniture, including 








tubular steel. 


Ask us for full detail s—tet us 
quote on your year's requirements. 


Hartford Glass Products Company 


HARTFORD CITY 


INDIANA 
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BUNCH OF DATE CALENDARS 


14 Different Styles 
also 
12 Other Different Kinds 
of Commercial Calendars 
PARAGON INKSTANDS 


In many different styles 





PARAGON LINES 
Supply you with 





“What you want when you want it.” 


59 years service to the trade. 


Trade names that guarantee protec- 


tion to the dealer. 


PARAGON 





CHAMPION 





Ww 


DIAMOND 





93 John Street 
_— 


NUMBER 


93 
Stationers Specialties—Stationers Hardware 


Frank A. Weeks Mfg. Company 
New York City 
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Chicago, I!|.—James F. Garver, Southern supervisor for the 


Kee Lox Manufacturing Company, visited the Chicago branch 
Noven 
Chicago, !Il.—A. H. Olmstead, treasurer of the Crown Ribbon 
& Carbon Manufacturing Company, visited the Chicago office 
November, during a trip t everal of the important branches 


Chicago, Ill.—John W Fitzpatrick has been assigned the 
Michigan territory by D. M. Downs, Western manager for the 
Caxton Laboratories Mr. Fitzpatrick had been with this or- 

lization in the past ! resigned to engage in another field 


New York, N. Y.—Jose] Epstein, president of the Old Town 
Ribbon & Car n Company, has returned from tr t entral 
West points He considers business conditions he 


Salvador Requirements for Office Machines. 


Commerce Reports] Salvador offers a good opportunity at 
present f the sale of moder anne rican office machinery, but 
th marke t is restricted exclusively to typewriters, cash 
registers and adding an¢ ilculating machines The present 
lemand for bookkeeping 1ddressing, duplicating and similar 
office machines is negligibl Hy weve r. it could be increased 
undoubtedly by more extensi' selling me thods on the part of 
manufa ire It is es ated by ‘interested de alers that there 
re now in use in the entire republic approximately 2,500 type- 
writers, 1,2 ash register + 300 adding and cak ulating 
machines. This does not appear to be a very large number for 

untry having approximately 1,500,000 inhabitants, but the 
general pur sing power in Salvador is limited ‘Ho ywever, the 
growing prosperity enjoye recent years, especially hroug! 

! high price obtained f ffee, the major crop, has resulted 
1 an improving standard of living and a larger us¢ f machines 
In additior ‘ business firms, which are inclined to be very 
onservative ire more nd more coming to appreciate the 
adva u ng t | nees and are modernizing their 
office syster These factors are increasing the sale of modern 
offic j 

T I pros] extension of sales of office 

typewrite It is estimated that total « 
) ypewriter (inclue re ew d used machines) were s¢ 
n Salvador ring 192 At present six American makes are 
being marketed in tl territory d two Germar brands The 
ed State has a virtu nop lv of the business, enjoying 
y per cent of the total sales The German ma- 
ur ferior to tl é f American make Cc petition is 
be é tl eput + " of é ge he r\r ‘ i Amer! 
pl xcell 
Standard ‘Correspondence Machines Best Sellers 
s ze! i far th £ é 
‘ r specialty type I s th 
i long ges I portable models stead 
reasing Ss it hey now ibou 
nty l ale It is that 
I S I juip] Spa 
h alp é 
I ‘ ird models ar 2 
7. 5A il for the por ‘ zes $62.50 and $75 a 
At present four different makes of Americar ish registers 
I ? I Salvador I t as far as be a il 
brand wr therefore the « ympetitic 

various American machines Dealers stat ‘ 

hat appr tely 100 1 ‘ nes were sold during 1925, includ 

gx st ] es The greatest demand is for the large typ 
ish register with multiple drawers and multiple counter 

The use f adding and ulating machines in Salvador has 
been rather mited, but it nereasing gradually because firms 

real ng 1 re ar ! I their advantages About thirty 
ve machir were sold ring 1925 Five American makes ar¢ 
on sale in t territor but one of them has most of the bus 
ness. The foreign br i marketed is a German machine 
but the sale is so small that it cannot be considered as a source 
compe n for the Amer in article 

The smaller sting \ ble adding machine had the larges 
lemand About fifty pe ent of the machines aré old witl 
stands The best opportunity for the extensior of sales appears 
t be in the maller port le types which se for mediun 
pr s T i tail pr s range f $200 to $1,000 


he u? pe of the machine 
Selling Methods and Leary Carri ed. 


Manufacturers usua payment either by cash against 
! iments or by estat Ph redits in New York; local agents 

ll both for } ind | time payments Ar mportant per 

ntage f the sales is n e on the time payment basis. Se 
ius the market : mite nd local agents cannot afford to 
nvest large sums of mons n maintaining expensive stocks, 
nly a sr mber f hines is kept on hand, according 
to the demar For example, the largest agent has a standing 
r Fy “ sta r zed typewriters a 1 nth, and his 
ock of ng and calculating machines of different kinds 
iries fror five to fifteer His average number of ew is! 
registers on hand is ten n nes of various t 3 

I rdditior local gent generally keep an assortment 
spa r I I gency repairs vel if 
tock f pewri ribb« pay 
idding m and " f ers 

As the duties are collected on tl gross weight of the art 
that ng pa ng t is important that the container 


neon | a 4 WEBCO PRODUCT 
RIBBONS AND CARBONS | | 
ccnaiiesitieela | TRADE MARK 





Orie sod as, 
lye CR 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
from your desk 


WHEN RL APPEARS 





DIRT DISAPPEARS 
MANUFACTURED BY 
The F.S Webster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers | 








STAR-BRAND Typewriter Ribbons 














Used Like a Pencil 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH-FRASER 


is an ideal Ink and Typewriter 
Eraser; it does “ay ag work in 
the office and does it better than 
possible with the ordinary eraser. 
By means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 








Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabeia, Java 
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Display cards and sales helps 
are furnished dealers free. 
Write now for Folder 22. 






We Ask You 
to Tell Your Trade 


about this new Sanymetal Costumer — 
that it’s made of metal, lasts indefi- 
nitely, has a base welded on for keeps, 
and won't tip over—and finally, that it 
costs mo more than a good quality wood 
product. 


We guarantee that will mean addi- 
tional costumer business for you JUST 
TELL THEM—that will SELL THEM. 


Descriptive folder on request 


Sonus 


Costumer 


The Sanymetal Products Co. 
1695 Urbana Rd. Cleveland, O. 

















Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
item is durably built for a long life of service. We 
mansipotare all sorts of card and fibre board stationers’ 


Card Index Trays 
Stationery Cabinets 
Docu 


xes ment Storage Cases 
ing Boxes Transfer Cases 
(cloth peer covered) (Baveden, letter and Cap 
zes) 
Carben Paper Boxes Clip 


Check the list and let us replenish your stock of these 
goods. We shall be giad to send you catalog and full 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 
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should be as light in weight as is consistent with the safety of 

the goods; the heaviness of the packing box has a direct bearing 

on the final retail selling price of the machine : 
Comment on American Packing. 

Local dealers say that the packing used by American manu 
facturers is very satisfactory, excepting that in the case of the 
larger adding and calculating machines it is sometimes defe: 
tive. Attention is directed to the fact that all correspondence, 
catalogues, price lists and descriptive literature sent to Sal 
vador should be in Spanish. Although some of the larger firms i 
correspond occasionally in English, it is preferable that Spanish 
should be used exclusively in business transactions However 
care should be taken that correct Spanish is employed, sinc 
badly translated correspondence and advertising matter ver 
often brings serious results to American exporters. 

Price in Salvador is not a primary consideration in extending 
sales, except that purchasers prefer the lower and medium 
priced machines, and do not care to invest money in the very 
expensive types The time payment plan is perhaps the most 
important factor in increasing sales in that territory, as the 
majority of the consumers object to the high initial cost, but 
readily purchase such goods if the payments are extended over 
several months. The governmént, which is one of the largest 
users, generally demands time payment terms It is rather 
difficult for local agents to allow credits when the manufac- 
turers demand cash; therefore they must increase the price of 
the machines considerably, and this curtails the business If 
manufacturers would allow reasonable terms to agents provid- 
ing reliable security, they would undoubtedly enjoy a very 
marked increase in their sales in Salvador 

Intensive sales methods such as are used in the United States 
would also be of considerable assistance. At present repair 
facilities are too expensive, and this militates against sales 
A system of repairing machines and keeping them in good 
order at a reasonable monthly rate of guaranteeing them for 
a fixed time, would stimulate the use of office machines 
greatly. In addition, full lines of spare parts should always 
be kept on hand. Very often it is impossible to obtain neces 
sary replacements, making machines useless for considerable 
periods of time until the spare parts can be obtained. 

American manufacturers apparently have not given very close 
attention to this market, perhaps because of the limited busi 
ness, but beneficial results would undoubtedly be obtained if 
factory representatives would visit the Central American coun 
tries more often, since personal contact is very important in a 
better understanding of difficulties between factories and their 
agents. 


CATALOGUES 


BO 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 




















Manufacturer. 

The Mun-Ke Products Corporation, Newark, N. J., dis 
tributes “Silent Impressions.”’ This folder tells about the Mun 
Kee stamp pad—the fountain filled stamp pad with rubber bass 

From The Roberts Numbering Machine Company, 694-710 Ja- 
maica avenue, Brooklyn, N. Y., comes a folder devoted to the 
Roberts ‘“‘Big Six,’ that assortment of numbering and dating 
machines which dealers find comprises the popular items in 
general use 

A folder in two colors from the Ajax Time Stamp Company 
135 Washington street, Boston, Mass., explains the company's 
“Service Stamp.” This is a dating mechanism provided with a 
special die imprinting the name of the user, ‘‘Received,” **Paid 
‘“‘Dispatched,”’ or other legends as required Impressions are 
made through an inked ribbon. 

From McGill Paper Products, Inc., 700 South Sixth 
Minneapolis, Minn., comes a catalogue and_ price list __ of 
‘‘Leatherwear’’ paper specialties for filing and mailing. This 
is a handsomely printed booklet of thirty-two pages and cover, 
6x94 inches, with many of the pages in color Included in the 
McGill line are crushed envelopes, congress tie envelopes, ex- 
panding currency boxes, file folders and pockets, legal envelopes 


street 


flat and expanding mailing envelopes, legal envelopes, metal 
top envelopes, passbook covers, photo mailers, reversible 
envelopes, tension envelopes, tongue clasp envelopes, tension 


adjustable envelopes, voucher and ticket binders, vertical filing 
envelopes, vertical file jackets, wallets—flat, expanding, label 
holder, partition, music, school, tension bond The company 
fabricates its products from ‘‘Leatherwear,”’ kraft or “‘Kream 
Kraft,”’ a stock of light tint which is said to have the strength 
of native brown kraft 

Dealer. 

From Riddle & Wunderle, 62 West Washington street, Chi 
cago, Ill., comes Catalogue No. 27. This is a book of 192 pages 
and cover, in which may be found all the necessities and cor 
veniences of the modern office. Both loose leaf devices and 
office furniture are well represented. ‘he company does a ma 
order business in the Chicago trading zone, and prepays trans- 
portation charges to a large number of adjacent states A 
print shop is conducted, handiing a wide range of commercial 
work. 

From Horder's, Inc., Chicago, Ill., comes the annual cata 
logue of Christmas and New Year greeting cards, gifts and 
supplies. Fourteen pages show greeting cards, attractively 
grouped, and classified as to price. The remainder of the cata 
logue’s thirty-two pages show various gift items, such as 
accessories for wrapping and labeling gifts, mechanical pencils 
fountain pens, fountain pen desk sets, gift sets, coin cases 
ete., recipe files and books, dairies and calendars, personal 
record books, “Personal” Protectograph, ‘‘Smokador,"’ brief 
case, period home desks, sectional bookcases, desk lights and 
sets, leather goods, motto cards and miscellaneous items 








eo aR emenarint es 





December, 1926 O F F I i E 





APPLIANCES 





a Sleel fAge 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp. 





Si CORRY, PENNSYLVANIA 


* 











REGAL REBUILT 
ROYALS 


Trade-marked—Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes - - - 
All Series . - 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, NR. Y. 








221 








‘“THE BEST IN ACLINCH’"! 


PAPER FASTENERS 


“MAKES ITS OWN STAPLES” 






SLIGHT 
Sane ON 
THAT'S ALL! 
Economical 
EACH ROLL “ , 
OF STEEL —> Wrena 
TAPE CONTAINS 
5,000 STAPLES 


Improved Model D—Weight Two Pounds 


Metal Knob—Rubber Silence Postse— 
Nickel Pilate Finish 


Latest addition to our line: MODEL K (6 
pounds)—a Cast arm and heavy base—six-inch 
stapling space range—battleship gray finish. 
We Make Power Machines (Electric Driven) 

For Heavy and Rapid Work 

Sold by Stationers and Stamp Dealers 

Send for New Descriptive Literature 


EVEREADY MFG. CO. of BOSTON 


General Sales Office: 50 Church Street, New York City 

















Victory Stamp Pads Are Quality Pads 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


Dimensions 

Dimensions 
.. Dimensions 

Dimensions 
..Dimensions............ 

Dimensions............ 
irious grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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RETAILS 
FOR 


Z a J 
< 
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THE NEW STANDARD 
BUSINESS CALENDAR 


Double the ordinary Memorandum 
space—over 20 square inches 


Made in the following finishes: 
Brown stand, white pad............ $1.50 
Brown stand, gold edge pad......... 2.00 
Brass stand, gold edge pad.......... 2.50 
Liberal discount to dealers. Order from 
your wholesaler. If he cannot supply you, 
write direct to 


THE JERSEY CITY PRINTING CO. 
Jersey City, New Jersey 
Also Manufacturers of the 


FORGET-ME-NOT CALENDAR 


FOR THE HOME 
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“TSP PAPER CLIPS 


—FOR THRIFTY BUYERS— 


A unique and distinct quality specialty 
that satisfies and creates demand. 


Distributed by leading Jobbers 


STATIONERS! 
Write today for sample display carton. 


The Tip Top Mfg. Co., Inc. | Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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J. The Standard Since 1917 \ . 


THE 
DIAMOND 
LINE 





DO YOU RECOGNIZE AN 
OPPORTUNITY TO INCREASE 
YOUR BUSINESS? 


Buy Now for the Fall Trade 


Waste Baskets Bond Boxes 
Towel Baskets Letter Trays 
Large Hampers Card Files 
Costumers Book Ends, etc. 


Desirable territory for Factory Represent- | 
atives and Dealers. 


PENN ART STEEL WORKS 
ERIE, PENNA. 
\ Half Way Between New York and Chicago dé 





Supreme 





DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter — Time — 
YOUR TRADE DESERVES THE BEST 
“Quality Supreme” 

Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


(Distributors for U. S. A.) 


Money 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 





. 
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Direct Mall—Manufacturer. 

A broadsids n two « rs on ledger stock told of the paper 
supplied by Byron Weston Company for recording uses by 
Cook county, Ill 

The Rand Kardex Ser e Corporation, Tonawanda, N. Y., 
mailed an impressive broadside in colors, featuring the new 
Library Bureau five drawer correspondence file 

A mailing from the National Blank Book Company, Holyoke, 
Mass., showed the sales importance of recipe books for holiday 
selling. Accompanying tl] letter was a folder on diaries and a 





The Eaton, Crane & Pike Company, Pittsfield, Mass., dis 
patched a broadside showing three gift packages, papeteries of 
ndsome cabinets. These retail at 
$5 00, $7.50 and $10.00 respectivels 


fhe Weis Manufacturing Company, Monroe, Mich., mailed 


4 
> 
f 


to its list printed matter |} ring on sectional bookcase sales 
This was } ned to enable t tationer and office outfitter t 
capitalize the gift seasor nd to sell sectional bookcases for 
Christmas pr nts 


busir I imul 1 national adver counter! 
height A lumtl« ! roduction of one magazine ivertis 
A mailing by The Globe-Wernicke Company, Cincinnati, Ohi 
showed d rs how the n apply locally the national adver 
tising dons he n ufacturer to stimulate purchases of 
transfer equipment for cor ondence files A “giant ad” was 


provided to display in the how window. 
A helnpf mailing } T Cc. L. Downey Company. 941-43 





Clark street, Cincinnati, Oh provided sales munitions with 
which to conquer reluctar prospects A booklet ‘Sauce for 
Salesmen,”’ furnishes |] erful arguments on making a so 
licitatior I n wrappe! nd bill straps 

A let tationery ide from The C. L. Downey Con 
pany, 941—4 Clark street. Cir nnati. Ohl told of the utilitv 
of the company’s ISs¢ real ‘Steel Strong Dealers’ 
Montl TI rm elling ideas to salesmer who should 
have opportunity stu t house organ every month 


Dert Letter Ma ! Company, Flatiron building, New 
York, N. }¥ dispatched a processed letter from Detroit during 
the convention of the Direct Mail Advertising Association t¢ 


iil 
cipients were told of the impression the Derby service made on 
visit s att display t tine dvantages of the machine were 
giving running mentio 

From tl Addressogral] Company 5903 West Van Buren 
street. C] Ill.. core Onlv Two of Everv Twenty-four 
Hours.”” TT shows I f hours the sales: n can spend in 
the presence of prospect The mailpiece suggests advance 


preparation by eans of dir t mail matter, to till the ground 
for the ilesman, and enal hi to utilize to the utmost every 
minute pent in selling 


Transfer s¢ n brings to many dealers opportunities for the 
sale of box files T) market was explained in a mailing by 
The Globe—Wernicke Con Cincinnati, Ohio Enclosed wit! 
this mailing was an eight-page folder in c rs, which gives a 
bird’s—ey w f ti entire G-W” line Each group in the 


line was further illustrated with a reproduction of the cover of 
the catalogue showing that line in detail 

The Addressograph Company, 903 West Van Buren street 
Chicago, I dispatched a mailing on the circulation addressing 
system used by the Seattle Post—Intelligencer The details of 


this cir« itior ire rather ntricate and the Addressograph 
system ev ‘ to handl permits rapid dispatch and instant 


changes Withal, the t | work is handled by a small staff 


which kee] the chang of addresses and new names current 
withir i few hours of pres time 4 Gothie letter. about eigh 
teen point ze, gives prominence to city name ind mailing 


Direct Mail—Dealer. 


The Marshall-—Jackson Company 24-26 South Clark street 
Chicas | dispatched ! ling on Hunt's round pointed pens 
to consumer The u il offer of a “‘Victor’’ combination inl 
stand and gross of pens was made 


The Smith Typewriter S Corporation, ‘“‘portable Typewriter 
Headauarte * annour d the opening of its new store 151 
West Randolph street, Chicago, Ill, on a blotter This business 
is in cl ge of John J. McCormick, of the former Corona Type 
writer Sal Company In addition to portables, rebuilt typ. 


writers idding machine ind check writers of various makes 
are handled typewrite ind adding machine supplies, pens 
and pencils are carried ir tock The store has exclusive sale 
of Corona portable addir machines, and the Corona cash 


Accessory Advertising Matter. 
The Stationers Loose Leaf Company. Milwaukee, Wis., suy 


plies a newspaper advert ng electro for the use of dealer 
Deal the Shir Ward Manufacturing Company, ¢ 
cago, Ill ! ecure lvertising electros featuring rebuilt 1 
derwood t ewriters 
Electr r mats f newspaper advertising plate covering 
sectior bookcases are furnished to its dealers by The W< 
Manufacturing Company. Monroe, Mich 
‘Let 1 Equip Your VW le Office’’ says a newspaper adver 
tising el fur? 1 t dealers by the Yawmar ind Et 
Manufacturing Company Space is provided for the dealer 
“rT tur 
Price Revisions. 

The §S man-Ward Manufacturing Company Chicag Til 
has nar new whole e prices on rebuilt } 5 Underw | 
pew 

A revise price list « ering the complete line of J. F. Ryar 


& Company 342 Mad n avenue, New Yorl N. Y., has beer 


The Qualit Park Er velope Company, Quality Park, Midw 


St. Paul. Min: has sent the trade a new price list 
Leathet i expanding wallets, label holder wallets and ver 
tical file | ets witl th gussets 


Thumbnail Cuts for Illustration. 


Bowmar B-B Shots, Continental build ( mbus, O 
makes u i ne of n iture illustrations } rgar ‘ 





Electros ar furnished at reasonable price 
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WIRE 
BASKETS 


Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 
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A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 


Philadelphia —Manufacturers— U.S. A. 
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Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 







At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 


18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 











SATELLITE 
Its SERVICE Sells 


Heavy enough to 
provide a steady, 
un- - 


: THE 
: Bt 


, fast. 
price is ag 

reason- 
able and the 
margin warrants 
best sales offort. 
Write to Depart- 
ment A for de- 
talle. 





Grand Rapids, Michigan 
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HOUSE ORGANS | 














Paragraphic reviews of current issues from 
the house organ field, classified for convenient 


reference. 

Manufacturer. 
“High Pressure Salesmanship vs. Low Pressure Overhead” 
was discussed in “‘Steel-Strong’’ Dealers’ Every Month (The 


( L. Downey Company) The article held that low pressure 
overhead produces the largest gross profit 

“From Quarry to Desk Set Base’’ in Eversales (The Wahl 
Company) told how the bases of Wahl desk sets are made. The 
description and illustrations carried the crude block of marblk 
from the Italian quarry to the user’s desk 


An eloquent appeal for better support of association work 
appeared in Points and Tips (The General Pencil Compan 
That publication asked “Why Don't Retail Stationers Take 
More interest in National Conventions?” 

A thought from “Steel-Strong’’ Dealers’ Every Month (The 
Cc. L. Downey Company): “Shrewd buying weighs service that 
a purchase will render against its cost." That's a whole book- 
ful of argument for the use of quality products 

W. AA. Johnston, Knoxville, Tenn., contributed to Profit for 
Dealers (Shipman—Ward Manufacturing Company) his method 
of demonstrating rebuilt Underwoods as he takes the prospect 
through the factory while leafing through the Shipman-Ward 
catalogue. 

Things look rosy to the Faultless Loose Leaf Bulletin (The 
Stationers Loose Leaf Company). Prospects of business tor the 
remainder of the year are good. This conclusion is based on 
the volume of factory orders for fall and winter delivery, and 
the expressions of various loose leaf dealers in different parts 
of the country 

An informative article, “Typewriter and Other Inked Rit 
bons,"” was contributed to Weston’s Record (Byron Weston 
Company) by John A. Corliss, of The Carter’s Ink Compar 
This house organ goes to many public officials, who are users 
of both record paper and typewriter ribbons So the article 
helped a number of individuals. 

A. M. Simpson, domestic sales manager, was depicted in the 
Typebar Bulletin (L. C. Smith & Corona Typewriters, Inc.) 
Mr. Simpson believes in personal contact with the field estat» 
lishment One year he logged 22,000 miles on the road, be 
sides keeping keen oversight on the home office staff he directs 

“Slogans Made to Order” in Business (Burroughs Adding Ma 
chine Company), told how many advertising slogans of accepted 
effectiveness were adopted Most of these were spontaneous 
Some have been secured through slogan contests, in which 
prizes were offered the general public for the best by—wor« 
But the best slogans have been developed in the manufacturer's 
organization, or by his advertising agency 

A suggestion that the field of suite furniture in offices is wu 
limited was made in The Macey Bulletin (The Macey Company) 
The general conception is that period furniture is for banks, 
bond houses and other institutions which require ‘“‘atmosphere 
The Macey Monthly showed an interior equipped for a plaster 
ing contractor. He did the walls and ceilings in the best ma 
ner of his art—and the office equipment man was permitted 
to do likewise with his end of the office 

Association. 

The Von Werben process of graining steel furniture was 
described in Sheet Steel Service (Sheet Steel Trade Extens 
Division). 

The Boston Stationers’ Association has inaugurated a monthly 
“Stationethics."’ This is a newsy and constructive publication 
and is under the editorial direction of one Chas. P. Garvin, wh 
mixes his sense and nonsense in practical proportions 

Dealer. 

The Franklin's Key (The Franklin Printing & Engraving Com 
pany devoted its December issue to listing and illustrating 
Christmas gift items, providing a selection of presents for every 
member of the family 

The Office Cat (The Richmond & Backus Company) has a 
feature, “Little Known Americans.” George Francis Train was 
the subject of the current issue. That eccentric individual was 
credited with originating the rubber eraser for lead pencils, thus 
atoning for his mistakes by enabling the multitudes to correct 
their own. Train is credited also for suggesting the perforation 
of postage stamps, which reduced the sales of scissors 

Internal. 

The Mouthpiece (Dictaphone Sales Corporation) printed a 
story and group picture of the Dictaphone folk who attended 
an outing at Godfrey's Grove, Bridgeport, Conn 

“Gray Muscles"’ were discussed in the Strathmorean (Strat! 
more Paper Company). The term applied to the human brair 
and the article suggested means of exercising it for the indi- 
vidual’s advancement 

The Lyon Standard (Lyon Metallic Manufacturing Company) 
suggested for the benefit of its automotive dealers that efforts 
be made to sell Lyon steel tool boxes as Christmas gifts Sev 
eral sizes are made, and trays can be furnished 






Typewriter Exports 

United States exports of typewriters by countries during September, 
1926. In exports under this classification where the machine is driven by 
an electric motor, the value of the motor is incladed with the machine. 

By the Division of Statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
Countries. No Dollars No. Dollars No Dollars Dollars 
Austria 56 $ 3,720 192 $ 6,584 140 $4,337 § 189 
Belgium . 241 17.838 97 3.350 64 1,263 1,001 


, XI ——— 
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; Adams Rings are 
When you opena book, adaptable to a hun- 
or a bunch of papers dred uses — here 


fastened with Adams ** 3 few: 


If you are now selling an article of office Ideal Rings, youdon't perforated: sheets. or 
. ° sinders 1 4 
requirement directly to the consumer and havetohuntandfum-  to“noia™ daity "re: 


z orts ogether. 
desire to add another, or, if you wish to ble forthe place where ro “nota too! room 
build a worthwhile business for yourself 


the rings open the oe, time checks, 
and have the necessary energy, sales abil- 


opening is always in_ Key, Tings for every- 
the right place. This itmost’ any | Srticis 
is assured by thelarge ftiy mtiag 
joint, which keeps the 


ring from turning 


CROWN RIBBON & CARBON MFG. CO. around. The enlarged 

Rochester, N. Y. joint cannot Pass and the Adams Ideal Ring 
through the eyelets of fips ret tis anda 
the cover—hence can- 700th joint—nothing fo 


mar, catch, nor scratch. 


ity and standing to do your part, write us 
for particulars concerning our method of 
distribution. 


not tear the sheets. 7 Aa lemaaiiatit sl 
HENRY T. ADAMS MFG. CO. 
8561-69 South Chicago Ave. Chicago, U. S. A. 


Wm. H. Bassinger, 377 Broadway, New York; Gus Adama, 
360 Corbett Ave., San Francisco, Calif.; F. Raymond 
Hale, 170 North Front St., Cuyahoga Falls, Ohio. 


























STEEL DIE ENGRAVED 


Business Made from pure white 
Motto Cards SULPHITE BOND 


Soldim 

can be used to good advantage in your 25-50-100 Roll Packages 
correspondence especially where quota- and the HANDY HALF DOZEN 
tions are being made. They are steel die 
engraved on a paneled card, size 34x44 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have sarmples and price list ; send for them. 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 
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Sell Handifax Visible Records! 


Low Price—Simple—Sheets of Cards. 
Why pass up big profits that can be made through the 
sale of visible card record equipment? 


Put a Handifax dealer sample outfit on display in your store 
No need to carry stock as we are in position to make imme- 


diate shipment of your orders. Send for Dealer’s 
sample outfit 


Will gladly send you 
4 dealer's sample 
outfit on 10 days’ 
approval for your in- 
spection. Price is 
only $19.00 for com 
plete samples of both 
ring binder and steel 
, file type of equip- 
ments 

After you see sam 
ples you will under 
stand why big vol 
ume sales can be 
made. Retail price 
for complete equip- 
ment in steel files is 
only $21 per 1000 
ecards for 3x5 _ size, 
$27 for <¢x6, $38 for 
* 5x8 

Handifax has many 
unusual features such 
as compactness, flex- 
ibility, and either % 
inch or 1 inch of 
visible space on each 
ecard 

Testimonial letters 
from users show 
complete satisfac - 
tion Good for all 
kinds of records 
Any size—100—1,000 
10,000—1,000,000. 























































































Send for dealer's sample outfit today 


ROSS-Gould Company 


340 N. 'Yenth Street St. Louls, Mo. 











Just The Right 
Height For The Operator 


Calculating machine operators do 
more and better work when the ma- 
chine is held in the correct position. 
In response tothe demand, FURNAS 
has produced a NEW small machine 
desk designed just for this purpose. 
It is exactly the right height and 
thus makes for more comfort and 
efficiency. Plenty of room at the 
left for papers and the machine can 
be covered when not in use. Sturdy, 
well finished and low priced—a good 
seller. Shall we send our complete 
catalog? 


FURNAS FURNITURE Co. 
Indianapolis, Ind. 


























FILE BOARDS 


ARCH FILES 


Complete 


SHANNON ARCHES 
FALCON ARCHES 
PERFORATORS 
INDEXES 
COVERS 











aa ee 


CLIP FILES 


MOUNTED WITH 
CLIPS COMPLETE 





Write for Catalog and Price List 


American Mfg. Concern 
FALCONER, N. Y. 




















Just the Cutter for the Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
yp ye which makes it easy to move from one place 
© another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 
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Decem ber, 


Standard, New 








Portable, New 
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Used & Rebuilt Parts of 


Countries No Dollars No Dollars No Dollars Dollars 
Czechoslovakia 277 20.404 256 9,086 25 987 . 
Den. & Faroe Is is 3,149 47 1,677 4. 1,474 68 
Esthonia 15 Sou 
Finland ot] $490 iM 1,980 75 2,460 32 
France 1,167 "v4 $O8 7 611 19,300 2 601 
Germany 1,277 86,431 1,377 92 2,439 5,493 
Greece 32 2.046 21 8 205 233 
Hungary 3238 17.00 om 70 > O10 49 
Italy 70 27.2 60 i8 537 1,867 
Latvia . 42 2,871 43 
Lithuania l 100 
Malta Goz nd 
Cypress 2 140 2 72 
Netherlands 13 8 90 100 3.600 4 ® 641 483 
Norway 48 3.130 sO 2 S80 15 
Pol. and Danzig 198 14,140 : 

Portugal 18 1,328 45 1,620 83 
Rumania 2,26 5 180 10 0 

Sov. Rus. in Eu 61 $057 , 

Spain 25 36, 446 261 11,092 185 6,15 2 
Sweden 7 24), 866 190 6.510 4S{ 
Switzerland B04 23,18 284 9,972 1 1,370 352 
Turkey in 1 20 $2" } 108 ; 

United Kingdor 2 682 169.04 R02 29.14 on 3 904 8.991 
Yugo and All 18 910 25 900 10 300 

Canada M4 S18 165 5,837 77 2,352 18,114 
Brit. Honduras 1 71 14 O4 

Costa Rica 12 S70 ' 18 
Guatemala 6u 1 S86 0 1,080 o% 940 
Honduras 15 999 20 720 

Nicaragua 17 4 10 360 

Panama 1 649 13 480) 1 10 47 
Salvador 1 1,931 39 =: 886 

Mexico 4418 0,22 256 10,214 ; 1,168 1¢ 
Newfoundland and 

Labrador Ht) 60 3 114 
Bermuda 0 1,080 9 61 
Jamaica 11 738 10 mw 5 
Trin. and Tot 11 762 2 80 
Other Brit, W. I 4 107 
Cuba 171 11.000 Ss Hg) 416 
Don Repu #1 oo7 6 1s? 1 27 , 
Dutcl W Ind 1) 1.647 12 452 10 
Haitian Rem 29 2,107 2 75 2 a7 
Vir. Is. of I S 1 mM) ‘ Tr 
Argentina 877 56,881 412 1,485 80 4.050 1.640 
Bolivia 4 1,086 10 1,415 . ; 
Braz 1,110 78,294 265 8 G00 7 1,772 191 
Chile 360 25, S827 245 bs 12 540 208 
Colombia 214 15,716 229 8,254 39 1,867 15 
Ecuador 240 5 1,170 4 180 
Brit Guiana l 1) 
Dutel f,ulana 1 33 
Paraguay 15 10 18 
Pern R4 6,447 163 6.148 89 
Uruguay ; , 150 11,199 30 1,080 44 
Vene i 145 11,704 120 4,410 1 1 257 
Aden 2 146 6 228 
Brit India 24 17 i 403 14,617 sf 1.620 °T4 
Brit Malaya 39 2,830 ne) 1,920 
Ceylon 16 1, (2¢ 38 1,460 1 
China 174 10,38 62 2,256 110 644 
Java and Mad 128 @ 84] no 1.800 116 
Other D. I I 2 83 64 
Fr. Indo-China 60 837 
Hongkong 5 150 133 
Iraq ) 2 72 
Japan, in ( i Re 39 1.20 j 1.553 
Palestine 32 2,257 
Persia 2 70 
Philippine Is 186 12,46 180 6,570 1.448 
Siam ‘ 1 70 
Tur. in Asia 2 140 : 
Australia 1,154 7 33 389 14,124 0 1,937 46 
Brit Oceania 1 Ho ° 
Fr. Oceania 28] 
New Zealand 9 6.077 20 720 
Brit E Afr 7 0 . 
Brit s Afr i aid 19, ad 2,74 10 00 664 
Brit. W Af " 4 24 10 260 
Egypt 14 S14 ‘ 
Algiers an rur 41 2,870 25 900 
Other Fr. Africa 3 324 1 O 
Liberia 1 70 2 120 
Moroces 5o 1,800 
Port } Afr 4 Pann . ee 
Other Port Af 10 70 10 360 
Canary Is 10 682 

Total 15,457 $1,049,34 8,651 $309,789 2,160 $69,018 $69,157 

Shipments to Non-Contiguous Territories 

Alaska [Number] 40 $3,362 
Hawai {Number] i24 5,203 
Porto Ric . [Number] 22 2,008 


Adding—Billing- 


United State expor 
billing machines, by 
under issificat 
electric motor the v 
machine Parts of 
Ss wr é i tely I 
fication Other macl 
rated for p lication 


Country 
Austria 
3elgium 
Czechoslovakia 
Denmark and Faroe 
Islands 
Finland 
France 
Germany 


nery and parts of 


yn } 

idir 
il 

By the 

Addit 

Ma T 

$1 

»g i 

t 45 


here the 


iding. cak ulat 
s, in Septemt 
mach 
the motor i 


included un 


Calculating—Bookkeeping 


ing, bookkeeping and 
ver, 192¢ In exports 
ine is driven by an 
s included with the 


and calculating machines are not 


general classi 
which is not segre 


ieT i 


Division of Statistic Department 
Billing and 
£ Calculating Bookkeeping 
nes Machines Machines 
115 20 $91 17 $7,039 
692 2 3,997 23 17,262 
515 5 737 i 3,315 
802 1 162 2 6.603 
69 7.581 10 §,810 
TH 17 4,253 114 911 
0 10 1,350 49 31,471 


APPLIANCES 











he 


eorroaste 





MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


BRASS SIGNS 


ETC 


FOR Te 
MeveR 6 Went 
by ty 


ee 6 te Ga eTenounes 


orem svamre 


3 


oe 
a 





x 

















cYER & WENTY 























STORE:108 N. DEARBORN ST. CHICAG 
FACTORY:24 to 30 So. Jefferson St. CHICA 0 _9 








are necessary with the 


BUMP 
PAPER FASTENER 


Its principle is as novel as it is 
unique A part of the papers to 
be fastened is used to form the 
staple and a safe, secure 
and lasting fastener re- 
sults. There are two 
styles (illus- 
trated) and price 
information will 
be sent on re 
quest, 








Eastern 
Representatives 
SEYMOUR- 
CONOVER CO., 
350 Broadway, 
New York City 
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Dealers: 
The Tiffany is 
a quick turn- 
specialty 


Send for de- 


The Tiffany | 
a new adjustable stand 


pleasing Olive green—only 
stand black—finish make it a 


and lowering at will! 
allows the stand to be moved easily 
of upsetting or marring even a highly finished floor 
Free 
mailed on request. 


TIFFANY ADJUSTABLE STAND CO. | 


3300 North Broadway 






nh push 
profit. 


with improved and perfected features and adjust- 
able head to hold any machine Its all-steel con- 
struction, light weight. sturdy, rigid assembly and 


leaf in Olive green, 
most desirable con- 
Rack and gear movement permits raising 
The solid base, with casters, 
without danger 


drop 


lence. 


from vibration, creeping or sliding Prices 


St. Louis, Mo. 














COL 


and 





a 


ARE YOU ON 
OUR MAILING LIST? 





We are continually sending 


dealers valuable sales helps 


It is our policy to 
let our dealers 
share with us in 
the profits of this 
business which 
has unlimited 
possibilities. We 
keep in constant 
touch with you 
to cooperate in 
helping you build 
up more profit- 
able sales. 


ES COPYHOLDERS sell easily—Be- 


cause their use saves the valuable eyesight 


reduces fatigue of stenographers; Be- 


cause they increase stenographic efficiency 
25 to 50 per cent; Because they have uni- 
versal adjustments, take up no room on tops 
of desks and finally because they are eco- 
nomical. 


Made and Guarantced by 


| COLES COPYHOLDER CORP. 
| S West —_ St. 


New York City 


J 











Adding Calculating 
Machines. Machines. 
Country No. No 
Greece ..... én 4 400 
Hungary .. 4 883 wan 
fceland ..... ' 2 147 
ere 77 11,804 7 3,582 
Latvia — ; 122 : 
Netherlands 5 350 f 2,887 
Norway .... 18 1,812 5 862 
Poland and Danzig = 10 2,355 
Spain ..... 8 3,088 5 197 
Sweden . 236 18,657 1 162 
Switzerland 52 8,704 l 567 
United Kingdom 28 3,934 28 3,281 
Yugo. and Albania . 
Canada 47 3,429 $2 13,253 
British Honduras 1 81 mee : 
Costa Rica ne 1 375 
Guatemala 9 983 § 1,096 
Honduras 1 100 
Nicaragua 1 75 
Panama 14 1,791 3 900 
Salvador 12 928 1 290 
Mexico 67 5,355 2 10) 
Newfoundland and 
Labrador 3 22 
Barbados : 2 187 ; 
Jamaica ... , ‘ l 290 
Trinidad & Tobago . 2 480 
yer ea 70 4,098 
Dominican Republic 1 78 8 
Dutch West Indies ' 1 90 
Haitian Republic. 1 90 ‘ 
Argentina .. ‘ 24 1,788 44 6.611 
Brazil 34 5,192 31 », 440 
Chile ... 15 1,122 22 4,400 
Colombia 45 4,165 19 2,02 
Ecuador 15 1,720 l 120 
a 13 2,538 4 766 
Uruguay 36 3,174 f 40) 
Venezuela 19 2,090 4 594 
British India 28 5,400 
British Malaya 11 1,654 ; . 
Ceylon . . l 180 
SL. «edae 1 100 22 3,175 
Japan, including 
Chosen 22 1,754 14 1,320 
Philippine Islands 3 6,807 1,125 
Siam jabs 4 90 ; 
Australia ‘ . 134 10,991 46 7,370 
New Zealand 15 2,159 3 0 
Br. South Africa 8 2,214 ) 693 
Morocco 
Total 1516 $170,196 608 $90,068 
Accounting and 
Tabulating 
Machines 
Countries Ne 
Austria 
Belgium : 
Czechoslovakia 
Denmark and Faroe Islands $300 
Finland , 
France . »3 38,921 
Germany . 39 43,296 
Italy ae 
Netherlands P 
Portugal 1 376 
Spain .... 6 4,050 
Sweden ‘ 8.515 
Switzerland 2 850 
United Kingdom ‘ 
Canada ‘ : } 1,476 
Mexico P : ¥ 12.000 
Brazil . Sie 10 3,600 
Colombia ; : 1 410 
China 
Java and Madura 
Japan, including Chosen 3 3,316 
Philippine Islands 
Total 104 $117,110 
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Billing and 


Bookkee ping 


Machines 


6 3.910 
24 11,68 
8 is 124 
g 5 &62 
2 1,212 
6 4,944 
26 95. 398 
55 17,78 
11 7,031 
1 666 
6 656 
4 400 
; 5 916 
| 362 

1 100 
1 12% 
1 684 
1 150 
1 867 
“43 —«:15,907 


Other, In 
‘luding Used 
and Rebuilt 


No. 
3 $119 
9 40 
11 af 
l 18 
12 1,65 
17 2,556 
48 G 189 
1,6 
10 98 
16 $2 
i 150 
22 2,148 
9 2,42 
1 150 
222 $31,667 


Shipments of Adding and Calculating Machines to Non- 


Contiguous Territories. 
Alaska 
Hawaii 
Porto Rico 


[Number] 
{Number ] 
{ Number] 


4 $1,297 
15 9,29 
45 6.036 


Carbons, Ribbons and Filing Supplies Exports 





United States exports of carbon paper, typewriter ribbons 
filing folders, index cards and other office forms in September, 
1926 By the Division of Statistics, United States Department 
of Commerce 

Filing 
folders, index 
cards and 
other Carbon Typew! 
office paper ribbons 

Countries forms. Pounds Dozen 
Austria . ‘ 120 $ 282 
Belgium 767 $ 506 142 1,169 
Den. & Far. Is 592 526 99 7 
Finland . 22 27 60 ] 
France . $ 148 81 411 801 1,863 
Germany 475 S84 3,798 148 5 
Hungary 27 26 184 42 
Italy 839 740 82 28° 
Latvia 199 125 82 205 
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THREE BRANDS 
THREE QUALITIES 


In the UNION line ot Typewrit- 
ez Ribbons and Carbon Papers, 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand is 
the best in its class and fully sat- 
isfactory for the Pek st intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typew riter 
Ripbons and Carbon Papers cover 
alf requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfac- 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 














THE NEW 


AJAX 


TIME STAMP 


(Patented) 








Front View 
Showing Attrac- 
tive ce 
and Sturdy Con- 


struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


Retail Price $4 ().00 erry iie eae 1 ssttshed cee- 
Engraving Extra tomer and a prefit that satishes yeu 
WRITE 


Ajax Time Stamp Co. 


136 Washington St. BOSTON, MASS., U. S. A. 


Eastern Representative; R.A. Stewart & Co. ,80 Duane St., New York "4 
Missouri Representative: Banner Rubber Stamp ‘Seal Co., 208 'N. 4th — Leuis 
California Representative: Los Angeles Rubber Stamp Ce., Les An: 

Illineis Representative: American Seal & Stamp Ce., 120 S. Clark ". Chicago 











“Universal” Multi-Wing 
Displayors and Bulletin Boards 


Are Used in Every Field of Human Activity 


UN IVERSAL )DISPLAYORS 


USEFUL TO 


Realtors 

Curators 
Welfarers 
Educators 
Architects 
Researchers 
Librarians 
Exhibitors 

Traffic Men 
Statisticians 

Sales Managers 
Office Managers 
Purchasing Agents 
Advertising Mngrs. 


2] 
| 
a) 

| 









Kor Booming WeMenulactore USEFUL FOR 

Merchandise Swing-Wing pisos 

Seapplelips Displaylors Crate, 

Charts, /notes for EveryLine Printing 

Printing Ete of Business. Bulletins 
Statistics 
Blue Prints 
Advertisin 
Photographs 
School Work 


Real Estate Data 
Visual Instruction 


Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 


Gniversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 














STA MP PAD 


Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
plete satisfaction. 


Guaranteed to outwear any other pad 
25%, and due to its radically different 
type of construction, (patented) eliminates 
all traces of surplus ink on the striking 
surface of the pad, therefore you must 
get absolutely perfect rubber stamp im- 
pressions at all times. 


Sample on Request. 


| Peerless Carbon & Ribbon 
Mfg. Co., Inc. 


476-478 Broome St. New York, N. Y. 
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Solomon was wrong, for once, there is something 
NEW under the sun, there is a new way of sealing, 
locking, fastening envelopes without the use of seal- 
ing wax, etc., and that is the newly patented device 
known as the 


AMESTYLE ENVELOCK 


Pages of copy would not take the place of a single 
sample in your hands to prove EASE, CONVE- 
NIENCE, and SAFETY. Write today for FREE 


samples—use your letterhead. 


AMES SAFETY ENVELOPE CoO. 
55 Sudbury St., Boston, Mass. 


THE ONLY 


“INDEXED” 
DESK CALENDAR MADE 


SHEDD’S DAILY PAD 
Patent 






Indexed to Every 
Day in the Year 


The Efficiency Pad 
1927 Pads Now Available 
WRITE 


SHEDD-BROWN, Minneapolis, Minn. 


PATENTEES AND MANUFACTURERS 

























TWO MODELS 
No. 50 No. 100 
Size of Base Size of Base 
3% in. wide 4% in. wide 
6% in. long 6% in. long 
Cap. so Staples Cap. 100 Staples 





Frozen Staples 
with 
Sharpened Points 


1,000 Staples to box, 
10,000 to carton 


Fastens 40 sheets 
16 lb. bond in one 


eration, up to 
mt inches rom 
margin. 


No waste of staples. Reloads in a uify. 
Locks automatically when staple chamber is empty. 
Absolutely rustproof. No pounding necessary. Penetrates wood, fibre, etc. 
Guaranteed clogprocf. Few parts—easy to replace. Staples don’t jam or clog. 


Parrot Speed Fastener Corp. 
Sole Distributors 
388 BROADWAY, NEW YORK, N. Y. 

















Folding Filing Boxes 


For storing away Drafts, 
Cashier Checks, Deposit 
Slips, Letters, Vouchers 
and all size papers for 
future reference. 


We carry ten stock sizes 
and can take care of any 
size papers you wish to file 
away. Write us for prices 
and our proposition to 
Dealers. 


STEEL BOUND BOX CO. 
5039 Cottage Grove Ave., Chicago 








ee eee 
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Filing 
folders, index 
i sand 
Carbor Typewrit 
ff pape bbons 
( int! *ounds Doz 
Netherla 661 51¢ 70 181 
Norway 182 7 175 
I and & D : ¢ 205 
Portuga 100 t 170 
rn ir 100 ; ri $45 
S} r 7 300 
Swed 819 x1 119 7 
Swi rland o4 49 24 674 
fur. in Eur 294 241 2 84 
[ ted Kine ' 9,02 1,2 4.2 
Yug & Al : R4 
Canada 10,220 5,111 S355 2,2 
I H iY 1 24 
Costa |] 1 172 257 2 2 
Guatemala 194 224 s 211 
Honduras 20 2 
Nicaragua 7 0 
Panama 0 1 2 2 
Salvador 
Mexico 1195 6,69 6,4 
Newfid. & L : 8 29 
Jamaica 1 <2 54 19 7 ‘ ° 
Trin. & Tob.” 9 861284 6 175 Instantly Moistens—Practical 
Cuba 1.414 5.505 5.474 547 1,475 r > — 
Cuba... - Lglt 5505 5.474 7 147 —Convenient—Simple. 
Dutch W. Ind 33 22 1 81 1 } 
Haitian Rey +0 5 50 207 A beautiful Nickel-Plated Article. Always ready 
pth. i840 2.134—Ss 2.08 519 8.304 for use—no waiting. Leak proof water con- 
Bolivi ey sail tainer. Positively sanitary, non-sticky. 
1.172 1,657 74 1 4 


The Famous Argus Specialties. 


i 
oamieae - ae * Paper Clips 

Peru eri 127 101 116 Pen and Pencil Clasps 
I 

I 


enexu $6 ‘4 15 is Typewriter Erasers 

~g--- | “— . =a Sanitary Moisteners 
Tin : © 307 1.078 44 1.801 Ask your dealer for Prices and Discounts or write 
Java & M 261 : 277 135 
coeen ta me lg tt ‘9 134 ARGUS MANUFACTURING CO. 


Philippine I 1336342888219 GS 1134-44 N. Kilbourn Ave. Chicago, II. 








Australia 1 16,480 12,017 3586 12,32 Dealers: Write for beautiful counter-easel. 
Fr. Ocea i e 

New Zea 2139 if 7 

Br. E. Aft 29 

Br. S. Aft 7 : 84 

Br. W \ 4 

Alg. & T 8 24 

I 2 $84 { 


Metal Office Furniture Exports 





ed States export f metal furniture by untries durir 


September, 1 By t l) on of Statistics, United States 


Bank and 
safety 


deposit 


vaults and 





I & Cases Ss equly 

Cour N ment 
Austria < $ 1,883 ° 
Azores & M I 15 eee rT 
Belgium 2 1,177 i ‘ 
Finland 4 4.855 Se ae - 
= wo I very Vetall isa 
Gre 7 ‘179 2 $ 273 a } ° ° 
Irish Free Stat 104 # t 
Sen sam = | Feature of Superiority 
Norw 1 "157 2 208 po ‘ . ° som 7 
Portugi 1 «134 [he quality of NATIONAL Desks 
onesie y ®' 836 is evident in the details — every 
pele pe : = ona = point shows features of superior- 

te ‘ E «(000 IJ . - pun . ° : . 
Canada 267,107 9 11,036 $ 502 ity. There is nothing radical in 


Costa Rica . i9 «1.197 ; design. The difference lies more 
tema 2 13 160 in the material and the construc- 
Nicaragua 55 131 tion. The line appeals to those 
Ae ne | " " 89 dealers who like to dominate in 
+ 6 ) 8,61 their field with respect to quality. 
Bermuda ....... 1 115 More complete information will 


























Barbados l go 

Jamaica 166 ie be sent gladly on request. 

Trinidad and Tobag 6 14¢ 110 

Other B. W. Indies 15 . 

Dom. Repub ee re ational Ves ompany 
LF. ay , ie. 2 f -. HERKIMER, NEW YORK 

Brazil 7 ~—-9,583 1! 

Chil 212 12,422 7 64 
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'wuwe 
Prana ina tlt 


WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


*_verrrvrrrvrvrevrevrevrevreerererrrrrrerrerrrrrerevrevrvrvveyvry 
**vrrrrrvrvrevrevreYveeYrerrrrrrrrerrrrrrrerrvrevrevrvrvrevre,’T 
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CRESCENT 
PINS 


Stationers know that this old reliable name represents 
uniform superior quality and full count Crescent Ping are 
made of spring brass or steel in nine sizes; they are put up 
in cushion roll, pyramid or in boxes from \ to 5 pounds or 
larger as required. Ask about our counter and window dis- 
play assortment, or write for prices and discounts. 


CRESCENT BRASS & PIN CO. 


5760-5800 Trumbull Ave. Detroit, Mich. 
A. L. Jones, Inc., 55 New Montgomery St., San Francisco, 
Calif., Pacific Coast Representative 
Phil F. Webster, P. O. Box 873, San Antonio, Texas, 
Southern Representative 
Chas. 8. Jacobsen, 520 West End Ave., New York City, N. 

New York Representative 





¥. 

















APPLIANCES 


Filing Cases 
Countries No 
Colombia 229 11,329 
Ecuador Pe 
.., 58 2,658 
Uruguay 30 2.760 
Venezuela ....... - 62 3,176 
B. India .... ne l 45 
China ne ; : 60 1,667 
Kongkong 4 914 
Japan, including Chosen 37 1,162 
Philippine Is 143 6,626 
Syria — 2 111 
Australia S9 4,183 
N. Zealand 74 2,476 
B. S. Africa 14 927 
B. W. Africa 2 128 
Egypt 15 371 
Canary Islands 
Total 3.663 $153,360 


Countries 
Austria 
Belgium 
Bulgaria ; 
Czechoslovakia 
Den. & Fr. Is 
Finland 
France 
Germany 
Greece 
Hungary 

Free State 
Italy . 
Netherlands 
Norway 
Spain 
Sweden ee 
Switzerland . 
Turkey in Europe 
United Kingdom 
Canada ... 

B. Honduras 
Costa Rica 
Guatemala 
Honduras 
Nicaragua 
Panama 
Salvador 
Mexico . 
Nwfid. & 
Bermuda 
Jamaica 
Trin. & 
Other B 
Cuba ae oy 
Dom. Republic ...... 
D. W. Indies .... 
Haitian Republic 
Virgin Is. of U. S 
Argentina 

Bolivia 

Brazil 

Chile . 

Colombia 

Ecuador 

B. Guiana 

Peru 
Uruguay 
Venezuela 

B. India 

B. Malaya 

Ceylon 

China 

Java & Madura 
French Indo-China 
Hongkong 
Japan, incl 
Kwantung leased 
Palestine .... 
Philippine Is 
Syria Si ceile 
Turkey in Asia . 
y. \ustralia 


J a br 


Tobago 
W. Indies . 


Chosen 
Ter 


N. Zealand 

B. E. Africa 

B. S. Africa 

B. W. Africa 

sven oe aby eo 
Madagascar ..... + eee pa ae 


Liberia SS es eae a Be ee 
Portuguese E. Africa 

Other Portuguese Africa 
Canary Islands Pe 


Total , 
Shipments to Non-—Contiguous 
ALASKA, 

Safes and vaults = 
Other metal furniture and fixtures 

HAWAII 

Safes and vaults - al 

Other metal furniture and fixtures 

PORTO RICO 

Safes and vaults . 

Other metal furniture and fixtures 


...[. Number 
[Pounds 


... Number] 
[ Pounds} 


.....{Number] 
{Pounds].171,163 


Decen 


19 


iber, 


Bank an 





IA 
<0 


feat 
Saiecy 


deposit 
vaults and 


Safe equip 
No ment 
103 6,424 

1 775 

ll 460 
194 8,308 
l 59 
51 6,490 15 
" S83 
. 9,499 
148 8,7 ] f 

7 1,115 

1 48 
R04 $59,758 $ 9.410 

Other 
office fur- Other 
niture and metal 
fixtures. furniture 
$ 150 
376 $ 29 
S4 
75 
15 100 
189 
2,477 271 
1,887 415 
, 110 
28 
2,260 1,581 
546 
200 298 
168 
756 
§, 000 779 
2,066 O58 
85 
134 
56 1,622 
. 
SUN 1,908 
231 42 
4,467 8,839 
107 
4 
112 - 
fh 
692 7,64 
58 141 
16 
174 2.625 
4 
», 464 2,910 
1,219 
S29 1.954 
714 618 
738 »,612 
15 o 
559 392 
7,243 $,092 
3,790 397 
a] 
36 2.571 
781 
79 
1.031 848 
2,057 2,837 
1,963 1 380 
3,116 2,40 
180 
4,27 9 
S68 24 
aepee ee 2,940 
petal nie 145 
2o1 100 

$60,926 : r 
Territories. 

FF 11 $ 1,376 
}. 11,428 1,62 
116,111 23,555 
21 $ 921 
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SIMONSON, METAL TIP GUIDES 
For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 
















‘aeuiae Sood ey 
122 S. Michigan Ave., Chicago 


The Featherweight Eyeshade C J RT j FI E 9 


NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. ~manuracTureRrs 




























ae © ee || ADDING MACHING ROLLS 
wearer’s eyes from glaring arti- | ry i . 
ficial or natural lights or bril- | 
liant reflections ok i | Made for ache 
gienic, adjustable, light weight. purpose, with the best 
Where it touches the forehead, quality of paper. Packed 
the celluloid is curled, presenting Ae in attractive containers 
a smooth surface. X FRET ail | ? 50 ana | 00 

’ 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 


rolls each. (C_ 2 D 


Ask for Samples 



























on ae 
SMOKERLITE Pte 
Electric Tobaccoliter with the one-year 
absolute replacement guarantee ; in 12 models, (4 
also combined with Lamps, Desk Sets, and Y 
\sh Trays. 
GOING OVER BIG 
Bigg than anybody thought it would. It’s here to 
stay—the m« profitable office—or home—accessory 
ever Beal sce ‘Sells every working day in the year. 
TRY IT 
SMOKERLITE-NEUBURG U.S. LACE PAPER WORKS. Fite 
19 HUDSON STREET 163 Union Avenue’. Brooklyn, N. Y 
NEW YORK CITY 














“a B: BLANKS - 


SSSSSSSSSSSSSSSsSsSessssSsssssssssSssssssssssssetssssseseseseseseseseeese te 


| BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks have a quality look and feel equal 

\ to that of United States Bank Notes because they are produced in exactly the 

same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 


ee FOR VAT LL PAPERS OF OF VALUE | 





: 
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STEELINK ER: 





NEW DISPLAY CASE 


free with 12 dozen 


MILLER BROTHERS 
STEEL INK ERASERS 
AND OFFICE KNIVES 


MILLER BROS. PEN CO. 
305 Broadway,N.Y. Meriden, Conn. 











The best dealers in Dayton, 
Chicago, Baltimore, Hart- 
ford and some 40 major cities 
392 Fifth Ave., N. Y., 


two lines of greater profit. 


Write Pressteel Corp., 
for information on the 


Pressteel UNIVERSAL 
VISIBLE & Standard UNITS 


NEW! 
NOTHING LIKE IT! 


PINZIT 


Nothing takes 





a pin for fastening” pi apers 

Clips ar in ire and 

likely to at on 

papers—stay ‘ 

letached without 

tion Th PINZIT 

hine lrives a | 

through an r 

ber of paper i mes ster than p.. hand 

point between the oe othe papers put of 
Now is the time for you to push the sa f 
Sarees device Ir iding 500 cea ads pins 


de ample with sales helps and 


J. F. RYAN @CC 


Foe MADISON AVE. 
NEW YORK 














MONROE 


High Speed 
ADDING-CALCULATOR 


Meets the complete figuring demands of 
every business with greatest economy 


Write for a free trial 


Monroe Calculating Machine Co., Inc. 


General Offices Orange, N. J. 





HOFFMAN’S 


poargempentange are sold by Stationers 


iff or flexible backs \ nplete 
Pp “+ requireme at Cloth covered Index 
Cabinets, 1, 2, s, 4 ar a 6 -drawe ors in standard 
Special size m dle Legal and Letter Sine. Blank 
Sheet Cabinets, Shelf ‘Bo aes, Transfer Cases, Letter Distribu- 
tors, et« 


Desk pads 6 
covering every desk 


Illustrated price-list on request 


L. HOFFMAN Established 1888 


145 LAFAYETTE STREET NEW YORK, N. Y. 

















TRINER 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 





are giving the same efficient 
service as the well known 
Triner Parcel Post Scales 
used daily in 52,000 U. S. Post 
“Offices. 


. Write us your requirements. 


TRINER SALES CO. 
53 W. Jackson Bivd., Chicago, Illinois 











Solidhed Ghumb Gacks 





NUMBERS 







LETTERS 

LIBERTY COLORS 

SILVER MARKING 
TACKS TACKS 


Solidhed “Eyelet wee 


A COMBINATION PUNCH 
AND EYELET SET 


Solidhed “Eyelets 


SOLIDHED TACK CoO. 
37 Murray St..N. Y 
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ROBERTS 


Rubber Erasers 


You Know a Good Eraser 
When You See It—Your 
Customers Don’t 


Sell Them Erasers That YOU KNOW Will Satisfy 











THE 


Envelope Sealer 


is the only practica low 
; . som om the ent 


< j strat ] ind 


a4 

eals it Saves time; 
Ays ready woe use 
" ; 


Retails py $4. 50 





M. J. BROWN MFG. 
COMPANY 


2671 SALMON ST. 
PHILA., PA. 











HIGGINS 


DRAWING INKS 










The Most Satisfactory Line 


Endorsed for half a century, as the 
standard by the world’s leadin 
artists, architects, engineers an 
institutions. Black, White 
and 11 Brilliant Colors. 
Manufactured by 

CHAS. M. HIGGINS & CO, 
271 Ninth Street 
Brooklyn, N. Y. 













ESCO 
Fill In Now For 


Christmas 


Check your st of ESCO 

chair pads ul cushions 

now Fill-in or 

al pped at 

take care of Chr 

To dé lay may TY an 
r 


business, so do 


Economy 
Seat Company 


1824 Albert Street, 
CHICAGO 











LEON ISAACS & CO. TURNER &HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Ine. 


FALCON PEN WORKS 
lilustrated catacg on application PHILADELPHIA, PA, 

















$17.00 SPOT CASH 


—for selling this L. C. Smith 
for a $3.00 first payment. 

DEALERS! Write today 
for details of our Spot Cash 
commission proposition on 
time sales. 

No investment—no respon- 
sibility—your $17.00 all clear 





profit All you « ~ » take the 

order We de ct, guar- 
antee to satisfy the customer L. Cc. Smith ‘Re Newed Type- 
writers are easy to se Look like new Work like new. 
If you're not handling them, you’ re missing a real oppor- 
tunity Write for our Spot Cash commission plan today. 


Smith Typewriter Sales Corp. 
41C—360 E. Grand Ave. CHICAGO 























My pon Cards Keep Presses Busy 


¥ bend costs 44 s minimum and Wearwell Cases there is no waste 
gir . Scored 
i. As wan de td 

nt 3 gu for other kinds of printing too. 
Ge: vew attractive way Yo a rite samples 

he demand is alread 
cars pee ple have —~@- i 

rds firmly ar e 

~~ "Socune se we earwe 
efficiently and econor 
form case they wi 
wherever presented 


THE JOHN B. WIGGINS CO. 
1157 Fullerton Ave CHICAGO 705 Peoples Gas Bidg. 
Wiggins Patent Scored Card Wearwell Lever Binder Cases 





St ab 


Ngee 
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AUTOMATIC 


MAILING MACHINE 


Will Gather, Fold and Insert several pieces of 
mail into envelopes up to 5000 per hour. 


Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. 











“Every Desk Needs a Dozen” 






With 
100 
Uses 


A 
Paper 
Clip 


THE MASTER CuP 








Two Sizes 
33" retails @ 50c per doz.— 554" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 
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GLE FLUID ERAD 






E), 


WINNING G ons OUD RIVALS) 
E SINGL | 









CADE 


Site 


POCKET ERADICATOR ruwiD 


INDISPENSABLE 
IN OF FICE, HOME 4wo SCHOOL 


INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 

















Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equip- 
ment enables us to give prompt, satisfactory service on special 
card work. An investigation will reveal the profit possibilities 
this line offers you. 


We do not sell to consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 


al 








“Itsa 
Hanson” 


That means it is a real 
postal scale for a real 
business office. Four 
practical capacities— 

2-Ib., $8.50 5-Ib. $7.50 
20-Ib., $7.50 50-Ib., $9.00 


HANSON BROS. SCALE CO. 
539 N. Ada Street, Chicago 
Distributors: 
Associated Stationers Sup- 
ply Co., Chicago, 

Bates & Holdsworth Co., 
Framingham, Mass., 

The UHirschberg Co., At- 
lanta, Ga. 

H. 8S. Crocker Co., Los An- 
geles and San Francisco, 
Calif. 






















COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 

Real Estate 
Agents 
Draughts- 

men Easy to 

Architects Make 

and with Coit 

Storekeepers y Pen 

‘! Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 




































Travelers’ Weekly 
Travelers’ Monthly 
Personal Expenses 
Radio Record 


Send for Samples 
Beach Publishing Co 


750 Book Building 
DETROIT - MICH. 





















































The only 
brush that 
thoroughly 
cleans all parts 


PLIANCES AND DE- 
VICES, Typecieaningend | 
made of stiff China Bristles, 
General cleaning end madeof | 
substantial Camel Hair. | 
attractive colored display 
ecard with each crder. Big profit to 
Gealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 
82 Years Meantactesias J] 
196-201 Puatayette Street, New 
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Original 
Strong Glass Head 
Sharp Steel Point 


Moore Push-Pins 


Nationally Advertised for 26 Years. 
Used in Homes Everywhere 


AS: 
\} 


No. 24 No. 25 


Moore Push- Pin Co. 
(Wayne Junction), Philadelphia, Pa. | 


|Moore Push- lees Hangers 


For Heavy Pictures, etc. 










Handy 10c pkts. 
Send for illustrated folder and 
Price List including Thumb- 
tacks, Maptacks, etc 


No. 27 





FREE U.S. Silk Flag 
on a glass staff, when re- 
quested with Price List. 








rhe ir experienced while riding in an automobile running 
tire was finally overcome by} the air-cushior 


tender nerves running 


Ss larly, the sl k to the l 
t yme by our all-rubber air-« 


e finger tips is verce 


_ MAS lo 
~ tone 








ich ke caps 
tl ! tle soa] W a 
Mag ch iran 


The “as aE 19 Park Place, New York City 


new by) ising damy 
thing better 


clean up like 
nin search of some 
d for one year 
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cLARO-TYPe 

JE WOMOEe TYPE CLcance 

Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 


aids to our dealers. 





Individual bottles to retail at 50c and 75c. 
pints, quarts and gallons. 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Ine. 
16-P Hudson St. New York 


Also 
Liberal discounts to 








Markilo 
Envelopes 











Patented Sept.30, 
1924. (G. Perry) 








The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 
loid work. Every business institution can use 
Markilc envelopes to profitable advantage. Made in 
any size for loose leaf ring books, file cards and 
special purposes. 


The Markilo is already regular merchandise with 
many stationers. Samples, prices, etc., for the asking. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 








POLK’S 
REFERENCE 


BOOK 


For Direct Mail 
Book Advertisers 


Shows how to in- 
crease your business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 





figures Who, where 
and how many 
prospects you have 
Over 8.000 lines of 
business covered. 


Write for your 
FREE copy. 
R.L. POLK & CO. 
Detroit, Mich. 
445 Polk Directory 
Building 
Branches in prin 
pal cities of U. § 





A Penholder With a Personality 
aaa: 


The Zaner-Bloser Pen- 
holder fits the hand, 
keeps the fingers where 
they belong, discour- 
ages pinching and grip- 
ping and thereby makes 
writing a pleasure. 





School officials prefer it 
because it makes easier 
the keeping of thumb 
and forefinger in cor- 
rect position. It is scien- 
tifically correct in size, 
weight and shape. 

A quick seller. 


Retail Price § Cents—Samples Upon Request 


ZANER & BLOSER COMPANY 














BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
quires no expensive per- 
forated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 

When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers 














AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 







prices and discounts. 


Dept. O. Columbus, Ohio 
sands of users. Sales, both new and 
AZORA RUBBER CO. 


replacement, are large. Write for ‘) 
54th and 20th Streets, -} \ 
(Cross-Section View) 


PAT. DECEMBER 21, 1916 





CICERO, ILLINOIS 
Above 
THE AZORA THE A? AZORA 
TWIRLER AIR CUSHION 
RING 
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NICKEL PLATED 
BRASS 








WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX. _ PRICE PER 100 |}! | 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 


Bey} 





Put CANODE 
Duplicator Supplies 
on Display 
Live 


veloping win 
with circulars 


sales managers are de- 
ter business now 
price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you 
let w you how to make 
an interesting dispiay of 
CANODE Inks, ribbons, sten- 
cils, etc. Write us. 


Canode Ink Co. 


3005 Carroll Ave. Chicago, IH. 


us sho 

















A.W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 
perience of the oldest 


No other lead in the 
©) world is like it. 

lead mills in existence. 

ORIGINAL — DURABLE — UNIFORM 


Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


** Pencil Factories Established in 1761"’ 





Into this brand is concen- 


trated the skill and ex- 








EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board) 








Patent 
Pending) 


“It Snaps Shut” 
Recommended as very satisfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 
Strayer Coin Bag Co., New Brighton, Pa. 


MANUFACTURERS OP COIN BAGS—WALLETS—PILE BOXES 








PPD 


PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 
conscientious service. Write for terms. Book free. 


Specialty:—Typewriting and Adding Machines. Address 


E. G. SIGGERS 


Suite 33 N. U. Building 
Washington, D. C. 


SII 





Every Store and Stockroom should have it 


4 









he AVLAP? ‘Spe SREY 


For printing 
price tickets, 
num bering 
bius, boxes, 
shelves, etc. 


pppoens MAY BE FASTENED TO ANY ARTICLE OR 
SUR wood, glass, tin, paper, etc., by means of @ 
wa onty _ material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 





MARKIT TICKETPRINTER | 





os cO M Pp O —It will not clog” 


NON-CLOGGING 
PAPER STAPLING 
MACHINE 





Incorporating New 
and Outstanding 
Features 


The STAPLE RELEASE per- 
mits the use of both No. 1 
and No. 2 staples. A device 
that doubles the utility of 
this already preferred paper 
stapling machine. 


as well 
other attractive offerings now ready 


A. H. IRVIN COMPANY, Inc. 


Write for iiterature, prices, etc., as various 


1015 Chestnut Street Philadelphia, Pa. 

















Addressing Machine Stencils 
FRONES COMPANY 
392 Broadway, New York 


are manufacturers of typewriter stencils for 
existing makes of addressing machines. 


Exclusive agents wanted. 
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ick Sellers—Big Money Makers 
DEALERS WANTED] | Quic ers—Big Money I 


for a patented nn and Handy Files 
er cushion key, wit Their pocket pages keep 
advantages and merits papers in order but instantly 

access’ Vie, indexed A to Z, 1 to 


no other key possesses. oor Ge 
: B bv, pecially classified by 
You'll get MORE key celluloid covered, removable in- 


business by sellin dex tabs. 
done Idea Books 

with pasteless pocket pages for 

The Master Key news clippings. phen gh 

etc. 1e storehouse °o - 

(No rubber to wear out) uable ee. nen —- 

. Albums for Every Purpose 

wane ae Suanguee Autograph, Camera, Portrait, 

and Prices. Postcard, Dise Record, Greeting 

Card, Memory, School Day Mem- 

Speed Key Mfg. Co., Ine. 8 ae i$ aig 

29 Columbus Place Double Dummy Bridge Beards 


Write for prices and special discounts, 


— “| LW. 6. Hor, Bro, & Co. 2% 200 Sth Ave., New York 

































TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
i wy Record the hour and minute A. M. & 
— P. M., fi d charac f 
Bed Plate - M., firm name and character of the 
transaction—such as Received, Sent 









Out, Started, Finished, etc. 

















MODEL A 
ee GUMMED CLOTH PATCHES 
TIME STAMP FOR REINFORCING 
Prints on top of LOOSE LEAF SHEETS 
MODEL B the paper. MODELA Put up in boxes of 100, Packed 1000 to the Carton 
i Folder No. § MANUFACTURED BY 
THE wesnmepacne tae STAMP co Inc CROWNOLO MBG. CO., 12 WEST 17th ST., N. Y¥. 
106 Church Street New York, ee A 
STATIONERS SELL BRISTOW 
FOR EVERY DESK 
. The model four is a 
Profits! convenience for every 
If you are interested in easy, quick profits, you should investigate the of baskets and trays : 
Rotospeed Agency in your towr : and provides orderly 
With a practically unlimited market and an already created demand and handy arrangement 
the Rotospee j Age ncy offers an unusual money-making opportunity. — ‘the i A =~ " —— 
Write today for the facts , ‘* rrespond- 
THEROTOSPEED COMPANY _ 581 Fifth Street, Dayton, Ohio a & ane te ae 
quantities with real 
= Be me n ve a r - i 
ROTOSPEED wm = a ow bete ' 
for circular and prices. 
STANLEY R. BRISTOW | 
22-24 Central Ave. West Orange, N. J. 























WEIGEL 


Made of Sheet Steel Gold Pen Points 


Last a life time 


° ° are leaders in the trade, known for their perfection and 
Interlocking and nesting first quality Your trade gets 100% satisfaction if you 
ise Weigel pens You can unhesitatingly guarantee any 

A real storage system—enameled in pen point made by us. We back up our product. 


Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lotse—all etandard 
weight and size — Mani- 

_— fold, Accountants and 

Special Points. 

FOR STOR ING WRAP PED COINS Send today for samples and prices. You'll be glad you did. 


The C.L.Downey Co. E. 0. WEIGEL & SON 


941-943 Clark St. Cincinnati. O. 587 South Tenth Street Newark, N. J. 


colors, red, blue, green, orange, gray 


and black. 
Best for Vault—Best for Counter 
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HAND BOARDED 
COWHIDE 


When your customer takes hold of this One-Piece 
Solid Leather Cover of Genuine Trussell Hand Boarded 
Cowhide, he recognizes at once the superior quality, 
feel, and appearance. So soft, so flexible, so far ahead 
of the ordinary Memo or Price Book cover 











And the moderate price is always a pleasing surprise 
In value as well as in construction and design, Trussell 
is a pioneer 







Genuine Trussell Memo and Price Book Covers in 


Bes 7 \ Hand Boarded Cowhide are made either in a rich 







mahogany or a handsome black. The natural preserv- 
ative oils of the leather are left intact by hand finish- 







ing, and are not subjected to heat and pressure, giving 
{ the leather the longest of life. This fact plus a rust- 

proof metal part ensures that Trussell products give 
| the greatest amount of service. 







Write for catalog 


TRUSSELL MANUFACTURING COMPANY 
3 TRUSSELL PARK POUGHKEEPSIE, N. Y. 










To us “M.B.” stands for “MON BUREAU” | 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 





M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 





Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


ING MaNaceER MON BUREAU, 186, sensi de Martin, Paris Xéme Arrt. (France) 
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Adding and 
Listing Machines 





By merely depressing this key, a grand 
total can be printed at any time. 


Ease of operation, lasting qualities, and 
dependable service are adding machine 
essentials you get when you buy a Wales. 







Duplex 
Many in continuous use over fifteen or Automatic 
years. Recap 
Machine 
Single Capacity 
Counter 99,999,999.99 
Machine 
Capacity Built in a variety of models to meet individual 


requirements. Models for Automatic Counting 
and Recapping, Statement Work; Adding Frac- 
tions, English Currency, Feet and Inches, and 
many other special applications. 


9,999,999.99 


Sales and Service Stations in principal cities 


WALES ADDING MACHINE COMPANY 
WILKES-BARRE, PA., U. S. A. 














The “ERASER PLACER” 


SELLS ON SIGHT 


What the Eraser Placer is 


A spring driven roll to which is attached 16 inches of stout cord. 
The Tri-Ply eraser, or any standard eraser, is attached to the cord by 
a convenient snap fastener and the spring automatically returns the 
eraser to its place when it is released. It is easily attached to any make 
of typewriter and lasts for years. 





ee ee at 


Patents Pending 





Every Typewriter 
User a Live Prospect 








Send for Jobbers Price 
and Sample 





Manufactured by the makers 
of the famous Philco and 
Type-Art Brands of 

ribbons and carbons. Showing Eraser Placer in action 




















Showing spring clip and method 
of fastening eraser 


PHILLIPS RIBBON & CARBON CO., Inc. 


61 HALSTEAD STREET ROCHESTER, N. Y. 
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9 The Leading Trade Paper 
e for the 





ARE YOU 


Are you interested in Office Equipment Industry 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and ™ * ie 
Allied Trade whose Buro = Bedari - Rundschau 
editorial pages are (Office Equipment Review) 
unique for news, in- 


struction, originality Founded and Edited 
and general interest. since 1908 





in Germary 





BE 
eg 





by Friedrich V. Schack 


Issued Weekly 


Circulation in all German 
speaking countries 





Subscription Rate: 
$4 per year 
$6 for 2 years 
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Specimen copy free. 
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Let SYSTEM 


be Your Salesman in 


GREAT 


BRITAIN 


Every concern that sells a 
product or service for busi- 
ness men can cover the Busi- 
ness Field of Great Britain 
through SYSTEM—the Brit- 
ish Magazine of Business. 


Statistics show that more 
than 6,000,000 workers are em- 
ployed in Industry by the 
Business Men of Great Brit- 
ain. To employ these profit- 
ably, Business Men must buy 
millions of tons of raw ma- 
terials, employ every modern 
method of transport and use 
immeasurable quantities of 
machinery and equipment. 


In addition to this substan- 
tial home market, Great Brit- 
ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 
zation. 


Thus by covering Great 
3ritain, you reach at the 
same time these rich over- 


seas markets. 


If vou have anything to sell 
to the Business Buyers of 
Great Britafn, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you cat. cover 
the entire market by adver- 
tising in SYSTEM—the Brit- 
ish Magazine of Business. 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv- 
ice Department offers infor- 
mation and advice free of 
charge and will report on 
local conditions entirely 
without charge or obligation. 


SYSTEM 


The 


43-44 SHOE LANE 
LONDON, E. C. 4 


Magazine of Business 
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COLUMBIA 


RIBBONS and CARBONS 


Girdle the Globe 


When You Want the Best, Columbia 
Products Will Meet Your Needs. 
Sold or sent to you any place in 
the world 


20 Years’ Experience 


is back of this Service, which is uni- 
versal in scope—prepared to serve 
you no matter where you are. 












ARBON PAPERS for Pen, 
Pencil, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use. 


IBBONS for all makes of Type- 

writers, Multigraphs and other 
mechanical writing or reproducing 
machines 




















Let us know your wants. We carry every known 
Our organization is at your service. 






requirement 





Samples and Prices on Request 





Ribbon & Carbon Mfg. Co., Inc. 


69-71 Wooster Street New York, N. Y. 


Branches Throughout United States and Abroad 


For GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
For Southern EUROPE, Via Donatello 19, Milan 32 
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ouse Cleaning Vime for Business 


is SALES making TIME 


R most businesses the end 

of the year is housecleaning 

or inventory time—the checking 
up period for material items. 


Valuable drawings and other 
papers that should be kept flat 
and clean are found smudged with 
dirt, torn and otherwise damaged. 


Stationery, office forms, printed 
matter and other articles stored 
on old-fashioned, dirt gathering 
wood shelves means wasted time, 
wasted money, wasted material. 


Even the unsightly coat tree that 
mars an otherwise perfectly ap- 
pointed office is looked upon with 
suspicion and a mental note made 





























for LYMETCO 





to buy something neater, more 
appropriate and more suitable. 


This, then, is the right time to 
feature, to sell, Lymetco Cabinets. 
In Won-Dor, Tu-Dor, Combina- 


‘YMEIce 

















tion Tu-Dor, No-Dor, Li-Flat, 
Counter-Hi and Desk-Hi are 
products that fit the storage needs 
of any business—large or small 
—or any professional office as 
neatly as gloves fit the hands. And 
in the high quality lacquer fin- 
ishes—Lymetco Green, Oak, Wal- 
nut, Mahogany, Ivory Gray and 
White—are colors that match 
the luxurious furnishings of fine 
private offices or the sanitary 
equipment of hospitals. 


Start active sales effort now when 
the business public is in a most 
receptive mood. Send for win- 
dow display, envelope stuffers, 
newspaper cuts to Lyon Metallic 
Manufacturing Company, Auro- 
ra, Illinois. 


THE LYMETCO LINE 


Steel Cabinets and Steel Tables 


Tee i ae Ss i ~ 
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A Necessity in Every Home 
and Every Business 


Big, sturdy 
who likes 
from newspapers or 
happy day 


Every size, kind, and grade in the Standard B & P Line 
ones for business house use; smaller sizes for the housewife 
to keep recipes household hints etec., clipped 
magazines; good, substantial ones that will mean many a 
for any boy or girl. 


Scrap books are steady sellers the year 'round—and Standard B & P 
Scrap Books are the kind that you can be proud to offer to your trade 


A wide range of styles and prices—running all the way from the in- 
expensive item for kitchen, stockroom or kiddies’ use up t the hand 
some volume for the executive's office. 


Description and Prices on Request 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK 
General Office 


New York Store 
84 Hudson Avenue, Brooklyn 


349 Broadway 
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“The Dependable Typewriter” 


Ask about dealership proposition 






Smith Premier Typewriter Company 
376 Broadway New York, N. Y. 
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Competent 
Authority Endorses 
Schwab Safes 


The selection of safes for public service 
is made strictly on a merit basis. Those 
submitted for the government’s consid- 
eration were thoroughly tested. Put 
to the Heat Test in a furnace and sub- 
jected to a rigorous Falling Test to de- 
termine the actual strength of the safe, 
SCHWAB Safes were chosen as service- 
able equipment for Postoffice buildings. 


The SCHWAB line contains not only 
safes to meet Postoffice specifications, 
but models for every business need. 
SCHWAB Safes and the SCHWAB 
Sales Plan are a good combination. Full 
details to interested dealers. 


The Schwab Safe Co. 


LAFAYETTE, IND. 
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The Burroughs Portable 
Adding Machine 


Adds up to $1,000,000.00 
standard full-visible keyboard 
one-hand control — slightly larger 
than a letterhead — easily carried 
from counter to offwe, desk to 
desk, or business to home. 
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the Nightm Inventory 


Christmas joys are no longer marred by the nightmare of the 
year-end inventory that lies ahead. 


Burroughs has taken the worry and burden out of inventory 
time. It has taken “CLOSED FOR INVENTORY” off 


the doors. 


With Burroughs to help you, you can complete this year’s 
annual inventory accurately and quickly. And for all the 
rest of 1927 you can keep a complete, more efficient record 
of sales, costs, stock and turnover. 


The figures obtained by use of Burroughs Machines tell you 
which stocks are idle or slow, which are getting low—provide 
a dependable guide to purchasing and selling—check leaks, 
losses and errors at their source. 


With a Burroughs Portable Adding Machine, the items are 
listed, extensions made and printed proofs of accuracy pro- 
vided far faster than you can do the work with pad and 
pencil. The Portable is easily moved from place to place. 
A girl can handle it. It takes up little space. It has the 
standard full-visible keyboard. 


The Burroughs Calculator too, is a rapid figuring machine 
that has greatly simplified inventory work in many large 
institutions. 


Why dream and fret about inventory, when Burroughs will 
banish the nightmare forever? Put yourself at the helm of 
your business with Burroughs. Leave worry behind with 
your pad-and-pencil competitors! 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT, MICHIGAN 


Burroughs Adding Machine of Canada, Limited, Windsor, Ontario 
Sales and Service Offices in all the Principal Cities of the World 


ADDING~ BOOKKEEPING~ CALCULATING AND 





The Burroughs 


Calculator 
Adds, multiplies, subtracts, di- 
vides. No larger than a letter- 
head —weighs only eleven pounds 
durable, efficient, speedy, unfail- 
ingly accurate—costs less than 


any other machine of its type. 








ING MACHINES 




















“It Fits Our Business 
~and Yours” 


HETHER you manufacture heavy machinery 
or run a corner grocery —w shether you have 
an accounting depart ment, or just a bookkeeper— 









—there is an Underwood Bookkeeping Machine 
that will fit your business. 


For the Underwood comes in many models—for 
both the large store and for the moderately sized 


enterprise as well. 


Take for example this smaller type of business. 


Your business may 
Here one bookkeeping machine can handle many 


be retail, wholesale 


or tg OY A jobs. During part of the day it may be used for 
| 
| ~hlaie of felt billing, ledger and statement ‘work; at other times 
| Yet the Underwood for accounts payable and other accounting work. 
| will carry your ac- : ; d 
| counting load, with Information on the application of the Underwood 
| precision, within Bookkeeping Machine to your own business, is 
' working hours— 4 t : , : 

call inte acta. yours if you wish. Your letter will bring you the 

ably reasonablecost. facts—without cost or obligation. 


UNDERWOOD TYPEWRITER CO., Inc. 
UNDERWOOD BUILDING - NEW YORK CITY 


UNDERWOOD 
BOOKKEEPING MACHIN 
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